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Retail Costs in Southern California 


I wish to take the actual cost data 
of seven retail yards in southern 
California, showing what the aver- 
age cost of doing business is for these 
seven yards, and showing particularly 
what percentage must be added to 
the actual cost price to make proper 
return upon the investment. Our 
firm has kept cost data for the last 
three years. We consider that the 
cost of compiling these figures is neg- 
ligible as compared with the profits 
we have made thru not allowing our 
local managers to “kid themselves” 
into thinking they were making 
money when they were not. As you 


of course know, the retail price is in a large measure set by com- 
petition. If this cost data will arouse our competitors’ interest in 
their own cost of doing’ business, we will have accomplished more 
for ourselves than we can possibly do thru work among our own 
men. It is the competition of the yard which does not realize the 
cost of doing business that hurts us worst. This paper is written 
with the sincere hope that the reading of it will in a small way 
help the lumber industry of southern California. 

The data taken is that for the six month period, Jan. 1 to July 


1, 1922, for seven yards. All of these 
yards have enjoyed business which 
has been above normal. There is a 


mill connected with only one of them, - 


and the milling operation expense 
has been separated out entirely from 
the cost figures shown. Yards mak- 
ing a poor showing due to bad com- 
petitive conditions, or locally poor 
business conditions, have been elimi- 
nated. The seven yards taken are 
yards enjoying southern California 
prosperity. They vary in size from 
a yard requiring the services of two 
men to handle it, to one yard requir- 
ing the services of forty to fifty men. 
These yards sold an average of 
$15,900 a month. The actual aver- 
age gross profit per yard was de- 
termined by inventory on July 1 to 
be $4,170 per month, leaving a differ- 
ence of $11,730, which is the actual 
cost price of the merchandise sold: 
Merchandise sold for........$15,900 
Gross WOME hina Waraldisaane es 4,170 
Cost price of merchandise 
DE ds xea hyn kiaex en $11,730 
This means that-an average of $11,- 
730 worth of merchandise was sold 
each month for $15,900 at a gross 
Profit of $4,170; these figures are 
actual average figures. 
The extreme right-hand column 
of Chart No. 1 shows the expense 








Los Angeles, Calif., Jan. 11, 1923. 
American Lumberman, Chicago, Tl. 

Gentlemen: The writer read your article regarding 
‘*Cost of Retail Sales’’ on page 49 of your Dec. 30 
issue; and having recently figured the cost of retail 
sales for a number of our line yards, we thought that 
probably you would appreciate our sending our charts 
which we made up for the use of ourselves and com- 

etitors. Our vice president and general manager, 
Sam T. Hayward, wrote the explanation of the charts 
that others might be able to follow them thru. Yours 
very truly, 
HAYWARD LUMBER & INVESTMENT CO., 
By Leo E. Hubbard. 














Chart No. 1—Monthly Averages 








Average worth of merchandise. ............ccecccees $11,730 
Fo Gr Se een er rr rie re 4,170 
Fo ee | ee eee Tre $15,900 
- 
: es. ¢ 
os . Dyes SD 
ece S20 Sy 
o.a cr.” co 
Coys o2n o- 
Loe oO, Of 
Sase $22 5° 
qOSE ade as 
i1—Yard operating expenses— 
a. Management, selling, collect- 
ing, bookkeeping, estimating 
CUED. LMACRE Re A amake ate mants $ 447.00 3.8 2.9 
b. Office supplies and expenses, 
such as phones, lights etc.. 54.00 5 z 
c. Yard labor for piling, handling 
Pee ee 1,025.00 8.7 6.5 
d. Advertising and incidentals... 41.00 od oa 
e. Auto and truck expense...... 294.00 2.5 1.8 
f. Miscellaneous expense ’....... 48.00 4 a 
16.2 
2—Taxes (Not Federal)............ 39.00 4 ia 
pe eer rrr 14.00 an on 
a. Fire. 
b. Compensation. 
Re Tee TC Ore 150.00 a 1.0 
5—Rebates and discounts.......... 118.00 1.0 By 
6—Depreciation on equipment and 
CT Se rer Crier ere 103.00 9 PY 
7—Loss on bad accounts........... 93.00 8 6 
8—Loss on merchandise— 
a. Goes out without being charged ....... 
b. Depreciation from _ crooks, 
warping, splits etc., and sold 
at reduced price€.........0.+ ccccces 
c. Stolen, or given away when 
“‘out of’ exact length ordered 35.00 BY a 
9—Bonus paid to managers and men 91.00 8 6 
Total yard expense........... $2,552.00 21.7 16.1 








percentages on sales. The column 
just to the left of it shows the per- 
centage of the cost of goods sold; 
that is, the sales figured at cost. We 
use particularly this latter column 
in our cost analysis, but, for com- 
parison with expense data others may 
have based on percentages of sales, 
I have inserted the percentages to 
sales for comparison with their own 
figures. 

While we are on this subject of 
percentage.of sales, and of purchases, 
I wish to say that there is consid- 
erable confusion in this regard on 
the part of lumber dealers who should 


know better. They will add a certain percentage to the purchase 
price, say 30 percent, and will expect this to make them a gross 
profit of 30 percent on the sale. This is impossible, for 30 percent 
of the purchase price is only 23 percent of the sales price, and this 
23 percent is the gross profit obtained, not 30 percent. The equiv- 
alent percentages, one based on purchase and one on sales price: 
Adding 30 percent to cost, gives 23 percent profit on sale. 
Adding 40 percent to cost, gives 28 percent profit on sale. 
Adding 50 percent to cost, gives 334% percent profit on sale. 


I am calling this to your attention, 
not because you do not know it but 
because so many of us are prone to 
add percentages to cost figures to 
obtain a fair price to ask, and fail 
entirely to realize the tremendous 
difference between the percentage we 
add and the percentage of gross profit 
this will amount to. 

In the above schedule of expenses 
we have left out entirely the head 
office expenses. These, in the case 
of our firm, amount to 5 percent of 
the purchases. To each _ invoice 
charged to a yard, 5 percent is added, 
which is credited to the head office, 
and this amount just about covers this 
expense, with nothing left over, for 
Federal taxes take all that is left of 
this 5 percent after paying the head 
office expenses. These head office 
expenses cover the following: Pur- 
chasing expense, auditing and field 
supervision, checking all sales tick- 
ets, general management, head office 
bookkeeping, part. of the Federal 
taxes, 

Now please turn to Chart No. 2, 
where you will note that the first 
item added to the cost is the 5 per- 
cent head office expense explained 
above. 

In Chart No. 2 I have tried to show 
in graphic form what must be added 

(Concluded on Page 49) 
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Its Merits You Sell 


That is the thing that has influenced break down. Let us tell you how other 
many lumber dealers to stock our Soft dealers are finding our Soft White Pine 
White Pine. Because it meets builders’ profitable to sell. 
demands as to workability, is light in I¢xcellent service—we’re on the main 
weight, free from pitch and closely re- line of the Santa I*e and have fairly well 
sembles old-time White Pine, there is balanced stocks from which to make 
comparatively little sales resistance to shipments. 
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Dimension, linish, Lath, Flooring, Ceiling, Siding, Sash 
and Doors, Mouldings and Box Shooks 


_ McKinley Land & Lumber Co., sii ’Stextgs" 
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HARDWOOD FLOORING 
In Maple, Beech, Birch and Oak © 


should be your choice of Flooring for 1923 
because 

-It is Scientifically Kiln Dried. 

It is especially noted for its CAREFUL 
MANUFACTURING DETAIL, being made 
by a class of workmen whose skill in the 
woodworking art is known the world over. 

—It can be shipped promptly due to large pro- 
duction and exceptionally good Railroad 
Facilities. | 

~Youcan get itin STRAIGHT or MIXED cars | 
with all kinds of HARDWOOD LUMBER. 
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flooring 
MICHIGAN 
IH AJRID WOOD 
LUMBEIR 


Write for Prices 
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Manufactured by 


Nichols & Cox Lumber Co. 
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oTp so Hama OF SHIA OW oe dwerkers’”. | 4 We are members of the Maple Flooring Manufacturers’ Association = 
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Diplomacy Needed to Extend America’s Foreign Trade 





TATEMENTS MADE BY A SOUTHERN lumberman who has 
S recently returned from a visit to Mexico once more direct atten- 
tion to the lack among Americans of certain qualities or habits 
that are essential to the building up of trade between the United 
States and foreign peoples. Americans, F. H. Farwell, of The 
Lutcher & Moore Lumber Co., says, smash right thru and as a 
result are both admired and cursed. The English win trade thru 
understanding and catering to the idiosyncrasies of the people; the 
Americans win by “main strength and awkwardness.” 

Diplomacy in trade, like diplomacy in politics, is an accomplish- 
ment that, tho it is possessed to a minor degree by some Ameri- 
cans, is often in the larger sense lacking in the most successful of 
them. It does not consist in knowing the weaknesses of prospective 
purchasers and then taking advantage of them. It has no relation 
to intrigue or bribery. Diplomacy as applied to the building up 
of trade with foreign nationals does not involve the forcing of 
American goods and American methods upon those who have their 
own peculiar tastes, habits and needs. From the viewpoint of trade 
diplomacy, the tastes and habits of the Chinese are entitled to the 
same consideration as are those of Americans. 

There was a time when Americans carried a large part of the 


world’s commerce by water, but even then they were not traders; 
they only carried the goods of traders. Only in recent times have 
Americans made serious attempts to introduce into other countries 
the products of the mills and factories of their home land. As this 
trade has become more necessary owing to increase in manufactur- 
ing, the defects in American commercial methods—the lack of 
American trade diplomacy—have become more manifest. 

It has been a common belief in the United States that the success 
of other nationals in commerce has been due to causes quite remote 
from those to which it is in fact due. As Mr. Farwell says, they, 
the English, send out first a representative of the trading concern 
to learn the ways and customs of the people. Americans who have 
adopted the same method of opening up trade relations have 
achieved like success. . 

The typical American attitude toward foreign peoples has been 
that shown by the doughboys in France. All they saw was that the 
French were in some respects many years behind America, and 
for that reason alone the soldiers thought themselves justified in 
holding the French nation and its people in contempt. While it is 
inevitable, of course, that the introduction of American goods will 
tend to inculcate American methods and to that extent improve the 
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conditions and raise the standards of those who buy, the mission of 
the American merchant is commercial not social, political or relig- 
ious. Often foreign resentment has been stirred against Americans 
because they have mistaken their mission. 

After all, the aim of American merchants should be to serve and 
to seek their profit thru service. This is especially true with respect 
to Mexico, as the lumberman already quoted has pointed out. Not- 
withstanding all that has been said to the contrary, a personal 
visit and investigation has convinced him as it has convinced others 
that the Mexicans are eager to win and to deserve American friend- 
ship; and that a sympathetic attitude on the part of Americans 
seeking Mexican trade can do more to promote friendship between 
the two peoples than can any act or policy originating in the polit- 
ical circles of Washington or of Mexico City. If in all their relations 
American merchants will take for their motto and guide the slogan 
of Rotary—He profits most who serves best—they can not fail to 
win the trade at the same time that they win the gratitude of all 
forward looking citizens of our sister state at the South. Mr. Far- 
well’s comments, which appear on page 36, are commended for 
careful reading. 


Promoting Sales By Window Displays 


DISPLAY WINDOW IN A retail store near the building 
A in which are situated the offices of the AMERICAN ILUMBERMAN, 

has always before it an interested group of lookers-in. At 
whatever time of the day you pass, you will find from one or two 
up to a dozen men gazing intently upon the goods displayed within. 
The “window shoppers” in this particular instance are almost 
invariably men, altho occasionally a woman pauses long enough to 
cast an appraising glance at the display. What is the nature of the 
goods that attract such continuous attention from passers-by? Per- 
haps the reader assumes that the show window is in one of the great 
department stores, carefully decorated by skilled artists and filled 
with rare and costly goods, or possibly a jewelry store with its 
array of gold, platinum and jewels. If so, the guess is wrong, for 
the windew is that of an ordinary—or rather, an extraordinary— 
hardware store, and the goods shown therein are those usually 
carried in stock by city hardware stores. The secret lies in the 
attractive arrangement of the goods and the frequent changes of 
the displays. You pass on one day and the windows are filled with 
a glittering array of tools and cutlery. The next day, or a few days 
after, you again pass that way, and presto! paints, varnishes and 
brushes hold the stage, or perchance electrical appliances or auto- 
mobile accessories are featured. Sometimes prices are displayed, 
and sometimes not. Locks, hooks, hasps, hinges and such “small 
change” of the hardware trade are made to play their parts in the 
general scheme of display. 

The fact is that the average man loves to tinker with tools. 
Therein lies much of the attraction. He likes the “heft” and hang 
of a well-balanced hammer or hatchet. The broad, shining blade, 
toothed edge, and applewood handle of a good saw appeal to his 
inborn love for tools. He thinks of the rusty old saw hanging 
behind the porch door at home; of the dulled and nicked hatchet; 
the wobbly headed hammer; and others of the same family, and 
wishes that he owned instead some of the fine tools shown in the 
window. Presently the wish becomes so strong that it carries him 
thru the door and up to the counter, and a sale is made. 

“All very well for a hardware store,” someone may say, “but a 
lumberman can not put his goods into a show window, and if he 
could, people would not stop to look at them.” There are two things 
wrong in that assumption. Retail lumber dealers can make effective 
use of display windows, and people will stop and look. Of course, 
you can not put a few 2 x 4’s and a bunch or two of shingles in 
your window and expect people to flatten their noses against the 
glass. But such items as millwork, especially built-in conveniences; 
hardwood flooring, cedar lining for closets; wall board etc., can be 
made the basis of very attractive displays. Many retail lumbermen 
carry builders’ hardware, paints, varnishes and other side lines 
which can be displayed to excellent advantage. People will look at 
what interests them. If a man is thinking of building, a display of 
building materials and accessories will instantly attract his atten- 
tion. If he is thinking of painting his house, he will study a window 
display of paints with interest, noticing the brands and the prices, 
and if he deems goods and prices right he is very likely to order from 
the dealer whose display he noticed. The same principle holds good 
all thru the list of goods handled by the retail lumbermen. 

Scores of lumber retailers have learned how to make their show 
windows pull business and build prestige. The AMERICAN 
LUMBERMAN Display Window Club has a large and growing mem- 
bership of live retailers, situated in 20 States and one Canadian 
Province. Numerous illustrations of attractive display windows 
arranged by members of the club and by others have appeared from 
time to time in this paper. Any retailer interested in the promotion 





of sales thru window displays is welcomed into the membership ot | 
the club. All that is necessary for a retailer to become a membe, | 
is to write to the AMERICAN, LUMBERMAN requesting that his nar, 
be placed upon the club roll. There are no dues, and the only obj. | 
gation assumed is to pass on thru this paper to other retailers goo, | 
ideas and suggestions for attractive window displays. Photographs 

of effective window displays are especially welcome. The AMeEricay | 
LUMBERMAN is always glad to hear from and to codperate with 

retailers desiring to make use of this method of advertising. 





Solving Forest Problems by Trial and Test 


UMBERMEN WHO HAVE CLOSELY observed forestry | 
L developments in the United States during the last decac, | 
or more can not fail to have noted that the procedure ha: | 
been one of trial and test. At times there may have been some. | 
thing akin to political maneuvering; but in general where the | 
parties at interest have differed in their views those on opposing 
sides have dealt with one another with the utmost frankness. Tin. 
ber owners have quite naturally been on the side of conservatism, 
and yet they have not evaded responsibility for action where they 
have held firm convictions regarding methods or policies proposed, 
A report of the California Forestry Committee, on page 45 of this 
number of the AMERICAN LUMBERMAN, affords an excellent illus- 
tration both of the spirit of codperation and of the courage of con- 
viction that exists among those upon whom rests the duty of solving 
the nation’s forestry problems. 


Disposal of slash always has been a bone of contention between 
lumbermen and State and Federal foresters, for reasons that will 
be readily apparent. Foresters generally have insisted that the 
presence of slash constituted a fire menace so serious as to demand 
its prompt removal. Lumbermen were not so sure on that point, 
and they saw in the cost of such disposal a problem of finance that 
could not be readily solved under present conditions. “Light burn- 
ing” also had its advocates, and oddly enough among timber owners; 
and while they were willing to try it out on their own lands Federal 
Forest Service representatives had little or no faith in the experi- | 
ment. 

In the report to which reference has been made results of three 
years of investigation and test, including trials of light burning, 
are given. The conclusions reached are of course valuable especi- 
ally to California timber owners as showing in the most practicable 
way that at least light burning has not all the virtues claimed for 
it by its most enthusiastic advocates. The tests have an even 
greater value in pointing the way to sound methods of determining 
what are and what are not sound forestry methods. 


The tendency is so strong toward Federal control of matters of 
national concern that the purely local aspects of the forestry prob- 
lem have been to some extent obscured. There has been, however, 
something like a reaction in public sentiment with respect to the 
agencies of reforestation. Perhaps the earliest sign of it was in 2 
realization on the part of citizens of the older States that within 
the boundaries of the latter are many thousands of acres of land 
that is valuable for tree growing and for almost nothing else. At 
a meeting of the Illinois Forestry Association last week, a brief 
report of which appears on page 64, an authoritative statement 
was made that this State has from 4,000,000 to 5,000,000 acres of 
such land. Illinois and Michigan both have in progress surveys 
of their forestry resources with a view to the adpotion of sound 
reforestation programs. Pennsylvania, New York, Louisiana, 
Texas and other States have gone farther perhaps in the same 
direction. On page 64 is notice of a call for attendance at the 
Southern Forestry Congress to be held in Montgomery, Ala., 4 
meeting fraught with the greatest importance to the cause of for- 
estry thruout the South. 

Protection of the forests and perpetuation of the wood supply 
is a national problem in the sense that it concerns all the people; 
it is not exclusively a Federal problem, however. Thoughtful citi 
zens now see the dangers of long range political control, and they see 
also the futility of legislation that is not supported by an informed 
citizenship. In forestry as in every other matter of public concern 
progress and ultimate success are dependent upon popular support. 
For that reason forsetry must be brought home to the people thru 
State and even local community forestry activities. In this way 
each citizen will learn his own part in preventing forest fires, and 
then the problem of fire protection will be easier wherever he may 
travel for recreation or for business. State forestry will thus make 
Federal forestry easier, cheaper and more successful. 

Historically, lumberjng in the United States has been a wander- 
ing industry, largely because it was merely making way for agr- 
culture and other industries. It was a pioneering industry, 4” 
to some extent it still is. Its service in this respect is hardly re@- 
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lized by lumbermen themselves. While clearing the land for farm- 
ing and supplying the materials for agricultural development, 
lumbermen have built the lines of transportation and founded the 
cities that have since become the centers of diversified industry. 

During recent years the relation between forestry and lumber- 
ing has but begun to be established; in future, a few decades hence, 
the manufacturer of lumber will be the most practical of foresters, 


establishing it. 


and the forester will be the most practical of lumbermen. 
sooner this relation is understood and established the sooner will 
forestry be placed on a sound foundation and lumbering trans- 
formed into a permanent industry. There is an abundance of evi- 
dence that that relation is coming to be understood and that 
influential foresters and public spirited lumbermen are intent upon 





The 








Buys Big Tract of Fir Timber 


[Special telegram to AMERICAN LUMBERMAN] 

BELLINGHAM, WASH., Jan. 17.—A deal was 
concluded here this week whereby the Nooksack 
Timber Co., organized by interests identified 
with the St. Paul & Tacoma Lumber Co., pur- 
chased for more than $1,000,000 from the Me- 
Coy-Loggie Timber Co. between 400,000,000 and 
500,000,000 feet of timber, chiefly fir, on the 
middle fork of the Nooksack River on the Mil- 
waukee railroad. The deal included fifteen 
miles of railroad. It is believed the purchasers 
will eventually erect a large sawmill in Belling- 
ham, which was the original intention of the 
late George W. Loggie, and his brother, J. A. 
Loggie, secretary and manager of the What- 
com Falls Mill Co. The sale of the timber does 
not affect the operations of the Whatcom Falls 
Mill Co., according to Mr. Loggie. Maj. 
Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., was present when the 
deal was concluded. 


One of Finest Timber Stands 
{Special telegram to AMERICAN LUMBERMAN] 
TacoMA, WASH., Jan. 17.—Purchase of the 

McCoy-Loggie Timber Co., of Bellingham, 
Wash., by the Nooksack Timber Co., of Tacoma, 
a new firm organized by the St. Paul & Tacoma 
Lumber Co. interests, was announced today by 
Everett G. Griggs, president of the St. Paul 
& Tacoma Lumber Co. The Nooksack com- 
pany paid $1,000,000 for the McCoy-Loggie 
holdings and aequired 500,000,000 feet of tim- 
ber in Whatcom County. The timber is said 
by Mr. Griggs to be one of the finest stands 
in the State and the deal is one of the largest 
timber transactions ever made in the North- 
west. Fifteen miles of logging railroad and a 
completely equipped logging camp are included 
in the transaction. 


Forecast Building Boom in Spring 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 17.—Continuation 
of the building boom in the spring is forecast 
by the upward swing in sales of fabricated 
structural steel in December, reported to the 
Department of Commerce thru the census 
bureau. The increase over November was 20 
percent. 





Discuss Food Container Standards 


{Special telegram to AMERICAN LUMBERMAN] 

WasHInGToN, D. C., Jan. 18.—The first step 
in the direction of the elimination of excess va- 
rieties and sizes of food containers was taken 
at the Department of Commerce yesterday in 
the form of resolutions adopted by representa- 
tive committees of manufacturers, distributers 
and users of metal, glass, paper, fiber and 
wood containers. In order to more intelligently 
and thoroly estimate the type and kind of con- 
tainers which are of no particular use, the com- 
mittees recommended to Secretary Hoover that 
extensive surveys be made in the industries in- 
volved. Within the next two months a second 
meeting will be held at which definite steps will 
be taken to simplify and help the food container 
situation, based on the results of the surveys 
made meanwhile. 

Nearly two hundred representatives of the in- 
terested industries were in attendance upon the 
meeting here, which was held under the auspices 
of the division of simplified practice. The com- 
mittee on wooden containers, of which D. B. 
Wilson, of the Four-One Box Manufacturers’ 
Association, is chairman, recommended that all 
industries using wooden boxes furnish the com- 


mittee with definite data covering the number of 
sizes and dimensions of each size and character 
and weight of contents of all wooden boxes used 
by them. These data are desired as the basis for 
determining, in codperation with the division of 
simplified practice, what eliminations and pos- 
sible standardizations can reasonably be made 
in the interest of economy of production and 
distribution. The conference commended the 
work which the Department of Agriculture has 
done to date in the direction of standardizing 
fruit and vegetable containers. The proposed 
surveys will be made in codperation with that 
department. 


Growth Omitted as Tax Factor 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 18.—At the meet- 
ing of the tax advisory committee of the Na- 
tional Lumber Manufacturers’ Association at 
the suggestion of the board of directors held 
here, there was a full discussion of the princi- 
ples of accounting involved in inventorying lum- 
ber. The opinion of the committee was that, 
in the absence of a specific ruling adverse to 
the practice of using consistently either the 
average or the allocated cost as a basis for 
determining ‘‘cost’’ in inventorying lumber at 
‘“eost or market, whichever is lower, item by 
item,’’ no action be taken by the committee 
at this time. 

The view of the committee, expressed in a 
statement unanimously adopted, was that the 
present regulations permit either of these meth- 
ods of calculating lumber inventories when fol- 
lowed consistently by the taxpayer. The commit- 
tee discussed at length the capitalization of 
timber carrying charges. Recent regulations 
and treasury decisions were read, and the com- 
mittee decided that these regulations clarify 
the situation and that no effort should be made 
to secure further specific statements in the regu- 
lations, 

In its conference with Carl M. Stevens, chief 
of the timber section, the committee’s attention 
was called to some of the administrative prob- 
lems of the department. Discussion was held 
concerning the elimination of ‘‘growth’’ as a 
factor requiring recalculation and redetermina- 
tion of the ‘‘unit rate’’ of timber depletion. 
The committee voted unanimously in favor of 
elimination of this reference to growth in 
article 235 of the regulations. 

Mr. Stevens concluded with an expression of 
his appreciation of the general fairness and 
good faith of the lumber industry which he said 
he had found in his intimate experience as 
chief of the timber section. Henry Oldenburg, 
of the Northern Pine Manufacturers’ Associa- 
tion, replied on behalf of the committee, ex- 
pressing the satisfaction of the industry gen- 
erally with the performance of the timber sec- 
tion and the confidence of the industry at large 
in Mr. Stevens and his associates. 

Those in attendance were: R. B. Goodman, 
chairman, Northern Hemlock & Hardwood 
Manufacturers’ Association; G. L. Hume and 
F. 8. Spruill, North Carolina Pine Association ; 
A. W. Clapp, Northern Pine Manufacturers’ As- 
sociation, and Western Pine Manufacturers’ As- 
sociation; 8. W. Burr and Henry Oldenburg, 
Northern Pine Manufacturers’ Association; W. 
S. Bennett, Jesse Andrews and Mrs. F. H. Stone, 
Southern Pine Association; H. B. Hewes, 
Southern Cypress Manufacturers’ Association ; 
Landon C. Bell and M. W. Stark, Hardwood 
Manufacturers’ Institute, and H. R. Weaver, 
American Paper & Pulp Association and Empire 
State Forest Products Association. 


Gum Lumbermen in Annual 


[Special telegram to AMERICAN LUMBERMAN] 

New ORLEANS, LA., Jan. 18.—The annual 
meeting of the Rotary Cut Box Lumber Manu- 
facturers’ Association was held at the St. 
Charles Hotel here today, fifteen of the mem- 
bers in Mississippi, Alabama and Louisiana 
mills being represented. It was voted to ef- 
fect reorganization as an imdependent associa- 
tion under the same name. The following of- 
ficers were then elected: 


President—H. J. Wilson, 
Lumber Co., Hazlehurst, Miss. 


Hazlehurst Box & 


Vice president—W. G. Martin, Castleberry 
Veneer Co., Castleberry, Ala. 
Directors—R. J. McCaughey, Hattiesburg 


Veneer Co., Hattiesburg, Miss.; D. B. Hayes, Neal 
Veneer Co., Brewton, Ala.; C. B, Ashbrook, Ash- 
brook Veneer Co., Lumberton, Miss.; W. M. White, 
White Veneer Co., Columbia, Miss.; E. B. Mar- 
tin, Martin Veneer Works, Pascagoula, Miss. 

After discussion of organization plans and 
routine matters, the meeting adjourned, hav- 
ing authorized the president to fix the date of 
the next meeting. 


Suspends Increased Pulpwood Rates 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 17.—The Interstate 
Commerce Commission has suspended until May 
18 the operation of schedules in Georgia Rail- 
road tariff I. C. C. No. N-764, which propose to 
increase rates on cord or pulpwood in carloads 
from stations on the Elberton & Eastern Rail- 
road to Canton, N. C., and also for the addition 
of increased switching charges. 


Annual of Stratford Retailers 


STRATFORD, ONT., Jan. 15.—The Stratford 
district of the Ontario Retail Lumber Dealers’ 
Association held its annual meeting here on 
Jan. 8. There was a large attendance and 
many matters of importance came up for con- 
sideration. J. J. Cluff, of Seaforth, the retir- 
ing chairman, presided, and the following offi- 
cers were elected for 1923: 

Chairman—B, K. Kalbfleish, Stratford. 

Vice chairman—D, C. Baird, St. Mary’s. 


Secretary-treasurer— George S. Zimmerman, 
Tavistock. 


ixecutive committee—D. Floody, Blyth; Robert 
Oliver, Listowel; T. A. Pounder, Stratford; FE. 
Fleischauer, Stratford; J. J. Cluff, Seaforth. 

The district decided to establish a credit 
bureau which, it is expected, will be in operation 
within the next month. It will be in charge 
of the secretary. 


A general] discussion took place on trade pros- 
pects, and it was the feeling that building 
activity would continue thruout 1923. The 
opinion was expressed that the increased cost of 
material would not retard construction. A num- 
ber of retailers reported a decided shortage in 
hemlock, and Frank L. Reed, of Toronto, who 
spoke, said that the price of all softwoods 
would undoubtedly advance. Some hemlock 
manufacturers were selling their cut for 20 
percent more than last year. 


Horace Boultbee, of Toronto, secretary of the 
Ontario Retail Lumber Dealers’ Association, 
explained the attractiveness and variety of the 
program which will be presented at the Provin- 
cial convention in Windsor on Jan. 24, 25 and 
26. 

G. T. Meinzer, representing the plan book 
and merchandising service of the Ontario asso- 
ciation, also gave an interesting address. 
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Methods of Logging Tropical Woods 


We expect to begin logging operations on a 
30,000 acre timber tract in Santo Domingo some 
time in the spring. At present we are working 
up our material lists and estimates of expenses. 
Owing, however, to the fact that there have been 
no timber operations in Santo Domingo in the 
past we are unable to arrive at the probable cost 
per thousand feet in getting it out. It is our 
intention to cut mahogany, lignum vitae, satin- 
wood, oak and cedar which will be sawed into cants 
and shipped to the United States. 

We would very much appreciate information as 
to where we may obtain operating costs of concerns 
logging in tropical countries as Central America, 
Mexico, the Philippines and various hardwood 
logging operations in the United States from which 
we may strike an average.—-INQuiIny No. 846. 

[The foregoing inquiry, which comes from 
an Ohio concern, is inserted with the hope that 
readers of the AMERICAN LUMBERMAN may be 
able to give helpful information along the lines 
asked for. The inquirer has been given the 
names of several mahogany operators, as well 
as some information regarding costs of logging 
in the United States that has been published in 
the AMERICAN LUMBERMAN.—-EDITOR. | 


A Lumber Figuring Problem 


B. C. Bear & Son, lumbermen, have referred me 
to you as the best place to get information con 
cerning the most practical methods of calculating 
measurements of lumber in its various sizes and 
prices. I have been informed that textbooks do 
not contain the practical methods used by lumber- 
men and many planing mill people, where lumber 
is manufactured in small strips and moldings which 
are sold by lineal feet and inches and not by board 
feet as we are taught. 

Do you publish, or know who does publish, any 
clear information as to the method of reducing 
board feet to lineal feet, and then to lineal inches? 
Also, if lumber is bought at $80 a thousand board 
feet, how this price is converted into a price a 
lineal foot and then to so much a lineal inch? 
In other words, how do mill people arrive at the 
following: 100 lineal feet of molding % inch 
x 4% inches is shown to contain 500 lineal inches. 
How do they get 500 lineal inehes and why? 
At 70 cents an inch how do they arrive at $3.50, 
and why, for this quantity? If lumber is bought 
at the sawmills at $80 a thousand board feet, 
how reduce this price to so much a lineal inch? 
Inquiry No. 798. 

[A board foot is assumed to be 12 inches 
long, 12 inches wide and 1 inch thick. In figur- 
ing the contents of any piece of lumber in 
board feet the rough size from which the piece 
was manufactured is the basis. For example, 
tho'a piece of finish surfaced four sides may be 
only %-inch thick, 944 imehes wide and 12 feet 
long, it would be assumed in figuring its econ- 
tents in board feet, that it was 1 inch thick 
and 10 inches wide, because, that is the size 
of rough board required for its manufacture. 
Thus, in the case of the piece of finish 12 feet 
long mentioned above, the contents would be 
figured as 10 board feet even after surfacing. 
The board being 10 inches wide would contain 
5/6 as many board feet as one 12 inches wide. 

A lineal foot is a piece of board 1 foot long 
—it may be any width. Thus: Six pieces of 
1 inch x 6 inch—10 feet would contain 60 
lineal feet. In the same way six pieces of 
1 inch x 4 inch—10 feet would contain 60 lineal 
fect. Lumbermen, however, always mention the 
width in connection with the number of lineal 
feet. They say ‘250 lineal feet 1 inch x 4 inch, 
980 lineal feet of 1 inch x 8 ineh ete, 

Most molding is made from strips one inch 
wide. It is a useless waste of time to figure 
the board foot contents in small strips and con- 
sequently molding is priced and sold by lineal 
measure, usually 100 lineal feet, tho in the 
fast it is sold by inches also. In establishing a 
molding selling list the manufacturer first sets 
a price for the lumber. In the case cited above 
it evidently was $80 (The inquirer is wrong in 
assuming this as the buying price). To have 
a working basis the price of a strip 1 inch wide, 
1 inch thick and 100 feet long is then found. 
Expressed in another way it is the price of 100 


lineal feet of 1 inch x 1 inch; 100 board feet 
at $80 would sell for $8. 100 lineal feet of 
1 inch x 1 inch is 1/12 of 100 board feet; there- 
fore the price of 100 lineal feet of 1 inch x 
1 inch would be 1/12 the selling price of 100 
hoard feet or 1/12 of $8, which equals 66.66 -+- 
cents. It is customary to even such prices up 
and, that being the case, the price of 70 cents 
for 100 lineal feet would be established. Bear 
in mind that 100 lineal feet of this would be 
the price for 100 lineal feet of 1 inch x 1 inch. 
The price for 100 lineal feet of 1 inch x 5 inches 
would be 5 times 70 cents or $3.50. Now a piece 
of molding %-inch x 4%4 inches could not be 
made from a piece smaller than 1 inch x 5 inches, 
and so its selling price would be 5 times the sell- 
ing price of 1 inch x 1 inch strips, or $3.50. The 
price of 70 cents an inch is the amount charged 
for every inch in width. Multiply the number 
of inches in the width of the strip by 70 cents 
und the price a hundred lineal feet is arrived 
at. This is assuming that stock 1 inch thick 
is used. If stock 14% inches thick is used add 
4 to the price; if 14% inches thick is used add 
% to the price. A piece 1% inches thick would 
contain Y% more board feet than a piece 1 inch 
thick, and a piece 14% inches thick will contain 
% more board feet than a piece 1 inch thick. 
Hpiror. | 


“Fearsome Creatures of the Woods” 

Cun you furnish me with a copy of the small 
booklet “Fearsome Creatures of the Woods’? If 
this book is out of print as I have heard that it 
ix, kindly let me know the probable cost of having 
it copied on the typewriter. -INquiry No. 844, 

| As the AMERICAN LUMBERMAN has no copies 
of the booklet referred to, the foregoing inquiry 
is published with the hope that somebody pos- 
sessing a copy may be willing to make it avail 
able to the inquirer.—-Eprtor. | 


Eastern Spruce Grades and Prices 

We should like to have a good book on spruce 
and its production in the United States. If you 
have such a one, please mail it to us. Can you 
tell if the spruce found in the Carolina mountains 
grades and rates as well commercially as that 
from Maine and Canada? 

What constitutes merchantable spruce and about 
what was this grade bringing in 1913 ?—INQuIRY 
No. 847. 

[This inquiry comes from a North Carolina 
concern. The AMERICAN LUMBERMAN knows of 
no book devoted exclusively to spruce. Picea 
rubens, or red spruce, which is the spruce of the 
Carolinas, grows thruout New England, New 
York, central Pennsylvania, West Virginia and 
the higher altitudes of the Carolinas. In gen 
eral spruce grows in a cool, moist climate and 
therefore in its more southern range it is found 
at higher altitudes than in its northern range. 
Red spruce is graded according to the rules o7 
the Spruee Manufacturers’ Association, which 
have been adopted by the New York Lumber 


Trade Association. Those rules contain the 
following provisions regarding merchantable 
spruce: 
MERCHANTABLE 
Boarps..Thickness, 1, 14% and 144 inches; 


widths, 4, 6, 8, 10 and 12 inches; lengths, 8 foot 
and up. Knots of every size admitted but no 
rotten knots or knot holes. Slight heart check or 
shake admitted on one side only. Small amount of 
black or discolored sap admitted. Wane or bark 
on one side equal to half the thickness and one 
half the length of the piece admitted. Season 
checks or splits equal in length to width of piece 
admitted, No rot or other defect which will impair 
the general soundness of the piece is allowed. 
DIMENSION.—Thickness, 2 inches and over; any 
width and any length. Will admit of no defect 


which materially impairs its strength. Straight 
check and heart shake admitted, but no rotten 


knots or rotten wood. 

With respect to prices of spruce, information 
regarding the spruce market is somewhat 
meager. According to a report of the War In- 


dustries Board in 1919, the price of spruce 
boards 5 inches and up at Boston during 1913 


quarter, $22.538; 


was as follows: Ist 2nd 


quarter, $23.884; 3rd 
quarter, $22.673. 

The AMERICAN LUMBERMAN invites the com. 
ment of readers who are able to give additiona] 
information in response to the foregoing in. 
quiry. The name of the inquirer will be sup. 
plied upon request.—EDITor. | 


quarter. 


$22.865; 4th 


Insurance Money for Building 

It has come to our attention that the Metro- 
politan Life Insurance Co. has funds available for 
loaning on real estate in Indiana and some other 
States. We have also been informed that some 
lumber retailers have been able to secure Metro- 
politan loans for financing buildings. Any in- 
formation you can give us will be greatly 
appreciated.—INQuiryY No. 848. 

[The above inquiry comes from an Indiana 
city of less than 10,000 population. The Metro. 
politan Life Insurance Co. of New York is mak. 
ing building loans not only in Indiana and ad. 
joining States but practically thruout the 
country. According to a recent statement by 
Comptroller Stabler of that company, loans 
made and authorized for housing from Jan. 1, 
1922, to Dee. 21, 1922, amounted to $47,014,810. 

The Metropolitan company, however, has 
established a ruling whereby its loans, at least 
for the present, are restricted to cities exceed 
ing 10,000 population. The company is now 
declining otherwise satisfactory applications 
originating in cities even of 8,000 or 9,000, ad 
hering strictly to the 10,000 ‘‘dead line.’’ 
Whether this policy will be modified at any 
time, we are unable to say, but there seems to 
be little likelihood of such action in view of the 
fact that the company is experiencing no diffi 
culty in placing its funds, available for building 
loans, in the larger cities. The foregoing re- 
marks refer explicitly to individual loans, made 
direct to prospective builders. 

Loans of Metropolitan funds have been made 
to lumber retailers for financing building pro- 
jects, as our correspondent states. These are 
not made by the insurance company direct, but 
by banks authorized to act as its fiscal agents. 
Loans of this sort are made only in groups cov- 
ering not less than ten building projects each. 
In other words, for a lumber retailer to se- 
cure a Metropolitan loan for the purpose of 
financing building, he must have a group of not 
Jess than ten projects that can be handled all 
at one time, as a single transaction, thru his 
local bank. If the local bank is not already an 
authorized agent for making loans, the bank or 
trust company handling Metropolitan loans for 
that State or group of States, will, if all con- 
ditions are satisfactory, commission such bank 
to act in the matter. The Chicago Trust Co., 
Chicago, is the Metropolitan company’s regional] 
fiscal agent for Indiana, Illinois, and portions 
of Michigan and Wisconsin. Hence, banks in 
the territory outlined, desiring to act as local 
agents in handling applications for groups of 
ten or more building projects, should take the 
matter up with H. 8. Cody, manager real estate 
department, Chicago Trust Company, Chicago. 

The limitation of loans to cities of more than 
10,000 is not strictly applied as regards loans 
covering groups of ten or more projects to 
single borrowers. The Chicago Trust Co., as 
regional fiseal agent for the Metropolitan Com 
pany in the territory that has been described, 
will consider, on their merits, applications for 
such loans without regard to the size of the 
city in which they originate. The same policy 
doubtless is pursued by the regional fiscal agents 
in other sections of the country, names and lo 
cations of which can be obtained by addressing 
the Metropolitan Life Insurance Co., New York 
City. In actual practice, it is hardly likely 
that a lumber dealer or a builder situated in a 
town of less than 10,000 would be in position 
to apply for a loan covering ten separate build- 
ing projects at one time, unless under excep 
tional circumstances such as where @ manu 
facturing concern located in a_ smaller city 
might be building a group of houses for its 
workmen, or something of that sort.—Ep170R.] 
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Fear Runaway Southern Pine Market 

Fears of a ‘‘runaway’’ southern pine market 
are now finding frequent expression. Tho produe- 
ers ardently desire to avoid one, conditions are 
go shaping themselves as to make it difficult to 


keep the market within bounds. Demand for 
lumber is heavy and is growing daily. Neither 
rain, snow nor cold has halted the construction 
movement, and retailers’ current requirements 
‘therefore remain abnormally heavy for this 
time of year. Besides, there is the eagerness 
for spring stocks which forces a big volume of 
business on the market at an unusually early 
period. The Government is reported to be buy- 
ing a great deal of lumber for various pur- 
poses.’ Railroad demand is strong; the oil 
fields in Texas, Oklahoma and Kansas are com- 
ing into the market heavily for timbers; mis- 
cellaneous factory consumers furnish a big ag- 
gregate of demand, and export trade shows con- 
tinued improvement. The virtual withdrawal 
of Douglas fir manufacturers from the middle 
western and eastern rail markets and the searci- 
ty of Inland Empire and northern softwoods is 
directing this big demand more and more toward 
southern pine. Many manufacturers of this 
wood state that they are doing the biggest Jan- 
uary business in their history. During the sec- 
ond week in January, normally one of the 
dullest in the year, orders booked by subscribers 
to the Southern Pine Association reached the 
second highest point in several years, exceed- 
ing normal by 37 percent and production by 
66 percent. The industry is beginning to find 
itself unable to meet the current demand, not 
to mention the greater requirements in prospect. 
Prices are mounting steadily, and on some of 
the popular items rapidly, as stocks are depleted 
and mills withdraw partly or entirely from the 
market. Wholesalers everywhere report that it 
is becoming exceedingly difficult to place orders. 
The car supply has improved markedly at the 
mills and much lumber is moving, giving the 
yards a decidedly bare appearance. Transit 
cars are fewer and do not long remain unsold. 
A feature of the market for building items is 
the enormous inerease of late in inquiry from 
farming sections thruout the middle West, and 
a big country trade this spring is predicted. It 
appears that the outlook for home building on 
the farms remains ‘‘indifferent,’’ but that a 
great many barns, sheds and outbuildings of 
various kinds are contemplated. 


Further Improvement in Hardwoods 


General industrial requirements are steadily 
expanding and demand for hardwoods is strong. 
Many hardwood manufacturers and wholesalers 
report that during the first half of this month 
they have transacted far more business than 
they did during the whole month of January 
last year. Prices on many popular items have 
advanced during the last ten days, and the 
scarcity of dry stock creates a continued strong 
tendency toward higher levels. Nothing but a 
material increase in supply can check this up- 
ward trend; and such an increase can not be 
expected before the last season’s cut becomes 
dry, in the late spring or early summer. Nor 
is it certain that there will be such an increase 
then, for, if factory requirements become as 
heavy as at present indicated by the activity 
and prospects in the various industries, a great 
deal of the new stock will be covered by orders 
before it becomes marketable, and the shortage 
will not be appreciably relieved. Much of this 
stock will probably be shipped while still green, 
buyers having . already begun to take the 
lumber literally from the saw. The leading cus- 
tomers in the hardwood market continue to be 
the automobile, furniture, flooring and interior 
trim manufacturers and the box and packing 
crate makers, but every consuming industry is 
4 buyer of some importance. Particular in- 
terest is displayed in the export trade, which 
18 very active and steadily expanding. One of 
the large export firms reports that its business 


this month will easily prove to be the largest 
in its history. Oak and gum are especially 
desired by foreign buyers. 


Northern Stocks Are Dwindling 


Reports from northern hardwood manufac- 
turing centers reflect great anxiety on the part 
of buyers regarding the acute shortage of stocks, 
which has resulted in a rapid inerease in de- 
mand until the market has reached an almost 
feverish state. Prices are advancing steadily 
as unsold dry stocks are disappearing from one 
mill yard after another. A great deal of green 
stock is being sought by consumers eager to 
insure their supply, but especially by the auto- 
mobile body interests. These are contracting 
for all available dry kiln space that they can 
find in order to dry these stocks. Flooring 
stock is practically out of the market, and maple 
is the object for a lively scramble whenever 
any is offered. Demand for low grades remains 
very good and has reduced supplies materially, 
but prices are not yet what they should be, 
in the manufacturers’ opinion. With favorable 
weather and a fair labor supply, the logging 
camps are producing to capacity, and: the mills 
are operating at a rate that seems to insure 
a heavy output this season. Many of them are 
working double shifts. 


Western Pines and Redwood 


There is an upward tendency in western 
pines. The Inland Empire mills belonging to 
to the Western Pine Manufacturers’ Associa- 
tion last week reported increases of 14 percent 
in orders, 21 percent in production and 30 per- 
cent in shipments, eompared with the foregoing 
week. Retail demand for western pines, as 
for all the softwoods, is largely for mixed ears, 





Statistics on production, orders and 
shipments appear on page 46 





showing the badly broken condition of stocks 
in retailers’ hands. These mixed orders are 
exceedingly hard to place on account of low 
supplies at the mills and, in order to get the 
items needed, many small yards are forced to 
huy more lumber than they really want. Shop 
is in good demand but hard to find. The Cal- 
ifornia Redwood Association reports that the 
order files of its member mills last week were 
the heaviest for any week in five years. Pro- 
duction was well above normal and shipments 
satisfactory. 


Strength Features the Fir Market 


There is a strong demand for everything on 
the Douglas fir list and the market is steadily 
gathering strength. Last week witnessed the 
breaking of all records for bookings on the 
Coast, when the mills reporting to the West 
Coast Lumbermen’s Association accepted orders 
for 116,155,000 feet. This, declares its sec- 
retary, ‘‘was the heaviest volume of new busi- 
ness booked during any one week in the his 
tory of the fir producing industry.’’  Ship- 
ments during that week also broke all records, 
totaling 100,300,000 feet, of which 41 percent 
moved by water. Manufacturers show a strong 
disposition to curtail bookings, in view of their 
swelling order files and diminishing stocks, and 
wholesalers, especially in the middle West, 
meet with much difficulty in placing business 
despite prices offered, which they consider very 
good. The Coast situation continues to be 
featured by a remarkable loexl, California, 
Atlantic seaboard and foreign demand which 
absorbs a very large percentage of the produc 
tion of not only fir but also of western spruce 
and hemlock. Current business with California 
is heavy and there is an enormous inquiry. It 
is said that cargo shipments to California are 
limited only by vessel space. The rail trans- 
portation situation on the Coast has improved 


and there is a considerably heavier rail move- 
ment to the southern markets. The Atlantic 
seaboard continues to absorb readily all the west 
Coast lumber reaching it by water. In view 
of the attractiveness of this cargo business, the 
mills are concentrating on it and, generally 
speaking, only those that are too far removed 
from tidewater to take advantage of it continue 
to devote a great deal of attention to the rail 
trade. The bulk of lumber moving by rail is 
reported to be car and other railroad material. 
There is a very strong demand for such material, 
and it has shown further strengthening this 
week in view of the recent placement of addi- 
tional important contracts for rolling stock. 
Such being the situation, there remains very 
little Coast lumber for the middle West, and 
wholesalers are complaining bitterly because of 
their inability to supply their trade. Mills are 
operating to fullest possible capacity but, to- 
gether with logging camps, have lately been 
greatly hampered by storms and floods, which 
also have reduced railroad efficiency in hauling 
log and lumber shipments. 


Northern and Eastern Softwoods 


‘¢Extraordinary sales activity’’ is reported 
by manufacturers and wholesalers of northern 
pine and hemlock. Inquiries from retail yards 
are numerous and orders are following swiftly, 
while industrial demand is unusually heavy for 
this early season and is steadily expanding. 
Trade in the East is said to be breaking mid- 
January records, and an acute stock scarcity 
is generally expected before the lake shipping 
season opens up. Further advances in northern 
pine are momentarily expected, and hemlock 
manufacturers have already advanced their 
prices a notch or two practically thruout the 
list. A decided weakening in eastern spruce 
is reported from the East, consequent to the 
long continued freight congestion which makes 
it almost impossible to move lumber into south- 
ern New England or to penetrate to many New 
York and southern pomts. This important 
territory having been virtually closed to them, 
eastern spruce manufacturers are seeking busi- 
ness elsewhere thru making concessions. Fun- 
damentally, however, the situation is strong, and 
a speedy recovery of market firmness is ex- 
pected as soon as the transportation situation 
improves. The North Carolina pine market re- 
mains exceedingly strong. Sales have lately 
been limited by lack of stock and the refusal of 
the mills to sell too far ahead in view of the 
strong upward tendency of prices. Inquiries 
are heavy, and big business is in prospeet. 


Made Assistant Sales Manager 


[Special telegram to AMERICAN LUMBERMAN] 

Houston, Tex., Jan. 18.—Joe Huggins, for- 
merly assistant to the manager of the Burton 
Lumber Co., has been made assistant sales 
manager of the Boykin Lumber Co., to fill the 
vacancy created by the promotion of J. E. 
Griffith to general sales manager. The appoint- 
ment was effective Jan. 15. L. J. Boykin, vice 
president and general manager of the Boykin 
Lumber Co. and the Gulf Lumber Co. is in 
Fullerton, La., this week to attend the annual 
meeting of the board of directors of the Gulf 
Lumber Co. The officials of the company are: 
S. H. Fullerton, of Pasadena, Calif., president; 
Robert Fullerton, jr., of Pasadena; W. H. 
Powell, of Chicago; C. D. Tearse and J. D. 
Horton, of Minnesota, and Walter I. Badger, of 
3oston. Several prominent men are week-end 
yuests of Mr. Boykin at Fullerton. J. E. 
Griffith, sales manager, declares this week to 
he one of the most unusual in the history of 
the lumber industry in Texas. With ideal 
weather there is a shortage in production, stocks 
are badly broken, shipments are heavy and there 
is an unprecedented amount of orders for this 
season of the year. Considerable advances are 
shown in No. 1 dimension and Nos. 1 and 2 
common. 
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Southern Pine Inspection Report 


New Og.eans, LA., Jan. 15.—Beneficial ef- 
fects of regular mill inspection upon the grades 
of lumber manufactured by subscribers of the 
Southern Pine Association, shown in the wide 
discrepancy in the percentage of lumber above 
and below grade of nonsubscribers as compared 
to that of subscribers, are disclosed in the annual 
report of the association’s inspection depart- 
ment made public here today by Secretary- 
manager J. EK. Rhodes. 

The report of inspections shows that for 1922 
of the lumber shipped by association sub- 
scribers only 12.86 percent proved to be below 
grade, while of the stocks shipped by nonsub 
scriber mills 24.58 percent was below grade. Of 
the stocks shipped by association mills .306 
percent was above grade and of those shipped 
by nonsubscribers .611 percent was above grade. 

A total of 1,692 claim inspections were made 
by the department during 1922. Of this num- 
ber 992 were for subscribers and 694 for non- 
subscribers. These inspections involved a total 
of 46,000,000 feet of lumber. 

During the year 1,483 inspections were made 
at mills of subscribers, an average of 123 in- 
spections a month. As the territory of the 
association is divided into ten inspection dis- 
tricts, this amounted to twelve inspections a 
month for each man, or an average of 2% 
days for each mill inspection. As many mill 
inspections require two days, in addition to the 
time necessary for travel, this record is con- 
sidered commendable. 

The average time for handling claims for in 
spection after receipt of the papers by the 
department was reduced from fourteen to twelve 
days, during the last year. 


Adopt Pine Association Rules 


NEw ORLEANS, LA., Jan. 15.—Hffective Jan. 
1, as duly chronicled in the AMERICAN LUMBER 
MAN, fifteen leading retail lumber concerns of 
New Orleans abandoned the use of the ‘‘spe- 
cial’’ local, or Contractors & Dealers Exchange 
grading rules for southern pine and adopted 
in their stead the standard specifications and 
rules of the Southern Pine Association. On 
Jan. 25 these dealers and the Southern Pine 
Association jointly will tender a banquet to 
New Orleans architects, contractors and retail 
lumbermen at the Louisiane Restaurant. Until 
the first of this year, New Orleans boasted the 
unique distinction of being the only American 
city clinging to ‘‘special’’ lumber grades of 
its own, the rest of the country having long 
since accepted the standardized association 
grades. 

The purpose of the banquet is to get archi- 
tects, contractors and dealers together for ex- 
planation and: discussion of the standard grades 
and their advantages. Secretary-manager J. E. 
Rhodes, of the Southern Pine Association, will 
present the economic benefits of the change and 
the nationwide standardization campaign inau- 
gurated by the Department of Commerce. J. E. 
Jones, the association’s chief inspector, will 
explain the association grading rules and point 
out wherein they differ from the old C. & D. 
grades formerly used in New Orleans. Repre- 
sentatives of the architects, contractors and 
dealers will also speak, and time has been 
reserved on the evening’s program for open 
discussion of any points that may be brought 
up by the guests. 


To Build Kraft Paper Mill at Bogalusa 


New ORLEANS, La., Jan. 15.—Col. W. H. 
Sullivan, general manager of the Great Southern 
Lumber Co. and mayor of Bogalusa, last Tues 
day received a telegram from President A. C. 
Goodyear, of the Bogalusa Paper Co., announe- 
ing that that concern’s directors, at a meeting 
in Buffalo, N. Y., had authorized the addition 
of a kraft paper mill to the company’s plant 
at Bogalusa, together with extensive alterations 
and betterments to its pulp mill. The program 
calls for an investment, it is understood, of 
approximately $1,500,000, and ground for the 


new buildings will be broken within sixty days. 
Five new plant units, of fireproof construction, 
will be erected—a machine room 54x300 feet, a 
finishing room 150x150, beater room 96x140, the 
Jordan room 60x80, and the generator building 
24x65. 

Date of completion and operation of the new 
units depends upon date of delivery of the 
kraft machine, for which orders will be placed 
very soon. It is confidently expected, however, 
to have the new plant in operation within 
twelve months. 

The new industry, it is estimated, will neces- 
sitate the construction of two hundred addi 
tional homes in Bogalusa, which already is fac- 
ing a ‘‘tight’’ housing situation, due to its 
rapid growth. Mayor Sullivan called attention 
to this need and Secretary C. L. Black, of the 
3ogalusa Chamber of Commerce, in a brief 
canvass among the city’s business and profes 
sional men secured pledges for the construc- 
tion of approximately one hundred dwellings 
during the year. 


Still Searching for Texas Lumberman 


Houston, TEx., Jan. 15.—Relatives and 
friends have in no way approached the solution 
of the mystery of the disappearance on Dee. 19, 
1922, of St. Elmo Hay, Houston retail lumber- 
man, who has resided in this city for over 
twenty years. Search for Mr. Hay, with the 
aid of detectives and police officers, began on 
Dec. 23, when the lumberman, after an ab- 
sence of four days, failed to send any word to 
his family. It was first reported to the family 
that Mr. Hay had told friends he was going to 
West Columbia, an oil field near Houston, on 
some business. W. E. Hay, the son, made two 


trips to the oil field in the hope of finding his 
father or learning something of his whereabouts, 
but without result. 

The 8. kK. Hay Lumber Co., located in the 
western portion of the city, specializes in oil well 
timbers and builders’ supplies. A check of 











St. Elmo Hay, missing Texas lumberman. 


the books at the office, the son said, failed to 
reveal anything out of the ordinary about the 
business. Bank accounts show no money with- 
drawn for personal use. 

A report that Mr. Hay had gone on a busi 


‘ness trip to Mexico also has fallen short of a 


clue, and the family is entirely at sea as to 
what to think of the father’s disappearance. 
Foul play is feared. 

Mr. Hay is deseribed as 48 years old, dark 
hair slightly tinged with gray, of medium 
build, 5 feet, 7 inches in height and about 
150 pounds in weight, clean shaven, and car- 
ried a 15-jewel Elgin watch. A false tooth in 
front turned slightly dark. 

Relatives and friends declared that Mr. Hay 
had not an enemy in the world, so far as was 
known. Any information as to the lumberman’s 
whereabouts should be addressed to W. E. Hay, 
5004 Oak Street, Houston, Tex. 


Gives Impressions After Mexican Trip 


ORANGE, TEx., Jan. 15.—The greatest work 
the Rotary Clubs of the United States, and 
especially those of the Gulf coast States, can 
do is the bringing together, commercially, 
socially and politically of the United States and 
Mexico, in the opinion of F. H. Farwell, vice 
president and general manager of The Lutcher 
& Moore Lumber Co., who has just returned 
from a thirty-day visit to Tampico and other 
principal Mexican ports. In a statement given 
out covering his impressions on this trip and 
his belief it is the duty of Americans to for- 
get countries further away and give their aid 
to Mexico, Mr. Farwell said: 

The American people should get their minds off 
Armenia, China and other 
foreign countries long 
enough to put our arms 
around Mexico as we did 
Cuba and teach them 
how and help them do 
their work. We must 
forget about foreign coun- 








F. H. FARWELL, 
Orange, Tex.; 





Rotarian lumberman who 
points out how Rotary 
can help Mexico 








tries across the water 
and get down and dis- 
cuss a people at our very 
doors, among whom there 
is just as much suffering 
and need for assistance. 
No one else is going to 
help them, Europe is not 
going to help them, and if we will take care of 
those at our door, it will be returned one thousand 
times in fifty years. Yet we are turning a deaf 
ear. Every day the Mexican people turn their 
faces to the North in their appeal for help. They 
wonder when it is coming. 

I came back from Mexico with a wholesome 
respect and pity for the rank and file of the 
Mexican people. It must be remembered that the 
present generation knows little but to fight. I 
never saw a people more eager to learn and they 
are the most grateful I have ever heard of. One 
of our greatest curses is the attitude of certain 
Americans in Mexico. The clannishness of for- 
eigners is another drawback in the building up 
of more friendly relations. They are strictly for 
themselves. While I was there they took up a 
collection for charity. It was all for Americans 
and not one peso was thought of for the Mexicans. 

Another thing I learned in Mexico was that 
Americans are postively the poorest diplomats on 
earth. The English get what they want in their 
own smooth way and the Germans get as much or 
possibly a little bit more than the English. The 
American smashes right thru and is both admired 
and cursed. Our people are not as diplomatic as 
they should be if we want to cultivate the good 
will and friendship and trade of the Mexicans. 
I also noted that the goods arriving in Mexico 
in the worst condition were those sent from the 
United States. 

One piece of advice I would like to give all 
Americans going to Mexico; don’t go there for @ 
job—take your job with you. Also don’t fool 
yourselves about the amount of goods we are send- 
ing to Mexico. The shipments we are sending to 
Mexico from Beaumont, Orange and Port Arthur, 
with the exception of lumber, don’t make a riffle. 
The older establishments which were there before 
our time are working and holding their own; we 
are only scratching the surface and making 4 
chance for future development. 

I am very fond of the English plan of trading 
and think it could be adopted profitably by our- 
selves. They send some member of the firm to 
learn the customs and ways of the people and he 
then becomes an asset of the company. I have 
in mind a plan for the Rotarians of the United 
States to bring the two countries together com- 
mercially and pave the way for better relations, 
commercially, socially and poltically. 
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THE Lagsor PARTY in the British Parliament 
is opposed to the unemployment law, which 
provides for an unemployment dole. A man can 
draw this money without doing any work. More 
than a million idle men are receiving 4 weekly 
stipend. 
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Records Broken in Lumber Movement 


{Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Jan. 18.—Last week the 
lumber movement showed a big increase over 
the week before. Production reported to the 
National Lumber Manufacturers’ Association 
for 362 softwood mills was 175,794,033 feet, 
compared with 159,446,452 feet reported by 388 
mills the week before. Shipments were 233,- 
102,718 feet, against 198,033,297 feet; and 
orders were 277,618,943 feet, compared with 
180,019,237 feet. 

In making this announcement the national 
association states that the new business, defying 
all lumber traditions of widwinter dullness, was 
second only to a peak last May in the recent 
chronicles of the industry. Shipments last week 
were exceeded only by those of a few weeks last 
summer, while production was about the same 
as a year ago, due to weather conditions and re- 
pair operations. 

‘‘The result of these varying factors,’’ the 
national association says, ‘‘is that for all the 
362 mills reporting this week shipments were 
133 percent and orders 158 percent of produc- 
tion. For the southern pine mills the percent- 
ages were 127 and 166, respectively; and for 
west Coast mills, 132 and 152.’’ 

Southern pine production last week (127 
mills) was 67,641,293 feet; shipments, 85,968,- 
540 feet; and orders, 111,986,532 feet. 

West Coast Lumbermen’s Association (135 
mills) production was 76,277,325 feet; ship- 
ments, 100,319,912 feet; and orders, 116,155,- 
139 feet. 

Taking the country by regions, the Northern 
Pine Manufacturers’ Association reports that 
of the 9 mills reporting only 4 are sawing. The 
Western Pine Manufacturers’ Association wired 


that of 34 identical mills included in the re- 
ports 16, the same as last week, are operating. 
Western pine orders increased 14 percent; ship- 
ments, 30 percent; and production, 21 percent. 
compared with the previous week. 

The predominating demand is for mixed 
stocks for retail yards. The California Red- 
wood Association reports that the order file of 
its member mills is the largest for any week in 
five years, with production well in excess of 
normal and shipments satisfactory. 

The Southern Pine Association reports that 
the week’s new business for its member mills 
reporting totals the exceptional figure of 111,- 
986,532 feet. 

The West Coast Lumbermen’s Association re- 
ports that its mills ‘‘took on the heaviest vol- 
ume of new business in the history of the fir 
producing industry; the total being 116,155,000 
feet, of which 38 percent was taken for future 
water delivery. Domestic cargo orders amounted 
to 31,787,000 feet, and export orders, to 12,- 
187,000 feet. Shipments also broke all previous 
weekly records with a total of 100,300,000 feet, 
of which 41 percent moved by water. Produc- 
tion was 16 percent below normal, due to con- 
tinued heavy rains and unprecedented high 
water, which has prevented getting logs from 
the camp booming grounds to the mills. In the 
Coast producing region it has been raining for 
thirty days. On the Columbia River last week 
only 3 mills were able to operate on account of 
high water. The unfilled orders at west Coast 
mills slightly exceeded 500,000,000 feet. From 
Cadillac, Mich., the Michigan Hardwood Manu- 
facturers’ Association reported that December 
shipments exceeded production by 40 percent, 
and that the outlook for the input of logs ex- 


ceeds the cut of last year by 16 percent. On 
account of extremely cold weather many locomo- 
tives have been put out of commission, being in 
such a condition ‘‘that they ought to go to the 
scrap heap’’ and the supply of cars is not good. 

Discussing the lumber cut last year, the na- 
tional association says in view of the vigor the 
lumber industry shows in the first weeks of 
1923, it is significant that, according to a re- 
vision of the estimated output of lumber of all 
sorts in the United States in 1922, made by the 
department of economics of the National Lum- 
ber Manufacturers’ Association production in 
1922 was prohably about 4,000,000,000 feet 
larger than stated in a ‘‘release’’ issued on 
Dee. 30, based upon incomplete returns. 

The 1922 output of the mills of 7 associa- 
tions reporting weekly to the national associa- 
tion was 11,200,000,000 feet and in view of the 
preliminary census report on lumber output in 
1921 published yesterday and other data, it is 
believed that this amount is 31 percent of the 
total, which would in that case be approximately 
36,000,000,000 feet, roundly. It is probable 
that when the final estimates are compiled a year 
or so hence by the census bureau and the Forest 
Service they may go as high as 37,000,000,000 
but not lower than 35,000,000,000 feet. Except 
in the industrial census years, all figures on 
total lumber output in the United States are 
estimates based on reports from a part of the 
mills. The reported cut of 15,371 mills an- 
nounced by the census bureau for 1921, is prac- 
tically 27,000,000,000 feet and the actual cut 
was probably at least 3,000,000,000 feet greater. 
If the 1922 cut is put at 36,000,000,000 it holds 
the record since 1917, which was 36,000,000,000 
as estimated by the Forest Service. 





National Wholesalers’ Activities 


New York, Jan. 15.—The National Whole 
sale Lumber Dealers’ Association, thru its 
bureau of information, A. L. Stone, chairman, 
has recently surveyed the membership for the 
purpose of obtaining the names of members 
dealing with railroads. Secretary Schupner 
states that a valuable list of more than 200 
names has been obtained, which will prove 
most helpful when codperation along specific 
lines is needed. The same department of the 
association is also considering suggestions re- 
garding dealing thru commission men, which 
it will cover in an early bulletin. 


The legislation committee, John I. Coulbourn, 
chairman, is working upon the matter of co- 
Operation with the National Association of 
Credit Men, and the Merchants’ Association of 
New York, on a matter of proposed changes 
in bankruptcy procedure, seeking a more eco- 
nomical administration of bankrupt estates. The 
association recently filed a complaint with the 
Department of Justice in a matter where it 
seemed excessive fees were allowed, and it is 
believed there is opportunity for saving the 
lumber trade some money in the administration 
of bankrupt lumber estates. 


The association has accumulated some infor- 
mation concerning the availability of official 
inspections to those not members of the respec- 
‘lve organizations. This information which is 
available to members upon application to Seec- 
retary Schupner covers the cost and method of 
application of such inspection service. 

Secretary Schupner will attend the annual 
meeting of the Canadian Lumbermen’s Asso- 
“lation, at Montreal, Jan. 24 and 25, and is 
planning a trip to Memphis, Tenn., on Feb. 5, 
‘and 7, and will be at Cincinnati on Feb. 8 
and 9. The headquarters of the association 
in New York will be available to members 
attending the Northeastern Retail Lumbermen’s 
Association convention, Jan. 30, 31 and Feb. 1. 

Plans for the annual meeting at the William 
Penn Hotel, Pittsburgh, on March 21 and 22 are 
developing actively, and two committees have 
en appointed. The executive committee headed 
by President W. H. Schuette, Pittsburgh, will 
plan for the business sessions and a live local 


committee of which J. B. Montgomery, Pitts- 
burgh, is chairman will provide entertainment 
for visiting members and guests. This will be 
handled in Pittsburgh’s usual generous man- 
ner, and a big convention is expected. 


To Buy Coast Lumber for Dwellings 


New York, Jan. 15.—David W. Keen, prom- 
inent New York realty operator and partner of 
Henry B. Saltman, left Saturday for the Pa- 
cific coast to negotiate direct for lumber with 
which to continue huge housing operations here. 
Mr. Keen is managing director of the Potter 
Avenue Realty Co. 

The immediate objective of Mr. Keen’s trip 
across the continent is to arrange contracts for 
lumber to be used in constructing seven hundred 
8-room dwellings planned for lots adjacent to 
the company’s big development along Potter 
Avenue and intersecting streets on either side 
of the Big Hell Gate Bridge viaduct of the 
New York Connecting Railroad. | 


The lumber for which Mr. Keen will make 
contracts is expected to be on the way east in 
a month or two as excavations for the 700 
houses already are under way and foundations 
of brick work are to be rushed as rapidly as 
possible. 

While in California, Mr. Keen will look over 
the types of housing with the purpose of in 
corporating their best features in the plans for 
the new Astoria houses. One of the most un- 
portant phases of his trip will be to study a new 
style apartment house Pacifie coast builders are 
erecting in which are 1- 2- and 3-room and 
kitchenette suites, and in which is a full equip- 
ment of furniture which can be pushed out of 
sight when not in use. 

It is the intention of Messrs. Keen and Salt- 
man to erect several of these apartment houses 
in Astoria adjacent to East River Park and 
they have already employed architects to work 
out the plans. Their adoption is expected soon 
after Mr. Keen returns to the east. 

3efore leaving, Mr. Keen accepted an invi- 
tation to make an address before the real es- 
tate men of Los Angeles on building operations 
in New York City. 


Walnut Manufacturers Hold Annual 


The American Walnut Manufacturers’ Asso- 
ciation held its twelfth annual meeting last 
Thursday, Jan. 18, at headquarters in the 
Areade Building, Chicago. W. H. Day, of the 
Wood-Mosaic Co., Louisville, Ky., was reélected 
president; Alex Schmidt, of the Kosse, Shoe 
& Schleyer Co., Cincinnati, Ohio, was made vice 
president; J. C. Rodahaffer, of the Penrod Wal- 
nut & Veneer Co., Kansas City, Mo., treasurer, 
and George N. Lamb was reélected secretary- 
manager. 

Prospects for walnut business, both in lumber 
and veneers, were reported to be very promis- 
ing for 1923. The wood, it was stated, ap- 
peared to be on a very firm but sane basis, and 
there is little possibility of any runaway mar- 
ket. Log production has been very satisfactory 
at all the mills on account of the unusually open 
winter. The car situation has improved ma- 
terially and the lumber movement is free. The 
market for both lumber and veneers has re- 
mained very strong in spite of the inventories 
and the furniture shows which usually create 
a lull in business at this time. Reports received 
from both. the Grand Rapids (Mich.) and Chi- 
cago furniture markets indicate that walnut 
has fully retained its past popularity in bed- 
room and dining room furniture and has made 
notable gains in living room furniture. 

As regards foreign trade, it was reported that 
a tremendous building boom is developing in 
all of England, but particularly in London, 
which is resulting in handsome orders for Amer- 
ican walnut. This wood has always been a 
great favorite with the Englishman as an in- 
terior trim, and it is expected that as the pres- 
ent building movement gets under way there 
will be a long continued and sizable demand 
from that market; in fact, indications point to 
a future bigger trade than before the war. 
Trade on the European continent is very dull 
as a result of the political and economic con- 
ditions there, and no recovery of these markets 
is looked for for a long time. 

Secretary Lamb presented a comprehensive 
report on the trade extension work accomplished 
by the association during the last year, the 
results of which were stated to have been very 
satisfactory. 
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Importance of Cultivating Small Sales in Winter Should Not Be Over- 
looked—-Two Examples of Profitable Occupation During Slack Season 


” 


“Little drops of hooch are little,” says 
the Old Teamster, “but persistence blushes 
the nose.” The O. T. ought to know. “Great 
aches from little toe corns grow,” replies the 
gum-pushing steno. But how she knows 
she refuses to say. 

Introducing in this delicate fashion the 
day of small things, we come directly to the 
point of the little winter sales. Small sales 
are not to be held in derision at any time 
of the year, provided only they carry their 
quota of profit or of valuable publicity or 
both. “How,” inquires the Old Teamster, 
“can a bunch of shingles carry a quota of 
publicity? It ain’t a handbill, is it? 
Nor yet a reading notice in the 
‘Weekly Squeal.’” No, O. T., it ain’t. 
But many a new house has grown from 
an idea sprouted by a little repair job. 
It sort of calls attention to existing 
potentialities that have been over- 
looked. Once I went rabbit hunting 
with a college friend. We had but one 
gun between us, and he was carrying 
it. Suddenly a rabbit erupted from a 
snowy bunch of grass and streaked it 
straight away from that vicinity. My 
friend went joyfully crazy. He jumped 
up and down and yelled, “Hi, sick um, 
sick um. You big stiff (this to me, not 
to the game), why don’t you do some- 
thing? He’s gonna get away, sure.” 
With suitable dignity I replied, “May 
I call your attention to the article you 
hold in your left hand?” He stared at 
me a moment, looked at his hand and 
recognized the gun, looked properly 
foolish and went into action. The rab- 
bit was 200 yards away and still going 
strong. So far as I know, he’s still 
going. My hint didn’t come soon 
enough. 

But aside from the ultimate bigness 





parent, is not material that sells itself. The 
public knows its virtues in a general way, 
and if a yard advertises the stuff a good 
many people will have a faint impulse to try 
some of it out. But nobody knows without 
making some little investigation how much 
it will cost to fix up a closet. Having found 
that it is not expensive, the potential cus- 
tomer is still confronted with the necessity 
of finding a carpenter who can and will put 
it on; and general experience with car- 
penters doing odd jobs of this kind convinces 
a good many people that workmen are not 
specially interested, don’t do a complete and 


He has had rather astonishing success jn 
selling the lining idea; for when he men. 
tions exact costs and the time required to 
execute the job, he has to say little or noth- 
ing about the desirability of having a moth- 
proof closet. Everybody knows the effective. 
ness of cedar in discouraging moths, and 
practically everybody has had experience 
with the little pests. One moth who chews a 
generous hole in the tail of a coat has 
already cost the price of complete fortifica- 
tion against his depredations. If a man, 
with his red and green cravat already 
knotted, drags out his plaid Prince Albert, 
which he wants to wear in his capacity 
of usher at a church wedding, and 








finds a hole at the water line which he 
must calk with a corncob to keep him- 
self afloat, he will be discouraged. 
Some sharp-eyed gossip is almost sure 
to see the cob and talk. He’ll have to 
telephone that he has an engagement 
to hang a man, about which he had 
quite forgotten; and since the man is 
unwilling to postpone the matter, it 
will be quite impossible for him to be 
present, and so on. 

So in every town there is a ready- 
made market for this moth discour- 
ager. It has a good many variations 
and is adaptable to many places. The 
matter of hall seats has been men- 
tioned. These seats are often reserved 
for such plebeian service as _ holding 
overshoes and umbrellas and unpaid 
bills. But this may be because im- 
agination failed to indicate a better 
function. Overshoes can go to the 
basement and umbrellas can stand in 
the oriental jar beside the hall tree; 
and in these days of a fuel shortage it 
is little short of criminal not to put 
the bills to the use for which a kindly 











to which a little repair job may grow, 
the job is worth while in itself, pro- 
vided, of course, that such jobs don’t 
cost more in the making than they are 
worth. In this connection I want to 
mention the experience of a midwest- 
ern carpenter as a rather specialized “trouble 
shooter.” 


Develops Profitable Winter Work 


When the present winter came on this car- 
penter, who loves tools and who is a skilled 
cabinet maker and interior finisher, decided 
he could develop some pleasant and profita- 
ble winter work. He went to the local lum- 
ber yards and inquired if they had any cedar 
lining, such as has been developed the last 
few years for turning closets, hall seats and 
the like into moth-proof receptacles for stor- 
ing clothing. One yard manager said he 
had quite a stock that he’d got in a while 
before and that had not moved worth a cent. 
He would be glad to sell it out at cost just 
to get the stuff off his hands. The upshot of 
the matter was an agreement between the 
two that they would coédperate in handling 
the stuff; the carpenter would take over the 
present stock, and the manager would refer 
to him any requests that came to the yard. 

Now this cedar lining, it is at once ap- 


In the hunt for profits, the retail lumberman should not 
overlook the opportunities for bagging the small game 
that may be brought down with the equipment he has 
at hand 


satisfactory job, quit in the middle of the 
work and go off to take on occupation that 
falls more in their regular line and so on. 

This particular carpenter knew these 
facts, and he was satisfied that if he went 
directly to the persons interested, as a spe- 
cialist in this line, with definite cost figures 
and definite promises about the time re- 
quired to do the job, he could sell a completed 
service with but small difficulty. 


Finds Uses for Cedar Lining 


His experience has proved that he was 
right. He began with a little general ad- 
vertising. He got out a handbill calling 
special attention to cedar lining and some 
other things he was prepared to install, such 
as storm windows. He had already made 
quite a reputation for building extraor- 
dinarily desirable cedar chests and for in- 
stalling cupboards. Next, he went directly 
to persons who he thought ought to be inter- 
ested in such things. His work so far has 
been almost entirely the lining of closets. 


nature has fitted them. And it may 
well be that the hall seat is about the 
only available place to keep blankets 
and other spare bedding. The cedar 
lining improves the appearance of any 
hall seat and makes it at once a refuge 
where a blanket may rest with an untroubled 
mind. 

In lining a closet this carpenter simply 
removes all the wood trim, lines the place 
thruout, including the inside of the door, 
and replaces the hooks on a double strip 
of the cedar. He has found veritable nests 
of larve behind the strips of wood previously 
used to support shelves or hooks. Some- 
times he lays a cedar floor; but if the closet 
already has a nice floor he doesn’t insist 
upon this. 

But these by no means exhaust the list. 
Some people want a storage closet for gar- 
ments not in steady use. Perhaps the house 
is none too well supplied with closets; and 
in that case the carpenter suggests a Spe- 
cial closet built in the attic. He has devel- 
oped plans by which he can build such an 
arrangement in sections in his own shop. He 
builds the walls, top, bottom and door, has 
it hauled to the house, carries the sections 
to the attic and in a short time has it in 
place. In addition to this he has designed 4 
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cedar wardrobe. On general principle he is 
not a friend of the usual windowless, un- 
ventilated closet. If he had his way the 
houses he builds would have few, if any, 
closets of the usual type. He would save 
the room taken up by them for handsome 
wardrobes. This is something of a hobby; 
and, of course, he recognizes the fact that 
houses already built have closets that are 
not going to be torn out. These are im- 
measurably improved by lining. 


Known Locally as Closet Expert 


This enterprising carpenter has. still 
another idea which is already bearing prac- 
tical fruit. He is gaining a reputation 
locally as a closet expert; and when new 
houses go up he is prepared to 


latter were power washers. Few things in 
the way of labor-saving devices bulk so 
large in the eyes of a farm woman as an 
easily managed power washer, so it was 
pretty easy to sell quite a number in those 
homes wired for current. But unfortunately 
the local representative of the company 
knew nothing about the machines and seemed 
to care less. In this case, as in most others, 
the machine failed to give satisfaction be- 
cause of the fact that the new owners had 
no knowledge of the right way to use it. 
Complaints came in and received little atten- 
tion. The upshot of the matter was a lot of 
machines returned, much hard feeling, lack 
of sale for other appliances and less cur- 
rent consumed. 


trouble that had arisen over the machines 
that the electric company had sold, so the 
retailer wanted the public to know that the 
basis of the new selling policy was a prompt 
repair service. Second, he advertised these 
simple rules for keeping the machine run- 
ning in the best condition. By this time 
everybody knew he was the new agent, and 
everybody called up the owners of the 
machines and asked how they were working. 
Favorable reports in each case, due to the 
preliminary repair work, didn’t hurt future 
sales at all. He advertised terms of sale 
and prices, and then he went out and can- 
vassed his territory. His wife kept the 
office, and her father, who made them a 
visit of several weeks, kept her company 

and did the little loading up of 





take the contract for building 
the closets as they should be 
built. He consults with the con- 
tractor or architect and the 
owner and succeeds in having 
the needed attention given to 
the design of these too-often 
overlooked details, and then 
when the house reaches the 
right stage of construction, if 
the owner wishes him to, he 
builds the big, roomy closets 
with outside light that prove a 
continuing joy and satisfaction 
to the mistress. I venture to 
guess that his closets, lined with 
cedar as all ef them are, add 
many times their first cost to 
the resale value of a house. 
Well, perhaps this is enough 
to get the idea across. What we 
had in mind in mentioning this 
matter was net only the value 
of such clesets, old or new, but 
also the fact that our business 
still contains little used possibili- 
ties of extension and refinement. 
The thousands of feet of cedar 
which the enterprise of this car- 
penter is marketing in his town 
mean something both to manu- 
facturer and to retailer. It 
means work and profit for the 
carpenter. But it also means 
satisfaction and comfort of mind 
to householders in knowing that 
their investment in woolens is as 
well safeguarded as can possibly 
be done. This carpenter has not 
tried to develop a big business. 
He merely wants to provide him- 
self with congenial work during 
the months when building is 





Prompt Attention - 


Phone 483 
To Call 


DAD STEWART 


The Fourth Ward Trouble Shooter 
For 





Repairs to Furniture, Cedar 
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Fix up that attic for a play- 
room for the kids by using 
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slack. There is little doubt, if 
the matter were pushed hard, 
that quite a good sized trade 
could be developed in any town; 
perhaps enough to keep a gang of car- 
penters busy for at least one winter. The 
field is new, and the market practically 
ready made. 

This reminds me of another matter that 
was managed in a lumber office, tho it does 
not have to do with lumber. This yard is 
located in a small village where trade is 
not so very monumental in volume, and 
Where one man handles the business with 
the occasional hiring of day labor. But the 
community is a little extraordinary in that 
it is pretty well supplied with electric cur- 
rent. Many farms have it. An electric 
company that supplies several towns con- 
celved the idea of selling current to the 
farmers and has done pretty well with the 
Proposition. The company was, of course, 
anxious to sell current, and in order to do 
this it sold electric appliances. Among the 


Sleep Nites Only 


lumber necessary during this 
slack part of the year. 


Sales Thru Demonstration 


Naturally the lumberman sold 
a good many machines. His 
wife sold a few to people who 
came to the office during her 
husband’s absence. One man 
and woman seemed so uncertain 
about the working of the ma- 
chine, even after she hitched one 
to a lamp socket and let it run 
empty, that she took them home 
and did a washing as a demon- 
stration. It wasn’t one of those 
demonstrations in which a few 
yards of cheesecloth are soused 
into cold water and _ sloshed 
around for a minute. This 
washing consisted of hot suds 
and table linen, and overalls, and 
strips of carpet, and the other 
stuff that commonly gets washed 
every week. When the last 
piece went thru the wringer the 
man said, “Well, Mother, I ‘low 
this is what we’ve been lookin’ 
for,” and the sale was made. 

The dealer was especially in- 
terested in this sale, for it was 
made to a couple who had lived 
a hard and laborious life. The 
electric current had freed the 
woman of the work of cleaning 
lamps, and the washer eman- 
cipated her from the washboard. 
She was a bit suspicious of the 
machine at first, and felt im- 
pelled to add a few finishing 
touches on the board. But a few 
weeks’ of experience led her to 
stop this. “I low maybe I won’t 
get rheumatiz this winter,” she 








Midwestern carpenter built up profitable business thru circularizing local 
prospects by means of handbills 


Retailer Secures Washer Agency 


The young lumberman knew about these 
conditions. He also knew quite a bit about 
the machine, for his wife owned one, and he 
had kept it in running order. He had 
obtained directions from the manufacturer 
and quickly discovered that most of the 
troubles were rather easily remedied. So 
last winter he took the agency for the 
washer. The electric company was very glad 
for him to have it. 

In the first place he got a list of all the 
machines sold; and when trade slacked up 
his wife kept the office while he went out 
and saw every one of these people. He put 
the machines in good running order and told 
the owners how to manage and adjust them. 
Then he advertised his service on washing 
machines. The general public knew of the 


told the dealer. “Gettin’ all wet 
and het up the way I used to was 
plumb bad for it. I got so I was 
dreadin’ to see Monday come around, but 
now it’s kind of fun.” This story, told in a 
sympathetic way by the dealer, sold more 
than one machine for him. 

The winter selling effort netted him a 
comfortable extra profit. He took pains not 
to be an aggressive salesman, so people 
didn’t get restive under his efforts. He 
started out with the idea that the methods 
of the ordinary canvasser wouldn’t do for 
him. He needed the lumber trade of these 
people more than he did their washing 
machine trade, and he wasn’t going to make 
anybody sore. Apparently he did not. And 
he did pick up some tips on future buildings 
that helped him land some extra business 
last summer. He has a yard man now, a 


fellow who can makeshift to pinch hit in 
almost any department of the business. 
His trips out to make repairs on machines 
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are few and far between. He found it bet- 
ter to prevent trouble by instructing buyers 
in the right way to adjust and repair the 
machine than to fix the machine after it had 
broken. 

This is merely another variation on the 
theme that there usually are extras to be 
found if a person looks for them. 


[The next instalment of the Realm of the 
Retailer points out that the community leader 
must be broader than his business, for ability 
to see the other fellow’s viewpoint wins con- 
fidence.—EpiTor. } 


Proceedings of Testing Society 


In two volumes of more than fifteen hundred 
pages are contained the annual proceedings of 
1922 of the American Society for Testing Ma- 
terials, 1315 Spruce Street, Philadelphia, Pa. 
The first part contains the annual reports of 
thirty-four of the standing committees, with 
discussions of the reports that took place at 
the annual meeting, together with eighty-four 
tentative standards that either have been revised 
or have been published now for the first time. 

Subjects treated in the technical papers re 
late to investigations by experts in the field 
of engineering materials and the reports of com- 
mittees cover ferrous and non-ferrous metals, 
cement, ceramics, concrete, gypsum, lime, pre 
servative coatings, petroleum products, road ma 
terials, coal and coke, waterproofing materials, 
electrical insulating materials, shipping con- 
tainers, rubber products, methods of testing and 
nomenclature and definitions. 

The two parts of the proceedings ure available 
separately, Part I—the reports and the stand 
ards, and Part IJ—the technical papers, dis 
cussions and the addresses of the president and 
the report of the executive committee. The 
prices are for either part: Paper, $6; cloth, 
$6.50, and half-leather, $8. They will be sup 
plied by the AMERICAN LUMBERMAN at the pub 
lisher’s price. 


Becomes President of Coal Concern 


KANnsAS City, Mo., Jan. 15.—Harry N. Tay- 
lor, vice president of the Central Coal & Coke 
Co., resigned last Friday to become president 
of the United States Distributing Corporation, 
with headquarters in Chicago and New York. 
The corporation controls large distributing coal 
agencies in both New York and Chicago and 
operates plants in West Virginia, Illinois, Mon 
tana and other coal producing centers. As 


director of the American Mining Congress, and, 
in the war period, district representative of the 
United States Fuel Administration for the 
Southwest. Mr. Taylor is now president of the 
Southwestern Interstate Coal Operators’ Asso- 
ciation. 

Mr. Taylor has been prominent here in vari- 
ous Civic activities, and at the time of the na- 
tionwide coal strike early in the winter of 1919 
he was one of the leaders who helped to pre- 
vent a fuel crisis in the city. Mr. Taylor will 
leave in a few days for Chicago to begin his new 
duties. The main headquarters of the company 
has been in New York, due to the fact that 
the president of the company lived there. 


Toboggan Slides for the Kids 
Kven in localities where there are hills suit 
able for coasting, many parents prefer that the 
smaller children at least, slide under safe 
auspices in the back yard. That necessitates 


a toboggan slide, which can be easily built by 
any carpenter from odds and ends of lumber 
that every retailer has on hand and desires to 
A few of these portable slides made 


get rid of. 








“*Lumberbult’’ Toboggan Makes Children 


Happy. 


up and advertised in the local newspaper would 
find ready sale in almost any community. The 
accompanying protograph shows such a slide in 
commission, with a group of happy youngsters 
registering appreciation. 
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An Uptodate California Retail Yard 


SACRAMENTO, CALIF., Jan. 13.—All of the em- 
ployees as well as the principals of the Sacra- 
mento Lumber Co., of which F. E. Connor is 
president and general manager, take great 


Workers and Families Are Entertained 

SyracuskE, N. Y., Jan. 15.—Last Saturday 
evening the Wilson & Greene Lumber Co., of 
this city entertained all its workers and their 
families and some of their friends at the of.- 
fice of the concern. An excellent orchestra pro- 
vided music, Mr. Fisher, salesman for Wilson 
& Greene Lumber Co., as a blackfaced monolog 
ist made the hit of the evening. <A buffet 
Junch was served and everybody enjoyed him 
self to the limit. 

This was the first of the company’s parties, 
but it was so successful and on the whole was 
so enjoyable that both Mr. Wilson and Mr, 
Greene declared that periodical gettogether 
meetings will be made a regular feature. In 
this way the workers in the various depart- 
ments of the business are brought together and 
better understanding and fuller codperation are 
sure to result. At any rate the pleasure that 
shone on the face of everyone at the party 
was felt to be in itself ample warranty for re- 
peating the experience at the earliest oppor 
tunity. 

PASS SESE EET 
No Longer in Business 

In the Realm of the Retailer department in a 
recent issue of the AMERICAN LUMBERMAN, ref- 
erence was made to the North-Fischer Lumber 
Co., at Battle Creek, Mich. As this company 
some time ago was taken over by the Merchants’ 
Lumber & Supply Co., reference should have 
been to this latter concern, as the North-Fischer 
Lumber Co. is no longer in business in Battle 
Creek. 


Pa BBBBBEaEAB: 


Gives the Kiddies a ‘‘Wienie’”’ Roast 


MARSHALLTOWN, Iowa, Jan. 15.—The next 
best thing to being a boy again is to help the 
boys have the fun one would have himself if he 
had not outgrown his youth. That’s what Fred 
L. Ward, retail lumberman of this city, thinks. 
liver since he has been in business here he has 
brought the children to his office once each year 
for a frolic. This year he erected a Christmas 
tree in his office and on it he put candy, nuts, 
popcorn and cookies to be given to the young- 
sters as they came. Tho Mr. Ward had a 
Christmas tree, and kept it up all the holiday 
week, the celebration really took place on New 
Year’s day. 

Mr. Ward’s father, who is connected with the 
local office of Swift & Co., supplied a quantity 
of ‘‘wienies,’’ which were served hot to the 
children as sandwiches, and they proved to be 
exactly what was needed to put everybody in 
high spirits. Mr. Ward says that he merely 
gets the children together for a good time, and 





The establishment of the Sacramento Lumber Co., Sacramento, Calif., here shown, sets a high standard and proves that a retail lumber yard 


and office can be made really attractive. 


vice president of the Central Coal & Coke Co. 
for the last nine years, Mr. Taylor has had 
charge of all coal operations of the company. 
Mr. Taylor entered the coal industry forty years 
ago with the Sunday Creek Coal Co., of Co 
lumbus, Ohio. For many years prior to com- 
ing to Kansas City he was stationed in Chicago 
as representative of the Ohio company in the 
Northwest. 

Responsible positions held by Mr. Taylor in 
the coal industry include the presidency of the 
National Coal Association and of the Illinois 


Coal Operators’ Association. He was also a 


pride in the attractive, well kept and uptodate 
buildings and environment in which its pros 
perous business is carried on. The plant covers 
nearly six acres, and is thoroly equipped with 
modern buildings, including a planing mill. 
The equipment also ineludes a fleet of delivery 
trucks. All in all, this is one of the most mod 
ern and best hooked-up retailing and jobbing 
plants in this part of the country. 

In front of the office stand two white Port 
Orford cedars, which were sent to the company 
from Oregon in 1915 as ‘‘baby’’ trees, and are 
now about 25 feet high. 


Note the flagstaff and the carefully trimmed hedge in front of the office building 


they are of all celasses—-Mexicans, Italians and 
native white children, and when they are en 
joying the Christmas tree and the feast they 
all look alike to him. 

Aside from the pleasure derived from mak- 
ing the young folks happy, Mr. Ward says the 
stunt no doubt has considerable value as pub- 
licity, for it is really surprising how many boys 
actually go to the yard for material, a good deal 
of which is used in manual training work. In- 
cidentally, he remarks that it is also surprising 
how many of them look forward to every num- 
ber of the AMERICAN LUMBERMAN. 
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Notes From the Realm of Building 


A Record Breaking Building Year 


All records for volume of building construc- 
tion contracted for in one year were broken by 
the total piled up during 1922, according to 
statistics compiled by the F. W. Dodge Co. 
December building contracts in the twenty-seven 
northeastern States (including about three- 
fourths of the total construction of the country ) 
amounted to $215,213,000. Altho this was 
12 percent less than the November figure, it 
was 8 percent greater than that of December, 
1921. 

The December figure brought the year’s total 
for these twenty-seven States up to $3,345,950, 
000 (which would indicate about 4% billions 
for the entire country). This was an increase 
of 42 percent over 1921. Such an enormous 
increase if predicted a year ago would have 
peen considered impossible. 

Analysis of the year’s record shows the fol- 
lowing important items: Residential buildings 
to the amount of $1,341,009,000, or 40 percent 
of the year’s total; public works and utilities, 
$562,066,000, or 17 percent; business buildings, 
$496,145,000, or 15 percent; industrial build- 
ings, $325,100,000, or 10 percent and educational 
buildings, $303,272,000, or 9 percent. 

Residential building, the dominant factor of 
the year’s program, increased 53 percent over 
the previous year. Contracts in this class ealled 


. 

for the construction of over 310 million square 
feet of new floor space, enough new housing to 
accommodate nearly 200,000 families. The in- 
vestment in structures of all other kinds was 
36 percent greater than in 1921, showing a 
marked trend toward a normally proportioned 
building program. 


Delaware Observes Thrift Week 


WILMINGTON, DeL., Jan. 15.—The first State- 
wide thrift campaign for building and loan as- 
sociations will begin with a dinner convention 
at the Hotel du Pont on the evening of Janu 
ary 17, Franklin’s birthday. The convention 
and the celebration of Thrift Week thruout 
Delaware are under the auspices of the Dela- 
ware League of Building & Loan Associations. 

Churches, lodges, clubs and other civie and 
social agencies, as well as industrial plants, are 
cooperating in the observance of Thrift Week. 
In the pay envelope of every workman a card 
will be placed calling his attention to the ne- 
cessity of looking forward to a rainy day. All 
of the building and loan associations that have 
had series opening in January have arranged 
to keep them open for an extended time so that 
new members may be enrolled. Mayor Leroy 
Harvey has issued a proclamation urging all 
citizens who can to become members of build- 
ing and loan associations. 
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Retailers Make Cooperative Display 

CLEVELAND, OuI0, Jan. 16.—One of the most 
striking and interesting exhibits seen at the 
building show recently held in this city, was 
that jointly prepared by the Cleveland Lumber 
Co. and the West End Lumber Co., which con- 
cerns combined their efforts for the purpose of 
advertising a single product. As shown by the 





Joint Display by Two Lumber Companies 


accompanying cut, the exhibit took the form 
of a monumental structure surmounting the 
booth, both being covered with Mule-Hide panel 
strip shingles. In the booth were young ladies 
who handed out samples of Mule-Hide roofing 
and advertising souvenirs. 


“Building and Loan” Forges Ahead 


Str. Louis, Mo., Jan. 15.—Missouri building 
and loan associations will convert 10,000 renters 
thruout the State into home owners in 1923, 
and of this number 2,500 will be in St. Louis, 
according to estimate of Robert J. Richardson, 
secretary-treasurer of the Missouri State League 
of Building & Loan Associations, and secretary 
of the United Railways Savings & Loan Asso- 
ciation of St. Louis. 

Mr. Richardson bases his 1923 forecast on 
a 25 percent increase over 1922. According to 
reports this far in January the increase may 
exceed 25 percent. Enrollment of new members 
is more rapid than ever before. At the present 
average Missouri associations will finance at 
least $20,000,000 in new homes in 1923, of 
which $5,000,000 will be spent in St. Louis. 


Scales Unusually Large Beech Tree 


Faust, N. Y., Jan. 15.—Francis R. Fee, who 
is employed in sealing logs on the operations 
of the Oval Wood Dish Co., of Tupper Lake, 
reports having recently sealed an unusually 
large beech tree. From this tree three logs were 
sealed that measured exactly 1,000 feet, Doyle 
rule. One log was 12 feet in length and meas- 
ured 24 inches at the top end. The other two 
logs were 14 feet in length and each measured 
24 inches at the top end. The three logs meas- 
ured respectively 300, 350 and 350 feet. The 
tree was 40 feet long to the first limbs. The 
stump measured 32 inches in diameter and the 
three logs are perfectly sound. All of the crew 
were much interested in this splendid specimen 
of hardwood. The logging operations from 
which this tree was cut are on lot 19 in Altimont 
Township, the limits being owned by Charles 
Turner, and the timber being cut for the Oval 
Wood Dish Co. by contractor John Davignon. 
Members of the crew are ‘‘Big’’ Abert Lewin, 
foreman; Oscar Forgette and Henry Forgette, 
sawyers; Frank Bravo, skidder; Richard Kahil, 
roller; Fred Gushar and Francis Fee, sealers. 
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Sales Representatives Discuss Service to Retail Dealer 


Kansas City, Mo., Jan. 15.—-Service to the 
retail dealer, advertising and coéperation were 
principal topics discussed at the 
four-day meeting of the sales representatives 
of the Long-Bell Lumber Co. held in this city 
recently. About seventy-five out-of-town mem 
bers of the organization were in attendance at 
the meeting, in addition to a large number of 
those directly interested in the Kansas City 


amony the 


office. Among the latter who took a prominent 
part in the proceedings were M. Bb. Nelson, 


veneral sales manager; J. H. Foresman, gen- 
eral manager of the retail department; J. W. 
Deal, assistant manager of the retail depart 
ment, and J. H. Lane, manager of the tie and 
timber department. A social feature of the 
gathering was a dinner at the Kansas City 
Club one evening, followed by a party at the 
Orpheum Theater. 

G. A. Houston, manager of lumber sales, who 
planned and was in direct charge of the meet 
ings gave an interesting talk on codperation. 
Reports from sales representatives in attend 
ance, covering many sections of the country, in- 
dicated a period of good business generally 
thruout the last year and prospects for an ex 
cellent buying movement during the first half 
of 1923. Mspecially pronounced was the gen 
eral belief among the salesmen that dealers who 


and where the enginemen 


being one by G..eW. Allport on the manufacture 
and care of hardwood Jumber. Mr. Allport, in 
describing a recent trip into hardwood timber, 
suid in purt: 


Having arrived the night before, after a good 
night’s rest we find ourselves at 5:30 a. m. seated 
in the boarding house and around those round 
tables where you rub elbows with and become better 
acquainted with your neighbors and where space 
over which you reach for the liberal supply of 
grub has been reduced to a minimum. ‘The train 
for the woods leaves at 6 a. m., and if you are not 
more than a minute late and are a good sprinter 
you may make it, but if two minutes late you have 
missed your trip to the woods. Our train con- 
sists of one or two carloads of horses, possibly a 
car each of feed and coal, a car for our colored 
brethren, and a car about one-fourth full for the 
whites. In this car we will find all classes of 
workers from the man who wears “the big boots” 
to the saw hands or ‘‘flat heads,” as they are com- 
monly called. For the first few miles this train 
will stop at very frequent intervals to pick up addi- 
tional men until every available inch of space seems 
to be occupied. Suddenly the operation reverses 
itself and you see men piling out every now and 
then and some of the horses being unloaded at 
intervals, and at once realize that you are nearing 
the woods operation, 

Promptly at 7 a. m. we have arrived at the 
junction where our cars are tied up for the day 
tuke out their engines 


and there we resolve that as nature has done her 
best to give us a perfect thing in its raw state 
that we shall so utilize and convert that thing 
into a finished product for humanity that the pur. 
pose God and nature had in giving us this thing 
shal] not be defeated and that we shali from thig 
time forth approach every angle of its conversjoy 
with this in view. 

J. KE. Pennybaker, manager of the Long-Bel] 
sash and door houses maintained at Kansas City. 
Pittsburg, Kan.; Oklahoma City and Enid. 
Okla., spoke about the wide variety of sash. 
door and millwork items carried by these houses 
and the facilities which make it possible for 
service to be rendered to dealers in the South 
west. 


Proper Nailing of Wood Boxes 


A bulletin which should prove of value to 
everyone interested in the subject of better wood 
boxes has just been issued by the Chicago Mil] 
& Lumber Co., 111 West Washington Street, 
Chicago. It is a 6-page pamphlet bearing the 
title, ‘‘How We Nail Wood Boxes,’’ contain 
ing complete instruction on nailing and strap. 
ping wood boxes, being a reprint of an article 
which recently appeared in the company’s house 
organ. The bulletin states that nails not only 
serve to hold the parts of a box together, but 





s 


LONG-BELL LUMBER CO.’S SALES REPRESENTATIVES IN ATTENDANCE AT FOUR-DAY MEETING RECENTLY HELD IN 


had profited most during the last year were 
those who in turn were rendering a distinctive 
service to their own trade. 

The sessions were opened with a weleome by 
I’. J. Banister, president of the Long-Bell 
Lumber Co., following which there was a dis 
cussion of the company’s service to its dealers. 
An entire day was devoted to advertising, 
which included not only the company’s own ad- 
vertising in national publications, lumber trade 
journals and thru its service to dealers, but also 
the dealers’ advertising as well. 

R. ©, Malone, of the Aeme Building Supply 
Co., Meridian, Miss., outlined his experiences 
in the handling of a good quality of building 
materials, including Long-Bell lumber, stressing 
the fact that salesmanship on the part of the 
retail dealer, combined with a class of stock 
that can be sold to careful buyers, will eventually 
build up a highly desirable and profitable yard 
trade. A paper was read written by Robert 
Kingsbury, manager of the J. T. Cross Lumber 
Co., Moberly, Mo., who, like Mr. Malone, has 
also done much toward building up a large re 
tail business on the strength of dependable ma 
terials kept in stock, and his advertising of 
them. 

Describes Trip Into Hardwood Timber 

Several of the millmen gave talks on the 
Long-Bell operations in southern pine, hard- 
woods, white pine and creosoting, among them 


KANSAS CITY, MO. 


(they having been steamed up for them by the 
night hostlers), and proceed with the day’s work. 
If we are given time to ride over the entire job 
and observe the skidders, loaders, track layers, 
right-of-way men, pile driver ete. all working in 
harmony and to one end, we can not help but 
marvel at the thought and force and leadership 
which make such an organization possible. But 
we are anxious to get into the hardwood camps 
and see what is going on. By the time we reach 
there we find the men who had previously dropped 
off the train are ahead of us and at work, some 
cutting timber, some driving cattle teams, hauling 
logs to the tracks ete. As we approach we see 
that the timber cutters are just making ready to 
fell a giant white oak (altho it might just as well 
have been a giant gum, or a poplar or magnolia), 
und we see them squint up toward the top and 
finally decide in what direction they shall fell it, 
in order not to splinter up the top cuts in falling, 
and you may be sure they will take extra care not 
to pull any splinters at the butt. 

As they get busy with their saws and axes and 
wedges we become sentimental, some of us more 
so than others, and begin to speculate upon how 
many hundreds of years this magnificent specimen 
of the forest has withstood the test of the elements 
and the ravages of insects and won its way thru 
to a state of perfeetion, now to submit itself, with 
out protest, to the hand of man. As we hear a 
crack and see a slight quiver of its top and the 
graceful movement toward mother earth, slow at 
first with ever increasing speed until it strikes the 
earth with a crashing thud, which distinctly shakes 
the ground, we can not but feel a thrill. Then 


provide rigidity, and that proper nailing de 
mands the right kind, size and number of nails. 
Cement coated nails develop on an average 10 
to 30 percent more resistance to pulling from 
the wood than do uncoated nails, whether smooth 
or barbed. A table is shown, based on the use 
of cement coated nails, giving the number of 
nails per keg, the advance in cost over the base 
price, and the length and gage commonly used 
in box making. It is further stated that the 
size of the nail to be used is governed by the 
species of wood and thickness of the boards. 


All the species of woods commonly used for 
box making purposes have been classed in four 
groups, and the proper size of nail to use for 
these different groups and for the different 
combination of thickness of ends (and cleats 
and of the sides, tops and bottoms, are set 
forth in various tables appearing on the third 
page of the pamphlet. The nine standard styles 
of boxes are illustrated on page four, which also 
contains data on the side nailing of boxes. The 
proper size and application of strapping is out 
lined on page five, a chart showing the sizes 
of nailless strapping to be used with various 
gross weights of ‘boxes. On the last page 18 
depicted the revolving drum box testing machine 
used by the Chicago Mill & Lumber (Co. in Its 
box testing laboratory. The company will be 
glad to supply copies of this pamphlet to those 
sufficiently interested to write for them. 
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Southern Pine Producers Survey Holdings, 
Putting Complete Land and Timber Data on Maps 


LaurgeL, Miss., Jan. 15.—For some months 
Eastman, Gardiner & Co., this city, have been 
making a complete territorial survey of their 
holdings. This work is being done under super- 
vision of Frank J. Sullivan and Frederick G. 
(ox, of the timber department, and has in view 
a four-fold purpose. 


First—Permanent subdivision of the land 








One of the conerete markers in place 


and the establishment of concrete monuments 
at every ‘‘quarter’’ corner in the territory. 

Second—Topographic mapping also showing 
roads, clearings, improvements ete. 

Third—Exact data as to the kind, quality, 
location and amount of standing timber. 

Fourth—Complete classification of the com 
pany’s land according to potential agricultural 
possibilities. 


The illustration shows one of the concrete 
corners in place in the field. This particular 
corner marks the intersection of four town- 
ships. Township and range figures are the 


small ones on the outside; the large figures are 
section numbers. This corner is seventeen 
inches long by four and a half inches square. 
In the center is a brass plug which is screwed 
on an iron rod and sunk into the concrete, and 
upon which the numbers are stamped. 


Pioneers’ Land Marks Cause Complications 

An interesting tho complicated feature of 
the survey work in this region results from the 
presence of various angle lines of the old 
Choctaw Indian purchase boundaries. Back in 
the early days the Government would purchase 
and survey a slice of Indian territory, running 
say from the Big Chief’s wigwam to a certain 
oak tree or spring. Years later, when the land 
on the other side of this line was bought, it 
was surveyed by another party coming in from 
the other direction, and the section lines usually 


failed to jibe by several hundred feet. In one 
extreme ense it required four concrete posts 
to establish what should have been one corner. 


Map Shows Amount and Kind of Lumber 
A glance at the illustrated section will serve 
to show the general scheme of indicating hills 


in relief from the flats. The backbone of each 
ridge is indicated while ‘‘hachures’’ show di- 
rection of slope. Figures are sometimes placed 
on the hills, with an arrow showing elevation 
above the valley flat. 

Kach small square on the map represents 21% 
acres. The figure in the center of each square 
indicates the amount and kind of timber there- 
on. For instance, in the north-east corner of 
the south-east quarter of the south-west quar- 
ter appears the figure ‘‘20,’’ representing 20,- 
000 feet of longleaf pine on that 2% acres, the 
letter ‘‘S’’ after the figure meaning shortleaf. 
‘“F’? would indicate oldfield pine ete. 


Second Map Shows Agricultural Possibilities 


In addition to the above, another map is pre- 
pared which shows on each 2% acre square the 
grade of the land, instead of the amount of 


Sec..2.9.____ 


.. Township__ 3M ___ 


timber. Five land grades have been selected 
arbitrarily for this work. 

Grade A—Level ridge 
other elay subsoil. 

Grade B—Slightly rolling land, with good red 
clay subsoil. 

Grade C—Land has small level patches; bal- 
ance rolling. 

Grade D—AlIl rolling or flat and cold natured, 
with gray or blue clay subsoil. 

Grade E—Steep hillsides, marshes, rocky land 
or gravelly levels unfit for cultivation. 

These land grades are based upon the agri- 
cultural possibilities of the soil itself, and 
hence will always remain constant regardless of 
price fluetuations. They will furnish, therefore, 
the basis upon which an approximately correct 
valuation can be worked out for the land at any 
time. 


land; good red or 
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Fined for Violating 4L Rules 


PORTLAND, OrE., Jan. 13.—Highteen workmen, 
all young men, employed in the box factory of 
the Morrison Mill Co., Bellingham, Wash., were 
fined $5 each Jan. 5 by the local district board 
of the Loyal Legion of Loggers & Lumbermen, 
for ‘walking off the job’’ Dec. 25. Sixteen of 
the men under charges met with the district 
board. They pleaded guilty to the charge of 
leaving their jobs at noon without attempting 
to use the conference machinery provided for 
by the 4L organization. Their plea was the de- 
sire to do Christmas shopping and the fear 
that the employer would not grant a holiday if 
approached. Mr. Morrison, manager, said he 
would have granted such a request had it come 


thru regular 41, channels. The board, com 
posed of four employers and four employees, 
assessed the minimum fine and recommended 
that the Morrison mill reémploy the workmen. 
Officials of the mill said that most of them 
would be reémployed. 

This is the first case of its kind to come be 
fore any District Board of the 4L. The board 


of directors in session at Portland during May, 


1921, fined six operator members for violation 
of the rules and regulations. 
wsemuaanenee 

INCLUDING BURNED and ecut-over areas and 

abandoned fields which once grew timber, one- 

third of the area of the United States is forest 
lands, says the Forest Sers ice, 


A Big Car of Roofers 


TIGNALL, GA., Jan. 15.—J. R. Wheler & Sons, 
lumber manufacturers at this place, have joined 
the ranks of the big car loaders, having shipped 
out one day last week a car of roofers, which 
they believe comes pretty nearly approaching 
the record for car loading of that kind, This 
box car, which was consigned to Robert R. Sizer 
& Co., of New York, contained 34,616 feet of 
1xl0-inch, short lengths. Speaking of this 
loading, A. G. Wheler said: ‘‘There were only 
two ends filled, none being put in the middle. 
There was room enough to put in another course 
in the center of the car, but we thought we 
had enough in it already on account of the 
poor roadbed of the railroad we are on.’’ 
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VIEW OF THE MODERN MILL OPERATED BY THE BAY DE NOQUET CO., AT NAHMA, MICH., SHOWING 











Lumber Town Suffers Great Loss When Community House Burns 


NaumMa, Micu., Jan. 15.—Plans for rebuilding the stately community 
house here, the pride of this city, which was burned Dec. 19 last, have 
not yet been announced. This community house, which was built by the 
Bay de Noquet Co., for the recreation of its employees, was reputed to 
be one of the most elegant and best equipped in the North. It was built 
late in 1921, at a cost of $40,000. 

The fire was discovered at 5 o’clock in the morning, when it already had 
gained considerable headway. The Nahma volunteer fire department 
rushed to the scene, but found it too Jate to check the flames and con 
fined its efforts to protecting other nearby buildings, in which it sue 
ceeded. The community house was completely destroyed, only a few 
pieces of its expensive furnishings being saved. the fire 
apparently was defective electric wiring. 

The loss was completely covered 
by insurance, and tho the Bay de 
Noquet Co. has not yet prepared any 
definite plans for its rebuilding, it 
is regarded as certain that a new 
community house, in no way in 
ferior to its predecessor, will soon 
rise above the ashes—the third 
one to occupy the same site within 
as many years. For this was the 
second conflagration that has vis 
ited Nahma within less than eight 
een months. 

On June 30, 1921, fire that 
started apparently from sponta 
neous combustion in the power plant 
wiped out practically the entire 
village, with a loss of $300,000. 
The old community house was a 
complete loss, as were the town 
boarding house, store, post office 
and twenty-five residences, besides 
the company’s office building, ware 
house, planing mill, post mill, wood - 
mill and roundhouse. Tho heroic 
efforts were made to check the dis 
aster, practically nothing could be 
done inasmuch as the water supply 
was controlled in the power plant, where the fire broke out, and was 
completely shut off. 

Rebuilding of the village began immediately, and a year afterward a 
strictly up-to-date, attractively planned community flourished on the 
spot, without trace of the conflagration. The town, which is owned by 
the Bay de Noquet Co., and populated entirely by its employees, has 
broad, well graded streets, illuminated by twenty-one street lights and 
lined with a hundred large and comfortable residences in addition to 
the other establishments. Each residence is electrically lighted, supplied 
with running water and heated with steam from the central power plant. 

The landmark of the town was the handsome community house which 
after having been the population’s delight for only a few months has 
just been razed by fire. It was a l-story structure measuring 110 by 132 
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CHARLES E. GOOD 
President, Vice President and General Manager, Kespectively, of the Bay 
de Noquet Co 


feet, built of hemlock, finished in pine and roofed with white cedar 
shingles. Stained brown, with white trimmings and green roof, and 
surrounded with trees and shrubbery it presented a very pleasing picture. 

The interior was well planned, and outfitted for social activities of 
all sorts. There were men’s and ladies’ lounges; a circulating library 
containing the best in reading matter; an assembly hall with a seating 
capacity of 600; a childrens’ play room, billiard and pool room, three 
bowling alleys, card room, men’s and women’s shower and locker rooms 
and a refreshment parlor. The assembly hall was equipped with mova- 
ble seats, so that ufter a lecture or moving picture exhibition the floor 
could be quickly cleared for dancing or other purposes. Along the 
walls were athletic apparatus, and the hall could easily be transformed 
into a well equipped gymnasium. 

Along one side of the community 
house ran a 75-foot screened-in 
porch, a popular resting place dur- 
ing the summer evenings. There 
were also nearby, two tennis courts 
and an excellent baseball diamond, 
and these were in constant use. The 
Bay de Noquet company has in its 
employ Lawrence Woodell, an ex- 
pert in athletics and community 
work, who constantly kept things 
lively in and around the community 
house, of which he was manager. 

The Bay de Noquet Co. operates 
a modern mill, equipped with double 
band and resaw and with a daily 
capacity of 100,000 feet, which is 
located on Big Bay de Noquet, a 
half mile from the town of Nah 
ma. The bay originally bordered 
on the present site of the town, 
and the mill was built, on piling, a 
half mile out from shore, in order 
to secure sufficient depth of water 
for vessel loading. The interven- 
ing space was later filled in, so that 
the mill is now situated on the 
mainland. 

The company operates fifty miles of standard gage railroad, running 
directly thru its timberlands. Its timber holdings are extensive, with 
stands of hemlock, white pine and hardwoods which are classed as among 
the finest remaining in the North. It is estimated that the Nahma mill 
has timber supplies to insure continuous operation for twenty-five to 
thirty years. 

The officers of the company are: George J. Farnsworth, president; 
Charles EK. Good, vice-president; George P. Fisher, secretary; Fred 
G. Forbes, treasurer, and Kurt Stoehr, sales manager. These men, 
with the exception of Mr, Forbes, fill the same offices in the manage 
ment of the Oconto Co., Oconto, Wis., and the Oneva Lumber Co., at 
Carter, Wis. Mr. Stoehr is the treasurer of these latter companies. 
red M. Foster is the general manager of the Bay de Noquet Co. 


FRED M. FOSTER 






NAHMA, MICH., SHOWING (IN FOREGROUND, TO LEFT OF CENTRAL STREET) COMMUNITY HOUSE THAT BURNED 
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California Forestry Committee Discontinues Light Burning 


SAN FRANCISCO, CALIF., Jan. 13.—The Cali- 
fornia Forestry Committee held a meeting Jan. 
5 at 625 Call Building, San Franciseo, and 
discussed the work that had been done. After 
three years of operations it was decided to 
discontinue the experiments in light burning, 
as no fire protective system had been discovered 
or devised that seemed more practicable or eco 
nomical than that now in effect in the national 
forests. 

The report of the forest committee, prepared 
by Chairman Donald Bruce, who is at the head 
of the division of forestry of the University of 
California, gives a review of what has been at 
tempted and accomplished. When formed three 
years ago, the committee was composed of rep- 
resentatives of the Forest Service, the Cali 
fornia White & Sugar Pine Manufacturers’ 
Association, the Southern Pacific Railroad Co., 
and the University of California. 

According to the report, the theory of ‘‘light 
burning’’ is based on the following three postu 
lates : 

1—That under favorable circumstances fire will 
run thru the forest, consuming dead needles and 
branches, but with little or no damage to living 
trees, 

2—That the intensity of a given fire depends 
largely on the amount of inflammable debris which 


has accumulated on the ground since the preceding 
fire on the same area. 


3-—That complete prevention of fire is imprac 
ticable. 

If these statements are true, it seems to fol 
low that numerous light fires, particularly if 
they occur at chosen favorable times, will do less 
damage than will the occasional but inevitable 
fire under a system of fire prevention which will 
probably occur at the worst possible moment. 
and which, fed by an accumulation of inflam 
mable debris, will very probably become an 
unquenchable conflagration. 


Opponents of the theory reply: 


1—-That even light fires always cause some 
damage both to mature timber and more especially 
to reproduction. 


2—That on the one hand the accumulation of 
true “debris” under a system of fire prevention 
ceases after five or six years, being from then on 
offset by decay, while on the other hand the ac 
cumulation of inflammable reproduction is an es 
sential to timber production. 

4—That reasonably complete protection has been 
proved practicable by the experience of the Forest 
Service. 


Original Purpose of Forestry Committee 


A lively diseussion along these lines, which 
at times became controversial in its nature, 
and which was prejudicing any harmonious ac- 
tion looking toward the betterment of for- 
est conditions in this State, resulted in the 
formation of the California Forestry Committee. 
Its original purpose was to investigate amicably 
the merits of the aforementioned theory. The 
issue was a practical one, which involved not 
so much the truth or fallacy of a theory as a 
practicable and economical application of what- 
ever truth there might be therein. The concrete 
problem, therefore, was not the correctness of 
certain theories but rather a determination of 
whether any modification in the existing sys 
tem of fire protection could profitably be de- 
veloped therefrom. From its inception the 
committee found that the light burning theory 


when translated into a concrete program of 
work was not a simple nor a single idea. Each 
of its adherents advocated a fairly definite 
procedure, but these procedures were diverse 
on such practical matters as the season of the 
yeur which should be selected for burning, and 
the like. While the system of the Forest Serv- 
ice was definite, standardized and well under- 
stood, the light-burning plans seemed to have 
only their opposition thereto and their reliance 
on the three postulates already stated. 

It is true that the Indians were often re- 
ferred to as the originators of light burning 
and this so ealled ‘‘forestry’’ of theirs is re- 
garded by some with an admiration which their 
agriculture and stock raising methods (both 
equally suited to their simple needs) have failed 
to inspire. The fact remains, however, that 
no definite and complete information is avail- 
able as to what they did or as to its results and 
that economic conditions have sinee too radi- 
cally altered to permit the committee adopting 
their methods with impunity. 


Results of Three Years’ Work 


During the first year of its activities the 
committee restricted its efforts to a critical an 
alysis of existing evidence and to an observa- 
tion of the efforts of a number of timber land 
owners to put the untried theory into practice. 
Valuable information was obtained as to how 
not to light burn, but in no instance was a 
practicable plan encountered. The second year 





TERMINAL IMPROVE- 
MENTS TO BE EX- 
TENSIVE 


Passenger stations will receive a large 
amount of attention. Work on the Chi- 
cago union station is now proceeding 
rapidly, while plans have progressed to the 
point that the first construction work will 
be undertaken on the Illinois Central’s 
new passenger terminal at Chicago during 
1923. The Cleveland Union Terminal Co. 
is also proceeding actively with the design 
of its station and with the acquisition of 
land etc. preparatory to active construc- 
tion. The Philadelphia & Reading is push- 
ing work actively on its new terminal at 
Camden, N. J., which is estimated to cost 
over $3,000,000 and which is expected to be 
completed during the summer. Among 
the stations of smaller cost which are in 
contemplation or under construction are 
a joint terminal for the Santa Fe and the 
Southern Pacific at Phoenix, Ariz., costing 
$600,000; one for the Illinois Central cost- 
ing $336,000; one for the Florida East 
Coast at Daytona, Fla., costing $102 00; 
and one at Kansas City, Kan., for the 
Kansas City Terminal Railway costing 
$100,000. Many other stations have been 
reported, which will cost from $10,000 to 
$100,000 each—Extract from Railway Age 
Annual Statistical Number. 











was spent in an attempt to apply the lessons 
of the first year on a large-scale experiment 
on Moffatt Creek, a few miles south of Yreka. 
The consent of the landholders involved, all of 
whom favored light burning, was obtained, and 
several weeks during the late spring were spent 
in trying to find conditions neither too dry to be 
dangerous nor too wet to make the expense of 
the operation prohibitive. Such a condition was 
not found and only a small area was burned. 
On this results were unsatisfactory. 


The third year further work was done on 
the same drainage, but with a more limited 
objective. Specific information was sought on 
these three points: 

1—-On the relative desirability of controlled fires 
burning down hill and up hill. 

2—-On the effect of a second burn on 
already burned off two or three years before. 

3—On the effect of burning on reproduction dur 
ing the fall after growth had stopped. 


land 


Work was done on several tracts, the general 
method of procedure being: First, to make a de 
tailed examination, cruise and record of each; 
second,. to burn it over, and third, to reéx- 
amine it to determine the results. The spring 
work was unsatisgactory in that altho condi 
tions were so damp that fire would only run on 
the drier slopes, there was material damage 
done to both mature timber and more particu 
larly to reproduction. In the fall the most 
dangerous portion of the fire season was 
abruptly terminated by heavy rains after which 
the debris never again became dry enough to 
burn. 

Conclusions Reached 


The conclusions of this and previous seasons 
are as follows: 


1—Spring burning is dangerous because by the 
time the litter is sufficiently dry to burn satisfac 
torily the season is normally far advanced. No 
more rains can be counted on and smouldering logs 
and snags may hold fire well on into the fire 
season. 


2—-Summer burning can be kept under control 
but apparently only at an expense out of propor 
tion to the benefits obtained. 

3--All burning is often impracticable because 
while vegetation dries out slowly it may become 
saturated with water in a few hours. Not in 
frequently the most critical period of the fire 
season is terminated by heavy rains after which 
the ground never again becomes dry enough for 
burning. This condition may not be universal, 
but it seems sufficiently frequent to make fall 
burning impracticable as a generally applicable 
plan. = 

4—-At any season the cost of light burning ap 
pears considerably greater than the benefits result 
ing. 

5—Downhill burning is decidedly preferable to 
uphill burning, but it seems impracticable to avoid 
some uphill burning on large experiments and even 
downhill fires are not free from damage. 


6--No burn yet observed failed to seriously dam 
age reproduction. This statement includes down- 
hill fires and second fires on lands burned off 
previously within two years. 

7——-No burn yet studied critically failed to cause 
} neem to mature timber, which was considerably 
arger than would be apparent to a casual observer 

%--Under conditions where light burning is at 
all practicable it is unnecessary, since under such 
conditions protection by the ordinary methods is 
easy and far less expensive. 

9—Under conditions where light burning seem- 
most necessary it is too dangerous to be pra: 
ticable. 
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Lumber Movement for One Week* 


Pro duction 

















Shipments Orders 
1923 1922 1923 1922 1923 1922 
Southern Pine Association ...............ccccccccceccceeces 62,881,335 64,471,913 79,782,444 56,017,152 64,590,120 59,881,140 
West Coast Iumbermen’s Association..............20e0000% 64,647,968 66,187,169 77,412,634 59,174,397 73,369,049 48,434,919 
Western Pine Manufacturers’ Association............00.0005 8,382,000 6,797,000 16,372,000 8,232,000 14,400,000 8,275,000 
California White and Sugar Pine Manufacturers’ Association 4,309,000 No report 4,778,000 No report 6,603,000 No report 
California. Redwood Association... ......csessrccsecteareews 4,764,000 No report 6,185,000 No report 8,702,000 No report 
North. Carolina: Pine. ASBOCIBHON «6. 510.6 6 05:0.) 5:0)0.009.9 00.08 6.0 Hayes 3,773,049 4,429,065 4,390,219 3,027,331 4,445,068 4,983,531 
Northern Hemlock and Hardwood Manufacturers’ Association 958,000 755,000 812,000 936,000 687,000 1,521,000 
Northern Pine Manufacturers’ Association................-- Noreport Not reported Wo report Not reported Noreport Not reported 
Tots al for one week (Cut, shipments and orders)............ 149,715,352 142,640,147 189,732,297 127,386,880 172,796,237 123,095,590 
‘The 1922 figures begin with the week ended Jan. 7. The 1923 figures are for the corresponding period—the week ended Jan. 6. Compiled by 
The National Lumber Manufacturers’ Association. 
e J 
Record of Direct Sales of Douglas Fir 

SEATTLE, WASH., Jan. 13.—Direct sales from Jan. 2 to 6, inclusive: 

-——Sales Prices Sales Prices 

V. g. flooring, 1x4— No. Feet No. High Low Spread Common No. 1S1S— No. Feet No. High Low Spread 
St T cceecdereucaxexawe 10 74,000 3 $57.00 $52.00 $5.00 LL fe 109 944,000 6 20.50 16.50 4.00 
NO. 2.....ccceecessceeee 88 = 410,000 9 54.00 47.00 7.00 Bee hacts ss ateiistepeisenes 37 —-: 191,000 5 22.00 18.00 4.00 
NS Saree rr re 17 120,000 5 45.00 39.00 6.00 

S. g. flooring— Dimension, No. 1 S&E— 

4” No. 2 and better .... 42 322,000 6 41.00 37.00 4.00 sail’ eenaovenene - gee ; ae ee 

I. BS inc6 56540866000 9 72,000 6 39.00 32.00 7.00 =f OO RET CARERS 87 212'000 6 23°50 20:50 3°00 
6” No. 2 and better .... 41 151,000 5 44.00 40.00 4.00 aOBeeeeaiaaae 66 110,000 6 23.50 19.50 4.00 

Ms BD: -ceisevesseane om 15 80,000 5 41.00 33.00 BO i, ee eels Ome migieintes a , ‘ 

Ceiling, 5%x4”"— 2x6-8” 22-24’ eee 47 87,000 8 28.25 20.50 7.75 
No. 2 and better ....... 89 440,000 9 41.00 35.00 6.00 26-82". 0.200000. ‘ 5,000 1 70 BO 6M 
tO hanetneteasckennaa 11 91,000 3 32.50 30.50 2.00 Lath— 

Drop siding, 1x6”— Sa ee SRO 1 eae 20 598,000 11 5.30 4.00 1.30 
No. 2 and better ....... 95 682,000 9 44.00 38.00 6.00 SUS cv-sieierausie nceele eles 5 243,000 3 6.00 4.00 2.00 
POL Bo wisn ces<ossnansin® 31 239,000 10 39.50 33.50 6.00 PPOCIMIOCK oc 01, c0ainceeens Zz 10,000 1 4.55 4.55 Or 





California Pines Sales 


San FRANCISCO, CALIF., Jan. 13.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association reports for the week ended Jan. 
6 average prices received (siding, battens and 
lath not included) as $48.60 on total sales of 
8,217,500 feet; $32.35 on California sales of 
3,549,500 feet, and $75.50 on export sales of 
24,000 feet. Total sales by grades were as 
follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1 & 2 clr. 317,000 OS D peeet 27,000 
C select....... 481,500 NOS 2 owe nes 507,500 
eo, 217,500 MOS 3 cance 409,000 
No. 3 clear.... 208,000 i 88,000 
Inch shop .... 172,000 oO ee 54,000 
No. 1 shop.... 67,000 Form stock. 128,000 
No. 2 shop.... 889,000 BIBC: .65:8.4:0:4 17,000 
No. 3 shop.... 772,500 No. 1 dimen... 80,500 
C&btr. short.. 4,000 Siding— Lin. Ft. 
Stained ....... 224,000 B&btr. bev.. 114,000 
CS DOV vec ccs. 80,000 
Sugar Pine B bev... 2! 6.000 
Nos. 1 & 2 clr. 138,500 Misc. VECEED. 11,000 
ne eeeee oye C&btr. short 25,000 
es 20,000 
No. 3 clear.... 126,500 Panels Feet 
Inch shop .... 6,000 ee ae ~~ 
i Lap... aoe eee... = nae 
No. 2 shop.... 590,000 “eer ‘ 5 
No. 3 shop.... 317.000 Pine box ..... 200.000 
Seen 3 a6 Pe sé icacawunes 25,000 
Stained ...... 32,000 - . 
- , Mountain Pine 
White Fir ee. 211,500 
No. 3 com, and Cedar 
Ss ee A) ee 35,000 
No. 4 com.... 68,000 
Mixed ...cc0s 83,000 Battens 2.500 
BTISC,.. s<vucess B00 8 ee aii 
No. 1 dimen.. 54,000 Austratian 24.000 
No. 2 dimen.. 15,000 crt ih =e 
Douglas Fir Pieces 
oo: ee 76,500 No. 1 pine.... 110,000 
Common ....< 1,175,000 No. 2 pine.... 200,000 
Ties & timbers 44,500 32” pine ..... 5,000 





North Carolina Averages 


NorFrouk, VA., Jan. 15.—The 
average sales prices, Norfolk, of 


following are 
some of the 


basic items of North Carolina pine lumber, 
ascertained from sales reported during the 
periods stated: 
; —1922—__—— 
Edge, 4/4— Oct, Nov. Dec. 
No. 2 and better......$57,85 $56.76 $56.00 
SE ee ee ee 34.26 36.02 36.00 
30x edge, 4/4 
BNO A. seid sacersisyai ese oo.0:0.3 Oe 24.15 26.00 
PO we: ebawhse-alima nema 19.59 20.32 21.50 
30x bark strips, 4/4.... 13.38 13.91 14.55 
Box, rough, 4/4x8”- 
LO Eee eee 25.28 25.82 25.55 
ME ccekdn nce tucoveck 27.10 27.80 27.54 
Flooring, No. 2 and 
Co OL | i ene 62.30 64.64 65.70 
Roofers— 
i he dg LC  nibiimed Sieiiacer wiaerieen ee 29.00 29.40 
BRGGR sos Sinisn cca axe eee 29.25 30,20 





Southern Pine Barometer 


For the week ended Jan. 12, Friday, one 
hundred twenty-seven mills report as follows 
to the Southern Pine Association: 

Percent Percent 
of pro- of ship- 
Cars{ Feet duction ments 
67,641,293 
85,968,540 127.09 


Production... : 
Shipments.... 3,780 
Orders— 


Received... 4,924 111,968,532 165.56 130.26 
On hand end 
week ...16,190 368,209,170* 


*Orders on hand showed an increase of 7 
cent during the week. 

+As a basis for carload, the average load shipped 
in November, 1922, 22,743 feet, is used. 


7.60 per- 





Western Pine Analysis 


PORTLAND, OrE., Jan. 13.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Jan. 6 from 
forty-one member mills: 


——Percent of— 
Pro- Ship- 


Cars Feet duction ments 

Production.. ... SB ches eee 

Shipments... *655 *16,312,000 195.32 «06 
Orders— 

Received... 576 414,400,000 171.80 87.95 

On hand. .74,824 7108,100,000 ..... ..... 

*Of these shipment totals, local sales took 8 


cars, and a total footage of 197,000 feet. j 
jLocal orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 
Bookings for the week by forty-one identical 
mills were 86.10 percent of bookings for the 
previous week. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 


Production, Shipments and Orders, December, 
1922 
Feet 

PE RPENOIOND: haxc:a, vis sainsynce saiteacarda hare wees 23,473,000 
RERIMIMUIBOTRGS:: so. 5:10-6 asd oc 6 eters G eween eles we 24,510,000 
Orders— 

RIN hk a ww sktcaramnid ea a Re eee 23,948,000 

On hand: gan... 1, 1028 ...66.0 0000 baa 40,925,000 
PCE RS Aises bakit es OSG ARRAS 21,230,000 

Consolidated Figures for 1922 

PEOGUCTION cicikawsssc0e0es cae cwsaaes EhOoeOreD 
SORPMEPIORMRES, Skocs ia bss e oreiratanre oh Roe acdaw sole 287,652,000 
SEAGIG. 56 Wiaiiwi sis 8655.06 AS wee ew SSeS 284,285,000 


The following are statistics for the weeks 
ended as shown, and comparative periods: 
1923— 


Production Shipments Orders 


BR MS as ans 5,025,000 4,041,000 5,536,000 
1922 

Dee. 0.24. 3,368,000 3,578,000 2,767,000 

AOC Bs0k os 3. 710,000 3,732,000 5,896,000 





California Redwood Data 


San Francisco, Cauir., Jan. 15.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
port: 


Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 4,764,000 100 6,200,000 
Shipments ... 15 6,185,000 136 8,200,000 
Orders— 

Received ... 15 8,702,000 183 11,300,000 
On hand.... 14 64,970,000 we 89,000,000 
Detailed Distribution for Week 

Shipments Orders 

15 mills 15 mills 

Northern California* ...... 1,872,006 3,781,000 
Southern California* ...... 2,349,000 761,000 
WHOSEOUI: o-sisccieis osc 6 Siow owes: 6 17,000 86,000 
TUE OUIG | 6s5-00'c esas ysee 1,859,000 3,584,000 
PONTO. o-6. cians sho ade ae 118,000 490,000 
IRAN Lice iaie as aateaietess va taweac ae 6,185,000 8,702,000 


*North and south of line 

Luis Obispo and Bakersfield. 
Nevada, Arizona, Oregon and Washington. 
¢AIl other States and Canada. 


running thru San 





North Carolina Pine 


The North Carolina Pine Association makes 
the following analysis of figures reported by 
forty-four mills for the week ended Jan. 6: 

—-Percentages of 
Production 
Nor- Act- Ship- Last 

Feet mal ual ments week 
4,103,049 33 
11,868,000 
5,105,719 45 124 
4,788,068 41 116 94 *55 


Production 
Actual 
Normal 

Shipments 


Orders 


*Forty-three mills reported for the week ended 
Jan. 4. 





National Analysis 


WASHINGTON, D. C., Jan. 15.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing at the 
top of this page. Shipments and orders are 
shown below as percentages of production: 


During During 52 
Week Ended Weeks of 
Jan. 6 1922 


No. of Ship- Or- 
Mills ments ders 


Ship- Or- 


ASSOCIATION— ments ders 
¢ 102 


Southern Pine ...... 125 127 103 98 - 
WeSt COARE wiicsicas 128 120 113 93 96 
x estern Pines ...... 41 195 172 99 102 

California Pines ... 6 111 158 67 168 
California Redwood.. 15 130 183 93 98 
No. Carolina Pine... 34 116 118 102 100 
Nor. Hemlock & Hdwd. 12 5 2 137 124 
Northern Pine ...... 0 0 0 101 +3998 


361 127 115 96 103 
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Production in 1920 and 1921 The West Coast Review 
2 
! t WasHINGTON, D. C., Jan. 17.—The Department of Commerce today announced that, according SEATTLE, WASH., Jan. 13.—For the week 
140 to preliminary statistics compiled by the bureau of the census, acting in codperation with the | ended Jan. 6, 128. miils report as follows to 
jig | Forest Service, the total production of lumber during 1921 in the United States was 26,991,798,- | the West Coast Lumbermen’s Association: 
00 000 feet. This is a decrease of 9.7 percent compared with the cut reported for 1920, and a de- Feet 
+ F 
ort & crease of 21.9 percent compared with the cut of 1919. Production ... 64,647,968 27% below normal 
ort The cut of lath in 1921 was reported as 2,026,374,000, compared with 1,952,983,000 in 1920. | Shipments ... 77,412,634 6% above orders _ 
31 The shingle cut in 1921 was 6,830,934,000, against 6,156,416,000 in 1920. Orders ....... 73,369,049 13% above production - 
00 The formal statement of the department says: ‘‘In comparing the lumber cut of 1921 with | New business— 
ed that of 1920, the greatest decreases are shown for the western States, and the cut of Douglas | Water delivery: Feet Feet 
90 fir in 1921 constituted only 17.2 percent of the total production from all kinds of wood in the BOOB a sos cc ccnscaeccas 16,968,049 
United States, as against 23.3 percent in 1920. The principal southern pine producing States Export ...-...---.+see-ee- 6,691,000 
by show increases, and the cut of southern pine was 41.4 percent of the total from all kinds of Total water (32% of total)......... 23,659,049 
" wood, as against 30 percent in 1920. The figures for 1921 do not inelude the output of custom | Rail 1,657 cars........................ 49,710,000 
mills.’?’ Comparative statements follow: ia ameesstentintn 
Production by States Shipments— 73,369,049 
Number of mills Lumber cut (feet B. M.) I ivery: y e 
State 1921* 19203 1921" 19207 Water delivery: , Feet 7 Feet 
Ee a Pe a eee DCCC TT 21,111,016 
— Washington ........... pia ores eg ere 547 584 3,834,314,000 5,524,509,000 WMO oss saaecniedceaces 9,321,618 
1d Le ar PE aE ee i Cae ee eee CARA ECS Pe Shite 341 271 3,215,110,000 2,719,761,000 Pntiietachrn is 
[ET See ay oe oe re Seem eat SMALL Metoe te (eta 920 648 2,081,520,000 1,677 ,469,000 ¢ 390% a eae 30,432,634 
. ee ee ee 390 659 2'026.502/000 3°316,098,000 ioctl orpaaiaceenhealinediacaaaata 
ARN 5 05 eae ewe, RIS ONS OO PRE IEIE Bim Gk AA 301 232 1,502,333,000 1,177,436,000 UGE SON CONS éi:s ws cddas eewianclaws 46,980,000 
MN catia hg col cite am aT sal. e 883 903 1,397,180,000 1,108,188,000 enn 
00 mie ; . 77,412,634 
“4 —_ and Newada .. 2.06564. uae Lae 195 1,360,738,000 1,482,102,000 Unfilled orders— 
PMAMERS cc wtiece cee hen de wennsnces ees 656 656 1,307,283,000 1,148,158,000 stie care ......129,126,417 feet 
00 PONU cC WECM, (6 oe coo nce on cere dp wa wes Megane 1,215 939,361,000 786,412,000 a — ngnigmN ei 6-7 i Eat 447 feet 
75 WOTIOR ow sos ee ene bo ede soe aes ae - 204 922,332,000 863,013,000 ‘fete en ee 8,811 cars 
0 MOR os ccc aie cists agree ste oe cum al er goers 1,103 713 797,605,000 etaeeeens oc a 
IIR cr mre 4c Mls ae, eho ee ah ae 225 350 792,541,000 1,036,550,000 
30 EE OTS LES EN ETT 460 368 683,047,000 520,210,000 1 
0 NORRIE e arr nirc es ts. Sane Sines 1,013 1,065 594,510,000 735,729,000 Maple Flooring Data 
-s PPRMIENOREANIE 20-05%; dc 60, aw oie vine Oe hee es 189 243 567,481,000 726,147,000 ? 
? nope BR ON Tee OCC oak . 164 188 542,620,000 969,576,000 The Maple Flooring Manufacturers’ Associa- 
oy , 29G | " d OT 29 — ARTZ VR: ° . » . . . 
AMD OUNEE . ose eee cece eee eee eeeeeenrees 6.826 (484 #,427,321,000 5,487,263,000 tion has issued the following comparative statis- 
United States ..... ER eT IO Re 15,731 15,978 26,991 ,798,000 29,.878.360,000 | tics for December, 1921 and 1922, based on the 
1- Production by Kinds of Wood report of the same twenty-two member mills: 
e 1921 1920 si - = bi 
p. = Quantity Percent Quantity Percent — ae ae 
Kind of wood (feet b. m.) distribution (feet b. m.) distribution ; eph Pa : 
MUU INS RIMREY Goer kare cies erels ce ee ele 11,165,788,000 41. 8,964,313,000 i Production .. 14,586,000 12,799,000 1,787,000 14 
ee Bee ouercnx'er eck as. rela. cera wid, eee Se 4,642,827,000 17.2 6,956,683 ,000 23.3 Shipments .. 13,786,000 9,695,000 4,091,000 42.2 
/ Oak Rimiece ar al erecala adi are eae aise ele ONSEN Gira 1,597,435,000 5.9 1,853,580,000 : 6.2 OWGGre ..6<s 15,898,000 7,429,000 8,469,000 114 
)) RRS MMIOS ou orci Sere 6 si'wra a ces oe br elb ies 1,269 ,697,000 4.7 1,377,327,000 4.6 ENp Moxt 
Western yellow pine................ 1,244,583,000 4.6 2,270,898,000 7.6 a 
0 RERUN a Se awe oye Bie srasas aie Bie ee Ts 1,195,414,000 4.4 1,685,320,000 5.6 Unfilled . 
0 NON a. ai'e6) Wieden sess Siw Seere RES SR 771,710,000 2.9 571,674,000 1.9 orders .... 24,642,000 15,112,000 9,530,000 63.1 
MO MMI hss ta 5 Te ss on 6 oi ea 685,865,000 2.5 684,745,000 2.3 Stocks ...... 28,214,000 32,966,000 4,752,000* 14.4* 
0 ee eee ea eeeneer ee ene 629,582,000 2.3 805,320,000 2.7 — 
0 Lo CBRE ene ear aie a anne Panewan Peres ee Der 608,822,000 2:3 768,345,000 2.6 *Decrease. 
Bae GENCE: SRCCIOM 6 i 6 k icc ewan ns 3,180,075,000 11.8 3,940,155,000 13.2 Average Value of }3x2!4 Face Clear No. 1 and 
treme - aes . 0. b. il 
; Total .......eccccceecee cess + 26,901,798,000 100.0 29 878,360,000 100.0 Pactery ©. 6. b. Mianigan and Wineenem Km 
) _ December, December, —Increase— 
*Figures for 1921 are preliminary and subject to changes if necessary. wr 19: 2. Is 2 Pe 
: +Reported to the Forest Service, Department of Agriculture. Price ..... $83.22 $69.06 $14.16 20.5 
) 
: } 
& 
» | 





Terry 











Survey Shows Good Times Ahead 


A survey of the lumber industry of the 
United States that at this time is of special 
interest because it deals with conditions thru- 
out the industry and in all parts of the country 
has been made by the Central Coal & Coke Co., 
of Kansas City, Mo. Referring briefly to the 
fact that the car shortage was a retardant in 
the southern pine industry during the latter 
part of 1922, the survey points to the prospect 
of improvement beyond that which has already 
taken place thru the construction and repair 
of cars and power. On the assumption that 
southern pine trade is drawn from housing and 
factory construction, railroad, agricultural and 
export demand, the survey deals with each of 
these in succession. 

Building permits for the first ten months of 
1922 numbered 566,368 with value of $2,111,- 
196,459, the largest on record. Tho a belief 
exists in some quarters that residential con- 
struction will subside, the fact is pointed out 
that for October, 1922, permits were issued for 
65,170 buildings at a cost of $314,978,138, com- 
paring favorably with former months of 1922 
and of previous years. This indicates an activ- 
ity somewhat unseasonable, but only serves to 
prove that there is no letup in attempts to meet 
the housing shortage. Most of the demand is 
for smaller homes, which consume a larger per- 
centage of lumber than do larger structures. 
There is evidence also of a slackening of de- 
mand for apartments. 

In the railroad field conditions are favorable 
for continued lumber demand. During the 
eleven months of 1922 the carriers bought 139,- 
257 cars, most of which will be built during 
1923, and lumber manufacturers already have 
felt the influence of the demand for materials 
for building ears. Cars built during the last 


six months have been hardly more than enough 
to offset those retired from service. In addi- 
tion, of course, the increase in commerce has 
created a demand for new cars. To a very 
large extent the situation with respect to main- 
tenance of ways and structures is identical with 
that in respect to rolling stock. Budgets of 
twenty-seven railroads for 1923 covering 95,000 
miles include provision for the expenditure of 
$350,000,000 for improvements and equipment. 
A similar program by the remaining mileage of 
the country would bring the railroad expendi- 
tures for improvement and equipment up to 
more than $700,000,000. 

Demand from agricultural sources, after a 
check due to low prices for farm crops, has been 
revived by an improved market that has in- 
creased the farmers’ purchasing power. This 
improvement has been extended to the demand 
from industries dependent upon the farmer, 
such as those connected with the marketing and 
distribution of farm products, implement deal- 
ers and packers. This improvement is evi- 
denced by an increase in the number of in- 
quiries and in the actual orders received dur- 
ing the last sixty days. Reports from some im- 
plement manufacturers indicate that their con- 
tracts with dealers are 110 percent greater 
than in 1922. 

Unsettled conditions abroad make export de- 
mand somewhat uncertain so far as Europe is 
concerned, but demand is developing in South 
America, South Africa and Asia. However, 
some unexpected demand during the last year 
in spite of unfayorable conditions in Europe 
gives cause for a feeling of optimism tho it is 
generally conceded that some time will elapse 
before export demand is back to normal. 

The sarvey deals with production as well as 


with distribution, discussing at some length the 
subject of depletion of southern pine timber 
supply. Present production is about 85 percent 
of normal, reduction being due to the higher 
cost of timber and the consequent necessity for 
closer cutting and closer utilization of the prod- 
uct in the logs. The depression period caused 
a number of mills to shut down and this will 
result in extending the life of southern pine 
operations to some extent. Referring to an 
investigation made by the Southern Pine Asso- 
ciation, the survey states that if the ratio of 
depletion developed by the canvass has been 
borne out in actual practice in the last four 
years about 6,250,000,000 feet of annual pro- 
duction in the South has ceased because of ex- 
haustion of timber supply. The canvass indi- 
cated also that in the next five years produc- 
tion will decline 4,850,000,000 feet, 50 percent 
of which will occur in the next two years. In 
five years, therefore, the South will produce 
only one-third as much as it produced five years 
ago. 

The survey points out that the shift of pro- 
duction from the South to the West will be slow 
owing to the relatively small amount of timber 
accessible to transportation and the heavy cost 
of development in the West due to topograph- 
ical and climatic conditions. These make neces- 
sary larger investments and heavier carrying 
charges than have been required in the South; 
tho the investments may not mean higher pro- 
duction costs because western timber yields 
large percentages of high grade lumber. 

Summarizing its conclusions from the survey 
from which the foregoing is taken, the Central 
Coal & Coke Co. states that it looks for the 
next several years to be very successful for the 
lumber industry. 
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Lumberman’s Son Studying Forestry 


SYRACUSE, N. Y., Jan. 15.—One of the most 
progressive sons of lumbermen attending the 
New York State College of Forestry, Syracuse 
University, is Clair B. Gutchess, who comes 
from Marathon, Cortland County, New York. 
G. L. Gutchess, his father, is in the lumber busi- 
ness in the city of Cortland, county of the same 
name. Clair B. Gutchess was induced to take 
up the study of forestry 
thru interest in his 
father’s business. He 
started by winning a 
$400 State scholarship 
in 1920. He entered 
the forestry college that 








CLAIR B. GUTCHESS, 
Marathon, N. Y.; 
Lumberman’s Son Who Is 
Forestry Student 








year and since then has 
been prominent in col- 
lege sports and social 
activities, as well as 
having won a_ high 
place scholastically. Mr. 
Gutchess is a member 
of the Junior Society, 
the Robin Hood and 
Theta Alpha fraternities, is vice president of 
his class and one of the best shots on the Varsity 
rifle team. Previous to entering the forestry col- 
lege he spent a year (1919) scaling and grading 
lumber for the H. Sheldon Lumber Co. and 
for his father. In 1922 he made a tour thru 
the forests of northern New York, Massachu- 
setts, Vermont, New Hampshire, Connecticut, 
Pennsylvania, and New Jersey by automobile 
for the purpose of studying the different forest 
conditions in these States. 


'SPARBBAZZEEaE: 


Recommends Severance Tax on Timber 


PORTLAND, ORE., Jan. 13.—A State audit com- 
mittee appointed some time ago for the purpose 
of making a survey of the taxation problem in 
the State has recommended a severance tax on 
timber, a tax that would make the forests as 
harvested pay a portion of the State future in- 
debtedness, and it is very probable that some 
sort of a tax of this kind will be placed into 
effect by the legislature now in session. The 
committee’s report directed to the legislature 
says: 











Your attention is called to conditions existing in 
many coast counties, heavily bonded, wherein a 
large percent of assessable values are in natural 
resources and where said values are liable to 
greater reduction from liquidation than increase 
in wealth in other lines will offset. Situations 
ean be foreseen in which some units may find 
themselves much embarrassed and in a_ position 
where they can not meet their obligations without 
unreasonable tax upon the properties assessable 
at times obligations become due. In justice to 
all concerned it would seem that either a severance 
tax on natural resources for sinking fund purposes 
is imperative or the yearly levy for sinking funds 
should be increased to reflect the ratio of reduction 
of valuations rather than the average yearly re- 
quirements based on the life of the bonds. The 
annual method increased to reflect the ratio of re- 
duction is suggested as simpler and probably more 
equitable. 


Offers Short Course in Forestry 


SEATTLE, WASH., Jan. 13.—At the University 
of Washington a short course in forestry is now 
offered for the benefit of individuals engaged in 
some phase of the timber industry, who de- 
sire to increase their efficiency but who can 
not take time for more extended study. In 
outlining the new course, Hugo Winkenwerder, 
dean of the college of forestry, has arranged 
instruction which will be simple, concise and 
thoroly practical, covering three distinct 
phases: (1) Forestry, (2) logging, and (3) 
lumber and its uses. 
been arranged for men who are employed as 
forest rangers, and are interested in forest ad- 
ministration, characteristics of trees, silvicul- 
ture, forest measurements, surveying, logging 
and forest economies; and the logging course 


The forestry course has. 


is designed for men engaged in the woods, 
sealers, cruisers, logging engineers and donkey 
engine men who wish to prepare themselves for 
advancement. 


Unique Meeting Place for Students 


BERKELEY, CAaLi¥., Jan. 13.—Forestry stu- 
dents of the University of California recently 
dedicated an open air meeting place that is as 
unique as it is appropriate. It consists of eight 
redwood logs averaging about forty inches in 
diameter and ten feet long, laid horizontally 
around a circle twenty-four feet in diameter. 
In the center is a hearth for an open fire. The 
circle is located in a grove of eucalyptus trees 
on the campus at Berkeley, close to Hilgard 
Hall, the home of the division of forestry. The 
grove itself is a monumental group of trees and, 
altho less than forty years old, reaches a height 
of over one hundred sixty feet. 

The circle is being used as a meeting place 
for the forestry club, it being possible to hold 
most of the year’s meetings out of doors. On 
one of the logs is a bronze tablet bearing the 
following inscription: 


FORESTERS’ CIRCLE 
May the ideals fostered around this camptire play 
a worthy part in the conservation of the beauty 
und usefulness of our forests. 
Gift of the Union Lumber Co. 


The logs were donated by the Union Lumber 
Co., at Fort Bragg, Calif., and were hewed out 
to form seats by the club members. It is rather 


Dry Kiln Engineering Course 


SyracusE, N. Y., Jan. 15.—The New York 
State College of Forestry has recently installed 
a small experimental dry kiln to supplement the 
larger one that has been in service for the last 
six years. These kilns are of the most modern 
design, having the steam jet system of humidi- 
fying and circulating, and being equipped with 
various makes of automatic temperature and 
humidity regulators. The college has arranged 
a short course in dry kiln engineering of ten 
days duration, from March 27 to April 6, under 
the direction of Prof. H. L. Henderson. The 
theory of kiln drying, together with some study 
of lumber grades and identification of various 
commercial woods will be covered. The col- 
lege has secured a number of prominent men in 
the woodworking industry to give talks and dem- 
onstrations on lumber drying and grading, and 
arrangements have also been made for visits to 
local commercial plants. 


Beaver Gets an Unwilling Job 


TUPPER LAKE, N. Y., Jan. 15.—Readers of 
the AMERICAN LUMBERMAN probably will re- 
call an experience of Fred LeBoeuf, woods sup- 
erintendent of the Santa Clara Lumber Co. at 
this place in watching a little beaver get his 
teeth sharpened by his boss. Fred recently 
has been relating to his friends and co-workers 
a new one, the truth of which he vouches for and 
as evidence is willing to show the tree to any- 














a 





Redwood logs hewed out to form seats and donated to University of California by Union Lum- 
ber Co., of Fort Bragg 


fitting that forestry students should be able to 
gather for their meetings in a forest atmos- 
phere, especially so since the redwood and euca- 
lyptus are representatives of the world’s larg 
est trees. 


Timber Killed by Pine Beetles 


San Francisco, Cauir., Jan. 13.—One hun 
dred million feet of timber has been killed in the 
last three years by western pine bark beetles 
in the Happy Camp-Lava Beds region of the 
Modoc national forest, reports the United States 
Forest Service. A recent examination by ex- 
perts of 430,000 acres of yellow pine timber 
land, 145,000 acres of which is in private owner- 
ship, indicates that about 150,000 feet per 
section has been destroyed. This represents 2 
percent of the total estimated stand of timber 
on the area. A more detailed examination of 
the Modoc forest area will be made this spring, 
and every effort used to seeure funds to control 
the depredations of this beetle pest. 


one who is skeptical. According to Mr. Le- 
Boeuf’s story, he was making the round of the 
logging camps and being attacked by four 
timber wolves was compelled to climb a tree. 
The wolves hung around for a while waiting for 
Fred to come down, but two finally took their 
departure, leaving the other two on guard. In 
«a short time the two wolves returned with a 
beaver between them. By coercive and per- 
suasive measures they induced the beaver to get 
to work on the trunk of the tree. The beaver 
was unwilling but under coercion he went at 
the job and had the trunk nearly gnawed thru 
when a couple of hunters happened along and 
prevented a tragedy. LeBoeuf said he was 
‘‘plumb fascinated’’ watching how fast that 
beaver did work when the wolves finally got 
him going. 
(‘MEEGEEEBEBZBGEEEEES 

SOUTHERN PINE is the standard lumber used 
for flooring in Argentina and the River Plate 
countries, according to United States consular 
reports. 
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Retail Costs in Southern California 


(Continued from Front Page) 


to an article to make a net profit of 10 percent 
on the sale. I have shown this in the form of a 
column, starting with 100 percent as the deliv- 
ered cost of the article. All freight, whether 
carload or 1. ¢. 1., must be added to make up 
this delivered cost. What we must get by way 
of additional price for whatever article we are 
selling is shown as an addition to this column, 
showing each item of expense. Now I have 
put a line across where many concerns make 
the mistake of thinking that they are at the 
end of the expense, believing anything addi- 
tional added is profit. Below this line are the 
many small items which amount to considerable 
in the aggregate and which many concerns leave 
out entirely in figuring their cost of doing busi- 
ness. 
Chart No. 2—Figuring Selling Price 
Percentage 


oO 
Delivered 


Cost 
Item Ttl. 
Invoice plus freight 


equals ...... 100 Delivered Cost 
ADDITIONS-— 
Head office 
expense ..... 5 105 
Yard operating 
expense ..... 16 12) 
2 >) aa npenar ararae 3 
TRGUFANCE 2.0.0. al 
| ee 4.3 
Rebates and dis 
See eee ae 
Depreciation ...... 4 
Bad accounts...... & 
Merchandise loss... .3 
Employees’ bonus.. .& 5 126 Operating Cost 


Profit. 10 percent 
of selling price. . 14 140 Selling Price 
Line indicates point at which many firms stop 
figuring costs 


Add 40 Percent to Get Gross Profit of 281 


Bear in mind that these percentages shown 
are percentages of the cost price of the goods 
sold, and therefore will run higher than any 
percentage figures which you may have which 
are percentages of the sales rather than of the 
purchases. For comparison of this difference, 
see the two right hand columns of Chart No. 1, 
which shows these same figures. Please note 
that, to obtain a 10 percent net profit, there 
must be added 14 percent after you have added 
every single item of cost of doing business. 
Ten percent of the purchase price added here 
would make a net profit of only 7 percent. If 
we want a net profit of 10 percent on the sales, 
we must add 14 percent after adding all of the 
items of cost of doing business. In all, 40 per- 
cent must be added to the delivered purchase 
price to cover all items of expense and leave 
this profit to the firm. This 40 percent added 
will give a gross profit of 2814 percent of the 
sales. 

Profit Allowance Must Average 40 Percent 

Now bear in mind that if any sales are made 
with less than 40 percent added to the purchase 
price, there must be corresponding sales to off- 
set them, into which more than 40 percent of 
the purchase price has been added. Since it is 
impossible to add 40 percent of the purchase 
price to many items that a lumber yard sells, 
such as cement and plaster, it naturally follows 
that we must add more than 40 percent to the 
purchase price on some other items, where it is 
possible, if we are to bring our average gross 
profit up to 40 percent of the purchase price, or 
28% percent of the selling price. With us this 
average of 40 percent must be added if we are 
to make 10 percent net of the sales. 

Wider Margin on Common Brings Up Average 

Now in Chart No. 3 I have tried to separate 
out the items handled by a string of yards 
showing approximately the percentage possible 
to add to each item, leaving for the last finish 
and common, to which must be added enough 
8t0ss profit to bring the average up to 40 per- 
cent of the purchases. I have taken, as a basis 
for the amounts, the average sales for each of 
our yards, $15,900; and the proportionate 
amount of each item sold at the average yard 
8 approximated from meager data which we 


have. I have added less in percentage to fin- 
ish, for the reason that the handling charge of 
finish, altho more in dollars and cents per thou- 
sand, is less in percentage than the handling 
and delivery of common, and because competi- 
tive conditions will not permit finish, flooring 
ete. to carry the same percentage margin as 
common. 
Chart No. 3—Approximated Segregation of 
Average Monthly Sales 
Cost of Percentage Gross 





goods possible profit 

sold to add ___— possible 
Cement and plaster..... $ 1,500 18 $ 270 
Sash and doors........ 1,000 15 150 
MRI g'6 diay «9 or cice «5 ore 500 40 200 
Miscellaneous ......... 500 40 200 
Common lumber........ 6,000 *49 14, *2,980 
Upper grade lumber..... 2,230 *40 *892 
Total sales at cost price. $11,730 40 $4,692 


*Figured out backward. 


Must Select Some Items to Bring Up Average 

In preparing Chart No. 3, the gross profit 
on lumber, only, was figured out backward. 
Profit possible on other lines handled was first 
figured out. Then, for lumber, amounts of 
gross profit were computed which would be nec- 
essary to bring the total gross profit up to 40 
percent of the cost price of goods sold. Please 
understand that the proportion of sales is ap- 
proximated, and likewise the percentage possi- 





Chart No. 5—Percentage Cost of 











- 1919. 
1st 2nd 
6 mos 6 mos. 
% %o 
ele SiR ad oa 5 ting a edie ted ernie ; 
Head office expense............. 5 5 
OGNGe CONURNEIIEE 6 pcos. 0ain's cceaw sas 20 15 
NU ROMIT i'ot. Glo a a dae ekki vel.’ ee) hm ese 8 oO 
UNMIS cx dts! = aida aru eue aia wo en ere 6 6 
RMR ana nr a arse Aa ecole mga ars 2.6 aan 
MIA iho irc gir svg inl i deve, Wah er ekce ea 3.8 
NEI 6355, aeslnr'a aio) «.cdol ww sere im 1.2 L.3 
Tie SOCODES ioe hh re wre ce ceeee cs 8 3 
Merchandise loss .... .......... 6 oO 
MN cia koi rete diate eu Blain Ck oe 4 5 
tu a | eer 29.2 
‘To make 10 percent in these pe- 
riods, we should have added to 
Pl , SE eee or eR Orr | 44 





ble to add is approximated. Sash and doors, 
you will note, are 15 percent, which is higher 
than the lumber dealer’s margin in Los Angeles. 
Outside Los Angeles, a somewhat larger margin 
is possible. From this you can see that common 
lumber, or some other item handled, must carry 
the load of getting more than 40 percent, in 
order to bring the average gross profit up to 
40 percent of cost of goods sold. 

In Chart No. 4, I have tried to take the mar- 
ket of today, and added freight, wharfage and 
the percentage required to be added, as deter- 
mined by Chart No. 3. This determines the 
average price which we should be obtaining for 
our goods, not the top price. The figures in 
Chart No. 4 are all based on Los Angeles 
freight, and with them I have set up for com- 
parison the present Los Angeles prices. 


we are hardly getting replacement cost out of 
the common we are selling, when you consider 
our cost of doing business. Buying inferior 
grades helps not at all, when you consider the 
increased loss of merchandise, loss of prestige, 
expense of ripping and fall-down, and the lower 
price necessary to move it. If it did help, we 
would all buy No. 3, then its price would go 
up (for the price is determined by supply and 
demand, mostly the latter), and a smaller dif- 
ferential margin between common and No. 3 
would result. The supply of No. 3 is more or 
less fixed and limited, therefore the price is 
almost altogether determined by demand. 


Now you may say that you have no head 
office expense. Perhaps not, but you do have 
expenses which correspond to expenses we meet 
out of our head office fund. Take the income 
tax alone. Do you realize that if you make 
10 percent net on your sales, the income tax 
amounts to 1.214 percent of your sales, or 1% 
percent of the cost of goods sold? Figure it 
out for yourself. 

Now for those interested I would like to 
show how our cost of doing business has varied 
for the last three years, and give these figures 
in Chart No. 5. I want to show that with ab 
normally good times we ean be satisfied with 
a mark-up of 40 percent, but that in normal 
times we can not if we want a net profit of 10 
percent. 


Doing Business During Three Years 


—_—§1920——— ——1921—— 1922 

1st 2nd 1st 2nd 1st 

6 mos. 6 mos. 6 mos 6 mos 6 mos 
% Ke Yo %o % 
Dy HY ) 5 5 

15 17 26 17.9 16.2 

.28 aa Ai a a 

bed PY 3 3 a 

1.3 1.5 a 1.5 1.3 
1.8 4.4 a 2.3 1 

45 — 15 1.6 ai 

J 3.3 3.7 1.6 38 

3 4 6 3 3 

aa 6 1.1 » 8 

26 34 39.2 31 26.7 
40 49 54 45 40 


Who Wants to Do Business for Fun? 


From the last row of figures in Chart No. 4, 
you can see that, for our firm to make 10 per- 
cent net, we have to add about 45 percent year 
in and year out, instead of only 40 percent. 
Only in abnormally good years ean 40 percent 
only be added, to make a net profit of 10 per 
cent. The day is passed when the lumber mer 
chant can say with scorn, ‘‘The furniture deal 
er, the department store etc. have to mark up 
their goods 50 and 60 percent, even 100 percent 
in some cases, but I can mark up my lumber 
25 percent and make lots of money.’’ It can 
not now be done. In our modern merchandis- 
ing, with advertising and well paid salesmen, 
with everything delivered and the inefficient 
labor of today, we are up against making 4a 





Chart No. 4—Prices That Should Be Obtained 


2x4—16 
Rough Oregon 

Pine 

Cee BINT CRONIN aio 60s 6 oe elocen edu $29.00 
WEEN, area) oa nc adece eee Mere ~ 1.30 
Preiant, & GORE TRIES ccc tecesaaes 1.20 
PR COND iii oa os eka donee $31.50 
Grogs wtent,. (6 BGG. ..cccccciewss 15.75* 
Price we wihogid @@t... 2.65 esseses $47.25 
PRICE WG BIG DOCG sco cle kee ceeens 41.00 
Underpriced, per thousand....... 6.25 


Selling Lower Grades Would Not Help 


Compare the amount to be added, as shown 
in Chart No. 4, to common Oregon pine, with 
the $12 a thousand which some consider as their 
cost from ship’s tackle to the job. Including 
wharfage and freight, our figures indicated 
$18.25 should be added, of which $5 is to be 
net profit. This seems to indicate our cost to 
be $13.25 from ship’s tackle to job. Of course 
we try to make common lumber ‘‘help over the 
grade’’ some other items, such as cement and 
plaster. You can readily see that at present 





Oregon 

Cedar 2x6 Mere. 1x12 Lbr. Pine 
Shingles Redwood Redwood S48 Finish 
£ 3.90 $36.00 acahdanes erates 

‘13 1.30 oe 

10 1.50 en SAAN 
$ 4.13 $38.80 $ 85.25 '$ 85.00 
207 19.40 34.00 34.00 
$ 6.20 $58.20 $119.25 $119.00 
5.90 50.00 00 109.00 
$00.30 $ 8.20 $ 17.25 '$ 10.00 


*Protit on common brings up the average. 





larger ‘‘mark-up’’ or doing business for fun. 
Just how jovial do you feel? 

[A similar study, “How to Analyze Planing 
Mill Costs,” by P. J. McDonald, president Los 
Angeles Planing Mill Co., appeared in the AMER- 
ICAN LUMBERMAN of Dec. 16, page 65. An 
important paper on “Shop Lumber,” by J. M. 
Leaver, sr., of the Pacific Lumber Co., Scotia, 
Calif., appeared in the issue of Dec. 2, pages 
66-67.—Editor. | 





50 AMERICAN LUMBERMAN 











Discussions of Lumber Supply, Building and Loan, Forestry, 


Taxation and Other Problems Feature Northwestern Annual| 


MINNEAPOLIS, MINN., Jan. 16.—The thirty- 
third annual convention of the Northwestern 
Lumbermen’s Association opened here today 
with an attendance which packed the large audi- 
torium of the Court House, where the sessions 
of the convention proper are being held—the 
exhibits, which are numerous, being displayed in 
the West Hotel. 

The opening session was called to order at 
2 p. m., President H. F. Graefe, of Des Moines, 
Iowa, oceupying the chair. After singing by 
the Mallory Quartette, the lumbermen were offi- 
cially welcomed to Minneapolis by Mayor Leach. 
Community singing led by F. Clyde Decker, and 
presentation of a comedy film featuring Larry 
Semon in ‘‘ The Sawmill,’’ followed the mayor’s 
brief remarks. 

These introductory ‘‘trimmings’’ being dis- 
posed of, the convention settled down to serious 
business. President Graefe in his opening ad- 
dress said that last year had shown improve- 
ment, from the business standpoint, over the 
preceding one; and expressed confidence that, 
with the increased price of farm products, this 
year would be even better. 

He laid especial emphasis upon cooperation 
thru district organization, and said that the 
Northwestern ought to have seventy or eighty 
districts, each carefully organized with a pre- 
siding officer, secretary and advisory board, and 
holding meetings at stated periods. These 
meetings should take up, first, matters of local 
interest; then matters of a general character 
affecting the lumber business. Progress in 
this direction has been made, but the ambitions 
of the association officers, said Mr. Graefe, have 
not been fully realized. 

‘‘Our business is a noble one,’’ said Mr. 
Graefe in closing, ‘‘We love it; we take a 
just pride in it; we should be leaders in our 
several communities; we should revere the Stars 
and Stripes; we should work with all the 
strength God has given us, and never shirk a 
responsibility.’’ 


Appointment of Committees 


President Graefe then announced the appoint- 
ment of the following committees, which are to 
report at the Thursday forenoon session: 

Nominating—Charles Webster, Waucoma, Iowa; 
C. Greef, Eldora, Iowa; J. J. Clemens, Austin, 
Minn.; William Small, Fargo, N. D.; H. Loonan, 
Sioux Falls, 8S. D. 

Resolutions—E. C. Tillotson, Minneapolis; G. 
L. Ireland, Grand Forks, N. .$. 8. BB. Henry, 
Belle Plaine, lowa; I. G. Iverson, Houston, Minn. 


Auditing—W. A. Hudler, Leighton, Iowa; H. 
EK. Westerman, Montgomery, Minn.; R. N. Buhr, 
Brownton, Minn. 


Inter-Insurance Exchange Meeting 


The meeting was then turned over, for a brief 
interval, to A. R. Rogers and O. D. Hauschild, 
respectively president and secretary-manager 
of the Retail Lumbermen’s Inter-Insurance Ex- 
change. The reports of these officials showed 
the affairs of the exchange to be in excellent 
condition, altho a loss of revenue has been sus- 
tained during the last year because of decreased 
volume of insurance carried by retailers on their 
reduced stocks. The decline in premium receipts 
amounted to around $150,000, or approximately 
20 percent. Claims for fire losses showed a con- 
siderable increase. Notwithstanding these un- 
favorable factors the reduction of total assets 
is only $125,000. There has been an apprecia- 
tion in the value of securities held by the ex- 
change. The exchange does not own a dollar 
of ‘‘doubtful’’ securities, that fact being at- 
tested by the State board of insurance com- 
missioners, as well as by the exchange’s audit- 
ing committee. ‘‘Our organization is in rela- 
tively better condition than a year ago,’’ said 
President Rogers. 

The Retail Lumbermen’s Insurance Associa- 
tion, which is the tornado branch of the ex- 
change, organized only a year ago, has devel- 
oped into a lusty youngster. It is purposed to 
inerease the present maximum protection of 
$7,500 im the near future. 

Secretary-manager Hauschild 


spoke very 


briefly, his annual statement and report having 
been previously distributed, in printed form, 
to all the delegates. After the transaction of 
other routine business, President Graefe re- 
sumed the chair and the program was resumed, 
the next speaker being Henry L. Adams, an at- 
torney, of Des Moines, Iowa. 
Urges Return to Industry and Thrift 

Mr. Adams’ subject was ‘‘The State of the 
Union.’’ He traced the development of the 
nation, showing how the forefathers laid the 
foundations of industry, thrift and religion for 
the country’s present greatness and prosperity, 
but that departure from these virtues is threat- 
ening its welfare and stability. ‘‘The protec- 
tion that is afforded by a stable government 
was not secured by accident, and it will not be 
retained by accident,’’ said Mr. Adams. He 
drew a vivid word picture of the simple yet 
happy home life of the pioneers, and urged a 
return to those basic qualities that produced 
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G. D. ROSE, H. F. GRAEFE, 
Des Moines, Iowa; 


Retiring President 


Dubuque, Iowa; 
Chosen President 


the men and women who conquered and devel- 
oped the great Northwest. 

Tuesday evening the delegates and their ladies 
were the guests of the association at two local 
theaters. 

WEDNESDAY FORENOON 


Very appropriately the Wednesday morning 
session started off with the singing of the 
‘‘Star-Spangled Banner,’’ inasmuch as such 
topics as thrift, home building, patriotism, and 
the welfare of the nation generally were em- 
phasized in the principal addresses. After a 
few preliminary remarks by President Graefe, 
the convention listened with marked interest 
to an instructive and inspiring address, on 
building and loan as related to the retail lum- 
berman, by Frank A. Chase, educational direc- 
tor of the recently organized American Sav- 
ings, Building & Loan Institute, of Kansas 
City, Mo. 

A Potent Agency for Home Building 


‘*Getting the Public to Finance Your 
Business’’ was the title of Mr. Chase’s ad- 
dress. ‘‘You can not expect the public to 
take the lead in financing your business,’’ said 
Mr. Chase. ‘‘The lumbermen must take the 
lead and show the way, which is thru the 
multiplying of building and loan associa- 
tions.’? Mr. Chase paid his respects to mail 
order merchandising, but said that the detri- 
ment to a community thru the activities of 
mail order houses was as nothing compared 
with what he termed ‘‘mail order financing,’’ 
meaning the draining of local capital for in- 
vestment in outside securities, even Govern- 
ment securities. During the war, patriotism 
demanded that we invest in Liberty bonds 
and other Government securities, but now the 


patriotism of peace demands that we give 
preéeminence to providing capital for local 
needs, particularly home building, which is 
best done thru investing in the local build. 
ing and loan associations. In reply to a let- 
ter written to Secretary Hoover by Mr. Chase 
upon this subject, the former enclosed a copy 
of a letter which he had sent to President 
Harding, in which he emphasized the im- 
portance of ‘‘ mobilizing local housing capital 
thru the local building and loan associations.”’ 
Just as patriotism began at home, industry and 
thrift and home ownership should begin in 
the small communities. The building and loan 
movement has demonstrated its peculiar fit- 
ness and availability in those directions, 
When it is possible for every man to acquire 
a home on terms not more burdensome than 
a rental basis, the pressing social and economic 
problems of the day will have been met in 
large degree. 

The speaker said that the building and loan 
associations already outnumber the national 
banks of the country. Their assets total more 
than the combined capital stock of all the 
banks and trust companies, and equal 40 per- 
cent of all the cash in circulation in the 
country. Ninety percent of all the homes of 
people of limited or moderate means are 
financed thru building and loan associations. 


Thrift Means Enlarged Buying Powers 


Mr. Chase mentioned several reasons for 
organizing the thrift of the community in 
this way, which should be of special interest. 
In the first place, thrift promotes the buying 
power of the lumberman’s customers, and it 
promotes this power in such a way that it 
will work directly for his benefit. Thrift that 
expresses itself in savings bank accounts may 
increase the sales of lumber somewhat, but 
thrift that expresses itself thru the building 
and loan goes almost entirely into the build- 
ing or repairing of homes. Nearly every 
other kind of sales promotion has been tried, 
and when useful has been worked out to an 
efficient formula. Advertising, service of 
various kinds, the force of example and the 
like have been brought to bear in a practical 
way upon the business of selling more lumber. 
But people can not buy unless they have the 
means of buying. Apparently this promising 
field, this matter of actually promoting the 
customer’s buying power, has not been worked 
nearly to capacity. It has been done much 
more completely in the East than in the West. 

The second matter of advantage that flows 
from organizing the thrift of a community 
is of a more general nature. It keeps the 
community’s money working at home. A few 
years ago people were much exercised be- 
cause mail order concerns were absorbing 
the money of the small town and thus were 
bleeding it to death. But it was not alone 
the fact that the money was going away that 
was so serious, When the money went, the 
business went, and with the business went 
employment for local labor.. We are not 80 
worried about the mail order concerns. now, 
tho they do levy no inconsiderable toll. We 
know, pretty well, hew to meet their 
competition. 


School to Teach Building and Loan Work 


Mr. Chase said that about a year ago he 
investigated and found that none of the lead- 
ing colleges or universities of the country of- 
fer training for building and loan work. 
Conferring with the late James R. Moorehead 
concerning this deficiency, the latter said, in 
effect: ‘‘If none of the schools are teaching 
this tremendously important subject, we shall 
have to start a school of our own.’’ The out 
come was.the organization of the American 
Savings, Building & Loan Institute, of which 
Mr. Chase is educational director. The im- 


stitute is now holding weekly sessions, and 
imparting instruction, thru lectures and other 
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means, on building and loan work. A corre- 
spondence course is in process of preparation. 
The institute supplies a source to which lum- 
bermen and others can turn for counsel and 
help in getting building and loan associations 
started, and for information on the problems 
that arise in connection with the conducting 
of these organizations. 


Thoroly Posted on Building and Loan 


Mr. Chase told of the interest that was be- 
ing manifested by the various lumbermen’s 
associations in supporting the new American 
Savings, Building & Loan Institute. 

The lumber industry is indeed fortunate in 
having Mr. Chase to head this work, because 
he has been associated with lumbermen so long 
and knows them so well. His sympathies go 
out to them, and he has made such a thoro 
study of the building and loan association that 
he can answer questions promptly. He has 
such a fund of information that it would be 
impossible to ask him any questions about it 
to which he would not have an answer right 
at the tip of his tongue. In fact, he has so 
much information about it that it is hard for 
him to choose just what is best to say, and 
what particular line to follow, but he does 
have the happy faculty of gaging his audience, 
and at Minneapolis he certainly made a very 
interesting and instructive address. 

The relating of the experience that he has 
had in going to the various towns, establish- 


settled by arbitration thru association chan- 
nels during the last two years. 


Dynamic Appeal for Optimism and ‘‘Pep’’ 


The forenoon session wound up in a blaze of 
glory furnished by C. W. Wassam, Ph.D., of 
the University of Iowa, who spoke on the 
‘‘Lumberman’s Problem for 1923.’’ Prof. 
Wassam is a cyclonic individual, in appear- 
ance and manner as little like the traditional 
college professor as can be imagined. He has 
a live message and he gets it across. His 
rapid fire delivery defies reporting, but the 
main points of his address are likely to stick 
in the minds of his hearers for a long time. 
They centered about the two central themes: 
‘“Sell your business to yourself,’’ and ‘‘Sell 
yourself to your community.’’ The lumberman 
who is not thoroly sold on his own business, 
but is always ‘‘knocking’’ and complaining, 
will never succeed. Either convince yourself 
that you are in the best business in the world 
and that you are going to push it to the limit, 
or get out of it, was the speaker’s advice. He 
told of visiting two lumber retailers in the 
same town. One was sitting in his dingy office, 
shooting tobacco juice with none too accurate 
aim at a reeking spittoon, between shots com- 
plaining that nobody was buying lumber, ear- 
penters all idle, business going to the dogs. 
He found the other man in a neat, uptodate 
office, no cuspidor visible or needed, reading 
his trade paper. ‘‘A lot of lumber retailers 





Twenty-five years ago on a similar occasion I 
was requested to attend by an old friend who was 
at that time president, John Young, of Mapleton, 
Minn. It is a quarter century since I have been 
among you. During that time nearly all the old 
faces have disappeared. Many new members are 
here that bear the same names as those I knew 
in the old days. 


Recalls Early History of Association 


I remember that, in the early days of your 
association, history was also making the Missis- 
sippi Valley Association. The ethics of trade be- 
tween wholesalers, manufacturers and _ retailers 
was not at that time firmly established. There 
were many differences of opinion, each side think- 
ing the other might be unfair and not broad in 
its treatment, and in those early days both asso- 
ciations were intent upon straightening out such 
difficulties. You retailers were fortunate in having 
men in your ranks who were big enough, broad 
enough and fair enough to meet these questions. 
While there were many points which had to be 
fought and threshed out before a policy could ve 
determined, I think both organizations did mag- 
nificently. 


Association Improved Trade Relations 


In the early stage of your association and for 
many years, you had the good luck, if I may term 
it that, to have with you W. G. Hollis. He was 
really the guiding spirit in those days and had 
much to do not only with cementing together the 
retailers but in improving their relations with all 
others with whom they came in contact. 

Often serious questions came up that required 
a good deal of diplomacy. On several occasions I 
took part, and the more I came in contact with 





THE YARD MAN SAYS: 





I have been impressed with the exceptionally large attendance, with the promptness with 
which the delegates have assembled, and with the serious interest they manifested, most of them, 
instead of drifting away, remaining thruout each session and thus showing an inclination to learn 
from the other fellows how they themselves may best face the problems of the coming year. 
George Long’s address gave us fellows something to think about in the matter of our future lum- 
ber supply, and I am impressed that the boss, the yard man, and everybody else connected with 
the retail lumber business must make this forestry question a personal one and do their dead level 
best to arouse the right sort of sentiment in their communities. Wassam’s inspirational talk was 
a “stem winder” and hit the spot. After hearing Frank Chase’s appeal on behalf of building and 
loan, I am going back home determined to do my part to see that the building and loan movement 
is properly supported. Those Black Cat fellows certainly have the pep, and I am impressed with 
the thought that Hoo-Hoo has a real mission. 








ing building and loan associations, was instruc- 
tive and helpful. It is easy to see that Mr. 
Chase’s work of drawing all the interests in 
the community together along thrift lines, is 
leaving a good impression wherever he goes. 
Mr. Chase told of a recent visit to Ponca City, 
Okla., where one of their directors, less than 
two years ago, prevailed upon ‘a radical So- 
cialist to get a home thru the building and 
loan, and the man has kept up his payments, 
resulting in a substantial equity. A few 
weeks ago the director asked him if it was not 
about time.to ‘‘divide up.’’ His answer was, 
‘‘O, you go to hell—I gave that stuff up long 
ago.?? 

The National Lumber Manufacturers’ Asso- 
ciation, the Southern Pine Association and the 
Southwestern Lumbermen’s Association have 
each pledged generous financial support to the 
institute, and Mr. Chase expressed the hope 
that favorable action along that line would be 
taken by the Northwestern, to the end that its 
members may receive the benefits offered, and 
that the institute may be placed in position to 
do effective work in behalf of the lumber in- 
dustry. 

Wholesalers’ Representative Speaks 

Fred Larkins, assistant secretary of the 
American Wholesale Lumber Association, 
made a brief presentation of the aims and pur- 
poses of that organization, calling attention to 
its code of ethics and to the provisions made 
for compulsory arbitration of disputes be- 
tween members and their customers. He said 
that over eight hundred disputes have been 


would be better off if they spent more time 
reading their trade papers for ideas and sug- 
gestions, and less time in sitting about the 
stove complaining about poor business,’’ said 
Prof. Wassam. ‘‘ Business is fine,’’ said the 
dealer last visited. So much building is going 
on that carpenters are mighty scarce. I am 
selling stacks of lumber.’’ 


WEDNESDAY AFTERNOON 


The spacious assembly hall of the Court 
House was packed to capacity with lumber- 
men desiring to hear the opening address of 
the Wednesday afternoon program, that of 
George S. Long, of the Weyerhaeuser Timber 
Co., Tacoma, Wash. Mr. Long is recognized 
in every branch of the industry as an out- 
standing authority on lumber and forestry 
problems. He does not discuss these problems 
from a theoretical standpoint, but from the 
standpoint of a practical lumberman who has 
had experience in every branch of the indus- 
try and that of a practical timber owner who 
administers the largest private timber hold- 
ings in the country 

Mr. Long gracefully acknowledged his intro 
duction to the convention by Vice President 
Albert Melone, and quickly gained the atten- 
tive interest of the big audience by relating an 
incident of his early business life when he was 
made manager of the sales department of the 
Northwestern Lumber Co., of Eau Claire, Wis. 
Mr. Long then plunged into his address and 
said: 


This is the first time in twenty-five years that 
I have 


attended this association’s convention. 


the retailers the more I became convinced they 
were the same kind of fellows as we were. I 
think the retailers soon began to look upon the 
manufacturers and wholesalers as fair and honor- 
able factors, instead of stingy, hard bargaining 
men. 


Lumber’s Part in Developing Northwest 


This lumber business of the Northwest—not 
meaning my Northwest, of the Pacific coast, but 
the Northwest of your Mississippi Valley, the ter- 
ritory which it has served—is wonderful in its 
scope. Not until after the Civil War did the 
lumber business reach what we might call a com- 
mercial stage of development. Not until then had 
there been any marked drift of population, of our 
own people in the eastern States or of the great 
masses Of people from Europe. There was no 
great drift at that time to the wonderful country 
you represent—Illinois, southern Minnesota, Kan- 
sas, Nebraska, Iowa and the Dakotas. Nothing 
in all history can compare with the development 
of that region. Nowhere else in the world has 
there been that éasily accessible supply of raw 
material such as was afforded by the forests of 
Minnesota and Wisconsin to the prairie sections 
of Illinois and Iowa, sections that were treeless, 
and to the Dakotas and Nebraska. The economic 
transformation of the forests into lumber, in the 
development of this agricultural land, has probably 
never been equalled. This was one of the most 
favorable economic situations that I know of any- 
where. During that time there developed those 
great markets for lumber, beginning as far south 
as St. Louis, Fort Madison, Burlington, Rock Is- 
land, LaCrosse, Dubuque, and Winona and every 
important town on the Mississippi River north of 
St. Louis has had a trade territory that wanted 
lumber, and each was served from the same source 
of supply. ‘Timber was floated down the Missis- 
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sippi, the logs cut in northern Minnesota and 
northern Wisconsin being delivered to the mills 
in the South at a less price per thousand than 
it costs Pacific coast mills to ship logs fifty miles 
by rail today. 
Lumber Using is Deep Rooted American Habit 
People have always been fond of the use of lum- 
ber. In the New England States, in Ohio, in In- 
diana and in the South the trees had to be cut 
out of the way for farming. Everybody used 
lumber, as the more lumber was used the faster 
the land was cleared. The use of lumber thus 
became a fixed habit of the American people. Ten 
or fifteen years ago the annual consumption per 
capita was 500 feet. The scarcity of lumber in 
some regions, the higher price in other regions, 
and the cheapness of substitutes in still others, 
have reduced that to about 350 feet. It probably 
will continue to decline. ‘ 
Predictions of Exhaustion Did Not Come True 
Some time ago, when Roosevelt was President, 
he conceived the laudable idea that the great for- 
ests of the West should be set apart so far as pos- 
sible as a reserve for a future supply of lumber, 
and during his administration practically all the 
forest reservations were determined by him. They 
are situated almost exclusively in the country 
bordering the Rocky Mountains. At that time 
there was a good deal of discussion about a future 
supply. When Gifford Pinchot was United States 
forester, in 1909, there was issued from the De- 
partment of Agriculture a pamphlet which said 
that in twenty-five years the United States supply 
of lumber would be exhausted. Fourteen years 
have elapsed since that statement was made, so, 
if the prediction was true, the supply will be ex- 
hausted in eleven years more. But like other data 
that we have at times collected, those on which 
the prediction was based were incorrect. I remem- 
ber that when I first came to Wisconsin, in 1884, 
the Government published a statement that there 
were 20,000,000,000 feet of white pine in Michigan, 
Minnesota and Wisconsin, and after that state- 
ment was issued there was cut a total of nearly 
100,000,000,000 feet of white pine, so that statis- 
tics usually have been wrong in estimating the 
quantity of timber, As late as 1911 the Govern- 
ment made another effort to determine the quantity 
of probable stumpage and the work was very 
carefully done. This report was published in 1912 
and showed that there was standing in the United 
States at that time timber suitable for lumber 
that would make the vast total of 2,800,000,000,- 
000 feet. I don’t know how much that is, but it is 
more than George Thompson sells in a year! 
Since that time lumbermen have been cutting at 
the rate of 35,000,000,000 feet a year. You know 
that the white pine timber is practically all gone 
in Michigan, that it is gone in Wisconsin, and 
nearly gone in Minnesota. You gentlemen here, 
or at least your predecessors, twenty-five or thirty 
years ago, in Iowa, Illinois, Minnesota and the 
Dakotas, used nothing but white pine. As that 
grew scarce and other woods became necessary you 
began to use southern pine, and after the west 
Coast got slightly ambitious it got an occasional 
car into Montana and North Dakota. 
Consumption Must Shift to Western Woods 
Today probably your largest source of supply is 
still southern pine. The topic of my talk to you 
was to be the future supply of lumber. At the 
present rate of cutting of the so called southern 
pine lumber in the South, it is safe to say that in 
five years from now the total annual cut of that 
species will be reduced 40 percent. In ten years 
from now the southern pine mills will be making 
probably not over 30 percent of what was at one 
time the maximum output, and in fifteen years 
from now they will not be able to produce enough 
lumber to take care of their own requirements in 
the South. So once again you will have to shift 
woods. You who have been in the business for a 
long time first handled white pine, then shifted 
to southern pine, and the next great shift will be 
to western woods. Of this 2,800,000,000,000 feet 
of standing timber which the Government reported 
as being in store in 1911, 55 percent lay west of 
the Rocky Mountains and the Cascade Range. This 
55 percent lies in Montana, Idaho, Washington, 
Oregon, California, Nevada and some parts of 
Utah. Of that 55 percent of the nation’s store of 
lumber, 40 percent lay on a narrow strip of land, 
stretching from the Cascade Mountains north and 
south thru California, Washington and Oregon, 
that will not average over 150 miles from the sea. 
Of the nation’s standing timber 40 percent is, lit- 
erally speaking, on the Pacific coast, and a mag- 
nificent stand it is. 


West Has Magnificent Stands of Timber 

We can not ever hope to satisfy you entirely, 
but if there is such a thing as a substitute, the 
Pacific coast fir comes near to it. We have also 
with it as a natural complement a wood that 
should go with it for finish, sash and doors, that 
magnificent pine found on the mountain sides and 


plateau tops. Some people call it western pine, 
some say California white pine, but these are all 
the same, and very fine wood. There is today 
more of it in those mountains than there ever was 
of pine in Wisconsin and Minnesota, so it is not 
all gone, Then you have on the Pacific coast, as a 
natural complement that should go with that wood, 
redwood in magnificent forests, a wood not widely 
used but good for special purposes, as are also 
our cedar and our hemlock. So there is no imme- 
diate dearth of lumber. Exhaustion is a long way 
off. 
Freight Is Big Element in Lumber Cost 

Lumber, like shoes, sugar and coffee, usually 
follows population, and the center of population is 
still in my old home State, Indiana. The Pacific 
coast is 2,000 miles or more away from there, so 
it is the big transportation charge that becomes 
a factor which has much to do with the price for 
which lumber is sold. I was reminded by a gentle: 
man in this audience that in 1896 I sold him all 
the piece stuff he purchased for an average price 
of $14 a thousand, delivered in southern Minne- 
sota, near the Iowa line. Today the freight alone 
on a shipment of piece stuff from the Pacific coast 
to the central part of Iowa would cost nearly $20 
a thousand. So freight is a big element. When 
people sometimes criticize your prices, and our 
prices, they probably do not fully realize to what 
extent freight costs affect the value that you or I 
have to place on the product. 

Can Not be Indifferent to Forest Problems 

It is very fine to assure you that there is a 
future supply of lumber and that there will be. 
I presume the question of future supply does not 
worry you very much because, if you can not get 
lumber, you are excellent salesmen and will sell a 
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substitute. But we will try to see that you get 
lumber to sell. Some of us in the West, in the 
Hast and in the South are really paying a little 
more attention to what is going to happen in the 
next twenty-five or thirty years and are taking a 
sober look at what the future demand will be. 
There is no question but that lumber is disappear- 
ing fast. It may not be so quickly consumed as 
some alarmists say. It may last longer than they 
think, because of the use of substitutes, but the 
fact is that within fifty or seventy-five years Amer- 
ica will lack sufficient lumber for its normal use. 
Some attention is being paid to that problem. If, 
for instance, you knew that your soil would be 
exhausted within twenty-five or fifty years, and 
would not grow corn or wheat unless you took 
immediate steps to cure that tendency, would you 
be idle, would you be indifferent? 


Trees ‘‘Destroyed’’ Blossom Into Homes 


Lumber is not so material as food, but in our 
civilization it is one of the important needs of 
mankind. I never viewed with patience the com- 
plaint of the theoretical forester. Of course waste 
follows the cutting of forests. Down thru the 
New England States there was felt a gruesome 
sight and a deplorable situation when forests were 
first cut, but I believe that, whenever you think 
of a tree being cut, you should also think of it 
blossoming out somewhere in our broad land as 
a home or a cottage, a shelter for man or beast. 
Iowa is a beautifully developed country today, 
very charming in many ways, as are all of our 
western States, but they could not have become 





so without devastating the forests. I have no 
sympathy for those who favor discontinuing cut- 
ting trees, but I do sympathize with the forester 
who says we should take steps to provide for future 
growth. Government officials are giving traineg 
thought to that problem. 


Forest Growing Is the Nation’s Problem 


I want to speak just a moment on the growing 
of forests. United States Forester Greeley said, 
some two or three years ago in a report, that 
there was in this broad land of ours about 200,- 
000,000 acres that would grow forests and were 
growing nothing. If this 200,000,000 acres was put 
at work growing forests, there would never be a 
timber famine in our country. If that land is 
idle, what is wrong with putting it to work de- 
veloping a crop? Doing so is going to call for 
public sentiment, and you can all help make that, 
I remember we had a hearing at Washington on 
that subject, and you gentlemen from Iowa will 
be interested to know that the chairman of the 
agricultural committee was an Iowa gentleman. 
He said he was in favor of doing something if 
anyone could show him how it was going to help 
Iowa. He had the idea that if any appropriation 
‘was to be made, Iowa was to get her part. Mr. 
Greeley said that even in Iowa, where some said 
there was not an acre that was not fertile, there 
was over 100,000 acres that would grow timber 
and was growing nothing, according to statistics 
in his department. We have better conditions on 
the Coast than in some places for growing for- 
ests—the finest in the world. Another forest can 
be grown there, and should be. This job of grow- 
ing new forests is no one man’s job. It is not 
your job, it is not the manufacturer’s job, it is 
not the timberman’s job. It is up to the Ameri- 


‘can people, and should be undertaken as a public 


function, performed by the nation or, at least, 
by States. 


Some States Are Reforesting Large Areas 


Minnesota has taken the lead in this sort of 
work. In the old eastern States, which first 
lost their forests, people are more advanced 
than on the Pacific coast. As an illustration, 
New York State owns nearly 2,000,000 acres on 
which an effort is being made to grow new for- 
ests. Two years ago a bond issue of $5,000,000 
was authorized for the purpose of growing new 
forests on land belonging to the State. In Penn- 
sylvania not less than 1,000,000 acres is being 
devoted to the growth of new timber. We in 
the West, where we cut such vast quantities of 
timber, realize that reforestation is a coming 
question, and in Washington State have passed 
a bill which requires the State to acquire 
logged-off lands and develop new forests. 1 
predict that by the time the forest is cut which 
is now standing, we will have a young growth, 
not matching that old growth but matching 
anything here in Minnesota for quantity and 
quality. While it will not be possible to furnish 
from it the types of lumber you need for every 
purpose, it will be good for shiplap, ties and box 
material. When you speak of those items, you 
speak of about 50 percent of all common lum- 
ber used. We can develop a forest out there 
that will cut from 30,000 to 40,000 feet an acre. 
This job should be undertaken in every State. 


Lumbermen Have Public Interest at Heart 


Lumbermen are constantly accused of being 
indifferent to the demands of their country. 
Whether we deserve it or not, all lumbermen, 
including you retailers, are accused of having 
squandered this great natural resource and of 
being careless and indifferent as to what becomes 
of the future. We are accused of being in a great, 
wild hurry to realize on what we have and not 
caring what becomes of the people who will 
follow after us. Now we know that we are 
honorable, earnest and patriotic, but we have 
to let the people know we believe it. We have 
to do something and I am bringing this message 
to you as retailers because you can do a vast 
amount of good when the time comes. Each 
State will be called upon to take some steps 
toward devoting a certain amount of land to 
the growing of new forests. Forestry will re- 
quire liberal appropriations but it is well worth 
while. 


Codperation Has Raised Trade Standards 


For the first time in eighteen years I have just 
seen Walter Bagley, now a gray-haired man, 
who was my stenographer at Eau Claire, Wis. 
In 1894 and 1895 the lumbermen who were manu- 
facturing lumber had a hard time. I think dur- 
ing those years the retailers did fairly well, 
but when we sold them that piece stuff in Iowa 
for $14, delivered, and they retailed it at $20, 
we thought they were highway robbers. We 
had it figured that, if they sold it at about $16, 
both of us could sell more of it. But when wé 


were having a hard time of it there was de- 
veloping thru the effort of the retail organiza- 
tion of the Northwest, the idea of getting to- 
gether and recognizing each other’s functions, 
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so as to assist in building up a dignified and 
responsible business. 
Old Timers Made a Proud Record 

I remember some of the names of the gentle- 
men that used to talk and were always ready 
to act, always ready with good judgment. One 
was A. A. Moore, of Marshalltown, Iowa. I also 
remember Mr. Ross, Sioux Falls; Mr. Tuthill; 
Franklin Floete; James A. Smith; Mr. Crane; 
Mr. Baker; Mr. Queal and others who used to 
have so much to do with shaping all the poli- 
cies, not only of their own business, but of the 
association. It is a proud record you have all 
thruout the history of the Northwestern Lumber- 
man’s Association, and also in the history of 
the Northern Pine Association. All were fine 
men. There were fine associations. While I 
have not stood in a retail crowd at an associa- 
tion convention for over twenty-five years, I 
don’t know any prouder position to occupy than 
to be deserving of recognition as a lumberman. 


Bedrock Facts Give Reason for Optimism 

I think you will all agree that your business 
is honorable. It has a great part, and always 
will have, in the development of this great coun- 
try. Many have been thru the stage where 
prairie country developed overnight. You are 
going to see more and smaller farms developed 
by more people, so that there will be more 
money in circulation and more trade. These 
people will have an opportunity to occupy States 
that are marvels for their agricultural possi- 
bilities. Some of you may have suffered from 
the ills that followed the World War, and it 
takes time to adjust these things. The big 
basic fact is that you have a magnificent people 
to cater to, a land of magnificent soil, you live 
in the very center and heart of the greatest 
nation on the globe, and all these speak for 
prosperity, for contentment, and for the good 
citizenship and patriotism for which | know all 
you lumbermen have earned the reputation. 


Governor Discusses Tax Situation 


Gov. J. A. O. Preus, of Minnesota, was then 
introduced. He said he knew that a great 
many people were talking about high taxes. 
There was, he said, a misapprehension in the 
minds of a good many people that the State 
administration was responsible for high taxes, 
the State taxes being a very small percentage. 
He gave the percentages in Minnesota, which 
showed that the larger proportion of the taxes 
were local community taxes, and declared 
that the way to get rid of local taxes was 
not to vote them. He pointed out that the 
State officers were not responsible for the 
local road taxes, nor for the school or local 
improvements taxes, and asserted that the 
highway taxes for Minnesota were paid by 
automobiles. 

A careful survey of the situation showed 
that the people had entered into large enter- 
prises and had gone ahead on the basis of 
war profits, thinking it was easy to vote bonds 
and to sell them, and that it would be easy 
to pay them. As a matter of fact they had not 
thought about the paying. Eventually the 
point of saturation would be reached, when 
taxes could no longer be increased because of 
inability to pay, and it is better to call a halt 
short of that point. 

He urged the lumbermen, as business lead- 
ers in their communities, to give attention to 
the growing problem of taxation and to help 
create a healthy public sentiment with rela- 
tion thereto. He discussed Minnesota as the 
wonder playground of America—good roads, 
fine lakes, good citizens—and he invited the 
lumbermen to come back and spend their sum- 
mer days in the State. He appealed to them, 
however, to take a more active part in their 
own localities, looking to the proper education 
of the people that they may not get to the 
point of not being able to meet their tax 
obligations promptly, and to preventing the 
taxes from becoming a burden. 


The ‘‘Sky Pilot’’ Is Heard 


The last speaker on the Wednesday after- 
hoon program was P. A. Simpkin, Supreme 
Chaplain of Hoo-Hoo, whose theme was 
‘‘Brains, Boards and Business.’’ The parson 
has a very homely way of bringing many illus- 
trations into his addresses. He said, among 
other things, that competition was not the 
life of trade; that today codperation was 
really the life of trade. 

He advised the lumberman to put more of 





An Enviable Record 


Looking over the audience of the North- 
western Lumbermen’s Association one 
could not help but be impressed with the 
fine looking men. It was also noticeable 
that the gray hairs were absent. The 
average age of the men attending this 
convention—1,800 of them registered— 
would be about 35 years; keen, quick 
acting, quick stepping, a determined look- 
ing lot of men. 

President Graefe has had many impor- 
tant questions arising during his admin- 
istration and he has met them in a fash- 
ion that adds credit to his already splendid 
record as a lumberman, and the associa- 
tion will long remember his administra- 
tion with gratitude because he has guided 
it along safe lines. He is careful and de- 
liberate in making up his mind, but once 
a decision is reached he goes thru with it, 
and the final outcome justifies his decision 
and his action. President Graefe is great- 
ly beloved by the members. He has set a 
record that is well worth while. 














the spirit into his work, to realize his obliga- 
tion to the community, to initiate the good 
things that will help to build up the com- 
munity, to keep abreast of the times, to be a 
good reader of the trade papers, and to enter 
into the work and play of the community to 
the end that the lumberman shall be the 
leader. 

He urged lumbermen not to be ashamed of 
their business, but to put it on such a plane 
that they would be proud of it. There was no 
reason why they should take a back seat, he 
asserted. On the contrary, they should be in 
the lead. He warned against ‘‘putting the 
jackscrews under lumber prices that already 
are perilously near the economical level, and 
thus drying up the tremendous potential de- 
mand for lumber.’’ 

He spoke enthusiastically of the new idea 
which is now vitalizing Hoo-Hoo, saying that 
lumbermen in all branches of the trade work- 
ing together can do much for the upbuilding 
of the industry. Hoo-Hoo was a great clear- 
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Wadena, 
Chosen 
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Excess Taxation Director 
ing house for lumbermen, he said, and declared 
that every lumberman should be a Hoo-Hoo, 
and that every Hoo-Hoo should be posted on 
the forestry question. He commended to the 
order the suggestion contained in Mr. Long’s 
speech—that lumbermen study the forestry 
question, so that the lumber office may be the 
source of information regarding all forestry 
matters. 

He urged the necessity of organization and 
cooperation, saying that ‘‘the only man who 
is going to stay in the lumber game for any 
length of time, or achieve any degree of suc- 
cess, is the man who plays the ‘team game’ 


with his fellows.’’ He closed with an appeal 
to all lumbermen to identify themselves with 


Hoo-Hoo, which represents all branches of the 
industry and is laboring for the interests of all. 


Secretary Presents Printed Report 


The report of Secretary William H. Badeaux 
was supplied in printed form to each delegate. 
It reviewed the activities of the year in the 
field service, special plan service, traffic serv- 
ice, legal service and legislative service de- 
partments. During last year 228 new yards 
were added, making the total membership on 
Dee. 31 almost three thousand. The report of 
Treasurer C. E. English showed the financial 
affairs of the association to be in a healthy 
condition. 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 


MINNEAPOLIS, MINN., Jan. 18.—Following 
adjournment of the Wednesday afternoon ses- 
sion moving pictures of the Northwestern’s ex- 
cursion to the Coast last winter were shown. 
Thursday morning’s session opened with sing- 
ing of ‘‘ America’’ and State songs by the dele- 
gates and selections by a quartet. Secretary 
Emeritus W. G. Hollis, on being ealled to the 
platform, gave some reminiscences of early days 
of the association and strongly commended the 
recently adopted district organization plan, 
which he said would develop speakers who would 
come to the annual meetings qualified to express 
their views for the benefit of all. C. H. Ket- 
ridge, of Evanston, was introduced by Presi- 
dent Graefe, and spoke briefly on association 
work. Curtis Johnson, a retail hardware mer- 
chant of Rush City, Minn., delivered an address 
on ‘‘The Road to Happiness,’’ naming as essen- 
tial to happiness and success the factors of en- 
thusiasm, ambition, optimism, efficiency and 
service. 


Resolutions Adopted 


The following resolutions were adopted: 

Directors were instructed to draft a code of 
ethics to be submitted to the district organiza- 
tions for criticism and suggestions; that the as- 
sociation pledge itself as standing for integrity 
and the square deal in all business relations; 
that all retailers in Northwestern territory co- 
operate with the association in working out the 
district plan of organization and exchanging of 
ideas for the benefit of all; recommending ap- 
pointment of a committee to conduct an inten- 
sive membership campaign; recommending ap- 
pointment of a committee on cost accounting, to 
work out and recommend a suitable system be- 
fore the next annual; recommending appoint- 
ment of a committee to represent the associa- 
tion at the national conferences on standardiza- 
tion of lumber grades and sizes; recommending 
that members support the proposed Great Lakes- 
Tidewater deep waterway; recommending bring- 
ing pressure to bear upon the Interstate Com- 
merce Commission to secure the establishment 
of a reasonable time limit for the collection of 
claims for undercharges; expressing to Snark 
T. T. Jones and members of Hoo-Hoo apprecia- 
tion of the good work the order is doing for 
lumberdom. Also the usual: resolutions of 
thanks to those who contributed to the success 
of the meeting and of condolence to families of 
members deceased during the year and a sepa- 
rate resolution expressing a deep sense of loss 
to all lumber retailers in the death of James R. 
Moorehead, late secretary of the Southwestern 
Lumbermen’s Association. 

The auditing committee reported all accounts 
correct and in good order. 

Report of Nominating Committee 

The nominating committee recommended the 
following to guide the association in 1923: 

President—George D. Rose, secretary and treas- 
urer Spahn & Rose Lumber Co., Dubuque, Iowa. 


Vice president-—Albert M. Melone, Minneapolis, 
Minn. 


Directors, C. A. Finch, Lamoure, N. D.; John 
Dower, Wadena, Minn.; I. R. Goodridge, Min- 
neapolis, Minn.; L. L. Schaaf, Pierre, S. D. 


All were elected unanimously. 

President Rose was introduced and spoke 
briefly, expressing high appreciation of the 
honor and pledging his best endeavors toward 


(Concluded on page 62) 
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Cost Accounting Talks Feature Indiana Retail- 
ers’ Annual—To Affiliate With National Body 


INDIANAPOLIS, IND., Jan. 17.—The ‘‘Come 
Getters’’ of the Retail Lumber Dealers’ Asso- 
ciation of Indiana opened their thirty-ninth 
annual convention in the Claypool Hotel with 
a record crowd in attendance. About eighty 
exhibitors are doing business in the rooms ad- 
joining the convention hall, and in recogni- 
tion of the importance and interest of what 
they have to display the formal sessions of 
the convention are being held in the after- 
noons only, leaving the mornings free for in- 
formal conferences and for a study of the 
new offerings of the manufacturers. A spe- 
cial welcome has been extended to nonmem- 
bers to attend. ‘‘This is your party as much 
as it is for members,’’ reads the announce- 
ment on the program, ‘‘and you should come 
—then you would understand why association 
membership is an investment that pays good 
dividends to all retailers—members and non- 
members alike. It’s up to you. Please come 
—we need you—your help will make the asso- 
ciation bigger and better for all retailers.’’ 


Broad Value of Codperation 


After calling the first session to order Presi- 
dent Willis B. Dye, of Kokomo, presented his 
report. In the course of his address he com- 
pared the retail lumber association with such 
organizations as Rotary, Kiwanis, Lions and 
the like. They are all composed of men who 
have vision of greater community life to be 
gained thru constructive codperation and of 
a greater personal profit that is a part of a 
general tide of community profit. Modern 
business is learning the broad value of co- 
operation. ; 

Mr. Dye mentioned the constructive power 
of advertising in the home papers; not only of 
formal display advertising but of news stories 
about new houses under construction. Such 
notice pleases the new house owners and in- 
jects a spirit of accomplishment into the en- 
tire community. Personal letters have proved 
their value in calling attention of prospects to 
the service offered by the local yard. Mr. Dye 
also mentioned the excellent work done by the 
traffic department. He mentioned having at- 
tended a number of other conventions in his 
official capacity; notably those of the Illinois 
Lumber Merchants’ Association, in Chicago; 
the National Retail Lumber Dealers’ Associa- 
tion, Cleveland; meetings of Indiana district 
organizations, and a number of conferences. 
President Dye urged the extension of district 
organization. He closed by thanking mem- 
bers and officers for their assistance and co- 
operation. 


Secretary Reviews Year’s Activities 


Secretary C. D. Root, of Crown Point, in 
his report added his approval to that of the 
president in regard to the work of the district 
organizations. He mentioned the important 
work done on the matter of standardization 
of sizes and grades in connection with the 
National Lumber Manufacturers’ Association. 
This work is being done with the approval of 
the Government, and Secretary Hoover has 
called an important conference dealing with 
the matter. The Government desires a volun- 
tary adoption of standards by the manufac- 
turers and retailers interested and does not 
wish to force a set of standards by act of 
Congress. The latter will hardly be done if 
reasonable agreement can be reached. A com- 
mittee of seven, appointed by a second confer- 
ence, is now at work. Mr. Root read a state- 
ment sent out by the Chamber of Commerce 
of the United States urging that this highly 
important matter be settled by the industry 
itself, since a voluntary agreement will neces- 
sarily work less hardship and be easier of gen- 
eral adoption. 

Secretary Root spoke of the problems that the 
National Retail Lumber Dealers’ Association 
is working out for the benefit of the individual 
State organizations, one of which is the elimina- 


tion of the greater part of the loss retailers had 
sustained in the past thru the railroads pre- 
senting corrected freight bills long after set- 
tlement for the shipment had been made. The 
national association, continued Mr. Root, is also 
working on a uniform bookkeeping system suit- 
able for large and small yards, which will show 
the average cost of doing business. These 
matters, stated Mr. Root, will be gone into 
thoroly by Secretary Pfund, of the National 
Retail Lumber Dealers’ Association, during the 
convention, 


Retailers Favor Garnishee Bill 


Mr. Root went on to tell what the Associated 
Retailers of Indiana—an organization com- 
posed of all the retail associations in the State 
—is doing toward interesting the members in 
an effort to have a garnishee bill put on the 
statute books, which, it is claimed, would make 
the people more thrifty, become better citizens 
and prospective home owners. To this end 
Secretary Root suggested the appointment of 
a legislative chairman in every county in the 
State to push this matter. 

The good work performed by the traffic de- 
partment was commented upon, and Mr. Root 
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Kokomo, Ind. ; 


Retiring President 
urged the members to make greater use of this 
service. 

The association is in a healthy condition, 
continued Mr. Root, its present membership 
being 387, which showed a satisfactory gain 
during the last year. He urged the members 
to help the farmer thru advertising in the home 
papers and telling him of the many ways in 
which he can make more money out of his 
farm. Such a campaign is bound to bear fruit 
and will result in an increased business for the 
retailer from the farm trade. Mr. Root also 
suggested to the members to plan during 1923 
to give their customers the best goods at the 
lowest possible price, and thus keep business 
in their community moving. 

In conclusion, Secretary Root stated that the 
association’s activities in 1923 will include: 
Close codperation with other associations; 
standardization of grades and sizes; study of 
the retail problems, distribution and cost; fos- 
ter closer cooperation between Indiana retail 
lumber dealers, and codperation between buyers 
and sellers of merchandise. 

Mr. Root also presented the report of Treas- 
urer B. M. Forbes, of Indianapolis. 


Urges More Attention to Fire Prevention 


Frank B. Fowler, president of the Mutual 
Insurance Co., spoke on insurance problems. 
In this address he laid emphasis on the fact 
that the public is mistaken in thinking that 
there is no loss if fire damages are completely 


paid for by the insurance companies. The 
burned material is gone forever. The insur- 
ance company pays for fire damages by acting 
as a general collector; and what it pays it 
first collects from property in general. He 
urged more eareful attention to fire preven- 
tion. Fire losses are increasing, and have 
almost doubled in the last ten years. The per 
capita loss in the United States is about seven 
times as great as in Europe, due to better 
construction and greater care and responsi- 
bility abroad. Two-thirds of the fires are pre- 
ventable; and many lumber yard fires could be 
prevented by proper fencing and locking. 
Mr. Fowler urged members to work for an in- 
formed public opinion on this matter. 


Lien Law and Cost Accounting Discussed 


Earl R. Conder, attorney for the associa- 
tion, made a statement in regard to the lien 
law and recent legislation affecting it. He 
also answered a multitude of questions.  In- 
deed, this was one of the liveliest discussions 
of the entire session. 

W. E. Cox, of Winamac, presented an argu- 
ment and demonstration in favor of the sys- 
tem of cost accounting which he has used 
during the last year or more. The time has 
passed, he stated, when a retailer can mark 
his prices high enough to take care of errors 
in judgment and to make guesswork safe. 
Forty percent of failures are chargeable to 
errors in extending credit, and 60 percent are 
chargeable to ignorance of costs. Mr. Cox 
explained his division of the business into four 
general departments; yard and warehouse, de- 
livery, selling, office and administration. He 
distributed charts showing by means of index 
numbers just where the charges should be 
made. He explained the classification of 
stock and estimated that for the average yard 
the system could be installed for about $150 
and could be kept up with the minimum of 
labor. In his yard the stenographer does it, 
with the assistance of about thirty hours of 
Mr. Cox’s help a month. The object of such 
a system is to tell the amount of profit or loss 
accurately and just where it has occurred. It 
finds leaks before they have time to become 
serious. It enables the dealer to make an 
average estimate of the cost of making each 
sale, and this sometimes indicates that sales 
which he considered profitable are not profit- 
able. It shows which departments are making 
money and which are not. After learning 
this the dealer is often glad to close out a 
line that he formerly had considered a money 
maker. It gives information about turnover, 
valuable in buying stock. Lumbermen are 
required more and more to sell in ear lots; 
and his cost system will give him accurate in- 
formation about profits on this kind of trade. 


Selling Completed Building Service 


G. E. Melliff, of San Antonio, Bex., repre- 
senting the Southern Pine Association, gave 
an interesting talk on ‘‘Selling Completed 
Building Service,’’ which he said was the 
most important factor confronting the retail 
building merchant today, as such service is 
necessary for the future advancement of the 
retailer’s business. The speaker said that 
southern pine manufacturers realized some 
years ago that the hope of the lumber industry 
lay in its learning to merchandise its product, 
and that since then these manufacturers have 
bent their energies to making the people want 
their merchandise and the southern pine mill- 
men are going a very long way to assist the 
retailer to properly merchandise the manufac- 
tured product. 

In this connection Mr. Melliff said that the 
southern pine manufacturers have concentrated 
their efforts in the Southern Pine Association 
and have adopted as their motto the word 
‘‘Service.’? Thru the association’s trade ex- 


tension department the manufacturers are 
spending hundreds of thousands of dollars in 
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effective trade promotion work, said Mr. Melliff, 
and thru various channels the association has 
distributed during the last year over one mil- 
lion pieces of home building literature. 


‘‘Live’’ Dealer Requisites 

With a view to taking advantage of this 
trade promotion work, continued Mr. Melliff, 
and selling completed building service to his 
customers, the retail dealer should have a few 
of the following requisites: 

You must believe in the community in which you 
live and be glad you are permitted to live there. 

You must believe in your fellowmen, including 
your competitors. 

You must know that you are 
ness in the country. 

You must take a personal interest in your town 
and its people. 

You must have and hold the respect and con- 
fidence of the people about you. 

You must know your’ business 
ground up. 

You must know the commodities you are sell- 
ing, the commodities you ought to sell, and the 
commodities you are apt to be asked to sell. 

You must know the needs of your community 
and feel that it is your personal obligation to 
take care of those needs. 

You must know plans and specifications 
to draw and write them if necessary. 

You must know salesmansbip. 

Mr. Melliff went on to say that completed 
building service means selling a man a home 
ready to move into; making men and their fami 
lies, and whole communities, happy and con- 
tented and proud of their homes, and at the 
same time the dealer should receive a fair re- 
turn on his investment in yard, stock and other 
facilities. When a man comes into a retailer’s 
office, continued Mr. Melliff, and asks what 
stock is worth, the dealer who is on to his job 
will find out the purpose for which the lumber 
is to be used, how much of it is needed and 
quote a price on the material to perform the 
service desired. 

In speaking of the plan book service, Mr. 
Melliff said that at first the contractors thought 
the dealers were fighting them, but after a 
while they found out that such service was 
creating a lot of business for them, with the 
result that they are glad to codperate with the 
retailer in the building of houses. These plan 


in the best busi 


from the 


how 


our competitors and buying their material from 
them. When the campaign ended my firm closed 
a contract with them for $39,000 worth of mate- 
rial to be used by them during 1923 at prevailing 
prices at time of delivery. We were able to inter- 
est another firm in purchasing a block of lots from 
them—twenty-six in number—and we in turn 
signed a contract with it to furnish material for 
the twenty-six houses, amounting to $54,000, or 
making a total material sale within two weeks 
after the model home was completed of $93,000, 
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and I believe we will sell that much more material 
during 1923 as a direct result of this one idea 
given by the Southern Pine Association. 


Development of National Retail Association 

Adolph Pfund, secretary of the National 
Retail Lumber Dealers’ Association, described 
the development of his association. During 
1922, he said, much attention had to be given 
to the matter of fundamental organization. 
Nine regional associations became affiliated 


maximum distribution thru retailers. Ship- 
pers are needed who are committed to maxi- 
mum dealer distribution. One aid would be 
accurate lists of legitimate dealers, compiled 
by regional associations. Mr. Pfund closed 
with the statement which President Lloyd 
makes so often that every dealer should be 
a member of his district, State and national 
associations. 
Vote to Affiliate with National Body 


At the close of Mr. Pfund’s speech, Presi- 
dent Dye stated that the directors had recom- 
mended affiliation with the national associa- 


tion. On motion, the convention voted to 
approve this action and to complete the 
affiliation. 


President Dye appointed the following com- 
mittees: 
Resolutions—O. D. Haskett, Indianapolis; S. W. 


Barnard, Burlington; B. Thompson, Elkhart; 
Cc. W. Ulrich, Boswell; Guy Ballard, Amboy. 


Nominations—Frank Duncan, Cloverdale; Her- 
shell Moore, Bedford; George Bales, Goodland ; 
William Kenower, Huntington: W. S. Garrett- 
son, Knightstown. 

A Hoo-Hoo coneatenation is to be held this 
evening, and a large class of initiates has been 
signed up. 

Past Presidents Organize Club 


At noon today the first meeting of an in- 
formal organization called the Past-Presi- 
dents’ Club took place in the dining room of 
the Claypool. Those present were President 
Willis B. Dye, Kokomo; C. D. Root, Crown 
Point; G. F. Osterhage, Vincennes; Frank C. 
Cline, Anderson; Charles Wolflin, Evansville; 
Roy Metzger, Lebanon, and Harry Scearce, 
Mooresville. Adolph Pfund, of Chicago, see- 
retary of the National Retail Lumber 
Dealers’ Association, and R. Y. Kerr, of the 
AMERICAN 'LUMBERMAN, were guests. 


THURSDAY AFTERNOON 


G. W. Hafner, of Chicago, was the first 
speaker at the Thursday afternoon session and 
he began by stating that the individual, like 
the human race, is merely a bundle of capacities 
and will grow by what he learns from his con- 
tacts. In the search for business facts and 
knowledge man needs an accurate accounting 





THE YARD MAN SAYS: 


along that line. 


been shooting at us. 





useful in the lumber business just the same as in other lines. 
customers with a proposition fitted so well to what they want that we'll please them and give 
them what they need and at the same time plug some gaps thru which the outside fellows have 


I believe what that big fellow from Texas, Gerald Melliff, said about salesmanship is going 
to be the most useful thing I got at this convention. As I see it, the lumber business is weakest 
It gives a man courage to know that sales service can be made practical and 
I believe we'll learn how to meet 








hooks, stated Mr. Melliff, have been the means 
of educating the public to the use of better 
and more attractive small houses, which has 
helped the architects’ business and secured their 
good will also. 
Results of ‘‘Modern Home’’ Idea 

In conclusion Mr. Melliff gave the following 
concrete example of what selling completed 
building service means to the dealer: 

At the suggestion of the Southern Pine Asso- 
Cation my firm, in conjunction with thirty-four 
other building material concerns and individuals 
of San Antonio, Tex., recently completed a very 
Successful ‘Modern Home,’. which was built, 
equipped and furnished in seven weeks and re- 
mained open for inspection for ten days. An ad- 
vertising campaign was carried on in the local 
hewspaper during the entire time. In the seven 
weeks that the home was under construction it 
Was visited by 60,000 people, and the ten days it 
Was open 33,150 people registered at the door and 
passed thru the home. The house was sold when 
the inspection time was over. Here is what it 
did for those interested. The owners of the addi- 
“on in which the house was built sold $110,000 
worth of lots. These same people who owned the 
addition were building houses for sale, selecting 
their houses from a plan book system of one of 


with it. But other things were accomplished 
besides organization. Definite progress has 
been accomplished in convincing western man- 
ufacturers of the wisdom of uniform sizes of 
fir; and while official action has not yet been 
achieved, the movement is well started. It 
could not be started until there was some gen- 
eral agreement among retailers and some 
single voice heard, speaking for them. The 
traffic department in Washington, D. C., is 
cooperating with regional traffic departments 
but is not duplicating their work. It suc- 
ceeded in getting a two-weeks movement of 
lumber by means of an order from the Inter- 
state Commerce Commission at a time when 
the embargo had nearly stopped lumber ship- 
ments. It is now working for an order set- 
ting a time limit on the revision of charges 
on freight shipments. The association is 
working on the matter of the wholesaler who 
advertises ownership of a sawmill when he 
owns no such mill, and as soon as evidence is 
complete this will be presented to the Fed- 
eral Trade Commission. It is working on 
standardization of grades and sizes, uniform 
cost accounting, shippers rating bureaus and 


system and the right system will disclose all 
the pertinent facts twelve times a year. Money 
that gets away, he said, without bringing the 
proper return saps the life out of business. 
Susiness men must look upon industry as a 
whole in measuring their own business progress. 
Figures compiled from the experiences of many 
men serve as standards of comparison and to 
be valuable must be compiled in a uniform way. 
Mr. Hafner made effective use of a number 
of charts in explaining the value of general 
figures by which to check up an individual yard’s 
business. He stated that most price cutters 
are ignorant rather than wilfully destructive 
and that the remedy is to place reliable figures 
in their hands. 


The Estimators’ Club of Indianapolis brought 
W. P. Flint, of the Millwork Cost Bureau, Chi- 
cago, here to address the convention on the 
matter of accurate millwork figures. This club 
is made up of Indianapolis estimators who meet 
once a week for the study of various problems. 
Mr. Flint stressed the importance of being able 
to arrive accurately at the cost of making 
special stuff, before it is made instead of after. 
One of the bureau estimators on a blackboard, 
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placed a diagram and stated the problem for 
some special work wanted and asked the men 
in the audience to figure the costs. The figures 
submitted ranged from $26 to $108.50, with 
the average of the estimates being $43.50. The 
real figure was $59.05. This proved to be one 
of the most interesting features of the session. 


Looking into the Future 


H. N. McGill, of the Babson Statistical Serv- 
ice, gave an illuminating talk on ‘‘ Business 
Conditions, Past, Present and Future.’’ By 
means of charts he illustrated the cycles of busi 
ness developments during the last hundred 
years. Business men, he declared, are accus 
tomed to use but one barometer, such as bank 
clearings or steel stocks, and consequently have 
found themselves at a disadvantage during the 
last few unbalanced years. Babson figures, the 
speaker declared, are compiled from twelve dif 
ferent barometers. The speaker mentioned 
some of the optimistic features of the new year, 
such as increased production, better credit con- 
ditions, less unemployment and the like. He also 
mentioned some of the retardant influences such 
as production capacity being much greater than 
the demand; the high rate of business failures; 
unbalanced conditions in wages and labor; un 
stable conditions in Europe, and the like. His 
calculations, he said, show that the country is 
60 percent past the depression of the present 
cycle and that while the present year will be 
good it will not show as rapid an advance as 
did last year. He predicted ten years of rel- 
atively low commodity prices. His general pre- 
diction was that 1923 will be a good year but 
no time for business men to lose their heads. 
He placed the peak of the present rise of build- 
ing in 1922 and suggested that the first half 
of 1923 will be much better than the second half. 





G. BE. MELLIFF, O. D. HASKETT, 
San Antonio, Tex. ; Indianapolis, Ind., 
Gave Sales Talk Resolutions Chairman 


Cooperation with Contractors 

K’. H. Beckman delivered a lively and much 
appreciated address on the general subject of 
cooperation with contractors. He began by 
mentioning a question asked in a financial maga- 
zine whether there is something in the building 
business that makes men crooked. He men- 
tioned the wide spread between estimates made 
on a given job by different contractors. His 
suggestion was that the retailer take the con- 
duct of his own business into his own hands 
and that he gain the confidence of contractors 
and teach them how to make accurate estimates. 


Branch of Traffic Association Reviews 


LOUISVILLE, Ky., Jan. 17.—Over fifty lum- 
bermen attended the seventh annual meeting 
of the Louisville division of the Southern Hard- 
wood Traffic Association, at the Seelbach Hotel, 
last night. The organization started with eight 
members, and according to charter members it 
was with fear and trembling that they original- 
ly dug into the old bank roll in establishing the 
local office, which has become one of the most 
important adjuncts of the lumber business. 

J. G. Brown, of W. P. Brown & Sons Lum- 
ber Co., Louisville, vice president in charge of 
the Louisville office, presided over the meet- 
ing, until the election, when W. A. McLean, of 
the Wood Mosaic Co., Louisville, was elected to 
fill the chair and direct the local office during 
the year. J. S. Thompson continues as manager 
of the Louisville office. 

Features of the meeting were the annual re- 
port of District Manager J. 8. Thompson, cov- 
ering rate matters and service to members dur- 
ing the year. Mr. Thompson stated that because 
of the increased movement of forest products 
coupled with strikes, car shortages, delays and 
embargoes, the district office had considerably 
more work to do last year than in any other 
previous year, but that his office had endeavored 
to render its members prompt and efficient serv- 
ice in quoting rates, reconsigning cars, tracing 
delayed shipments, expediting and routing cars 
thru embargoed territory, securing rate reduc- 
tions, auditing freight bills and collecting 
claims. 

Much of the work had to do with the secur- 
ing of rate reductions and the establishment of 
transit arrangements. Among these might be 
mentioned rates on logs in Indiana (reduction 
being expected to be announced very shortly) ; 
transit rates on logs from Deeatur, Ala., to 


Louisville; reductions on log rates from Arkan- , 


sas points to Ohio River crossing; thru rates on 
lumber from Burnside, Ky., to Chicago and 
Indiana points; reéstablishment of thru rates 
from points on the Rock Island road where 
transit privileges had been granted; reduction 
of commodity rates on lumber from Indiana 
points to points in Central Freight Association 
territory; establishment of transit arrange- 
ments (effective Jan. 26) on lumber at Evans- 
ville, Ind. There is also pending a proposal to 
establish commodity rates on walnut lumber 





from all shipping points east of the Mississippi 
to the Pacific coast. 

New members secured during the year at the 
Louisville office include the following: Hoosier 
Veneer Co., Indianapolis, Ind.; W. J. Hare, 
North Vernon, Ind.; Bush Brothers & Co., 
Louisville, Ky.; Bond-Foley Lumber Co., Bond, 
Ky.; Gamble Bros., Louisville, Ky.; E. R. 
Spotswood & Son, Lexington, Ky.; Kentucky 
Flooring Co., Winchester, Ky.; G. E. Bauman 
Hardwood Co., Evansville, Ind.; Foreign & 
Domestic Veneer Co., Louisville, Ky.; Sanders- 
Egbert Co., Goshen, Ind. 

In the matter of claims there were filed dur- 
ing the year claims for over $40,000. Of this 
amount more than $33,000 has been collected. 
There are also claims pending aggregating 
slightly over $13,000. 


Results Obtained Last Year 


Following his report Mr. Brown made a few 
remarks concerning results obtained during the 
year, and brought out the fact that increased 


W. A. McLEAN, 
Louisville, Ky. ; 
Elected District Vice 
President 


J. H. THOMPSON, 
Louisville, Ky. ; 
Reappointed District 
Manager 


He also suggested that the retail lumberman 
learn to place his business on a service instead 
of a competitive basis. The retailer must know 
that his product, proposition and price are 


right. He must have an attractive place of 
business. He must offer a service that is wanted 


and that will really serve. He must learn ad- 
vertising and scientific salesmanship; and he 
1aust learn practical codperation. 

The roundtable discussion of AMERICAN Lum. 
BERMAN topics was brief because of lack of 
time. Unfair and selfish competition was treated 
in a brief, but practical way. 

The resolutions committee report affirmed the 
economic necessity of the retail yard. It urged 
both retailers and wholesalers to stand by an 
order, once given and accepted, and suggested 
a bureau for the rating of shippers to establish 
their reliability; urged greater utilization of 
advertising done nationally by supplementing 
it locally; affirmed belief in arbitration and ex- 
tended the thanks of the association to its 
officers, to the estimating club, to the press, 
and expressed its appreciation of the presence 
of the ladies. 

Election of Officers 

The following officers were elected: 

President—Charles Wolflin, of Evansville. 

Vice president—Roy Metzer, of Lebanon. 

Directors—Bert Thompson, of Elkhart; Charles 
Monihan, of Connersville, and Charles Woods, of 
Muncie. 

The Indianapolis Estimators’ Club and the 
Lumbermen’s Mutual Casualty Co. entertained 
the ladies this afternoon at tea. 

The convention will close tonight with a ban- 
quet at which manufacturers, wholesalers, job- 
bers and salesmen and the Indianapolis retailers 
are hosts. The speaker is Senator Harold Van 
Orman, of Evansville. 


Year of Service 


activities had resulted in a larger office organ- 
ization, heavier operating costs, and need for 
more money. A budget was read, and necessary 
increases stated. The report was adopted with- 
out any dissent, and necessary funds assured 
for taking care of operations in a larger way 
over the coming year. 

J. Van Norman, attorney for the organiza- 
tion, discussed interstate and traffic matters 
from various angles, giving the members inside 
information on existing conditions, and ques: 
tioning whether railroads are not being over- 
regulated today. 

J. H. Townshend, of the Memphis or parent 
body, discussed the work of the executive office, 
the new Chicago branch, the Washington divi- 
sion, and how the organization has developed in 
the matter of service for members. He pre- 
dicted a car shortage in the spring, which will 
make the body of greater use to members. He 
held that out of 3,300,000 cars, 300,000 are in 
bad order. Weekly loadings are around the 745,- 
000 mark, and it is well known that when load- 
ing reaches 750,000 cars a week trouble results, 
and car shortage, embargoes, terminal conges- 
tion ete. are inevitable. He predicted that in 
view of very active general business car load- 
ings were increasing, and trouble would be ex- 
perienced about March 1, if not sooner. 

Other speakers were Mr. MeLean, A. E. 
Norman, jr., formerly vice president in charge 
of the Louisville office; Harry Klein, of the 
Louisville Veneer Mills, president of the Veneer 
& Panel Association; Sam Mengel, of the For- 
eign & Domestic Veneer Co., Louisville; P. B. 
Lanham, Lanham Hardwood Flooring Co., Louis- 
ville; C. E. Pomeroy, of the Embry division, 
General Box Co., Louisville; R. R. May, of the 
R. R. May Hardwood Co., former manager of 
the Louisville traffic office; H. J. Gates, Louis 
ville Point Lumber Co., D. C. Stimson, Owens- 
boro; F. H. Stanford, of the Southern Hard- 
wood Sales Co., Indianapolis, who with Mr. 
Barr, of Indianapolis, were visitors. 

The various speakers told of results secured 
from the office, which in many cases has ren- 
dered service by telephone until some hardwood 
offices do not even know where the old rate 
books are, as they depend on quick and efficient 
service from the branch office in handling all 
shipments, handling claims, adjustments etc. 





SOA hy: 


ene, 





a 





— 
> 
ss 


— | 


me 
wa 
dex 
ant 
low 


Isl 
deé 
the 
of 
as 
ma 
on 
Ste 
pre 


eri 
wh 
em 
ori 


a 
Is] 
ou 
shi 


in 
by 


of 
¢0) 
de 
Wwe 


bil 


Li 
We 
as 
sa 


ad 


pr 


sa 
Wi 
ti 
ha 


it 





| re 
ow 


an 
ad 
OW 
ire 

of 
ed 


he 


‘les 
of 


the 
ned 


an- 
ob- 
ers 


‘all- 


ge 

the 
1eer 
‘or- 


uis- 
i0n, 
the 
- of 
wis- 
ens- 
ard- 
Mr. 


ired 
ren- 
00d 
rate 
ient 
- all 











January 20, 1923 


AMERICAN LUMBERMAN 


5/7 





Long Island Lumber Dealers Hear Detailed Survey 
and Forecast of Construction Activities for 1923 


New York, Jan. 15.—The second quarterly 
meeting of the Long Island Dealers’ Association 
was held last Wednesday afternoon in the Gar- 
den City Hotel, when more than eighty members 
and guests discussed conditions generally, fol- 
lowing a luncheon. 

Due to the critical fuel situation on Long 
Island and the fact that many of the lumber 
dealers carry coal as a side line, this topic was 
the paramount question of the meeting. Most 
of the lumbermen drifted into the coal discussion 
as it seemed uppermost in their minds. In 
many parts of the island there has been no coal 
on hand and great criticism had come to the 
State administration thru individuals and the 
press. 

Many of the speakers attributed the fuel 
crisis in part to inadequate railroad facilities, 
which had failed to function properly even tho 
embargoes had been placed on lumber and pri- 
orities given food and fuel. 

After a discussion of transportation matters, 
a resolution was passed calling on the Long 
Island railroad to provide better deliveries thru- 
out the island for all lumber and other freight 
shipments and requesting the railroad to do all 
in its power to prevent any further curtailment 
in the development of Long Island communities 
by moving lumber as promptly as possible. 

A spokesman for the railroad said that many 
of the drawbacks were due to embargoes on the 
connecting lines and that no embargoes had been 
declared by the Long Island itself, and none 
would be put on. He disclaimed any responsi- 
bility for the railroad in the fuel crisis. 

Joseph F. Murphy, president of the New York 
Lumber Trade Association, told the dealers it 
was no crime to be in the coal business as long 
as they handled lumber as well. Mr. Murphy 
said he wished conditions in the lumber business 
in New York City were such as to require an 
administration, so that dealers could get a good 
price for their lumber. 

Speaking for his association, Mr. Murphy 
said its members wished to get better acquainted 
with the members of all the affiliated associa- 
tions around New York in order that greater 
harmony might prevail in the trade generally. 

aul S. Collier, secretary of the Northeastern 
Retail Lumbermen’s Association, which will hold 
its annual convention in the Pennsylvania Hotel, 
Manhattan, later this month, was another 
speaker. Mr. Collier advised members of the 
Long Island association who had not made 
reservations to do so at once. He said the Long 
Islanders should be represented 100 percent at 
the convention, which he declared would be the 
most noteworthy meeting of lumbermen ever 
held in New York. 

He said plans were under way to form a 
credit rating bureau for the general good of the 
lumbermen of the State. He also told of special 
arrangements that had been made for a trip 
to South America by all lumbermen who desired 
to go, the steamer to sail a day or two after 
the close of the convention. 


‘*What of 1923?’’ 

One of the most interesting addresses made 
at this meeting was that by Thomas S. Holden, 
Statistician for the PF. W. Dodge Co. Mr. Hol- 
den reviewed the building activities thruout the 
‘ountry during 1922, comparing them with 
1919, 1920 and 1921, declaring 1922 the record 
building year. He then led up to the beginning 
of 1923, saying: 

What of 1923? 

_The newspapers have printed numerous predic- 
“ons during the last few weeks. Some of them 
have stated that 1923 will surpass all previous 
records in the volume of building activity. A 
“onservative minority has predicted a year of less 
magnitude than 1922, 

Almost invariably the predictions of broken rec- 
ords in 1923 have been based on the large volume 
: contemplated work now on the architects’ 
ge Now, the Dodge company’s records show 
‘hat the total of contemplated work is normally 
Sealed down one-third. In recent years of un- 


favorable conditions as to cost ete. the program 
of contemplated work has been scaled down one- 
half when the program came to actual execution. 
The heavy demand has been with us ever since 
the war and will continue with us for some years. 
Any single year’s operations will not depend so 
much on the volume of work contemplated, but 
will be limited by the conditions as to cost, avail- 
ability of money, materials, labor, and transporta- 
tion. 

In 1922, building operations exceeded in volume 
the limit of what appeared to be possible to carry 
thru in a year. Has the construction industry 
facilities for carrying thru a program that will 
beat the 1922 record? ‘That question is difficult 
to answer, but there are some important considera- 
tions that help us to arrive at a conclusion that 
should be very nearly, correct, and will be, at any 
rate, helpful in planning for the year. 


General Business Mending 


General business is on the mend. We are on the 
upward swing of the prosperity curve. Construc- 
tion activities will again be in competition with 
the needs of general business for money, materials, 
labor and transportation. This condition will have 
a tendency to limit construction projects. 

Furthermore, costs have risen. At the peak, in 
April, 1920, the index number of wholesale prices 
of building materials, as compiled by the United 





RAILROADS WILL BUY 
MANY CARS 


The Norfolk & Western included in 
its budget $19,000,060 for 8,000 cars; the 
Illinois Central $16,323,000 for 7,700 cars; 
the Western Pacific, $5,275,000 for 2,000 
refrigerator cars; the Rock Island, $4,775,- 
000 for 2,500; and the Union Pacific 
$4,225,000 as its share of the cost of 3,000 
refrigerator cars for the Pacific Fruit Ex- 
press; the Atlantic Coast Line will secure 
4,300 cars; the Philadelphia & Reading 
3,100 cars; the Baltimore & Ohio 3,000; 
the Cotton Belt 1,200; the Nashville, 
Chattanooga & St. Louis 1,000, and the 
Denver & Rio Grande Western 950. 
Among the appropriations for passenger 
cars are those of the Central Railroad of 
New Jersey of $2,400,000 for 118; the 
Norfolk & Western, $1,000,000 for 20; the 
Illinois Central, $760,000 for 33; and the 
Chicago, Rock Island & Pacific, $950,000 
for 50 cars; while the Philadelphia & 
Reading will buy 115; the Baltimore & 
Ohio, 84; the Atlantic Coast Line, 50, and 
the Nashville, Chattanooga & St. Louis 15 
cars.—Extract from Railway Age Annual 
Statistical Number. 











States bureau of labor statistics, stood at 300, 
which means exactly three times the average for 
1913. From April, 1920, to March, 1922, there 
was a steady decline. The index for last March 
was 155, or 55 percent above the 1913 average. 
Since March there has been a steady increase. In 
November the index stood at 185. The average 
for the year 1921 was 165. The average for 1922 
was 169, only very slightly above the 1921 average, 
but this year opens with an index above 185. 
There may be slight declines in the next month 
or so, but the opening of the spring building season 
will probably see still higher prices. It would ap- 
pear likely that the coming months will see prices 
that will be sufficiently high to curtail building 
operations in some degree. 

In addition to high prices, and the competition 
of general business and industrial expansion, there 
will probably be competition within the construc- 
tion field itself. 

In 1921 and in 1922 the great bulk of construc- 
tion was residential. While this is normally the 
most important class, amounting to about one- 
third of the total, in 1922 it amounted to 40 per- 
cent of the total. Thus the outstanding feature of 
the last two years was the enormous volume of 
residential construction. But there was also last 
year a notable increase in the construction of busi- 


ness buildings and industrial buildings. Indus- 
trial construction, at a very low ebb in 1921, 


doubled in volume in 1922. 
business and industrial 


With the increase of 
prosperity, these classes 


of buildings will be built in increasing numbers. 
With immediate profits before their eyes, the pro- 
moters of such projects will outbid the promoters: 
of residential construction in the competition for 
money, materials, labor and transportation. 


Business and Industrial Building May Increase 

Consequently, it would appear that residential 
construction is likely to be less in volume this year 
than last. If there is a decline it will be in the 
medium cost houses. The more costly residences 
usually increase in times of general prosperity. 
There will also probably be a considerable increase 
in the erection of structures for business and in- 
dustrial purposes. For the country as a whole it 
is doubtful if the probable decline in residential 
construction will be offset by increases in other 
classes. It seems likely, therefore, that 1923 will 
see a somewhat smaller total volume of construc- 
tion than 1922, altho the year should compare 
most favorably with the years previous to 1922. 
The revival to date has proceeded more rapidly 
and further in the East than in the central West 
and the West. Therefore the turn is apt to come 
sooner in the East. 

I have given this somewhat extended considera- 
tion of the general construction situation in the 
country for two reasons. In the first place, tho 
local conditions undoubtedly cause variations from 
the general trend, nevertheless the general trend 
is the most important feature to be studied. Con- 
elusions regarding the general situation may be 
readily modified to fit your local conditions. In 
the second place, I am sure that the members of 
the Long Island Dealers’ Association know more 
about their local conditions and their own outlook 
for 1923 than I do. 


Outlook for Local Situation 

To get one step nearer home, some facts about 
New York City will be of interest. For the activi- 
ties of Long Island must be very closely related to 
those of the metropolis. 

The revival started in New York City in April, 
1921, with the operation of the tax exemption act, 
which has succeeded so notably in stimulating 
residential construction. Thus New York City led 
the rest of the country by a year’s time in the 
building revival. In both 1921 and 1922, the 
total construction activity in the five boroughs 
amounted to nearly one-eighth the total for the 
entire United States. The total construction in- 
vestment in 1921 was $393,371,400, an increase of 
25 percent over 1920. In 1922 the construction 
total was $523,300,000, a further increase of 33 
percent. In 1921, 66 percent of the total was for 
residential construction; in 1922, 58 percent. 
Residential construction in 1922 showed an in- 
crease of 17 percent over 1921; while for all the 
other classes combined the increase was 65 per- 
cent. 

Very careful analysis of the 
figures indicate that the 
reached last April. 

It seems without question that this year will 
be one of great activity and prosperity, but prob- 
ably not a year that will surpass, or even equal, 
the record-breaking 1922. It looks as if there 
would be a decline in medium-cost residential con- 
struction, with an increase in high cost residences, 
mercantile and industrial buildings. 

The figures I have obtained from the Long 
Island Railroad Co. covering building operations 
on the island seem to tell the same story that the 
Dodge company’s New York City figures tell. Your 
revival began in 1921, as it did in New York. The 
record shows 19,771 new buildings erected on the 
island in that year, a much larger number than 
in any previous year, more than double the number 
of 1920. A preliminary estimate for 1922 by the 
Long Island Railroad Co. indicates 25,000 build- 
ings erected last year, more than 25 percent in- 
crease over 1921. 

In 1921, 16,197 buildings of your 19,771 total, or 
82 percent, were dwellings. Probably dwellings 
represented nearly the same proportion in 1922. 

It is doubtful if you will build 25,000 buildings 
in 1923. The limiting factors discussed above 
will probably operate on Long Island as elSewhere. 
Sut, even if there is a decreased numer of 
medium-cost dwellings, there should be a great 
increase in the higher cost dwellings. 

Increased prosperity in general business always 
brings that about. It seems entirely possible that 
just as much money will be spent for building on 
Long Island in 1923 as there was in 1922, altho 
there are likely to be fewer buildings. 

While the prospects are excellent, there are cer- 
tain danger signals to be watched for; increased 
prices, labor shortage, transportation difficulties. 


New York City 
peak of activity was 
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COLORADO SPRINGS, 
CoLo., Jan. 15.—-Won- 


derful weather, scenery 
and enthusiasm marked 
the opening of the 
twentieth annual meet- 
ing of the Mountain 
States Lumber Dealers’ 
Association, held here at 
the Broadmoor Hotel. 
Despite the lure of all 
outdoors the attendance 
was very satisfactory. 

After the invocation 
by Parson Simpkin, the 
convention listened to an 
address of welcome by 
Mayor Harris, of Colo- 
rado Springs. The mayor 
felicitated the lumber- 
men for their part 
in the very material progress and development 
of the West. President O. L. Walker, Casper, 
Wyo., assured the mayor that the hospitality 
extended to the retailer of lumber by one of 
the most beautiful of American cities was highly 
appreciated. 

The president then read his annual message, 
making note of the improved economic condi- 
tions over those ef a year ago, which at that 
time were marked by a decided feeling of 
apprehension. Of the more important subjects 
pressing for consideration Mr. Walker felt that 
the standardizing of lumber as related to both 
size und grade was outstanding. He viewed 
with some alarm the inroads which have been 
wrought by substitute materials. He also took 
occasion to note that many substantial men are 
now turning their thoughts and best efforts 
toward the rehabilitation of this country follow- 
ing its upsetting incident to the war. 

Secretary R. D. Mundell reported that the 
receipts from all sources had been $5,969.60 
and that the disbursements were $5,736.05 leav 
ing a balance in the treasury, after all bills 
had been liquidated to date of $233.55. Mr. 
Mundell’s report stressed the necessity for the 
association to furnish all the service to its 
members that its funds would allow and this 
especially in all matters pertaining to insurance, 
traffic and transportation. He déplored that 
the service was not made use of to as great 
an extent as might be. ‘wo features that the 
association has pushed with much activity are 
those pertaining to mutual insurance and ad- 
justments of freight rates. 

Treasurer Harry Nutting made a brief  re- 
port of the finances of the association confirm- 
ing the seeretary’s report. 

The piece de resistance of the first session was 
the rousing talk made to the lumbermen by 
Parson Simpkin. Espying a few vacant seats 
in the auditorium the parson mildly roasted 
those retailers who came to the Broadmoor and 
whiled away their time smoking and chatting in 
the rotunda or chasing a rubber pill about the 
golf links when they should have been in the 
convention hall. The parson ‘‘allowed’’ that 
1923 is to be a far better year than 1922. 
However, he viewed with alarm the temptation 
which might come to the lumber producer to 
slip jack screws under prices which act might 
easily destroy construction activities in the build- 
ing world. 

The parson told of working men who pay 
their union $50 or more per annum for dues 
that they may hold on to a $5 or $7 a day 
job while the retailer of lumber, with perhaps 
an investment of $25,000, thinks he is making an 
actual donation when he pays his association 
dues of perhaps $10. The parson intimated that 
the dues might well be larger, having noted 
in his capacity as a minister that the cheaper 
he got religion to the people, the cheaper 
it looked when they got it. The parson rounded 
out his well developed address by telling his 
hearers that in addition to the check which they 
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Lumber Theme of Mountain States Dealers 


send for their dues, they should also include 
their support of enthusiasm and their brains. 

A few brief announcements were made which 
concluded the program of the day, after which 
some moving picture films of the cement in- 
dustry was placed upon the screen. 

TUESDAY SESSION 

COLORADO SPRINGS, CoLo., Jan. 16.—Seem- 
ingly breakfast, golf, horse shoes, the weather, 
the scenery and several other things con- 
spired to aid in delaying the beginning of the 
Tuesday morning session, but when the con- 
vention got into action it moved as tho 
touched off by an extra charge of gas. The 
first speaker on the program was F. H. Beck- 
mann, of the National Builders’ Bureau, of 
Spokane, Wash. His topic, ‘‘The Other Fel- 
low,’’ fairly bristled with trite sayings and 
remarks concerning persons like the bull-head- 
ed contractor and retailers. ‘‘Learn to under- 
stand and speak the other fellow’s language,’’ 
he urged. ‘‘Don’t be cowards. If the things 
we feared had come true, not one of us might 
be here, for at some time or another we had 
feared we would die.’’ Mr. Beckmann praised 
service that extended beyond the ordinary 
sticks, stones and other materials that were 
sold to make up the construction of a build- 
ing. The best service is that which consists 
of cooperating with the home builder, he who 
has been pondering over the building proposi- 
tion for perhaps several years and who has 
been uncertain how to proceed. 

George M. Cornwall, of Portland, Ore., dis- 
coursed for a few minutes on the distribution 
of forest products. He mentioned the fact 
that the west Coast people were perhaps about 
to revise their ideas of the immigration laws, 
brought about probably by the pronounced 
shortage of common la- 
bor with which to man 
the mills. 

A large and attentive 
audience greeted Doug- 
las Malloch, the Lum- 


berman Poet, of the 
AMERICAN LUMBERMAN, Pict 
Chicago, when he hu- bear. Wife 
morously told them of | — 


“<The Average Man.’’ 
The resolutions com- 


mittee in its report 

complimented the city Sober 

of Colorado Springs Shaky 

and its lumbermen, and; am not ) wasn 

the management of the Happy 

Broadmoor Hotel for Lengseme 
Broke 


much of the pleasure 
incident to the conven- 
tion. The committee 
then reported on the 
heavy toll which the 
Grim Reaper had ex- 
acted from the frater- 


I hope you are the same. 


The weather is / Cloudy 


nity of the Mountain {| Sette 
States association. D, . — 
C. Donovan and I. F, die 


Downer, each in a fit- 
ting way, eulogized the 
deceased men. Nine 
each of strong charac- 
ter, were named, as fol- 
lows: Joseph H. How- 
ard, James N. Counter, 
John M. Carney, Chas. 
Ichelberger, Alfred T. 
Hemingway, J. B. 
White, Charles W. 
Kirchner, Ben C. Coun- 
ter and Samuel M. Mo- 
ler. 

Many of the ladies in 
attendance enjoyed the 
convention and the spe- 
cial entertainment pro- 
vided for them as much 
as if not more than 


\ Furnace 


Your friend 
Friend husband 
Your sweetie 
Yours ever 
Yours trulv 


plc. 


Your sweetheart 
Ducky dove 


Hot = Cold 
Rotten - Raw 


; Working? 


Raisin wine ) I send you 


their husbands. Some 
even followed their 
lords over the 2-hour, 
eighteen hole, go lf 
course. 


HOO-HOO CONCAT- 





ENATION 


Nineteen kittens 
meekly allowed them- 
selves to be conducted 
into the mysteries of 
Hoo-Hoo-dom at the 
golf club house on the 
evening of Jan. 15, 
They are: Martin Moe, 
Monte Vista, Colo.; 
Thomas Aurelius, Den-  R. 
ver; Gordon Parker, 
Colorado School of For- 
estry, Colorado Springs; 
Kenneth Baldridge, Albuquerque, N. M.; Louis 
Hasselden, Albuquerque; Paul and William 
Loizeaux, Crook, Colo.; Clyde Richardson, 
Hudson, Colo.; Harry Barton, Denver; George 
Fry, Colorado Springs, Ralfe Mohr, Colorado 
Springs; Barclay Henshaw, Denver; and Fir. 
mion Polacco, Denver. T. J. Brown officiated 
as Snark at the ceremonies. 


WEDNESDAY’S SESSION 

[Special telegram to AMERICAN LUMBRRMAN] 

COLORADO SPRINGS, CoLo., Jan. 17.—There 
were 300 guests at the Broadmoor Hotel last 
night at the entertainment tendered thé visiting 
lumbermen by the Denver Knot Hole Club. On 
behalf of the association the trophy for the best 
exhibition of golfing was awarded by Secretary 
Mundell to Clint Briggs, of Canon City, Colo. 
It consisted of a redwood burl loving cup made 





M. MUDGETT, 
Greeley, Colo. ; 
Vice President 


This Letter Cancels All Previous Correspondence 


Broadmoor Hotel 


A.M. 


Colorado Springs, Colo,, Jan. 15-16-17-1923 PM 


I take my pen in hand to inform you that the Zcth Annual Convention of the Rocky Moun- 
tain Retail Lumbermens' Association is a great success. 


Boys? 
Gifls? 
Playmates? 
Old folks? 


How are all the. 


Bright and fair ) 
Fair and warmer 


I wish you were with me, honest. 


Here. 


Love \ 
Kisses ) toa 
Hugs Like hell 


or 
State amount 
Kind Namtel 


Hoping this finds you in the best of spirits and wishing you health, happiness anda 


long life, I remain 


NE AI ie acre aha 


NOTE--To get best results from this letter, scratch items not needed. 


Husband's oath: "I solemnly swear that the above is atrue statement, so help me." 


Sign here ee 





The Lucky Man. 


Denver Knothole Club's handy form letter No. 7 for tired business men. 
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by the Hammond Lumber Co., of Eureka, Calif. 
First prize in the horseshoe pitching contest 
was won by F. A. Good, of Lincoln, Neb., and 
was awarded to him by Thomas Aurelius, of 
Denver. It consisted of an elegant carving 
set. On behalf of the wives and sweethearts 
of the lumbermen in attendance, Mrs. Harry 
Nutting in a specially written poem thanked the 
Denver Knot Hole Club, the ladies of Colorado 
Springs and the Mountain States association for 
the splendid entertainment rendered. This also 
included a theatre party at the Orpheum Theatre, 
after which a dinner-dance was held in the 
ball room of the hotel. Douglas Malloch, Lum- 
berman Poet, of the AMERICAN LUMBERMAN, 
Chicago, made a great hit with one of his 
characteristically humorous talks. 

At this morning’s session, Fred 1. Crissey, of 
Colorado Springs, was elected president succeed- 
ing O. L. Walker, of Casper, Wyo. 

Mr. Somerville, of Omaha, Neb., spoke on 
co-insuran¢e, urging that all retailers keep their 
stock and yards fully insured, and that all 
should keep their books accurate and make 
periodical inventories. Secretary Mundell fol- 
lowed Mr. Somerville endorsing his remarks and 














O. L. WALKER, R. D. MUNDELL, 


Denver, Colo. ; 
Secretary 


Casper, Wyo. ; 
Retiring President 


supplementing them with the statement that this 
type of insurance is the best. 

J. D. MacLean, ot the Forest Products Lab- 
oratory, Madison, Wis., invited the lumbermen 
to make use of the services offered by that insti- 
tution. He also commended the efforts that are 
being made to standardize lumber as to uniform 
size and grade. After some discussion of the 
two foregoing subjects the convention adjourned 
and was followed by moving pictures. 


To Manage Bank Publicity 


MEMPHIS, TENN., Jan. 16—Fred D. Beneke, 
secretary of the Southern Alluvial Land Asso- 
ciation since 1919 and also recently elected 
secretary of the Mississippi River Flood Control 
Association, has been made one of the executives 
of the Bank of Commerce & Trust Co., effective 
Feb. 7, and has tendered his resignation to 
these two organizations. The Bank of Commerce 
& Trust Co. is taking over the Commercial Trust 
& Savings Bank and is increasing its capital 
stock from $1,500,000 to $3,000,000. Mr. 
Beneke will have charge of publicity, conven- 
tions and other outside work. 





THE YARD MAN SAYS: 


ing service to his community. 





I am impressed with the expectation, generally expressed at this convention, that business in 
1923 in agricultural territory will increase 20 percent over that of last year, the only apprehension 
being that this increase might be retarded by short crops. I am also impressed with the outspoken 
strong sentiment for heavier shingles and plumper inch lumber. The average man is highly appre- 
ciative; after attending this convention I realize more than ever that the happy combination 
of business, recreation and fellowship with his kind serves to qualify a lumberman to give inspir- 








All Branches Unite in Putting on Home Building Show 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., Jan. 17.—Development 
of plans for the staging of a Florida home 
building exhibit of the Southern Pine Associa- 
tion in Jacksonville, Feb. 12 to 17° inelusive, 
was one of the principal features of the meeting 
of the Southern Pine Association subscribers of 
the Florida district held in the Old Colony Club 
Rooms at the Mason Hotel on Tuesday, Jan. 
16. The home building exhibit will be con- 
ducted under the joint auspices of the Southern 
Pine Association and the retail and wholesale 
lumber dealers of Jacksonville. 

It is proposed to invite lumber dealers and 
those connected with the building industry from 
all over the State to attend this home building 
show which, it is expected, will furnish the in- 
spiration for a number of similar home build- 
ing exhibits to be held in various other cities 
of Florida during the early part of the year. 

The attractive and comprehensive ‘‘Own 
Your Home’’ exhibit material of the Southern 
Pine Association, which has proved a popular 
drawing card in many large cities of the United 
States and which has been credited with exert- 
ing immense ‘influence in furthering the home 
building and home owning movement in this 
country, will be utilized for the Florida home 
building exhibit in Jacksonville. Members of 
the association’s staff also will assist the Jack- 
sonville wholesale and retail lumber dealers in 
promoting and conducting the show. 

The meeting was presided over by Thomas 
Hamilton, of Live Oak, one of the directors of 
the association. Secretary-manager Rhodes 
brought with him a number of his official family 
from New Orleans, including J. E. Jones, chief 
Inspector; King H. Pullen, trade extension man- 
ager, and Albert R. Israel, publicity manager. 


Analyzes Lumber Conditions 


The feature of the session was an address by 
Mr, Rhodes, who gave a careful analysis of 
lumber conditions. He supported his state- 
ments with figures to prove that not only is the 
lumber business in better shape than it has 


been in many years, but that the present year 
will be a record breaker. 

In his address, Secretary Rhodes declared 
that the statistical position of the southern 
pine industry never was so strong as at the 
present time. ‘‘Manfacturers of southern 
pine,’’ he said, ‘‘now seem to have turned the 
corner toward prosperity. Nineteen twenty-two 
has shown substantial gain in orders, shipments 
and production over 1921; stocks were lower in 
December than in the preceding months and 
December exports of southern pine last year 
were about 14 percent greater than in December, 
1921.’’ Mr. Rhodes asserted that building dur- 
ing 1922 broke all records for all classes of 
construction, the gain being about 53. percent 
over 1921 which heretofore has been the ban- 
ner building year. General construction cost in 
the United States on Jan. 1 was about 13 per- 
cent greater than January a year ago; revenue 
car loadings during 1922 aggregated about 
10 percent greater than in 1921. The railroads 
now are handling the greatest volume of eom- 
mercial business they have ever handled, Mr, 
Rhodes said. 

During 1922 the railroads of the country 
placed contracts for approximately 172,000 
freight cars, a large proportion being built of 
southern pine. Last year was the biggest on 
record for car construction. The value of crops 
in this country in 1922 was about 54 percent in 
excess of the 1921 crop value. 

‘¢The demand for lumber in 1922,’? said Mr. 
Rhodes, ‘‘came principally from cities and the 
railroads.’? The country demand was not up 
to expectation owing to the financial conditions 
confronting the farmers, but recent reports 
from country dealers indicate that farm build- 
ing shows signs of reviving. Judging from 
these reports, there will be a considerable de- 
mand this year for lumber from the farmers; 
home building and car building are continuing 
with surprising activity and the railroads also 
will require large quantities of lumber this 
year for maintenance-of-way construction. In 


addition there undoubtedly will be a big demand 
for lumber from industrial concerns for build- 
ings, warehouse, plants ete., the plans for a 
large proportion of which are now in the hands 
of the architects. Mr. Rhodes said southern 
pine manufacturers were confident 1923. will be 
a prosperous year for the lumber industry. 

Mr. Rhodes told of the progress of the stand- 
ardization movement in the lamber industry 
and stated that a recently invented machine 
for grade marking lumber is now being tested 
at a sawmill in Alabama. It is hoped this 
machine will be perfected to mark the name of 
the association and the grades of the lumber 
upon the product of southern pine mills, and it 
is expected to have demonstrations of these 
machines at the annual meeting of the asso- 
ciation in New Orleans, March 20 and 21. 

Mr. Rhodes spoke of the work of the asso- 
ciation’s inspection department and of the 
trade extension and publicity departments and 
exhibited the new molding book just issued by 
the association, and containing the new mold- 
ing patterns approved by the committee ap- 
pointed by the American Institute of Arehi- 
tects. 


$1,000,000 Bid on Mississippi Property 
MEMPHIS, TENN., Jan. 16.—An offer of 
$1,000,000 for the properties of the Lamb-Fish 
Lumber Co. and the Lamb-Fish Hardwood Co., 
Charleston, Miss., including 16,000 acres of 
hardwood timber lands, the hardwood mill, the 
stocks of logs and lumber on the yards and all 
personal properties appertaining thereto (eut- 
over lands are not involved), has been placed 
in the hands of the receivers of these corpora- 
tions, F. M. Kelly and W. E. Stone, according 
to notice sent by the latter to ereditors. The 
receivers have announced that they will submit 
this bid, together with any others that may be 
received in the meantime, to the judge of the 
Federal court at Clarksdale, Miss., at 10 a. m., 
Jan. 22. The receivers say that the bid of 
$1,000,000 is the best submitted thus far. 
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The fifty-fourth annual meeting of the Lum- 
bermen’s Association of Chicago was held last 
Monday, Jan. 15, with a brief business session 
in the afternoon at the association’s headquar- 
ters in the Lumber Exchange Building, followed 
in the evening by an enjoyable banquet and en- 
tertainment at the Hamilton Club. 

The meeting and banquet were both largely 
attended, and the faces of many out-of-town 
members and guests were noted in the genial 
throng. 


Retiring President Frank H. Burnaby opened 
the business session at 4 o’clock in the after- 
noon by calling on the chairmen of the various 
divisions for their reports on the work accom- 
plished by the divisions during the last year. 
Earl Weinstock, of the Winnetka Coal-Lum- 
ber Co., Winnetka, Ill., reported for Division 
A; F. H. Deacon, for Division B; J. A. Gor- 
man, for Division C; A. W. Lammers, for Di- 
vision D; P. 8. Fletcher, for Division E; 8. R. 
Taxey, for Division F, and R. C. MeWhorter, 
for Division H. Mr. Lammers being absent 
from the city, his report was read by Secre- 
tary Peter DeVries. No reports were made by 
Divisions G, I and J. 

In the absence of R. O. Stinson, chairman 
of the committee on arbitration, no formal re- 
port was made on its work, but President Bur- 
naby stated for the members’ information that 
that committee had been very busy during 1922 
and had done exeellent work, which also was 
testified to by the report of the committee on 
appeals, presented by Chairman Charles West- 
cott, which stated that there had been only 
one appeal during the year which, however, in- 
volved a considerable amount of money. 


Inspection Department’s Report 


H. L. Hanbury, chief inspector for the asso- 
ciation, presented the report of the inspection 





A. W. LAMMERS, M6 
Director 


DEACON, 
Director 


hicago Lumbermen’s Associa 


department. During 1922 there were 202 re- 
quests for inspection, involving 214 cars. The 
total of lumber inspected was 1,892,742 feet, 
or the equivalent of ninety cars, at a cost of 
$1,8014 cents a thousand feet. ‘‘It was neces- 
sary to put on deputy inspectors at times, as 
claims were pilling up and we did not want to 
delay inspection any longer than necessary and 
in this way we were able to make inspection in a 
very short time after receipt of request,’’ stated 
Mr. Hanbury, whereupon he outlined the pro- 
cedure of the department. President Burnaby 
added that the inspection department has paid 
its own expenses during the year, and even 
shown some profit. 

Several membership drives with excellent re- 
sults were reported by L. J. Pomeroy, chair- 
man of the membership committee. G. A. Vangs- 
ness reported that the house committee is 
being made to ‘‘look like a fifth wheel’’ be- 
cause of the efficient management by Miss M. E. 
Cowper, assistant secretary, who has direct 
charge of the restaurant and all details of 
association work. Peter DeVries followed with 
a report by the publicity committee, of which he 
is chairman, and in which he outlined the asso- 
ciation’s relationship to the lumber trade press 
and daily newspapers. 


Pleads for Better Ethics 


A strong plea for better ethics in the lum- 
ber trade was made by Earl Weinstock, who de- 
plored the fact that many manufacturers and 
wholesalers sell to customers, for instance con- 
tractors, whose trade legitimately belongs to 
the retailer. He also decried the tendency of 
large retailers in large cities to branch out 
into wholesaling and manufacturing, as he did 
not believe one concern can engage in two 
or all three lines without hurting its competi- 
tors. He hoped to see complete codperation 
between the various branches of the industry, 
to the end that each sell in its own channels 
and not overlap into the other’s field. He 
urged the appointment of a committee, com- 
posed of representatives of all divisions of the 
association, that should study this problem, 
and suggested that any lumberman who sold 
outside of regular channels as charted by this 
committee should be denied membership in the 
organization, 

N. ©. Mather, of the Lord & Bushnell Co., 
national councillor to the Chamber of Com- 
merce of the United States, followed with 
a report on the activities of the chamber dur- 
ing the last year, whereupon President Bur- 
naby expressed the opinion that all those 
present would like to hear from E. E. Hooper, 
who resigned as the association’s secretary 
two years ago following service of several de- 
cades and who since has been its honorary vice 
president, and called upon the latter for a few 
words. ‘‘It is a great pleasure and I am very 
happy to be present at the fifty-fourth anni- 
versary of this association, which next to my 
family is the dearest thing on earth to my 
heart,’’ said Mr. Hooper, continuing by quoting 
some extracts anent the prospective business 
situation from a speech made by James S. 
Kemper, manager of the Lumbermen’s & Manu- 
facturers’ Insurance Co., at the tenth annual 
meeting of that organization’s field men at the 
Sheridan Plaza Hotel on the previous Friday. 
In this speech Mr. Kemper said: 


“With best information obtained, the year 1923 
in my judgment is going to be a good business 
year. There is every indication that this is going 
to be true. I think it will show a greater im- 
provement over 1922 then did 1922 over 1921. I 
do not know that we will reach the peak of pro- 
duction that we did in 1920, but I believe 1923 
will be a generally satisfactory year. 

“In the opinion of George M. Reynolds, ex- 
pressed some time ago at a meeting in Washington, 
D. C., the recovery of business was not dependent 
upon the recovery of Europe, and the soundness 
of this opinion has been well demonstrated the 
last year. I think the European situation will 
have some bearing on the results in 1923. I 
think it is generally agreed we cannot have a full 
recovery here until there is a better understand- 
ing over there. With the exception of the cloud 


that the European situation casts upon the horizon, 
the outlook for 1923 is very good. 

“The lumber business is in a strong position 
today—stronger than in any year I have been 
connected with it. It is only the last year that 
the Pacific coast people have been realizing the 
wonderful advantage offered thru use of the 
Panama Canal. They now ship thru the Canal 
to the Atlantic coast and are able to successfully 
compete with our large eastern interests. 

“Managers of various concerns say business is 
better than it has been for many years at this 
particular period, that the men from whom we 
get business are going to make a lot of money 
in 1923. They are not only going to give us 
business, but will have the money to pay for 
it promptly.” 


Secretary Reports Progress 
The treasurer’s report was then presented by 
P. S. Fletcher, of the D. S. Pate Lumber Co., 
and Secretary Peter DeVries made his address, 
in part as follows: 


On July 7, 1922, I was agreeably surprised to 
have been appointed secretary of your association. 
This honor was unexpected and greatly appre- 
ciated ; especially as I know the members as high 
class business men. It has been a pleasure for 
me to act as your secretary with the valuable as- 
sistance I had from Miss M. E. Cowper and her 
staff of workers. 

We have in the association a number of in- 
valuable features, and the members who do not 
avail themselves of the various benefits derived 
from these are the losers. You can take ad- 
vantage of them by making it a point to visit the 











DeSWARTE, 
Director 


McWHORTER, G.. <. 
Director 


association regularly and attending the various 
meetings of your respective divisions. Doing %¢ 
adds greatly to the value of your membership and 
of the association. I can not emphasize too 
strongly that you owe this to yourselves and the 
rest of the members in your different divisions: 
as a membership in any organization is what you 
yourselves make it. 

During the last year we had 451 meetings; 19- 
251 people visiting headquarters, and there were 
held 173 division meetings, attended by 1,856 
people. 

After giving some statistical information re- 
garding the 1922 lumber consumption in and 
shipments thru Chicago, a complete compara- 
tive statement of which appeared on page 4 
of the AMERICAN LUMBERMAN for Jan. 15, and 
regarding building activities in the city during 
the last year, Mr. DeVries recalled the memory 
of the following members of the association 
who had passed over the Great Divide since the 
last annual meeting. Everybody stood out of 
respect for these departed as the following 
names were read: 


Col. Henry Stephens, secretary of the Box 
Manufacturers’ Association of Chicago, May 
17, 1922. 


Hermann Paepcke, president of the Paepcke- 
Leicht Lumber Co., July 22, 1922. 


Conrad W. Rohe, of the Rohe Lumber ©o., 
Aug. 2, 1922. 
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tion Reviews Successful Year 


H. F. Brand, of the North Branch Flooring 
Co., Nov. 26, 1922, 


Constructive Work Accomplished 


The president’s address followed. Mr. Bur- 
naby outlined the constructive work accom- 
plished by the association during his able ad- 
ministration; praised the officers who have been 
associated with him and the membership as a 
whole for their intense interest in the organiza- 
tion and unselfish codperation to maintain and 
develop its important services, and predicted 
for the organization a future that would be 
even greater than its past. He said in part: 


The year’s work has shown clearly that there 
exists among the membership an almost unbe- 
lievable degree of loyalty to the association, and 
without a single exception the officers, the direc- 
tors, the committees and the members wherever 
called upon have supported the association 100 
percent in all its 1922 activities. The feeling of 
good fellowship displayed, and the demonstration 
of mutual interest seen on every side, show that 
there is no possibility of serious misunderstanding 
or conflict among the different branches of the 
trade that make up the various divisions of the 
association, and it is clear to any close observer 
that there is no legal local lumber activity that 
can not be conducted as well within this associa- 
tion or its divisions as elsewhere. 

This association is without question. the natural 
channel thru which to encourage better relation- 
ship or codperation among the local lumber frater- 











J. A. GORMAN, 
Director 
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nity and thru which to bring about greater respect 
for recognized trade ethics or to enforce the same. 
There is no question about the high standing of 
this association locally, as well as all over the 
country, so its power for good is practically un- 
limited both in local affairs and in lumber matters 
of wider scope. 

The trade press of this vicinity and certain of 
the daily newspapers of Chicago are active sup- 
porters of the association’s work and look to it for 
data of various descriptions that is circulated thru 
out the country to the vast benefit not only of the 
Chicago lumber interests but to the benefit of lum 


ber generally. I am sure every member of this 
association joins in extending hearty thanks to 


all the journals that are so persistently upholding 
the cause of the lumber industry and in cordially 
Inviting a continuation of their support. Reci 
Procity in a substantial way is certainly in line 
here, 

_ The various service departments of the associa- 
lon, including lunch room and inspection depart 
ment, are functioning in excellent shape and the 
association is operating on a good, sound, business 
basis, well within its income, so the prospects for 
the future of this association could hardly be 
brighter, 

Nineteen twenty-two was a banner year for most 
lumbermen —many good records have been broken 
n that period—and prospects brighter than those 
at present existing in the lumber trade could 
hardly be hoped for; so let us all continue to 
pull together for the good of our association, 
knowing that our individual wellbeing depends upon 


a full degree of codperation and the application 
of the Golden Rule in all our undertakings. 

Time prevents my saying all the good things I 
would like to say about the various individuals 
who have been most active in conducting the asso- 
ciation’s affairs during the last year, but I can 
not refrain from saying just a few words about 
the board of directors—ten men, broadminded, ef- 
ficient, loyal and considerate to a degree that has 
made every final vote taken at board meetings 
entirely unanimous; about Peter DeVries, the sec- 
retary, a loyal, farsighted, hard working supporter 
of all association work of benefit to the industry, 
and of whom we ean all be justly proud ; about P. C. 
Fletcher, the treasurer, watchful, businesslike, and 
an able adviser in all association matters; about 
E. E. Hooper, the honorary vice president, ex- 
perienced, diplomatic and very helpful in many 
ways, and last but not least, about Miss M. BF. 
Cowper, our energetic, enthusiastic assistant secre- 
tary in charge of the association’s headquarters. 
Miss Cowper is a manager of rare ability, eco- 
nomical, and businesslike, and we all owe her a 
great debt of gratitude for the very efficient man- 
ner in which she has conducted the detail work 
as well as larger matters of the association. To 
all of these, as well as to every member of the 
association, I wish to extend on behalf of the 
association, and in a personal way, thanks and 
every good wish for the future. 


The names of those who at previous meetings 
of the divisions had been nominated as diree- 
tors of the association during the coming year, 
and as members of the committees on arbitra- 
tion and appeals, were then presented. Upon 
Mr. Mather’s motion, which was promptly 
seconded, the secretary was instructed to cast a 
unanimous ballot for the election of the nom- 
inees. Those elected were: 


Board of Directors 


Division A: Peter of 8S. J. DeVries 
& Co. 
Division B: 


dict Lumber Co, 


DeVries, 


F. H. Deacon, of the John S. Bene- 


Division C: J. A. Gorman, of the Winegar 
Gorman Lumber Co. 

Division D: A. W. Lammers. 

Division E: P. 8S. Fletcher, of the D. S. Pate 


Lumber Co. 
Division F: 

Lumber Co. 
Division G: G. 

Sash & Door Co 


Minor E. Botts, of the Botts-DeSale 


C. DeSwarte, of the Commercial 


Division H: R. C. McWhorter, of the Acme 
Box Co. 
Division I: William Nussbaum, M. H. Ritz 


woller Co, 
Division J: Max IL. 
Pease Lumber Co. 


Pease, of the Galloway- 


Committee on Arbitration 


V. F. Mashek, W. L. 
aby, C. W. Lawrence, H. D. 
Sanderson. 


Schuppert, Fred H. Burn 
Traeger and H. A. 


Committee on Appeals 


William C. Sehreiber, A. H. 
J. Donner and Walter Van- 


Charles W. 
tuth, W. A. 
landingham. 


Jacob, 
Herbert, 


According to the bylaws, the board of diree- 
tors will meet next week to elect a president, 
secretary and treasurer. 


The following 
mously adopted: 


resolution was also unani- 


Resolved, That a paragraph be added to the by 
laws, to be known us paragraph 16 to article 12, 
reading as follows: 

It is recommended that the arbitration 
committee in rendering its decisions so far as 
possible comply with the following sugestions : 

(a) Set forth clearly, and in as much detail 
as may essential, all the facts in the 
transaction leading up to the dispute. 

(by) Clearly and fully bring out each and 
every disputed point involved, stating the re- 
spective contentions of the parties with respect 

and the assigned by each 


seem 


thereto, reasons 
therefor. 

(c) Show definitely and clearly what dis 
position was made of each and every disputed 
point, stating fully the reasons therefor. 

(d) State fully and clearly what the final 
decision is, how it is arrived at, if not already 
fully explained, and precisely what is to be 
done and by whom, in order fully to comply 


with its terms. In case the award is in 














MISS M. E. COWPER, 
Assistant Secretary 


Pom 


FLETCHER, 
Treasurer 


money, state the date from which interest is 
to be calculated and at what rate. 


A motion was then made by Mr. Mathers that 
the membership give the outgoing officers and 
directors a hearty vote of thanks for the ex- 
cellent work accomplished by them in behalf 
of the association during the last year, and this 
was given with a great deal of gusto. 

Herman H. Hettler, of the Herman H. Het- 
tler Lumber Co., was then called on by Mr. 
Burnaby. He pointed to the milling-in-transit 
privilege, which was obtained for Chicago dur- 
ing Mr. Mather’s administration, as the great- 
est achievement of the association in many 
years, and expressed his astonishment that so 
many of the local yards are negiecting the 
opportunities which this privilege has opened 
up for them. Mr. Mather spoke on the same 
subject, saying that only eight concerns in 
Chicago have registered to obtain the benefit 
of the milling-in-transit privilege, and only 
three of them are using it. These concerns have 
found that it enables them to reach markets 
that they never could compete on before, when 
they had to pay two locals, instead of the 
present thru rate plus 24% cents a hundred 
pounds. All that is required to secure this 
privilege, he stated, is to register with the 
Western Railway Weighing Association. V. F. 
Mashek, of the Pilsen Lumber Co., also spoke 
briefly. 

Adjournment was then taken, and the lumber- 
men proceeded to the Hamilton Club, where an 
excellent banquet was served and a pleasing 
entertainment enjoyed. This was one of the 
most successful that the association has ever 
staged and reflected great credit upon the enter- 
tainment committee, composed of J. L. Lane, 
chairman; William E, Trainer, F. M. Baker, 
F. L. Williams, R. C. Clark, E. W. Dierssen, B. 
F. Masters and L. J. Pomeroy. 





M. L. 
Director 


PEASE, W. 


NUSSBAUM, 
Director 
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Southern Illinois Retailers Hear Economics Discussed 


[Special telegram to AMERICAN LUMBERMAN] 


VANDALIA, ILL., Jan 18.—Two hundred and 
fifty members of the Southern Illinois Lumber 
Dealers’ Association, assembled in annual con- 
vention, experienced at the opening sessions a 
transition trom the frolicsome gatherings of 
former years to a determined effort to get 
more out of their business. They learned among 
many things that their having pulled thru the 
depression following the war was due not so 
much to their own efforts as it was to the sound- 
ness of finances and credits, and in the future, 
which was described as rosy, they must rely 
largely on their own ingenuity and better judg- 
ment. Here, in a nutshell, are some of the 
things they learned from experts qualified to 
advise them: 

The present year is going to be unusual in 
volume of business transacted, particularly in 
the building lines, and the peak of activity will 
arrive early in the summer. 

They should not entertain exaggerated ideas 
about prices ; a commodity is worth only what the 
publie will pay for it. 

If they attempt to advance prices too sharply, 
there is bound to be a reaction. The prospective 
home owner is very sensitive about prices, but 
the building investor is even more so. If costs 
are too high, both will lay off. 

They should abide by the Golden Rule, which 
enters into every business activity whether they 
realize it or not. 


The concluding session of the Southern 
Illinois Retail Lumber Dealers’ Associa- 
tion annual will appear in the Jan. 27 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 





Farmer’s Chief Need Is Market for Products 

There is an erroneous impression that any- 
thing and everything ought to be done to improve 
the condition of the farmer. Personally I do not 
believe that the farmer needs more credit, or the 
credit he thinks he ought to have. More credit 
is not going to help him a bit, no matter how 
many bills are passed at Washington. What he 
needs is a better market. What the farmer wants 
to do is to borrow more money in order that he 
may hold his products for higher prices; in other 
words, go into the grain business. He had best 
stick to his farming and leave speculation and 
risks to those who are better qualified to deal in 
them. 

In the last analysis it is not the Government 
or legislation that makes prices, values or credits. 
It is the market that makes the prices, and a 
commodity is worth no more than it will fetch. 
Dismiss the idea of normalcy and apply the 
Golden Rule. 


Individual Must Fight for Success 
Mr. Trout, in Babsonesque fashion, aided by 
charts, hurled volley after volley of statistics, 
to show that the country is now entering upon 
a sound business and building revival, the peak 
of which he expects to come in June. He made 


labor law, which prevents employment of any 
groups of workmen to fill the ranks of labor in 
America. He cited the need for toilers. With 
this law repealed it would be possible to fill 
up depleted ranks in this country. He said 
he did not think much of the immigration law, 
which even with its 3 percent limitation is 
bringing in too many alien dependents. What 
is needed, he declared, is a law that will permit 
the importation of men needed for various 
lines of craftsmanship. 


Lively Start-off to Rube Band Tunes 


The convention started off in the morning 
with a whoop. Bill Dugan’s famous rube band 
from Salem was on the job early, and kept 
things lively thruout the day. The morning 
session lasted only long enough to receive the 
keys of the city from Mayor Bertschi, who 
performed this function in a unique manner. 

At the conclusion of the afternoon meeting 
there was an executive session at which nomi. 
nating committees were named. This committee 
is to present its recommendation on Friday, 
the closing day of the convention. 

The first day closed with an elegant banquet, 
served by the Rebekahs. At this function the 
principal speaker was Edward R. Litsinger, of 
Chicago. President Joseph H. Mallone oceu- 
pied the seat of honor, and C. E. Ewing, of 
East St. Louis, acted as toastmaster. 





THE YARD MAN SAYS: 





I’m not much on talking, but I agree with President Mallone that the big turnout at this con- 
vention demonstrates the agreeable truth that greater and more sincere interest is being taken 
in association activities. Frivolity and high jinks have been thrown into the discard and members 
are coming to these meetings now because they want to learn something. That is a hopeful 
sign and augurs well for the future lumber business of Southern Illinois. We have learned more 
solid facts at this convention than at any previous one I can remember. It surely is high time 
we were all getting down to business if we hope to keep abreast of the progress that is in store 
for us. That’s good medicine for the yard man and the boss, too. 








The foregoing gives in brief the declarations 
of two prominent speakers, each an expert in 
his line, W. F. Gephart, vice president of the 
First National Bank of St. Louis, and Paul 
Morton Trout, field secretary of the Babson 
Institute. Mr. Gephart said in part: 

A new generation makes the same mistakes that 
we made, and just as long as we have money as 
a medium of exchange we are going to make 
these mistakes. The most troublesome mistake 
we all make is the belief that the Government, 
in some mysterious manner, establishes credits and 
values. The fallacy of this opinion is shown in 
the condition of European finances. The thing that 
establishes value and credits is the confidence of 
the great mass of people place in the ability of 
their government to redeem its pledges. Con- 
fidence is a reflection of the strength of the na- 
tion, and this same principle applies on down to 
the group and individual. No country got very 
far that did not possess ability to redeem. 


Business Cycles Present Opportunity for Profit 


A great deal has been said about prices and 
normalcy. When are we going to get back to 
normalcy? We seem to desire to talk in terms of 
1913, and call that normalcy. There is no such 
thing as a normal price level, only as it exists 
in the mind, and there is no more reason to ex- 
pect a return to 1913 prices than a return to 
1914, 1910 or any other year. ‘Average price” 
does not mean anything. It is a fiction we create 
in the mind arbitrarily to measure arbitrary 
things. 

There never has been a time when you could 
say that prices or business were normal or fair. 
If such a peridd were to come, there would be no 
business. Take the illustration of a placid lake. 
It apparently has no inlet or outlet; it is sta- 
tionary. It is normal, but it starts nowhere and 
ends in the same place. Business and prices move 
to and fro. There are long and short swings, 
cycles of activity and cycles of depression. Right 
now we are emerging from depression, and the 
swing upward that is just ahead is the time 
for you to make money. But let me advise you 
again, do not advance your prices so sharply that 
it will cause a swing backward. 


an interesting point, that 57 percent of busi- 
ness success last year was due to external con- 
ditions, and that only 43 percent of business 
succeeded thru individual effort or ingenuity. 
He emphasized this point to make clear his 
recommendation that lumbermen, now more 
than ever, should apply greater effort if they 
want to succeed in the future. He repeated 
Mr. Gephart’s assertion that lumbermen may 


thank the banking and credit system, rather ° 


than themselves, that there were not more fail- 
ures than those actually recorded. 


By his charts Mr. Trout showed that, here in 
the West, lumbermen are fortunate, because 
they are in such position that they can see a 
business storm approaching. All financial and 
business depressions, he showed, started in the 
East and moved westward, giving the western- 
ers time to scramble into the cyclone cellar. 


Launch Ventures on the Rising Tide 


In summarizing he advised the dealers that if 
they wish to participate in this year’s prosperity 
they must study the total volume of business 
in all lines in order that they may know what 
is happening in their own. He declared this 
to be a good time to buy or to enter into busi- 
ness ventures, while the tendency is upward. 
Every lumberman, he said, should know what 
is going on in every other line of business, and 
learn the trend of prices and market condi- 
tions. 


Discusses Labor and Immigration 


He should also study, declared the expert, 
the human conditions which enter into every 
activity and which heretofore have not been 
given serious consideration. His advice was to 
study the needs of the working men, learn what 
their sentiments are, and thus be able readily 
to detect any signs of unrest. Mr. Trout 
strongly advised the repeal of the contract 


Discussions Feature Northwestern Annual 


(Concluded from Page 53) 


an administration that will bring credit to the 
association. 

A resolution from the floor expressing to H. 
F. Graefe, retiring president, the thanks and ap- 
preciation of the association for the splendid 
service which he has rendered at the cost of 
much personal sacrifice was adopted by a unani- 
mous rising vote. The convention then ad 
journed. 


BADGER STATERS MEET AT LUNCH 


[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., Jan. 18.—About sev- 
enty Wisconsin retailers attending the North- 
western Lumbermen’s Association annual got 
together at a luncheon held at the West Hotel 
yesterday noon under the auspices of the West- 
ern Wisconsin and the Northwestern Wisconsin 
clubs. August Martin of Bloomer, Wis., pres- 
ident of the latter organization, presided and 
delivered a short address, and another address 
was delivered by D. E. Kiser of Eau Claire, 
president of the Western Wisconsin club. Harry 
Beckwith and Don S. Montgomery, respectively 
president and secretary of the Wisconsin Re- 
tail Lumbermen’s Association, also spoke 
briefly. 


STAGE BIG CONCATENATION 


[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., Jan. 18.—One of the 
largest Hoo-Hoo concatenations ever held was 
staged at the Masonic Temple last night follow: 
ing a banquet attended by two hundred lumber- 
men. Short talks were made by ‘Supreme 


Chaplin P. A. Simpkin, Vicegerent Snark T. T. 
Jones, T. A. McCann, H. R. Isherwood and 
others. A class of seventy kittens was escorted 
thru the mystic portals of Hoo-Hoo. 
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SOCIATIONS HAVE IN P 











Jan. 23—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 
Jan. 23—Southern Hardwood Traffic Association, 

Hotel Chisca, Memphis, Tenn. Annual. 


Jan. 23-24—North Carolina Forestry Association, 
3erkshire Hotel, Pinehurst, N. C. Annual. 


Associa- 
An- 


Jan. 23-25—American Wood Preservers’ 
tion, St. Charles Hotel, New Orleans, La. 
nual. 

Jan. 23-25—-Union Association of Lumber & Sash & 
Door Salesmen, Hotel Winton, Cleveland, Ohio. 
Annual, 

Jan. 24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Jan. 24-25—National Lumber Exporters’ Associa- 
tion, Gayoso Hotel, Memphis, Tenn. Annual. 

Jan. 24-26—Ontario Retail Lumber Dealers’ Asso- 

ciation, Prince Edward Hotel, Windsor, Ont. 

Annual. 

24-26—Ohio Association of Retail Lumber 

Dealers, Hotel Winton, Cleveland, Ohio. An- 

nual, 

Jan. 24-26—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 24-26—Western Retail Lumbermen’s Associa- 


Jan, 


tion (Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual. 

Jan. 25—Michigan Hardwood Manufacturers’ Asso- 
ciation, Hotel Statler, Detroit, Mich. Mid- 


winter meeting. 


Jan. 26—West Coast Lumbermen’s Association, 
Portland, Ore. General meeting. 

Jan, 25-26—Pennsylvania Lumbermen’s Association, 

Bellevue-Stratford Hotel. Philadelphia, Pa. 

Afinual. 

25-26—National Association of Railroad Tie 

Producers, St. Charles Hotel, New Orleans, La. 

Annual. 

Jan. 29—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Hotel Penn- 
sylvania, New York City. Annual. 

Jan. 29-31—Southern Forestry Congress, Exchange 
Hotel, Montgomery, Ala. Annual. 

Jan. 29-Feb. 2—Associated General Contractors of 
America, Los Angeles, Calif. Annual. 

Jan. 30-31-Feb. 1—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, New 
York City. Annual. 

Jan, 80-831—Northern White Cedar Association, Min- 
neapolis, Minn. Annual, 

Jan, 31-Feb. 1-2—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual, 

Jan. 31-Feb, 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa. Annual. 
Feb. 1—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 

Grand Rapids, Mich. Annual. 

Feb. 1-2—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Hotel Pfister, Milwaukee, 
Wis. Annual, 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Associ- 
ation, Phoenix Hotel, Lexington, Ky. Annual. 

Feb. 7-8—Southwestern Iowa Retail Lumbermen’s 
alata Iowana Hotel, Creston, Iowa. An- 
nual. 

Feb. 9—National Association of Commission Lum- 
ber Salesmen, Chicago. Annual. 


12—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Annual, 
Feb. 183—North Carolina Pine Association, Demp- 
sey Hotel, Macon, Ga. Regional Meeting. 
Feb. 13—Roofer Manufacturers’ Club, Dempsey Ho- 
tel, Macon, Ga. 
Feb, 18-14—Western Pine Manufacturers’ Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual, 
Feb. 13-15—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb. 14—Niorthwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, Wis. Annual. 


Jan. 


Feb. 


Feb, 14-15—Southern Retail Lumber Dealers’ As- 
sociation, Chisca Hotel, Memphis, Tenn. An- 
nual, 

Feb. 14-15—Central & Northeastern Iowa Retail 


Lumbermen’s Association, Russell Lamson Ho- 
tel, Waterloo, Iowa. Annual. 

Feb. 14-16—Nebraska Lumber Dealers’ Association, 

Rome Hotel, Omaha, Neb. Annual. 

14-16—Retail Lumber Dealers’ Association of 

Pennsylvania, William Penn Hotel, Pittsburgh, 

Pa. Annual. 

14-17—Western Retail Lumbermen’s Associa- 

tion, Davenport Hotel, Spokane, Wash. Annual. 

Feb. 15—Joint meeting Georgia-Florida Saw Mill 
Association and North Carolina Pine Associa- 
tion, Jacksonville, Fla. 

Feb Li -Massachusetts Retail Lumber Dealers’ As- 
— 30oston City Club, Boston, Mass. An- 
nual. 

Feb, 20-21—North Dakota Retail Lumbermen’s As- 
sociation, Commercial Club Rooms, Fargo, N. D. 
Annual. 

Feb, 21-23—Illinois Lumber Merchants’ Association, 


Feb, 


Fe b. 


Congress Hotel, Chicago. Annual. 
Feb, 22-283—Southeast Missouri Retail Lumber 
Dealers’ Association, Hotel Statler, St. Louis, 


Mo. Annual. 

Feb. 22-23—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Ruffner Hotel, Charles- 
ton, W. Va. Annual. 

~. 23—West Coast Lumbermen’s 
Seattle, Wash. Annual, 


Association, 


Feb. 27—Northern Indiana and Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual, 

Feb. 28—Eastern Woodworkers’ Cost Information 
Bureau, New York City. Annual. 

March 1—Lumbermen’s Exchange of the City of 
Philadelphia, Philadelphia, Pa. Annual. 

March 14-15—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. Annual, 

March 20-21—Southern Pine Association, 
wald Hotel, New Orleans, La. Annual. 

March . 22-23—National Lumber Manufacturers’ 
Association, Grunewald Hotel, New Orleans, 
La. Annual. 

March 21-22—National Wholesale Lumber Dealers’ 
Association, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

March 24-831—“Own Your Home” Exposition, Coli- 
seum, Chicago. Annual. 

ce Sea Homes Exposition, 

i 





Grune- 


Cleveland, 


April 10-12—Lumbermen’s Association of Texas, 
Dallas, Tex. Annual. 

April 18-19—Millwork Cost Bureau, Congress Hotel, 
hicago. Annual. 


April 25-27—National Foreign Trade Council, New 
Orleans, La. Annual. 


May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual, 


Southern Retailers Set Date 


MEMPHIS, TENN., Jan. 15.—It is announced 
by Secretary Lester C. Mitchum, of the South- 
ern Retail Lumber Dealers’ Association, this 
city, that the annual convention of this organ- 
ization will be held in Memphis, Feb. 14 and 15, 
with headquarters at the Chisea Hotel. 


Southeast Missouri Retailers’ Plans 


Sr. Louis, Mo., Jan. 15—A movement 
started several weeks ago to induce the mem- 
bers of the Southeast Missouri Retail Lumber 
Dealers’ Association to hold their annual con- 
vention in St. Louis has met with success. This 
will be the first time that the association has 
met outside of its territory. A St. Louis com- 
mittee of building material men has been work- 
ing at this end of the plan and has raised a 
fund, for the entertainment features of the con- 
vention, which will take place Feb. 22 and 23. 
Business sessions will be held in the mornings. 
Committees have been appointed and tentative 
arrangements will include a banquet in the Ball 
Room of the Statler Hotel, a theater party, also 
shopping tours and automobile rides for the 
ladies. 


@aeaaaaaaaanaes 


Southwestern Lumbermen’s Program 

Kansas City, Mo., Jan, 15.—The opening ses- 
sion of the thirty-fifth annual convention of 
the Southwestern Lumbermen’s Association 
which will be held at the Muehlebach Hotel, 
this city, on Jan. 24, 25 and 26, will begin 
Wednesday afternoon and include the address 
of President W. S. Dickason, of the secretary 
which will be read by C. E. Sharp, of Okla- 
homa City, Okla., and of Treasurer J. H. Fores 
man, Douglas Malloch, Lumberman Poet, of the 
AMERICAN LUMBERMAN, Chicago, will make an 
address on ‘‘The Average Man.’’ Discussions 
will also be had on whether the retailer should 
sell completed homes and other buildings, and 
also on short lengths. This will be followed 
by an announcement of convention committees. 
“The second session beginning Thursday morn- 
ing will take in the reports of Traffic Manager 
J. E. Johnston and F. A. Chase, manager of 
the building and loan department. Parson Simp- 
kin, of Hoo-Hoo, will disenss the ‘‘ Equalization 
of Lumber Values.’’ Discussions will then fol- 
low on the best method of distribution of ce- 
ment, plaster, brick ete. for the consumer, manu- 
facturer and the dealer. The question will also 
be raised as to whether the association shall 
hold its exhibits in Convention Hall. 

At the third session, Thursday afternoon, 
Frank E, Tyler will report for the legal depart- 
ment and an address will be made by P. B. Nay- 
lor of Columbia, Mo., on the farmer and his rela- 
tions to all business. There also will be dis- 
cussions on competition of price as against 
quality and service and on cash discount and 
sales terms. 


Committee reports will then follow, continu- 
ing over to the fourth session on Friday morn- 
ing. After the officers are elected there will 
be an address on ‘‘The Lumbermen’s Prob- 
lems for 1923’’ by C. W. Wassam, Iowa City, 
Iowa. Discussions will also be held on why 
dealers should not charge for delivery and ad- 
vantages of plan book service to- dealers. 

A Hoo-Hoo concatenation will be held in the 
assembly room on Thursday evening. It will 
be named in honor of J. M. Bernardin, State 
counsellor for Missouri. At this concatenation 
Snark of the Universe Dickason, and Secretary- 
treasurer H. R. Isherwood and Parson Simpkin 
will be present. There will be a miniature 
building exhibit on the mezzanine floor of the 


hotel, 


Western Retailers Line Up Speakers 

SPOKANE, WASH., Jan. 13.—Four days of 
high power stuff are promised for the twentieth 
annual convention of the Western Retail Lum- 
bermen’s Association to be held here Feb. 13, 
14, 15 and 16. Secretary A. L. Porter promises 
that it is to be snappy, interesting and worth- 
while. A. J. (Gus) Russell, of the Santa Fe 
Lumber Co., San Francisco, is to speak on 
‘*Creating Business by Building and Opening 
to the Public a Modern Home or Why My 
Company Is Building a Demonstration Home.’’ 
Peter B. Kyne, erstwhile Oregon lumberman and 
famous as the daddy of Cappy Ricks, will give 
his ideas on ‘‘ The Go-Getter.’’ C. W. Gamble, 
general manager of the retail department of 
the Boise Payette Lumber Co., will bring two 
of his men, who are to enlarge and improve 
on the stunt they pulled at Salt Lake City last 
year on the wrong and right ways to treat a 
customer 

Maj. E. G. Griggs, of the St. Paul & Tacoma 
Lumber Co., is to be on the program and is 
counted on for something good as always. Par- 
son Simpkin, of Hoo-Hoo, is to be here and a 
concatenation is being arranged for. 

Secretary Porter is going to put some of his 
own pep into the proceedings with short snappy 
paragraphs entitled ‘‘The Follies of 1922.’’ 

W. C. Miller, manager of the Columbia Val- 
ley lumber Co., of Seattle and the Wenatchee 
Valley, is to be on the program with all of his 
yard managers. 

Trade newspaper men are to be given the 
opportunity to get out from behind the edi- 
torial ‘‘we’’ and tell the convention just how 
to run the retail lumber business. Secretary 
Porter prefaces this invitation with ‘‘If they 
have the nerve.’’ 

J. S. Williams, of Vancouver, Wash., head 
of the Williams Stained Shingle Co., will speak 
on ‘Capitalizing on Color to Increase Sales.’’ 

J. C. Jenkins, of the Alexander Hamilton 
Institute, will have the subject ‘‘Well I’d 
Know.’’ 

Frank Kendall, general manager of the re- 
tail department of the Potlatch Lumber Co., 
Spokane, and Howard Crawford, of the Tum- 
a-Lum Lumber Co., at Walla Walla, Wash. will 
tell ‘‘When and How to Get the Money.”’ 

Frank H. Beckmann, vice president of the 
National Builders’ Bureau, of Spokane, will 
have as his subject ‘‘The Other Fellow.’’ 

Alberta Ruth Brey, vice president of the 
Brey-Wright Lumber Co., of Porterville, Calif., 
well known lumber woman, will have a worth- 
while message in ‘‘The Most Fascinating Thing 
in the World for the Retail Lumber Merehant.’? 

‘* Traffic Troubles’’ will be discussed by Roy 
S. Brown, of the traffic department of the 
association. A. Schumacher, of the Home Lum- 
ber Co., Spokane, which operated a training 
school for employees will tell about it in 
‘‘The Organization and Education of Our Em- 
ployees.’’ 

Dave Woodhead, of the Woodhead Lumber 
Co., Los Angeles, will tell of the problems of 
a retail building material store. 

O. A. Spear, vice president of the association 
and manager of the Smoot Lumber Co., of 
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Provo, Utah, will have charge of the program 
for an hour in conjunction with his yard rep- 
resentatives. 

H. A. Templeton, president of the Monarch 
Lumber Co., of Great Falls, Mont., is to speak 
on profiting on an investment in a country 
where the consumer is broke and farmers have 
had continuous crop failures. 


Carolina Pine Joint Meetings 


NorFo.k, Va., Jan. 15.—A joint and a re- 
gional meeting of the North Carolina Pine As- 
sociation have been announced, the first of 
which will take place on Feb. 13 at Macon, 
Ga., the same day the Georgia Roofers’ Club is 
to hold its meeting. Both meetings will be 
held in the Dempsey Hotel. The roofer club 
will meet in the morning and immediately after 
luncheon the North Carolina piners will confer. 
It is likely that the principal topic for discus- 
sion at the pine meeting will have to do with 
standardization. Codperation, manufacture and 
inspection matters will also be discussed. 

A joint meeting of the North Carolina Pine 
Association and the Georgia-Florida Saw Mill 
Association will be held at Jacksonville, Fla., 
on Feb. 15. FE. C. Harrell, secretary of the 
Georgia-Florida association, has promised the 
visitors that there will be an excellent program. 


Illinois Dealers’ Plans 


Plans are rapidly approaching ecmpletion for 
the thirty-third annual convention of the Illinois 
Lumber Merchants’ Association, which is to be 
held at the Congress Hotel, Chicago, Feb.: 21, 
22 and 23, and, if well organized preliminary 
work and an enthusiastic membership can be 
taken as good indications, this should be the 
biggest and best convention the association has 
ever held. Letters being received at the asso- 
ciation office daily bespeak considerable interest 
and enthusiasm among the membership, and tell 
of many who intend to be ‘‘on hand’’ for the 
coming convention who have not attended con- 
ventions in years. 


An excellent program is being arranged. 
Plans are in the hands of E. E. Hinehliff, of 
Galesburg, chairman of the program committee. 
Mr. Hinchliff is a talented musician and com- 
poser, and for this reason some splendid enter- 
tainment is expected. Community singing is to 
be included, as well as some original songs 
written especially for the occasion. Douglas 
Malloch, the Lumberman Poet, of the AMERICAN 
LUMBERMAN, Chicago, will be among the attrac- 
tions. Much of the time will be given over to 
informal discussion by the members on topics 
suggested by the members themselves in answer 
to a recent questionnaire. The lien law, a 
subject of considerable interest to all Illinois 
lumbermen because of coming legislation, will 
be covered from both a legal and layman’s 
standpoint. 


E. 8. Todd, chairman of hotel and exhibits, 
reports that space is going well. Arrange- 
ments have been made for the erection of a 
very attractive style of booth, and the Eliza- 
bethan room, as well as considerable space on the 
mezzanine floor, will be laid out in a manner 
that will prove of interest and value to the con- 
vention visitor. The fact that furniture and 
a sign are being supplied with each booth has 
found favor with the exhibitors, as it relieves 
them of all details in connection with furnishing 
the booth and arranging for signs. 


A reduced rate of fare has been obtained for 
all members, and this will help increase the 
attendance materially. 

N. E, Holden, of Danville, who is in charge 
of the souvenir program for the convention, 
reports that the program this year will be 
bigger and more profusely illustrated than ever 
before. Mr. Holden is the originator of this 
program, which is the special product of the 
Illinois association, and for the last twelve years 
has handled the entire work of its publication 
and distribution with great credit. The pro- 
gram has become one of the features of the 
convention, 


To Consider Foreign Specifications 

New ORLEANS, La., Jan. 15.—A meeting of 
the foreign specifications committee of the 
Southern Pine Association has been called for 
Wednesday morning, Jan. 24, at the Grune- 
wald Hotel here, for the purpose of considering 
the final revision of the ‘‘Gulf Coast Classifica- 
tion,’’ covering southern pine lumber and tim- 
ber for export. The committee has invited rep- 
resentatives of all manufacturers and others 
interested in the exportation of southern pine 
lumber, to attend the meeting in order that 
there may be a full consideration of the changes 
proposed in the foreign specifications. 


Paaaeaeaaaaaan 


“Up to the ’Sociation” 
[By Will Ellis} 


(In its issue of Feb. 23, 1895, the North- 
WESTERN LUMBERMAN, immediate predecessor 
of the AMERICAN LUMBERMAN, printed this poem. 
Believing that the message is just as effective 
today as it was when printed 28 years ago, Presi- 
dent W. S. Dickason, of the Southwestern Lum- 
bermen’s Association, recently had it reprinted 
and sent out to the members with an invitation 
‘o attend the thirty-fifth annual convention to be 
held in Kansas City, Jan. 24-26.—Eb1Tor. | 

Wal, maw, we hed the derndest time, 

Up to the ’sociation ; 

I tell ye them thar Kaw-town boys, 

They slosh aroun’ an’ make a noise, 

But when it comes to cut it fine 

An’ do the thing up slicker’n brine, 

It takes them Kansas City boys, 

Up to the ’sociation. 


They fixed a strappin’ great big ball 
Up to the ’sociation, 

Aw’ hed seegars right in the box 

I tell ye it’s the style that knocks; 

An’ Hoo-Hoo eats hung on the wall, 

An’ bright red badges fer us all, 

Now they jes’ must ur blowed the rocks 
Up to the ’sociation. 


We gits some pow’ful able men 

Up to the ’sociation. 
Say now ye ought to hear ’em spout, 
Don’t make no difference what about; 
An’ ready to begin again, 
Don’t matter what their luck has ben—— 
I tell ye all the smarts is out 

Up to the ’sociation. 


Then come a meetin’ uv Hoo-Hoo 

Up to the ’sociation, 
An’—they seems gittin’ pow’ful strong, 
J reckon i should reely ’blong, 
An—wal—-I up an—I went through 
An’ maw—I jedge I went clean through, 
But then—nigh all on ’em belong, 

Up to the ’sociation. 


Wal, I ben up an’ hed my fun 
Up to the ’sociation, 
An’—what’s that ?—what’d it cost, d’ye say? 
Wal, when ye dance ye hev to pay, 
But when the hull thing’s said and done 
I reckon it’s a well spent sum; 
They sort o’ mix up work an’ play, 
Up to the ’sociation. 





Me goin’ again? I sh’d say I would 
Up to the ’sociation ; 

I wouldn’t miss a meetin’ now, 

To Kansas City anyhow, 

Why that there meetin’ done me good, 

I know a heap I never would, 

Me miss a-goin’—not nohow— 
Not to the ’sociation. 


"He eaeaaaaaeani 


Forestry Program Outlined for Illinois 

At the meeting of the Illinois Forestry Asso- 
ciation held in Chicago, Jan. 13, a program 
for reforestation within the State was adopted. 
This program embodied the results of several 
months’ work by the association’s committee on 
policy and legislation. It was considered at 
length and adopted unanimously by the council 
of the association. Dr. Henry C. Cowles, presi- 
dent, stated that the program can now be made 
the trail along which the State may move to 
begin regrowing its forests. 

With 4,000,000 to 5,000,000 acres of its area in 
tree growth or better suited for growing trees 
than for any other purposes the State has done 
almost nothing to keep these lands productive. A 
survey of the forests of the State is now in 
progress by the natural history survey division. 


Among the recommendations made for carry- 
ing out the program are the following: 

Studies to determine the basis for an equi- 
table plan of taxation of forest land. Experi- 
ments and demonstrations in forest planting 
and in the care and improvement of existing 
forests. Formulating and putting into prac- 
tice of an effective plan of State codperation 
with private land owners to demonstrate methods 
and give direction and aid in forest planting, 
cutting and improvement of timber land and 
marketing of forest products. Educational work 
for informing the public of the need and value 
of forests for life, health and enjoyment of the 
people, as well as for commercial reasons. 

' Courses in farm forestry are recommended for 
the College of Agriculture of the State uni- 
versity. 

Other phases of the work emphasized are State 
forest nurseries, State forests and parks, fire 
protection, forest taxation, codperation with fish 
and game interests, and forest preserve dis- 
tricts. Finally it is recommended that the State 
forestry work be so organized as to make the 
forestry program effective. 


Urges Attendance at Forestry Congress 


ALEXANDRIA, La., Jan. 15.—Henry E. Hardt- 
ner, chairman of the publicity committee of the 
Southern Forestry Congress, which will be held 
at Montgomery, Ala., on Jan. 29 to 31, has 
made the following statement: 

The movement looking to reforestation of our 
denuded forest lands is making great headway 
and in many sections of the South the people 
are thoroly aroused to the importance of the 
subject. When people realize that nature is al- 
ways ready to heal all wounds, they are also 
faced with the truth that man must do his part 
before nature can respond. Most of our de- 
nuded forest lands have sufficient seed trees 
remaining to guarantee seed for natural repro- 
duction. However, reforestation can not take 
place until fires are absolutely prevented. A 
sane, just policy for taxation of forest lands 
must be put into effect in every State, whereby 
a reasonable tax may be collected from forest 
lands, so that an owner may feel justified in 
making a long time investment. 

Seed trees, fire prevention and just taxation, 
will result in reforestation of lands that are 
known to be forest lands. We do not advocate 
the practice of forestry on any lands that are 
immediately available for agriculture, nor do we 
advocate any tax exemptions or bonuses as an 
incentive for any one to engage in the business 
growing trees. 

The South has idle many million of acres that 
should be growing a valuable timber crop. These 
lands have been idle for years and will remain 
idle unless the people wake up to their responsi- 
bilities. 

This will be the fifth Southern Forestry Con- 
gress, and Mr. Hardtner is making an urgent 
appeal to everyone, especially those interested 
in reforestation, to attend. 

Among the speakers and those who are to 
take part in the discussions are Col. H. §. 
Graves, former chief forester of the United 
States; C. H. Sherrill of New Orleans, La., 
president of the Hardwood Manufacturers’ In- 
stitute; and perhaps also Col. W. B. Greeley, 
chief of the Forest Service. The National Lum- 
ber Manufacturers’ Association expects to be 
represented and the Southern Pine, North Caro- 
lina Pine and Georgia-Florida Saw Mill asso- 
ciations will have representatives in attendance. 


Plan Home Ownership Campaign 

NEw York, Jan. 15.—Eighty organizations 
have endorsed the ‘‘Own Your Home’’ campaign 
set for April, and an effort will be made to 
have Mayor Hylan proclaim the last week of 
the drive ‘‘Own Your Home Week.’’ 

A few generations ago 80 percent of American 
families owned their homes. Today this has 
dropped to 50 percent, or less. The United 
States census shows that up to three years ago 
home ownership dropped 5 percent every ten 
years. : 

While the tide has now turned, an active cam: 
paign is being waged to stir up further activ 
ity in the cause of home ownership. The 
eighty organizations that have endorsed the 
movement are national, State and city in char- 
acter and the campaign, as well as the ‘‘Own 


Your Home’? exposition will be conducted under 

the auspices of the real estate boards of the 

metropolitan district. ’ 
Members of these organizations help to build 
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and finance 80 percent of the homes constructed 
hereabouts. Not only will the desire for home 
ownership be stimulated, but practical ways 
and means of home owning will be shown. Dur- 
ing the drive, it is hoped to have the codpera- 
tion of schools and churches. 


Railroad Tie Producers’ Annual 


Sr. Louts, Mo., Jan. 16.—The program for the 
fifth annual meeting of the National Associa- 
tion of Railroad Tie Producers to be held at 
the St. Charles Hotel, New Orleans, has been 
issued. Announcement is made that the dates 
have been changed from Jan. 26 and 27 to 
Jan. 25 and 26. The opening session will be 
devoted to reports of the officers and various 
committees. These will be followed by reports 
of general conditions in the tie industry by 
district leaders of the association. J. R. Keig, 
manager of the hewn tie and piling department 
of the Kirby Lumber Co., Silsbee, Tex., will 
discuss the merits of gum as a tie material. 
Shipping weights of ties ‘‘before’’ and ‘‘after’’ 
treatment will be discussed respectively by J. J. 
Schlafly, of the Potosi Tie & Lumber Co., St. 
Louis, H. G. MelIlhinney, Kettle River Co., 
Madison, Ill., and J. S. Penney, T. J. Moss 
Tie Co., St. Louis, Mo. 


Hardwood District Meetings 

The Hardwood Manufacturers’ Institute an- 
nounces that three district meetings have been 
scheduled for February in eastern territory as 
follows: 

Charleston, W. Va., Kanawha Hotel, Feb. 6. 

Asheville, N. C., Langren Hotel, Feb. 8. 

Columbia, 8. C., Jefferson Hotel, Feb. 10. 

These meetings are ealled for the purpose 
of bringing manufacturers of hardwood lumber 
together and for discussing questions pertaining 
to the manufacture, care and inspection of hard- 
woods. Secretary-manager, J. M. Pritchard will 
be in charge of the meetings. All companies 
in the districts mentioned are earnestly invited 
to attend or send representatives to the meetings. 


Wood Preservers’ Program 


From the Chicago office of the American 
Wood Preservers’ Association has been issued 
the first number of Wood Preserving News 
which is intended to be published periodically 
in the interests of wood preservationists. In- 
cluded in the first number is the program for 
the annual convention of the association to be 
held in New Orleans at the St. Charles Hotel 
on Jan, 23, 24 and 25. 

Officers and several committees will report on 
Tuesday morning and there will be an address 
by Theodore F. Laist, of Chicago, representa 
tive of the National Lumber Manufacturers’ 
Association. Other important features during 
the course of the convention include papers on 
‘‘A Theory on the Mechanism of the Protection 
of Wood by Preservatives,’’ by Ernest Bateman ; 
‘“‘Decay in Building Timbers,’’ by C. J. Hum- 
phrey; ‘‘The Modern Processes of Wood pres- 
ervation, Using Mixtures of Sodium Fluoride 
and Organic Compounds ete.,’’ by Dr. Fred- 
rich Moll; and an address by Col. William B. 
Greeley, chief forester of the United States. 

A varied program of entertainment has been 
prepared including a joint banquet with the 
National Association of Railroad Tie Producers, 
which organization will hold its annual conven- 
tion at the same hotel during the same week. 
On Jan. 26 a special trip will be taken to 
Lumberton, La., where an old fashioned barbecue 
lunch will be provided for the visitors as guests 
of the Edward Hines Lumber Co. A stop will 
be made on the way to visit the Southern Creo- 
soting Co.’s plant at Slidell, La. 


Millmen Meet at Elizabeth 

ELIZABETH, La., Jan. 15.—Over thirty mem- 
bers attended the monthly meeting of the 
Louisiana Mill Managers’ Association held here 
last Saturday. The session started at 10 a. m. 
with C. C, Shepherd, of Oakdale, vice president 
of the organization, in the chair. The discus- 
“lon for the day was on ‘‘ Manufacturing Prob- 


lems.’’ A questionnaire had been sent out in 
advance, asking how each man met certain 
problems and with what results. At the meet- 
ing the questions asked in the questionnaire 
were dealt with in turn, a leader being appointed 
by the chair to lead roundtable discussion on 
each problem. This meeting did not complete 
the manufacturing discussion, so the same topic 
will be further dealt with at the next meeting. 

The February meeting will be held at Oak- 
dale, and the millmen will be the guests of 
local lumbermen. A committee of Oakdale men 
consisting of C. C. Shepherd, Parrish Fuller, B. 
KF. Musser and C. W. Patterson was appointed 
to handle arrangements. 


Northern Piners’ Activities 


MINNEAPOLIS, MINN., Jan. 15.—An entirely 
new line-up of officers is expected to be chosen 
at the annual meeting of the Northern Pine 
Manufacturers’ Association to be held here 
Jan. 23. 

Nine mills remain on the list of this associa- 
tion which has played an important part in the 
history of the lumber business of the territory. 
They are: W. T. Bailey Lumber Co., Virginia, 
Minn.; Cloquet Lumber Co., Cloquet, Minn.; 
Crookston Lumber Co., headquarters Minne- 
apolis, mills at Bemidji, Minn.; Johnson-Went- 
worth Co., Cloquet, Minn.; Northern Lumber 
Co., Cloquet, Minn.; Rust-Owen 
Drummond, Wis.; Shevlin-Clarke Co. (Ltd.), 
headquarters, Minneapolis, mill at Fort Frances, 
Ont.; Virginia & Rainy Lake Co., Virginia, 
Minn.; and Border Lumber Co., Fort Frances, 
Ont. 

These mills overcut their annual estimate to a 
considerable extent this year and the associa- 
tion will receive a considerable amount of 
money in addition to that appropriated at the 
beginning of the year for its expenses. 

The production of this association, accord- 
ing to reports which will be made at the com- 
ing meeting, was 419,670,100 feet. Reports 
received from as high as twenty-two mills indi- 
cate that the total cut of pine in the North- 
west territory contiguous to Minnesota was 
525,889,081 feet. 

Shipments of the territory and of the associa- 
tion both continue to be well over the produc- 
tion, as shown by the final report issued from 
the office in the Lumber Exchange. 





Cedarmen Elect Officers 

SPOKANE, WASH., Jan. 13.—George E. Mer- 
ritt, of Spokane, was elected president of the 
Western Red Cedar Association at the annual 
meeting held here Tuesday. Beecher Hitchcock, 
of Sandpoint, was elected vice president and 
I’. S. Fulwiler was reélected secretary-treasurer. 
The board of directors comprises W. M. Leavitt, 
H. P. Newton, M. P. Flannery and the officers. 

In his address, retiring President W. M. 
Leavitt pointed out that the cedar pole business 
in 1922 exceeded that of any previous year. 
At the same time, competition was keener be- 
cause of substitutes forced on the market. Fol- 
lowing this line of thought, the association 
authorized an entensive advertising campaign 
setting forth the merits of western red cedar 
poles with a view of encouraging their larger 
use. The pole specifications of the National 
Electric Light Association did not meet with 
the approval of the members of the associa- 
tion present. 

The association manifested keen interest in 
the rate fights before the Interstate Commerce 
Commission, especially in the one which asks 
the removal of an arbitrary rate on multiple 
carload shipments which is in excess of the rate 
on single carload shipments. It was stressed 
that the multiple rate affects 35 percent of all 
poles shipped so the importance of the matter 
can be realized. 

A resolution was passed favoring the estab- 
lishment in Spokane of a car service agent of 
the American Railway Association to handle 
car orders and complaints and to distribute cars 
that there may be no repetition of the car 
shortage experienced in 1922. Cedar poles are 
shipped in open cars only and last year, it 
was pointed out, open cars were used for all 


Lumber Co.,. 


sorts of commodities because of the shortage, 
and the number of such ears available for the 
shipment of cedar products was appreciably 
curtailed. 

The matter of rates on creosote oil from the 
Pacifie coast to Spokane, Sandpoint and 
Bovill was discussed. It was claimed that the 
rates are so high that the oil for use in pre- 
serving may be bought in Minneapolis and laid 
down in any of the above mentioned places 
for less than it can be brought from the Coast 
simply because of the high differential in rates. 

The day after the meeting of the red cedar 
men, Examiner B. Jewell, of the Interstate 
Commerce Commission, held a hearing on the 
same question in the Federal building here. A 
request for lower freight rates on creosote oil 
from Seattle, Tacoma and Portland to the three 
points by the railroads operating between those 
points has been made by the E. T. Chapin Co. 
and Lindsley Bros., both large cedar pole operat- 
ors, together with the Western Red Cedar Asso- 
ciation. The petitioners’ witnesses gave instances 
of the operation of the rates and its effect on the 
cedar pole business. The substance of the rail- 
road contention was that the present rates are 
fair despite the admitted high return to the 
railroads because the tank ears have to be 
hauled empty back to the Coast. 

Resolutions were adopted on the deaths of 
John Clark Kirkpatrick of Escanaba, Mich. and 
C. P. Lindsley, Spokane. 


West Coast Association’s Plans 


SEATTLE, WASH., Jan. 13.—At the regular 
monthly meeting of the trustees of the West 
Coast Lumbermen’s Association, held in this 
city yesterday, there was a review of the year’s 
work, as well as preliminary reports bearing on 
the forthcoming annual meeting of that organ- 
ization in Seattle, Feb. 23. The reports showed 
that the association was never in so satisfactory 
a condition as at present, with respect to mem- 
bership and finances. 

New members are: Pacific Spruce Corpora- 
tion, Toledo, Ore.; Buffelen Lumber & Manu- 
facturing Co.; National Tank & Pipe Co., Port- 
land, Ore.; Coast Range Lumber Co., Portland; 
South Bend Lumber Co., South Bend, Wash. 

Plans were discussed for a general meeting of 
the stockholders of the association to be held 
in Portland, Jan. 26, and also the annual meet- 
ing to be held in Seattle Feb. 23. 

In connection with the Coast trip of the Ohio 
Association of Retail Lumber Dealers, a letter 
was read from Findley M. Torrence, secretary, 
to the effect that in all probability a number 
of members of the Northwestern Lumbermen’s 
Association would join the excursion; also that 
leading Pennsylvania lumbermen, including 
Fred H. Ludwig, president of the Pennsylvania 
Lumbermen’s Association, would be members of 
the party—making it the largest assemblage of 
lumbermen ever gathered together to visit the 
west Coast. The visitors will reach this city 
Jan. 31, and will be suitably entertained. 


Wisconsin Master Builders Elect 


APPLETON, WIs., Jan. 16.—George F. Hutter, 
of Fond du Lae, was elected president of the 
Master Builders’ Association of Wisconsin at 
the annual convention held in this city. Other 
officers elected are: 

Vice president, L. W.Burch, Madison; second 
vice president, Martin Boldt, Appleton; third 
vice president, Henry Hoffschmidt, Antigo; 
fourth vice president, Anton Nielson, Menasha; 
secretary, O. H. Ulbricht, Milwaukee; treasurer, 
H. D. Zickert, Watertown; field and financial 
secretary, Richard Ferge, Milwaukee; trustees, 
Kdward Grasse, Sheboygan; Johu Emmel, Fond 
du Lae; John Van Kammen, Kenosha; William 
G. Williams, Milwaukee, and August Pitz, Osh- 
kosh, 

Fond du Lae was selected as the place for 
holding the 1924 convention. The proposed 
Wisconsin unemployment insurance bill and 
other legislation expected to be introduced in 
the State legislature this winter, were discussed. 
Apprenticeship, mutual insurance, licensing of 
contractors and similar trade problems «also 
came up for discussion. 
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Bill’s a Citizen of Washington 

Vancouver, Wasu., Jan. 13.—Everybody 
knows J. S. Williams, directing genius of the 
Williams Stained Shingle Co., which has just 
made its initial bow at headquarters located in 
this city, where ‘‘ Bill’’ has inaugurated a new 
industry on the basis of staining red cedar 
shingles in transit. 

‘¢Bill’’ has a ‘‘kick’’ to register with the 
trade papers. It hasn’t anything to do with 
business, which is good, nor with the respective 
merits of vertical-grain and slash stock, nor 
with Royals, Perfects, Perfections or Eurekas, 
as compared with 6/2 stars. 

‘<Bill’s kick’’ is concerned chiefly and solely 
with his business address. He has taken notice 
of the fact that some of the ill-advised corres- 
pondents have made an effort, in print, to locate 
him in Canada. He won’t stand for it. While 
‘*Bill’’ has the greatest respect for his Cana- 
dian friends, and the Shingle Association of 
British Columbia, and all that sort of thing, he 
wants it distinctly understood that he is a 
citizen of this State—that he has launched his 
new industry in Vancouver, Wash., and not 
Vancouver, B. C., and that he chose his loca- 
tion from what he is convinced are strategic 
advantages, making it the best spot on the face 
of the earth for the staining of red cedar 
shingles in transit, and transmitting the prod- 
uct to any spot where the ‘‘roof of ages’’ is 
the vogue. 


Extending Harbor Plant’s Facilities 


Los ANGELES, CALIF., Jan. 13.—Ambitious 
plans for the development of their facilities 
at the harbor, now being executed by the Chas. 
R. McCormick & Co., are expected to establish 
a new mark of efficiency in the handling of lum- 
ber cargoes on the Pacific coast. Stirred to 
action by the serious congestion that has re- 
sulted from the remarkably rapid expansion of 
commerce at this port, and by the car shortage 
which seriously interfered with the movement 
of lumber during recent months from the har- 
bor to the city proper and to points in Arizona, 
the McCormick company has started improve- 
ments at its plant at the harbor that are de- 
signed to bring about the greatest possible ef- 
ficiency and speed in the discharging and hand- 
ling of lumber cargoes after their arrival at 
this port from the North. 

Sixty flat cars have been purchased by the 
McCormick company from the Colorado Mid- 
land Railroad and are now arriving at the har- 
bor. Lumber will be discharged directly from 
the lumber carriers at the MeCormick wharf 
on to the freight cars, thus renoving the extra 
handling and expense of rough piling on the 
docks, with resultant delay in the dispatching 
of the vessels owing to congestion. The plans of 
the McCormick company call for the eventual 
acquisition of two hundred or three hundred 
freight cars for use at the harbor, between the 
harbor and Los Angeles, and between the har- 
bor and points in Arizona. The present plans 
call for the early installation of a lighting 
system on the McCormick docks at the harbor 
to permit the discharge of cargoes without 
interruption at night. 

The McCormick company recently received 
delivery on a 40-ton locomotive, purchased at 
a cost of $13,000; also a new Brownhoist which 
is being used on the new 1250-foot wharf re- 
cently completed in the East Basin at a cost of 
$250,000. The McCormick company has also 
decided to erect a new shed of large proportions 
on its acreage at the harbor, chiefly for the 
purpose of properly storing highly finished lum- 
ber stocks during rainy weather. 

Charles R. McCormick, president of the com- 
pany, recently conducted an extensive survey 
of the lumber market in southern California and 
Arizona, in company with John Olson, manager 
of the southern California territory, and he has 
become thoroly convinced that there will be 
no immediate let-up in the remarkable demand 
for lumber in this territory. 

‘“We are setting out to attain a new mark 
in efficiency and to develop a new brand of 
service in the lumber trade in this territory,’’ 
said Mr. Olson. ‘‘Only by keeping our wharf 
clean and by obtaining quick dispatch of our 


vessels can we meet the local situation in a 
satisfactory manner,’’ 

The McCormick company expects to handle 
fully 200,000,000 feet of lumber and lumber 
products over its wharfs at Los Angeles Harbor 
during the current year. 


Shingle Association’s Yuletide Gifts 


SEATTLE, WASH., Jan. 13.—Yuletide festivi- 
ties in the office of the Rite-Grade Shingle As- 
sociation at Seattle during the holiday season 
featured a novel Christmas tree hung heavily 
with unique ‘‘gifts.’’ Among them were the 
following: 


From Rite-Grade Shingle Association to_thirty- 
eight member mills—$260,000 Rite-Grade  pre- 
miums, 

From Rite-Grade Shingle Association to retail 
lumber dealers—-a guaranteed shingle. 

From Rite-Grade Shingle Association to shingle 
industry—an efficient supervision service. 

From Rite-Grade Shingle Association to shingle 
industry—standardized grades. 

From Rite-Grade Shingle Association to thirty- 
eight member mills—satisfied customers. 

From Rite-Grade Shingle Association to retail 
lumber dealers—-a real dealers’ service to assist 
them sell. 

From Rite-Grade Shingle Association to shingle 

















Rite-Grade Christmas tree heavily laden with 
unique ‘‘gifts’’ 


industry—The Rite-Grader, a monthly message of 
news, reproof, and encouragement. 

From Rite-Grade Shingle Association to thirty- 
eight member mills—a national advertising cam- 
paign for your shingles. 


Plan Terminal Additions 


SoutH PorTLAND, MeE., Jan. 17.—Plans now 
being made by the Maine Central Railroad and 
the Portland Terminal Co. for additions to 
their yards in this city involve the expenditure 
of about $1,500,000 and will require substantial 
quantities of railroad ties, plank, boards, tim- 
bers and other lumber. The new yards will be 
located on the site of the old Rigby race track, 
comprising 27 miles of track, a 40-stall engine- 
house, office building, stockyards and a number 
of smaller structures. There will be a hearing 
on the project before the county commissioners 
on Jan. 30. 

Present congestion in the main yards of the 
Portland terminal would be obviated, it is be- 
lieved, by this extension, since freight not in- 
tended for Portland could be set off, reclassified 
and reshipped without the necessity of bringing 
the cars into the city. This would speed up 
lumber shipments from northern Maine and the 
eastern Canadian Provinces, routed over the 
Maine Central lines to southern New England 
and New York points, by avoiding present 
delays at Portland where the cars are turned 
over to the Boston & Maine Railroad. 


Operating Report of Coast Mills 


PORTLAND, ORE., Jan. 13.—Crow’s Pacific 
Coast Lumber Index in its operating report 
dated Jan. 1, covering sawmills and red cedar 
shingle plants in Oregon and Washington, lists 
the various operators in alphabetical order, from 
which the following data is compiled: 

WASHINGTON SAWMILLS: Running 156; run- 
ning three shifts, 1; running two shifts, 14; 
running half time, 1; down temporarily, 37; 
down indefinitely, 19; down permanently, 3; 
destroyed by fire, 4; in hands of receiver, 2; 
plants sold, 1. 

WASHINGTON RED CEDAR SHINGLE MILLs: 
Running, 84; running two shifts, 9; down tem- 
porarily, 26; down indefinitely, 18; down per- 


manently, 1; destroyed by fire, 2; out of 
business, 2. 
OREGON SAWMILLS: Running, 97; running 


three shifts, 1; running two shifts, 10; running 
half or part time, 2; down temporarily, 33; 
down indefinitely, 25; down permanently, 2; 
destroyed by fire, 6; out of business, 5. 

OREGON RED CEDAR SHINGLE MILLS: Running, 
18; running two shifts, 2; down temporarily, 
6; down indefinitely, 8. 
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Reward for Alleged Embezzler 


SPOKANE, WASH., Jan. 15.—William G. Weir, 
chief of police, Spokane, is sending out a cir- 
cular offering a reward of $250 for Thomas 
Taverner, who is wanted for embezzlement. Up 
to Dec. 30 Taverner was employed as an ac- 
countant in charge of the bookkeeping depart- 
ment of the National Builders’ Bureau. For 
some time he has been making a study of book- 
keeping systems for retail lumber yards, and 
H. L. Masterson, assistant general manager of 
the bureau, says that it is not altogether un- 
likely that he may be making applications some- 
where for the position of accountant with some 
retail or wholesale lumber company. Taverner 
is about 27 years of age, 5 feet 6% inches, dark 
brown hair, blue eyes, weight about 140 pounds, 
medium build, wears glasses, has long chin and 
prominent nose. 


New Clothes-pin Plant Operating 


EvERETT, WASH., Jan. 13.—Everett’s newest 
industry, that of manufacturing clothes-pins 
from alder stock, is running to capacity at the 
experimental plant in the Irving & Dougherty 
mill at Blackman’s Point. The concern, which 
is known as the Sharich-Dougherty Co., has in- 
stalled one Goodspeed machine with two opera- 
tors, and is turning out daily fifty cases of 
clothes-pins of sixty dozen each. J. L. Dough- 
erty, manager, states that the firm is finding 
a ready market for this output along the coast. 
The product is cut from green stock, worked 
into shape and then transferred to a hot blast 
drum where it is dried in a temperature about 
equal to that of exhaust steam. The Sharich- 
Dougherty Co. is also manufacturing wooden 
paper cores and paper plugs of alder, the daily 
output being about 25,000 such plugs. The 
plant is further equipped to cut native maple 
and alder lumber for furniture stock, with 
fairly good market prospects in the factories 
of Seattle, Tacoma and Portland. 


(BEGGGBBBAaa: 


Hoo-Hoo Guests of Supreme Snark 


Kansas Crry, Mo., Jan. 15.—A number of 
the prominent members of Hoo-Hoo in Kan- 
sas City were guests last Friday at a luncheon 
at which W. 8. Dickason, Supreme Snark, was 
host and Parson Peter Simpkin a special guest. 
The parson gave an informal talk on Hoo-Hoo 
and covperation vs. competition that aroused 
a wonderful amount of enthusiasm and was de- 
clared by Snark Dickason to be the best talk 
he has ever heard this noted speaker give. The 
luncheon was held for the immediate purpose 
of completing arrangements for a big concatena- 
tion to be held on Jan. 25, the second day of 
the annual convention of the Southwestern Lum- 
bermen’s Association. This concatenation is to 
be called the J. M. Bernardin coneatenation, 10 
honor of State Counsellor J. M. Bernardin, 
whose Hoo-Hoo number is 152. 
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To Improve Coos Bay Harbor 


PORTLAND, ORE., Jan. 13.—Thornton Ladd, 
sales manager for the Buehner Lumber Co., 
which operates at North Bend, Coos Bay, and 
has its sales offices in the Yeon Building, Port- 
land, thinks the prospects for the lumber in- 
dustry in 1923 are exceedingly bright. He 
predicts this will be the biggest year in the his- 
tory of Coos Bay lumbering by a large margin, 
giving two reasons for this: First, that the de- 
mand for lumber is now good and apparently 
improving daily; second, that Coos Bay is rap- 
idly coming to the front as one of the foremost 
lumber producing sections of the Pacifie coast. 

The people of Coos Bay are progressing and 
working hard to obtain the best rail and water 
shipping facilities. Willing to spend a good 
share of their own money, they are earnestly 
seeking Federal aid for the deepening of the 
channel to the sea to the extent that it will be 
possible to utilize any vessel engaged in the 


foreign trade. Records for the year 1922, eov- 
ering the first ten months, however, show that 
fifty-two large carriers loaded there, part or 
full cargoes of lumber, for ports on the Atlantic 
coast or the Orient and the Antipodes. 

The rapidity with which the volume of lum- 
ber shipments by water is increasing may be 
gleaned from the fact that during 1921 lumber 
shipments by water were 146,067,386 feet, for- 
eign shipments during that time being less that 
amount by 4,000,000 feet. 

Back of the harbor of Coos Bay are immense 
areas of Government owned timber which will 
have to find an outlet thruout this port, and 
it is argued that whatever the Federal Govern 
ment does expend in harbor improvement work 
will be more than made up by increased stump- 
age values. What Coos Bay wants is a suf- 
ficient depth of water at the entrance and in 
the inner harbor so that vessels can load a full 
5,000,000-foot cargo, and it is said that this 
will be accomplished when the approved and 
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Steamer loading lumber at Buehner 


offshore trade to carry away the produet of the 
logging camps and the lumber mills for which 
products there is a demand thruout the world. 

The Port of Coos Bay, the cities and towns 
of Marshfield, North Bend, Eastside, and Em- 
pire, as represented by the chambers of com- 
merce of Marshfield and North Bend, have pre 
sented to Congress a memorial for the improve- 
ment of Coos Bay harbor, setting forth the 
urgent need of rebuilding the north jetty and 
construction of a proposed south jetty, and the 
deepening of the inner channel to conform to 
the depth secured at the harbor entrance. In 
1921 there was presented to Congress a petition 
and memorial requesting the improvement of 
the harbor. Since that time Congress has 
authorized the expenditure of $3,310,000 on this 
project. At the present time Congress is re- 
quested upon recommendation of army engineers, 
to appropriate $940,000 for the beginning 
of construction on this project in 1923. To sup 
port its claim for Government aid, the new me 
morial, which is a supplement to that of 1921, 
shows that during the first ten months of 1922 
the valuation of total inbound and outbound 
commerce over Coos Bay bar is $10,626,695. The 
largest item of export was lumber, of which 
during the first ten months the port shipped 
a total of 228,479,181 feet, 195,253,820 feet 
going to domestic ports and 35,225,361 feet to 
foreign destinations. 

While for many years Coos Bay has been an 
important factor in coastwise lumber shipments, 
it has not until recently figured much in the 
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Mill for the Atlantic coast 


proposed harbor projects are carried out. Dur- 
ing 1923 the Port of Coos Bay is committed to 
the expenditure of $75,000 for the extension of 
the publicly owned and operated Port Terminal 
dock, for the improvement and maintainance 
of a suction dredge and for the purchase of a 
sea-going tug. 

The accompanying illustrations are repro- 
duced from protographs taken at the docks of 
the Buehner Lumber Co., of North Bend, one 
showing a large steamer engaged in the inter- 
coastal trade loading for New York, the other 
the Japanese steamer Manila Maru loading for 
the Orient. With that vessel at the dock are 
the steam schooners Martha Buehner, to the 
left, and the Hoquiam, to the right, loading for 
California ports. In the foreground of this 
picture is depicted a raft of logs from the 
Buehner logging operations on the bay. 


esenannmwnannnnne. 


THE FAMOUS old oak tree that has stood for 
more than 200 years at Schellenger’s Corner 
in the village of Green Creek, nine miles north 
of Cape May, N. J., is not to be cut down. The 
Cape May County Board of Freeholders has 
decided that the ancient landmark is too stately 
and famous to be sacrificed even for the con- 
venience of Fords and others. This is the tree 
under which Woodrow Wilson made his speech 
to the Delaware Bay fishermen, and of which 
a former Chinese minister to the United States 
said there were no trees in his own native land 
of China so large. 


Plans Increased Output This Year 


BELLINGHAM, WASH., Jan. 13.—Progress of 
the times is shown thruout the activities of the 
Puget Sound Sawmills & Shingle Co., of this 
city. Its plans for 1923 are increased and un- 
interrupted operation, beginning with Feb. 15. 
In the meantime the plant is closed down for 
extensive alterations and improvements. The 
old circular headrig in the sawmill will be re- 
placed with a new 10-foot Prescott band mill. 
A log turner will also be added to the equip- 
ment, and a new log lift will supplant the old 
log slip and chain. The sawmill plant itself 
will have forty feet added to its length. This 
will make the plant an uptodate one thruout 
and will insure a capacity of 250,000 feet in 
two 8-hour shirts. 

In the past, the company has brought its 
logs to Anacortes, where they were dumped into 
the water and rafted and towed to Bellingham. 
Beginning with Feb. 1, the company will bring 
its logs direct to Bellingham by rail from the 
camp near Concrete. As the company has ade- 
quate storage and good facilities for handling 
its logs at Bellingham, the new arrangement 
will insure it of a continuous supply. The 
camps will be in full operations beginning Feb. 
1, with three sides going, and the mill will be 
operated night and day just as soon as the new 
installations are completed. 

J. G. Earles, a nephew of the late Michael 
Earles, who was the principal stockholder in 
this company, is the man on the job at the 
plant in Bellingham. He is a young man, who 
has practically grown up in the Earle’s plant 
and is generally looked upon as a real lumber- 
man. 

In charge of the sales for this company is 
EK. S. Mellroy, who has been selling Pacifie 
coast lumber products for many years. He is 
recognized as one of the most capable lumber- 
men in the selling end of the business in this 
territory. Lumbermen of the Northwest have 
on many oceasions quoted him as being a fir 
lumber salesman without a peer. 


To Move Plant to New Site 


Los ANGELES, CALIPr., Jan. 13.—Compelled by 
the substantial growth of its business in this 
territory to obtain greater space, the San 
Pedro Lumber Co. will soon undertake the job 
of moving its mill and yards at the harbor 
from its present site on the main channel to 
a new site on the west basin. It is expected 
that it will take eight months to complete the 
transfer, details of which are being arranged 
so that there will be no interruption in the 
activities of the company during the shift. 

The lumber company this week closed negotia- 
tions extending over a period of nearly a year 
with the Los Angeles Harbor Commission where- 
by it obtained a thirty-year lease of twenty acres 
on the west basin. It occupies but eleven aeres 
at its present site at the harbor, which was 
found considerably inadequate to care for its 
increasing business. 

Dredging work is expeeted to be started by 
the lumber company at its new site within a 
few days as the first step toward occupancy. 
T. L. Ely, manager of the company, announced 
today that a 1,300-foot wharf will be built. 

The removal of the San Pedro Lumber Co.’s 
plant from the main channel will probably re- 
sult in the harbor commission improving this 
frontage with wharves and transit sheds to 
accommodate commercial vessels of all kinds. 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S, Dearborn St,, Chicago, Ill. 











Club Changes Organization Form 


Los ANGELES, CALIF., Jan. 13.—At the regular 
Thursday meeting of the Los Angeles District 
Lumbermen’s Club at the City Club, it was de- 
cided to change the form of organization. The 
offices of president and first, second and third 
vice presidents were abolished and E. D. Ten- 
nant was made the sole executive officer of the 
organization. He will be general manager as 
well as treasurer. The organization plans dur- 
ing the current year to carry on an exhaustive 
study of cost accounting as affecting local 
lumber companies. It is planned to employ 
an accountant to make a first hand study of 
costs at various lumber establishments with the 
idea of working out some uniform cost basis. 
8S. T. Hayward, vice president and general man- 
ager of the Hayward Lumber and Investment 
Co., was the chief speaker at Thursday’s meet- 
in 


Final details are now being arranged looking 


toward the organization of a lumbermen’s club 
in Los Angeles. A general meeting will be held 
the latter part of next week when officers will 
be elected. 
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Memphis Club Elects Officers 


MEMPHIS, TENN., Jan. 16.—Installation of the 
newly elected officers, submission of reports for 
1922 by the retiring administration, and ex- 
ceptionally favorable telegrams from furniture 
and automobile centers, indicating a record 
business in these two industries, featured the 
first meeting of the Lumbermen’s Club of 
Memphis for 1923, held at the Hotel Gayoso 
Saturday afternoon, Jan. 13. 

The membership committee reported 46 addi- 
tions during the year, with a loss of 24 on 
account of death, resignation or other causes, 
giving a net gain of 22. The total is 286, in- 
cluding 20 associate. This is the largest mem- 
bership ever shown at the beginning of a new 
year. 

The house committee showed that it had re- 
ceived thru the employment bureau maintained 
by the club, 1,847 applications for positions, 
and that it had filled 419, including 203 in- 
spectors, 17 sawyers and filers, and 14 buyers 
and salesmen. 

H. J. M. Jorgensen, of the lumber inspection 
class, urged the members to codperate actively 
in this work. He declared that educated inspec- 
tors are just as essential as educated men in 
any other department of the industry and he 
recommended that steps be taken to secure more 
commodious quarters for the class in order that 
sufficient lumber might be kept on hand to sup- 
plement theory with practice. 

The report of J. T. Kendall, secretary-treas- 
urer, showed a balance on hand about twenty 
times as large as a year ago, thus indicating 
an excellent financial status. 

T. C. Pollard, of the Memphis Hardwood 
Flooring Co., was elected an active member. 

President Joe Thompson, before turning the 
gavel over to George F. McSweyn, his successor, 
declared the lumber inspection class represents 
one of the most important activities of the 
Lumbermen’s Club of Memphis, and urged that 
all of the members give more attention thereto. 

President MecSweyn, on taking the chair, 
announced the standing committees for the year, 
the chairman of each of which is given here- 
with: 

Membership—J. R. McFadden. 

Entertainment—Donald Palmer. 

House—J. H. Maassen. 

Law and insurance—H. B. Anderson. 

Traffic—J. H. Townshend, reappointed. 

Resolutions—S. B. Anderson. 

Lumber inspection class—J. D. Allen, jr. 

Publicity—George W. Fooshe. 

Welfare—H. J. M. Jorgensen. 

The last two were created this year. The 
publicity committee is self explanatory. The 
welfare committee will look after all applica- 
tions for financial assistance from any source. 

Joe Thompson, retiring president, automatic- 


ally becomes chairman of the advisory board. 
Other officers installed are: 
Vice president—-J. S. Williford. 
Second vice president—F. E. Bruce. 
Secretary-treasurer—J. T. Kendall. 
Directors—Buford Dillon, Sam A. 
and W. R. Reid. : ; 
There are three directors from the previous 
year: 
M. B. Futsler, E. A. Neely and W. V. 


(@eaeaeaeaeaeaaeaa: 


Club Conducts Interesting Contest 

Monrok, La., Jan. 15.—At the monthly meet- 
ing of the Lumbermen’s Club of Monroe, held 
on Dee. 30, the members discussed the progress 
made by the industry in the last twelve months, 
A contest conducted by President B. M. Wake- 
field and Secretary H. H. Perry proved very 
interesting. Twenty pieces of lumber from Mr. 
Wakefield’s yard at Crew Lake were inspected 
by the members, each one present being asked to 
name the different kinds, and as C. G. Elliott 
named the greatest number correctly he was 
declared the winner of the contest. The next 
meeting of the club will be held on Jan. 27. 


New Officers of Evansville Club 

EVANSVILLE, IND., Jan. 15.—At the monthly 
meeting of the Evansville Lumbermen’s Club, 
held at the New Vendome Hotel Tuesday, Jan. 
9, the following officers were elected: 


President—G, E. Bauman, G. E. Bauman Hard- 
wood Co. 

Vice president—Charles A. Wolflin, Wolflin West 
Side Lumber Co. 


Secretary-treasurer 
Fuller Co. 

Following a luncheon, Charles A. Wolflin said 
a drive for new members was to be made. There 
were several visitors present. Trade conditions 
were discussed. The next meeting will be held 
Tuesday, Feb. 18. 


Club Members Sound Optimistic Note 

JACKSON, Miss., Jan. 15.—There was a very 
large attendance at last Thursday’s meeting of 
the Lumbermen’s Club, of Jackson, Vice presi- 
dent Bertrand presiding. The feature of the 
program was short talks by severa] members 
on market conditions and lumber experiences, 
all of whom expressed considerable optimism 
and stated that the market was all that could 
be desired. Among those who spoke were: B. 
M. Fulton, manager Planters Lumber Co.; J. L. 
Moore, Faust Bros. Lumber Co.; Earle Wil- 
liams and E. A. Knight, of Finkbine Lumber 
Trustees. 


Thompson, 


Vant. 





Frank Storton, Beach & 


Made President of St. Louis Exchange 

St. Louis, Mo., Jan. 17.—M. E. Meacham, 
treasurer and general manager of the Good- 
fellow Lumber Co., is the new president of the 
St. Louis Lumber Trade Exchange (Retailers), 
succeeding Adolph Boeckeler, who has been presi- 
dent for the last three years. Mr. Meacham 
is the youngest man who has ever headed the 
exchange. Officers of the exchange were elected 
by the directors, who were chosen by the stock- 
holders. The other dirctors are: I. R. L. 
Wiles, president Wiles-Chipman Lumber Co. 
(vice president) ; George L. Walters, Mound City 
Lumber Co., (secretary of the board); Louis 
Essig, Essig Lumber Co., (treasurer); John J. 
Moran, Reis-Moran Lumber Co., James Prend- 
ergast, Prendergast Lumber Co., and Joseph 
O’Neill, O’Neill Lumber Co. 
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Baltimore Exchange Committees 

BALTIMORE, MD., Jan. 15.—George E. Waters, 
of George E. Waters & Co., the new president 
of the Lumber Exchange, of Baltimore, has an- 
nounced the make-up of the standing commit- 
tees to serve for the ensuing year, as follows: 

Arbitration and grievance—Lewis Dill, Lewis 
Dill & Co., chairman; Theodore Mottu, Theodore 
Mottu & Co. ; W. Hunter Edwards, B. W. Edwards 
& Sons ; A. Ascherfeld, James Lumber Company, 
and H. Moe Clapp, Baltimore Box & Shook 


0. 
Legislation and transportation—John L. Alcock, 








JAZ: 


— 
John 
Pemb: 
Rufus 
Ins 
A. AS 
Ha 
Lumb 
J. Le 


Me 
Theos 
Ho 
prey 
Good 
At 
agin 
last 
Colo 
som 
opin 
Pres 


S$ 
ing 
Clu 
Sall 
low 

P 
Lun 

\ 
Fre 


to 
ore 
Wi 


bl 


pte ae 








pson, 
vious 


nt. 


st 
neet- 

held 
gress 
nths, 
lake- 
very 
| Mr. 
eted 
ad to 
liott 

was 
next 
1p 


thly 
‘lub, 
Jan. 


ard- 


Vest 


said 
1ere 
jons 
1eld 


rte 
ery 
of 
esi- 
the 
ers 
08, 
ism 


uld 


iil- 
er 


he 





h 





JanwARY 20, 1923 


AMERICAN LUMBERMAN 


69 





Dill: 
and 


John L. Aleock & Co., chairman: Lewis 
Pembroke M. Womble; William M. Burgen 
Rufus K. Goodenow, jr., Canton Box Co. 

Inspection—Ridgway Merryman, chairman; F. 
A. Ascherfeld and W. Hunter Edwards. 


Hardwood inspeection—-Daniel MacLea, MacLea 
Lumber Co., chairman; John L. Alcock and John 
J. Lannon. 


Membership—William M. Burgan, chairman; 
Theodore Mottu and Pembroke M. Womble. 


House—H. Rowland Clapp, chairman; Henry D. 
Dreyer, jr., H. D. Dreyer & Co., and Rufus K. 
Goodenow, jr. 

At the first monthly meeting of the new man- 
aging committee of the Lumber Exchange, held 
last Monday afternoon at the rooms of the Old 
Colony Club in the Emerson Hotel, there was 
some discussion of the business situation, the 
opinions generally expressed being favorable. 
President Waters occupied the chair. 


South Bend Club Elects 
SoutTH BEND, IND., Jan. 17.—The first meet- 
ing of the year of the South Bend Hardwood 
Club was held Monday noon at the Hotel La- 


Salle. The election of officers resulted as fol- 
lows: 

President—Harry H. Maus, Harry H. Maus 
Lumber Co. 

Vice — president—-Frank Hollister, Hollister- 


French Lumber Co. 


The Realm 


Hoo-Hoo Honors Nation’s President 
New York, Jan. 15.—Plans are under way 
to make President Warren G. Harding an hon- 
orary member of Hoo-Hoo and to present him 
with an engraved certificate of life member- 
ship, the certificate to be made on a skin of 
black eat. 


President Harding is a Hoo-Hoo of long 
standing, having been a lumberman before 


entering newspaper work. It is said that he is 
still very much interested in lumber activities. 
The President also would be an honorary mem- 
ber of the Supreme Nine, which has the gov- 
ernment of the order in its hands. 

Parson Simpkin will go to Washington to 
make the presentation speech to President Hard- 
ing, and to ask the President’s permission to 
stage a Warren G. Harding concatenation, at 
which he will officiate. It is also planned to 
extend membership invitations to several prom- 
inent officials of the Forest Service. 

Just now, the New York Hoo-Hoo is prepar- 
ing to stage a concatenation in connection with 
the annual convention of the Northeastern 
Retail Lumbermen’s Association. <A _ large 
class has been assured. 


El Paso Hoo-Hoo Fights for Shingles 

St. Louis, Mo., Jan. 17—Word has been re- 
ceived by Secretary-treasurer Henry R. Isher- 
wood, of Hoo-Hoo, that the Woodworth Hoo-Hoo 
Club in El Paso, Tex., has decided to take some 
action looking toward the abolition of an or- 
dinance which prohibits shingle roofs within the 
city’s corporate limits. Mr. Isherwood regards 
this as one of the most constructive accomplish- 
ments of the order of which news has reached 
headquarters in some time. 

Certain other restrictions governing construc- 
tion of buildings and houses also exist in the 
Texas city, as the result of which brick and 
composition roofing dealers have been having 
things pretty much their own way. Members 
of the order in El Paso feel these laws are un- 
just and discriminating, and they are going 
to make a concerted effort to have them changed 
so that the lumbermen may have the chance 
they deserve. The condition complained of has 
existed for the last ten years, but it was only 
recently, when- Hoo-Hoo in El Paso made such 
rapid gains in strength thru increased member- 
ship, that steps were taken to remedy it. The 
present plan is to frame a new building code 
that will remove the unfair restrictions. 

In connection with the report concerning this 
Phase of the Woodworth Hoo-Hoo Club’s work, 
news of a concatenation to be staged in El 
Paso Jan, 27, also was forwarded to the secre- 


Secretary-treasurer—V. O. Woodruff, Woodruff- 
Powell Lumber Co. 
Several out of town guests were present. 


Charles H. Smith, of Washington, D. C., repre- 
senting the Chamber of Commerce of the 
United States, outlined the work of the cham- 
ber. H. H. MeLaughlin, of Portland, Ore., 
who is a member of the Shafer-Hillier-Me- 
Laughlin Lumber Co., of South Bend, gave an 
interesting talk on lumber conditions on the 
Pacific coast. Mr. Mack, of Buffalo, N. Y., 
and W. McBean, of Toronto, Ont., spoke re- 
garding conditions in their respective cities, 
and Glenn W. Orewiler, traffic manager of the 
South Bend Chamber of Commerce, also ad- 
dressed the club. 


Portiend Club’s New Officers 


[Special telegram to AMERICAN LUMBERMAN ] 

PORTLAND, ORE., Jan. 17.—The Portland 
Lumbermen’s Club at luncheon today elected 
officers as follows: 

President—Fred 8S. Cutler. 

First vice president—-Fred W. Roblin. 

Second vice president—Frank Morrill. 

Secretary-treasurer—Carl C, Crow. 

These have served since the organization of 
the club about four months ago. Steam-roller 
methods were attempted against Mr. Crow but 
he was swept into office by unanimous vote. 


of Hoo-Hoo 


tary-treasurer. Five candidates who were to 
have been admitted at the last concatenation 
will be received. Besides, there are prospects 
of several more, provided they measure up to 
Hoo-Hoo standards. 


Appoints Hoosier Vicegerents 


Sr. Louis, Mo., Jan. 17.—-Henry R. Isher- 
wood, secretary-treasurer of Hoo-Hoo, announces 
the following appointments of Vicegerents for 
Indiana, as recommended by Elmer D. Luhring, 
of Evansville, State counsellor for Indiana: 


Cc. M. Munger, Munger Lumber Co., LaFayette 
district. 

H. L. Wilson, Wilson Lumber Co., Indianapolis 
district. 

John Suelzer, Fort Wayne Builders & Supply 


Co., Fort Wayne district. 


Charles Wolflin, West Side Lumber Co., Evans: 


ville district. 
G. W. Ziegler, St. Joseph Valley Lumber Co., 


South Bend district. 

Mr. Isherwood also announces that prepara- 
tions are now under way for a concatenation 
in Boston at the close of the Massachusetts 
Retail Lumber Dealers’ Association meeting on 
Feb. 17. In forwarding this news to national 
headquarters, Vicegerent Snark U. M. Carlton 
also advises that the Hoo-Hoo Club of Cambridge 
has decided to hold a regular monthly meeting 
on the third Friday in each month. 


Toronto Wholesalers’ Elect 


Toronto, Ont., Jan. 15.—The Wholesale 
Lumber Dealers’ Association (Ine.) held its an- 
nual meeting on Jan. 12 at the Albany Club in 
this city, with H. J. Terry, chairman for 1922, 
presiding. The program was almost entirely 
of a routine nature. The election of officers 
resulted as follows: 


Chairman—A, C. Gordon. 

Secretary-treasurer—Horace 

Executive “Committee—Alf. 
Dermid, D. Barclay, F. H. 
Chesbro. 


Soultbee. 


Read, H. G. Me- 
sigwood and R. G. 


The treasurer’s report showed that the asso 
ciation had come thru the year with a small 
favorable balance. Committee reports were 
presented by the chairmen of each of the stand- 
ing committees. Practical discussion occurred 
in connection with several matters relating to 
the work of the association. A. E. Clark, of 
Toronto, president of the Canadian Lumber- 
men’s Association, drew attention to the forth- 
coming annual meeting of his association at 
Montreal and urged as many members as pos- 
sible to attend. 


Mr. Retail Lumber Dealer 


E.BARTHOLOMEW HARDWOCO co... 





Our Warehouse is Vins 
Use It. 


The oak flooring you need for your next jobis 
now in our steam heated warehouse, 5,000,000 
feet capacity, on the tracks of the Chicago Junc- 
tion Ry. Ready to ship the same day we receive 
your order. 

Bruce Blue Label Brand Oak Flooring guaranteed 
by the largest manufacturers of oak flooring in the 
world for quality and milling, and guaranteed by 
us all the way through to your customers’ satisfac- 
tion, or your money back. 


LIBERAL POLICY 


NO QUIBBLING 





Here are 4 live items, priced right :— 


{1} 36’x 1A” & 2” Clear Plain Red Oak . $85.00 
{2} 98’x 1%” & 2” Select PlainRed Oak . $72.50 
{3} 36°x14”&2"No.1 Common . . $60.00 
{4} 38x 14” Clear Beech Flooring . $75.00 


Packed free of charge in heavy end cartons; no short 
lengths, no spliced bundles; extra wires. 


Clip out on dotted line, send in with your order 
and save $2.00 per M ft. on above prices. 


F. BARTHOLOMEW HARDWOOD (0. 


Exclusive Chicago Distributors for 








Blue 
Label 


Bruce 
Brand 





CHICAGO 


4052 Princeton Ave., Tel. Boulevard 0636 





You can buy straight or mixed cars, any quantity, delivered 
anywhere, Oak and Maple flooring, Oak and Gum Mould- 
ings, Kiln-dried. Oak and Gum lumber, Tennessee Aroma- 
tic Red Cedar, Ceda’line. 


WE SELL THRU DEALERS ONLY. 
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Just what you’ve 
been looking for— 


Hemlock 
White Pine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 


Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 


A Complete 
Assortment of 


A Good 
Supply of 




















Is It 
Economy 


to deprive your- 
self of the pro- 
tection afforded 
you through the 
use of a reliable 
rating and_ re- 
porting service? 
Sod: RED 

OOK Service 
tt you. that 
protection at sur- 
prisingly low 
rates. 


Write for 
Pamphlet No. 
49-S 





LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street o 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 




















Send for our 
Catalog today. 


“Built Sturdy for Service’ 


The most rapid, accurate sawing is produced by 
this simply constructed, efficient machine. 

Forty years of successful Saw Mill construction 
backs up our complete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The EnterpriseCo., nas. Columbiana, Ohio : 





Lumber Standards Committee Plans 


WASHINGTON, D. C., Jan. 16.—Unless devel- 
opments make postponement for one week nec- 
essary, the consulting committee of the Central 
Committee on Lumber Standards will meet at 
10 a. m. Monday, Jan. 29, in the Congress Ho- 
tel, Chicago, to take up actively some of the 
problems connected with lumber standardiza- 
tion. Members of the consulting committee 
have indicated by their responses that a large 
attendance may be expected, and that all hands 
will be prepared to remain in Chicago a week 
if necessary in order to make some real prog- 
ress in working out problems involved in grade 
simplification, size standardization, certification 
of quality ete. 

Each member of the committee will receive 
in advance a detailed agenda, also copies of the 
complete report of the Central Committee on 
Lumber Standards following its meeting here 
Oct. 3-6, and the results of other meetings here- 
tofore held. 

The wholesale sash and door industry has been 
invited to nominate a representative to serve on 
the consulting committee. 


Consulting Committee’s Program 

The outline of immediate activities of the 
consulting committee includes substantial con- 
sideration of the following: 

1—Yard lumber sizes. 

2—Molding patterns. 

3—Standard: (a) species; (b) use; (c) size; 
(d) manufacturing classifications of lumber. 

4—The Forest Products Laboratory plan for 
investigation of softwood shop, and hardwood, 
lumber grading; and such consideration as the 
consulting committee may desire to give to the 
following : 

5—Application to grading rules of suggested 
basic rules for grading softwood yard lumber and 
structural timbers. 

6—Grade marking. 

7—Use of tally cards. 

8—Inspection service. 

9—Standard names for lumber grades. 

The suggested provision in lumber grading rules 
for the admissibility of certain percentage of short 
lengths and odd lengths of lumber has been sub- 
mitted to the constituent associations and an 
analysis of information, and opinion thereon, pre- 
pared by the executive secretary. This matter is 
properly subject to consideration in connection 
with the application of proposed basic rules for 
the grading of yard lumber. 

SUBJECTS FOR CONSIDERATION 


Manufacturers 

It is suggested that the representatives of the 
lumber manufacturers on the consulting committee 
in anticipation of the committee’s meeting be pre- 
pared to consider specifically : 

1—Yard lumber size standards. 

2—-Molding patterns. 

3—Standard species, size, use and manufactur- 
ing classifications of lumber. 

4—Yard lumber grading rules. 

5—Forest Products Laboratory plan for investi- 
gation of softwood shop, and hardwood lumber 
grading. 

Retailers 

That the representatives of the retailers be pre- 
pared to consider: 

1—-Yard lumber sizes. 

-Molding standards. 

3—Standard species, size, 
ing classifications of lumber. 

4—-Yard lumber grading. 

Wholesalers 

That the representatives of the wholesalers be 
prepared to consider 

1—Yard lumber sizes. 

2——Molding standards. 

3—Standard species, size, 
ing classifications of lumber. 


use and manufactur- 


use and manufactur- 


Railroads 
That the representatives of the railroads give 
special consideration to: 
1—Lumber size standards. 
2—Softwood yard lumber grading. 
3—Standard species, size, use and manufacttr- 
ing classifications of lumber. 
Wood Using Industries 
That the representatives of the wood using in- 
dustries give special consideration to: 
1—Standard species, size, use and manufactur- 
ing classifications of lumber. 
2—Forest Products Laboratory plan for investi- 
gation of softwood shop, and hardwood lumber. 


Architects and General Contractors 

That the representatives of the architects and 
general contractors give special consideration to: 

1—Molding standards. 

2—Yard lumber size standards. 

38—Standard species, size, use and manufactur. 
ing classifications of lumber. 

Engineering and Technical Organizations 

That those representatives of the engineering 
and technical organizations, who are interested 
primarily in the structural uses of lumber, give 
special consideration to: 

1—Yard lumber size standards. 

2—Basic rules for grading softwood yard lum- 
ber and structural timbers. 

38—Standard species, size, use and manufactur. 
ing classifications of lumber. 

That those representatives of the engineering 
and technical organizations, who are _ interested 
primarily in the fabricating uses of lumber, give 
special consideration to: 

1—Forest Products Laboratory plan for investi- 
gation of softwood shop, and hardwood lumber 
grading. 

2—Standard species, size, use and manufactur 
ing classifications of lumber. 

Group Members’ Duties 


Altho conclusion regarding standardization in 
lumber grading nomenclature and regarding mark- 
ing on lumber of standard grades must necessarily 
await conclusions on grade standardization, they 
are now subject to the consideration of the con- 
sulting committee. Grade marking can be under- 
taken on the present grades without awaiting con- 
clusion of more uniform standards. Similar im- 
proved and more uniform inspection service is 
closely related to grade standardization. These, 
however, are matters of immediate concern to 
lumber manufacturers and shippers and perhaps 
need not require therefore the consideration of 
the entire consulting committee. 

It has been thought unwise to suggest to the 
members of the consulting committee that any 
specific problem be assigned exclusively to any one 
member of the committee. Rather it is thought 
to be more expedient and more promising of ef- 
fective results to rely upon the representative 
or representatives on the committee of any consti- 
tuent group, to ascertain the interests and views 
of that group upon each of the matters enumerated 
above in which that group is particularly or di- 
rectly interested. 

In view of the broad representation of the con- 
stituent groups on the consulting committee, the 
Central Committee has concluded to submit these 
matters to the consulting committee rather than 
to the individual associations, more than 150 in 
number, who are represented in this organized 
lumber standardization activity. This means that 
the consulting committee is the channel thru which 
the Central Committee on Lumber Standards pro- 
poses to ascertain the interest and views of the 
constituent groups considered by it as_ properly 
participating in the consideration of lumber stand- 
ards. 

Members of the consulting committee have been 
supplied with the basie information and imme- 
diate specific proposals on lumber standards made 
to or by the Central Committee. The responsi- 
bility therefore is directly upon each member of 
the consulting committee to ascertain and ac- 
curately to represent the views of his constituents. 
The organization of the consulting committee and 
the manner of its voting have been determined by 
the Central Committee. The meeting of the con- 
sulting committee in Chicago beginning Jan, 29 
will be conducted in accordance therewith. 

It is earnestly hoped that the members of the 
committee will make special effort to attend this 
meeting and to stay thruout such period as is 
necessary to complete the present assignment. 

Special committee rooms will be available in the 
Congress Hotel and posted on the bulletin board 
in the hotel lobby. Persons, altho not members 
of the consulting committee, invited by any mem- 
ber thereof will be welcomed to the committee 
meetings. 

The Departments of Commerce and 
will be directly represented. 

Personnel of Consulting Committee 

The personnel of the consulting committee, 
giving the group each member represents, fol- 
lows: 


Agriculture 


CHAIRMAN — Wilson Compton, International 
Building, Washington, D. C. 

MANUFACTURERS (SOFTWOOD)—George Gerlinger, 
Dallas, Ore., group chairman; A. W. Cooper, 
secretary, Western Pine Manufacturers’ Associa- 
tion, Yeon Building, Portland, Ore. ; Charles Hill, 
president, A. C. Tuxbury Lamber Co., Woolworth 
Building, New York City. 

MANUFACTURERS (HARDWOOopD)—W. T. Murray, 
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Tremont Lumber Co., Rochelle, La., group chair- 


man; J. M. Pritchard, secretary-manager, Hard- 
wood Manufacturers’ Institute, 1020 South 
Wabash Avenue, Chicago. 

ReraAILERS—Harry J. Meyers, Brown-Borhek 





Lumber & Coal Co., Bethlehem, Pa., group chair- 
man; Guy Gray, Gray Lumber Co., Cleveland, 
Ohio; Adolph Pfund, secretary-manager, National 
Retail Lumber Dealers’ Association, 820 Railway 
Exchange Building, Chicago. 

WHOLESALERS—C. V. McCreight, Ricks-Mc- 
Creight Lumber Co., 1628 Oliver Building, Pitts- 
burgh, Pa., group chairman; L. Germain, jr., Ger 
main Co., Pittsburgh, Pa. 

RAILROADS—C, E. Lindsay, special engineer, New 
York Central Lines, Room 1556, 466 Lexington 
Avenue, New York City, group chairman; John 
Foley, forester, Pennsylvania System, Philadelphia, 


Woop Usine INDUSTRIES—William A. Babbitt, 
general secretary, National Association of Wood 
Turners, South Bend, Ind., group chairman. 

ARCHITECTS AND GENERAL CONTRACTORS—Emery 
Stanford Hall, architect, 64 Bast Van Buren 
Street, Chicago, group chairman. 

ENGINEERING AND TECHNICAL ORGANIZATIONS— 
Dr. Hermann von Schrenk, consulting timber en- 
gineer, Tower Grove and Flad Avenues, St. Louis, 
group chairman; A. F. Robinson, bridge engineer, 
Atchison, Topeka & Santa Fe Railway, 1033 Rail- 
way Exchange, Chicago; C. C. Warne, first as- 
sistant purchasing agent, New York Central Rail- 
road, 466 Lexington Avenue, New York City; A. 
W. Newton, chief engineer, Chicago, Burlington & 
Quincy Railway, 547 West Jackson Boulevard, 
Chicago. 














Pa.; E. A. Frink, principal assistant engineer, GENERAL CONTRACTORS—Henry Ericsson, 139 
Seaboard Air Line, Norfolk, Va. North Clark Street, Chicago. 
New Tariffs Filed; Orders Vacated decrease under 1920 of 18 percent. This de- 


WASHINGTON, D. C., Jan. 15.—The Interstate 
Commerce Commission has issued an order va 
eating as of Feb. 10 its order of Nov. 14 sus- 
pending the operation of schedules involved in 
Investigation & Suspension Docket No. 1,683— 
Lumber from Ohio and Mississippi River cross- 
ings and points taking same rates or arbitraries 
higher to Western Trunk Line territory. The 
respondents have since filed a new tariff, ef- 
fective Feb. 10, publishing rates in accordance 
with an agreement entered into between the 
parties. 

The commission has taken similar action in 
Docket No. 1,675—Lumber from southern points 
to Mount Vernon, Ill. In an order dated Oct. 
20 the commission suspended the schedules in- 
volved until Feb. 19. The respondents filed a 
tariff, effective Dec. 23, last, canceling the 
schedules under suspension. The proceeding is 
therefore discontinued. 





Revenue Loadings Show Increase 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., Jan. 17.—During the 
week ended Jan. 6 loading of revenue freight 
by the carriers of the country totaled 770,303 
cars. This was 59,103 cars more than the week 
before, which also included a holiday. The 
loading for the week ending Jan. 6 also ex 
ceeded that of the corresponding week in 1922 
by 170,870 ears. 

Loading of forest products for the week to- 
taled 57,530 cars, an increase of 12,617 cars 
over the week betore, and an inerease of 16,820 
ears over the same week of last year, and 16,128 
cars over the corresponding week of 1921. 

Coal loading totaled 187,746 cars, an in- 
crease of 14,368 cars over the week before, 
and 52,224 cars over the same week of 1922. 

On Jan. 1 freight cars in need of repair 
numbered 216,011, or 9.5 percent of the cars 
on line, according to latest reports received by 
the car service division of the American Rail- 
way Association. This was an increase of 
2,174 over the number in need of repair on 
Dee. 15. The increase during this period was 
in cars requiring light repairs, those needing 
heavy repairs showing a marked reduction. 

November Traffic Heaviest Known 

The bureau of railway economics of the 
American Railway Association announced to- 
night that freight traffic in November on the 
railroads of the country was the heaviest for 
that month in history. The statement is based 
on reports just made by the carriers to the 
bureau of railway economics. 

Measured in net ton miles, that is, the num- 
ber of tons of freight multiplied by the distance 
carried, the railroads transported in November 
35,046,185,000 net ton miles. This was an in- 
crease of slightly more than 30 percent over 
the same month in 1921, and an increase of 2 
percent over the same month in 1920. 

For the first eleven months in 1922 freight 
traffic amounted to 339,338,283,000 net ton 
miles, which was an increase over the corre- 
sponding period in 1921 of 6.4 percent, but a 


crease compared with 1920 was almost entirely 
due to a falling off in coal shipments because 
of the five months miners’ strike. 

These tabulations are based on complete re- 
ports from 160 railroads. 

The car service division announces that com- 
plete reports show that the number of cars 
loaded with all commodities, other than coal, 
during the calendar year 1922 was the greatest 
in history, exceeding by 16 percent the total 
for 1921, and surpassing by 3% percent the 
loading for 1920. Loadings for the year on all 
commodities other than coal amounted to 36,- 
265,178 cars, compared with 31,347,816 cars 
in 1921, and 35,036,022 ears in 1920. 

Despite the five months’ strike, coal ship- 
ments in 1922 totaled 7,448,341 ears, or 93 per- 
cent of the total for the year 1921 and 69 per- 
cent of the total for 1920. 


Exceptions Filed in Coast Rate Case 
WASHINGTON, D. C., Jan. 16.—Counsel for 
complainants and protestants in Docket No. 
13,756—Hammond Lumber Co. et al., vs. Atchi- 
son, Topeka & Santa Fe Railway Co. et al. 
and Investigation & Suspension No. 1,545— 
Lumber from San Francisco Bay points when 
from beyond—have filed a brief of exceptions 
to the tentative report of the examiner in this 
combined proceeding. Fifteen specific excep 


tions are stated, with argument in support of © 


each of them. Exception is taken to the ade- 
quacy of the findings of fact, and to many of 
the specific findings. 


Hearing on Coast Millwork Tariff 

WASHINGTON, D. C., Jan. 15—The Interstate 
Commerce Commission has suspended until 
June 15 the operation of schedules filed by 
Agent R. H. Countiss in I. C. C. No. 1115 pro- 
posing to increase rates on mixed shipments 
of lumber, sash and doors from north Pacifie 
coast territory. The schedules were to have 
become effective Feb. 15. Examiner Jewell 
will begin hearings on this tariff at the rooms 
of the Public Service Corporation, Portland, 
Ore., Wednesday, under Investigation and Sus- 
pension Docket No. 1,721. 


Authorizes Bond Issue to Buy Cars 

WASHINGTON, D. C., Jan. 15—The Interstate 
Commerce Commission, Division 4, has granted 
an application filed by the Western Pacifie Rail- 
road Co. for authority to issue $5,500,000 first- 
mortgage bonds, to be sold at not less than 92 
percent of par and acerued interest, the pro 
ceeds to be applied on the purchase of 2,000 
30-ton steel underframe refrigerator cars and 
100 60-ton steel underframe automobile ears. 


W. G. CAMPBELL, acting chief of the Bureau 
of Chemistry, recently reported that cassina 
makes an excellent beverage, somewhat resem- 
bling tea. Cassina is a wild plant that grows 
abundantly from Virginia to Texas. 


CYPRES 


The Lumber That 


Insures You Sales 


i The growing demand among 

builders for durable construction 
guarantees every dealer who 
handles it a good sale of Cypress 
lumber. 


We are prepared to make ship- 
ments of Cypress from our Cairo, 
Ill., yards and factory in mixed 
cars or L. C. L. shipments, as weil 
as straight cars. Rough or dressed 


stock. 
Flooring, Ceiling, Siding, 
Pickets, Boards, 
Mouldings, Lath, 


Casings, Base. 


Gregertsen 
Bros. Company 


‘‘ The Cypress Specialists ’’ 


McCormick Bldg., CHICAGO, ILL. 


Yards and Planing Mills: CAIRO, ILL. 





























Ralph Lane Lumber Company — 


7 Water Street, Tribune Building, 


BOSTON, MASS. NEW YORK CITY 
| Oak Douglas Fir | 
Yellow Pine Spruce 
N.C. Pine Red Cedar 


Arkansas Soft Pine Shingles 











Keep Your Engine 
mm Constantly Going 


Whether you run a sawmill or 
justasmall pocket planing mill 
in your retail yard 
there are timeswhen 
yourengine could be 
turning you a good 
profit if you hada 


Monarch Meal 
and Feed Mill 


They are wonders at grinding corn, oats, 
rye, buckwheat, etc., and the profit of many 
owners runs into four figures. 






Investigate this profitable 
side line today. 


Sprout, Waldron & Co., 


P. O. Box 461 
MUNCY, PA. 











WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama - Pacific 
international Exposition 


ideal ei 4 
(SN eeemcenemeenetiecemcns nator maseseneetner 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Gear F-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 

Johnstown, Pa. 








Lumber 
Timbers 
Ties and 
Piling 


ellow Pine 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
~ Hemlock and Hardwoods 


par om: PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


_ PITTSBURGH, PA. 




















: TIMBER ESTIMATORS } 


, res ae 








( Sasper Lemieux Frederick Lemieux F.H. Day 


- Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 Whitn ’ 
' 20, Whitney Bank Bidz. NEW ORLEANS 











EXPERIENCE COUNTS 
In Making 


TIMBER ESTIMATES 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bldg., Washington, D.C. 


QS Largest Cruising House in America 





Timber Estimates 


Reliable Estimates 
for Over 14 Years 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, tt 





ALABAMA 
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Technical Study of Waste Material 

WasHINGTON, D. C., Jan. 15.—In a state- 
ment the bureau of mines calls attention to the 
decreasing supply and the increasing cost of 
high grade fuels and the necessity for effi- 
cient utilization of fuels of low grade, including 
what are known as ‘‘waste fuels.’’ In fact 
the efficient utilization of low grade fuels is 
declared to be a problem of major importance. 

David Moffat Myers, consulting engineer of 
the bureau of mines, has enumerated important 
sources of waste fuel, including sawdust, shav- 
ings, scraps, edgings, tanbark, wood-extract 
chips, paper-mill refuse, bagasse or spent sugar 
cane, and city refuse. 

Sawdust and wood waste, the bureau points 
out, of course are available mainly in lumber- 
ing districts. With sawdust the sawmills pro- 
duce waste wood in the form of edgings, end 
cuts, shavings and various forms of blocks and 
scraps. At many plants the bulk of this ma- 
terial is so great that it not only supplies power 
and heat for the mill but furnishes electric 
lighting for the whole town, and even then in 
order to prevent its accumulation a large de- 
structor is kept constantly in operation and 
the heat from the burning wood is wasted in 
the atmosphere. If there were a market for 
electric power within reasonable distance, this 
great waste of really good fuel could be con- 
verted readily into a great economy, according 
to Dr. Myers. Even now, he adds, plans are 
being considered to prevent such waste, and at 
least one plant is in operation for producing 
wood alcohol and other chemicals from such 
material. Inventors have long worked on plans 
that might make possible its use for wood pulp 
in the paper industry. Sawdust and wood 
waste are readily convertible into gas that may 
be used as fuel in gas engines. 

The results of a special study of the economic 
combustion of waste fuels are contained in 
Technical Paper 279, which may be obtained 
from the Bureau of Mines, Washington, D. C. 


Home and Foreign Trade Reviewed 


WASHINGTON, D. C., Jan. 15.—Domestie and 
foreign economic conditions as of last week 
are summarized as follows by the Department 
of Commerce: 

DOMESTIC CONDITIONS—The few figures so far 
received by the Department of Commerce on _ pro- 
duction during December indicate that the increase 
of recent months was, for the most part, continued 
in spite of the usual holiday letdown. The out- 
put of bituminous coal averaged well above 10,000,- 
000 tons a week, compared with only about 8,000,- 


000 tons a week in December, 1921. Pig iron 
production passed the 3,000,000 ton mark in 


December for the first time since October, 1920. 
The mill consumption of raw silk declined from 
November, but it is still half again as large as 
in December last year. Prices have remained rela- 
tively steady with the exception of a marked de- 
cline in wheat from the recent high point. Debits 
to individual bank accounts for the week ending 
Jan. 6 rose to over $11,000,000,000, making a new 
high record since these reports were started in 
1918. This marked increase of nearly $4,000,000,- 
000 over the preceding week was, no doubt, largely 
accounted for by first of the year interest and 
dividend payments. Compared with the corre- 
sponding week of a year ago there is an increase 
of over $2,000,000,000 in the total debits. Ac- 
tivity on the stock exchange was well maintained 
during the holiday weeks with slight advances in 
the average prices of both stocks and bonds. 


FOREIGN CONDITIONS—Business in France during 
December, as shown by cables to the Department 
of Commerce, was disturbed by uncertain exchange 
conditions and the taking of holiday inventories. 
Pig iron production increased in December but 
steel production declined. Textile markets are 
calm in all lines. New orders in cotton textiles 
are smaller, but the situation is regarded as fairly 
satisfactory. Private finances are good but Gov- 
ernment finances are weaker. Imports in November 
were valued at 2,348,245,000 francs, an increase 
of 239,373,000 francs over October; and exports at 
1,706,499,000 francs, a decrease of 230,968,000 
from October. The unfavorable balance of 641,- 
746,000 francs in November compares with an un- 


favorable balance of 171,405,000 in October, 
Recent political developments are depressing the 
exchange value of the france. Favorable progress 
in the reconstruction of Austria is reported by 
Trade Commissioner Upson. The new national 
bank’s capital of 30,000,000 gold crowns has been 
fully subscribed by Austrian banks; the interna- 
tional loan guarantee has been ratified by Great 
3ritain, France, Czechoslovakia and Italy; the first 
interim internal loan of 30,000,000 gold crowns to 
provide funds pending the completion of the inter- 
national loan, was fully subscribed in November 
and the second internal loan of 30,000,000 gold 
erowns had been half subscribed by Jan. 5. A 
provisional budget for the first four months re- 
stricts the Government’s expenditures to revenues 
received and reconstruction funds advanced from 
loans, with a maximum of 200,000,000 gold crowns, 
Ministries are required to furnish monthly budgets. 
The circulation increased to 3,858,000,000,000 
crowns in December but the increase was backed 
by foreign currencies received. The crown is now 
quoted at fourteen-millionths of an American dol- 
lar. Unemployment in the Vienna district has in- 
creased from 59,000 in October to 86,000 at the 
end of December. The cost of living declined 3 
percent in December. The yield of grain crops in 
western Europe in 1922 was lower and that of 
forage and root crops was greater than in 1921, 
according to a report from Special Agent Dennis. 
The outlook for winter-sown crops in western 
Europe is better than at this time last year. The 
agricultural classes of Europe are relatively better 
off than others, Mr. Dennis states, because, as a 
rule, a bushel of wheat will buy more clothing and 
utensils and pay for more rent and labor than it 
does in the United States. 


Imports Are Heavy Despite Duty 

WASHINGTON, D. C., Jan. 15.—The prophets 
who were so certain that the protective tariff 
rates in the Fordney-McCumber bill would close 
the doors of America to foreign imports and 
curtail our exports have no reason for encourage- 
ment in the import figures for the period from 
Sept. 22, the date the new law went into effect, 
to Nov. 1. During this period imports valued 
at $388,000,000 were admitted, of which ap- 
proximately $69,000,000 should be credited to 
the last nine days of September under the new 
tariff, making the net value for October $319, 
000,000, compared with about $298,000,000 for 
the full month of September, $188,000,000 for 
October, 1921, and $133,000,000 for October, 
1913. 

The department announces that the customs 
receipts for November and the exports from 
certain countries to the United States for the 
same month, as indicated in foreign official pub- 
lications, also show an increase for that month. 

Compilation of import figures has been un- 
ruly delayed on account of the new tariff classi- 
fication and the inerease in the number of items 
from 710 to 984. 

It will be recalled that Secretary Hoover was 
rather severely criticised in certain quarters 
when he_ predicted last August that the new 
tariff would have no material effect on either 
imports or exports. He made the prediction be- 
cause he was convinced of its accuracy and felt 
that the American business community was en- 
titled to whatever encouragement might be 
drawn from the situation as he saw it. 


Canada’s Lumber Tariff Stands 


WASHINGTON, D. C., Jan. 15.—The State De- 
partment has not undertaken negotiations with 
the Canadian Government looking to the re- 
moval of the tariff duty which Canada levies 
on dressed lumber shipped from this country. 

This announcement was made by the depart- 
ment when attention was called to a report 
circulated from Seattle, Wash., that such ne- 
gotiations have been started. 

So far as known the administration does not 
contemplate taking any step in this direction 
for the present. The disposition seems to be 
to await developments as the new tariff law 
gets into full operation. When things are flow 
ing smoothly under it and the inequality of the 
one-sided arrangement under which Canada col- 
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lects a tariff on our lumber while her lumber is 
permitted to enter the United States free be- 
comes apparent and is shown to work to the dis- 
tinct disadvantage of the lumber industry in 
this country, the President doubtless will take 
appropriate action. 

That lumbermen in both countries are keenly 
interested in this tariff inequality is recognized 
by officials here, but up to date no great pressure 
appears to have been brought to bear on this 
side of the border to aply the elastic provisions 
of the Fordney-McCumber Act to this com- 
modity. 


Florida Mill Entertains Illinoisans 


BAGDAD, Fua., Jan. 16.—R. T. Paddock, of 
Pana, Il]., and Porter Paddock, of Springfield, 
Ill., accompanied by the managers of five of the 
line yards of the O. H. Paddock Lumber Co., 
arrived in Bagdad last Friday and spent two 
days as guests of the Bagdad Land & Lumber 
(o. The Illinois dealers were royally enter- 
tained. On Sunday, R. T. Paddock was the 
guest of W. H. Pickard, general manager of 
the Bagdad Land & Lumber Co., at the Pensa- 
cola Country Club golf course. With them, also 
as the guest of Mr. Pickard, was J. B. Wand, 
of the AMERICAN LUMBERMAN. Twenty-seven 
holes were played, and Mr. Paddock was one up 
on Mr. Pickard at the last hole, but Mr. Pickard 
saw to it that the visitor did not go away feel- 
ing too cocky, for he rang in the club profes- 
sional on the Jast round in order to make sure 
of trimming the Illinois man. With the Pad- 
dock brothers were the following managers of 
the Paddock yards: William Kellogg, Gilman; 
Walter Bruhn, Nokomis; J. A. Combs, Findlay; 
A, W. Bryce, Edinburg, and L. G. MeTaggart, 
Pana. 


Ready for South American Trip 


RocHEester, N. Y., Jan. 15.—Reservations for 
the South American trip of members of the 
Northeastern Retail Lumbermen’s Association 
are coming in rapidly, and additions are being 
made almost daily as the time for the starting 
of the trip approaches. As previously an- 
nounced in the AMERICAN LUMBERMAN, the re- 
tailers this year will go to Rio de Janeiro, 
the capital city of Brazil, primarily to inspect 
the exhibits at the centennial exposition there. 

The itinerary calls for leaving New York 
City on Saturday, Feb. 3. A stop will be made 
at seg British West Indies, and thence 
to Rio de Janeiro. After five days spent vis 
iting this wonderful South American city and 
its environs, the party will start for home. On 
the return trip, stops will be made at Trinidad 
and also at Barbados. It is expected that New 
York City will be reached on Monday, March 
12. The total cost of the 37-day tour is $460 
4 person. Side trips will be provided for those 
who wish to extend their stay, at an extra cost, 
of course. 

W. M. Patteson, of the Walker Bin Co., 
Penn Yan, N. Y., is chairman of the committee 
in charge of arrangements for the trip. The 
registrations to date include the following: 


Mr. and Mrs. W. G. Palmer, North Tona- 
wanda, N. Y.; Mr. and Mrs. Howard 8S. Brower, 
Hempstead, E,, I.; C. B. High, Reading, Pa.; 
W. B. Milliman, Saratoga Springs, N. Y.; Mr. 
and Mrs. Edward D. Sawyer, Lexington, Mass.; 
Mr. and Mrs. E. D. Luhring, Evansville, Ind.; 
Mr. and Mrs. William Johann, Evansville, Ind.; 
Mr. and Mrs. K. B. Schotte, Amsterdam, N. Y.; 
Mr. and Mrs. A. P. LeFevre, New Paltz, N. Y.; 


Mr. and Mrs. Henry T. Fales, Framingham, 
Mass.; Mr. and Mrs. W. M. Patteson, Penn Yan, 
N. Y.; A. D. Stevens and brother, Painted Post, 


Henrich, Buffalo, 
Hubbell, Albany, 


N. ¥.; Mr. and Mrs. William L. 
N. Y.; Mr. and Mrs. C. T. 

N. Y.; Mr. and Mrs. George C. Waldo, Hall, 
N. Y.; Mr. and Mrs. George H. Locke, Milford, 
Mass.; Mr. and Mrs. D. B. Forbush, Gowanda, 
N. Y.; Mr. and Mrs. Edward M. Cameron, Al- 
bany, N. Y.; Mr. and Mrs. E. H. Kingsbury, 
Little Falls, N. Y.; Mr. and Mrs. Frank Dennis, 
Rochester, N. Y.; Mr. and Mrs. Charles G. Reitz, 
Rochester, N. Y.; Dr. and Mrs. W. E. Bowen, 
Rochester, N. Y.: Mr. and Mrs. Elmer S. Shearer, 
Cullom, Ill.; Mr.’ and Mrs. Christian Flier}, Buf- 
fal, N. ¥.; Mr. and Mrs. William L. Smith, 
Lexington, Mass.; Mr. and Mrs. J. A. Mahlstedt, 
New Rochelle, N. Y.; Miss Andrea Busch, 
empstead, L. L; Mr. and Mrs. Charles K. 
Ferry, Pittsfield, Mass. 


Memphis (Tenn.) Trade News 


Jan. 16.—The hardwood market continues firm, 
with an upward tendency. Demand is excellent 
and is steadily broadening. A number of firms 


report far more business thus far this month than 
they handled during the whole of January a year 
ago. Prices in many instances are practically dou- 
ble what they were at that time; this applies par- 
ticularly to lower grades of gum, oak and other 
hardwoods. Domestic consumers, under the leader- 
ship of furniture, automobile and flooring manufac- 
turers, are absorbing large quantities of southern 
hardwoods, while foreign demand is reported more 
active than at any time since the revival of busi- 
ness abroad began. As bearing on the supply 
situation, it may be stated that information se- 
cured from representative firms here, controlling 
approximately twenty band mills, shows that they 
are carrying only 90,000,000 feet of lumber, rep- 
resenting just 48 percent of what they had on 
hand at the corresponding time a year ago. Of 
this quantity, there are 60,000,000 feet of green 
lumber and 30,000,000 feet of dry, while orders 
are in hand for 21,000,000 feet. It is pointed out, 
in this connection, that a considerable percentage 
of dry stock represents items which are not in 
demand at the moment, a feature of the situation 
which still further tends to restrict offerings. 


Car Supply Is Practically Normal 

Car supply is practically normal in the southern 
hardwood producing territory at the moment, so 
far as outbound movement of hardwood lumber and 
forest products is concerned, according to Cecil A. 
New, assistant secretary Southern Hardwood 
Traffic Association. He emphasizes, however, that 
there is every probability that there will be a 
return to car shortage in the near future. Mr. 
New says that there is still a rather serious short- 
age of cars as affecting the movement of logs to 
the mills in the Southwest. Some of the roads in 
the North and East, he says, still have embargoes 
in effect, but he asserts that the association is 
able, in the majority of instances, to find “open 
routes” or to secure permits. 


Steady Expansion in Hardwood Exports 

Export demand for southern hardwoods is 
steadily expanding, according to R. L. Jurden, 
president Delta Export Lumber Corporation, which 
is engaged exclusively in the sale of gum, oak and 
other hardwoods in the overseas trade. Mr. Jur- 
den says that business for January will easily 
prove the largest in the history of this organiza- 
tion. Oak and gum appear to be the items most 
wanted. The advancing tendency of foreign ex- 
change is appreciably stimulating demand from 
abroad. 





Secures Cut in Export Handling Charges 


A reduction of 2 cents a hundred 
handling charges on exports of 
and forest products at Virginia, 
Gulf ports (Mobile, Ala., and east), effective Feb. 
15, 1923, is announced by the Southern Hardwood 
Traffic Association. The handling charges on lum- 


pounds in 
hardwood lumber 
South Atlantie and 


ber are cut from 3 cents to 1 cent, and those on 
logs from 4 cents to 2 cents. Wharfage charges 


remain the same, 1 cent on both lumber and logs. 

New Orleans and Gulfport are not affected. The 
association regards the securing of the reductions 
as one of its most signal accomplishments in the 
interest of exporters of bardwood. 


Notes on Trade Developments 


S. M. Neely, a prominent attorney of Memphis, 
has been named president of the L. D. Murrelle 


Lumber Co., of this city, and he has been author- 
ized by the directors to liquidate the stock of lum- 
ber now on hand. J. H, Maassen, of the J. H. 
Maassen Lumber Co., will sell it. No decision has 
been reached as to the mills or other physical 
properties of the company. lL. H. Pope, former 
president, has gone to Holden, La., where he is 
identified with the Hooper-Bennett Lumber Co. 

The R. J. Wiggs Lumber Co. has incorporated 
with a capitalization of $50,000. R. J. Wiggs is 
president; KF. M. Pritchett, formerly with the 
Botany Bay Lumber Co., vice president, and W. H. 
Gibbs, secretary-treasurer. The company is _ pre- 
paring to install a 7-foot band mill at Bueatunna, 
Miss., for the development of approximately 
20,000,000 feet of hardwood timber which it owns 
in that locality. The Holly Grove Lumber Co., in 
which Mr. Wiggs is also interested, has made ap- 
plication for a charter. It will establish a cir- 
cular mill of 15,000-foot capacity near Greenwood, 
Miss., for the development of tupelo and cypress 
timber in that region. 


THE OLD ForEST GUARD system has been re- 
established by the Government of Mexico as a 
move toward conservation of the country’s tim- 
ber resources. 
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Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
RAYMOND, PORTLAND, ORE. 


DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bidg. 
CHICAGO, 621 Hearst Bidg. 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block, 
VANCOUVER 
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When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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, PacificStates Lumber Co. 


TACOMA, - + WASHINGTON 
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Watch this space weekly ‘ 
for attractive offers. | 
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Siding over Rail “B” 


List. 
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K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
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The Place to 
Buy FIR 


has been definitely settled 
by many buyers who have 
put our facilities to the test. 
Let us know your needs in 


Timbers, Bridge, 
Track and Car 
Material, Shiplap, 
6 Boards, Dimension 








Get our latest list of big value items in Fir, 
Spruce and Hemlock before you order elsewhere. 


Newbegin Lumber Co. 
Dats. hoe eee 1052 Pacific Avenue, 
TACOMA, WASH. 


New York—Straus Bldg. 
Cantrell Lumber Co. 

















NECROLOGICAL RECORD OF THE WEEK 





GEORGE FRANCIS WILDER, widely known, 
respected and beloved among lumbermen, passed 
away Thursday, Jan. 11, at the family home in 
Watertown, Wis., after an unavailing and heroic 
fight continuing for more than two years against 
cancer. With his death he ended a _ business 
career of more than forty-five years as member 
of the purchasing depart- 


ment of the Chicago, 
Milwaukee & St. aul 


Railroad. He was born 
at Watertown in 1852 
and had therefore lived 
his three score years and 
ten. More than a quar- 
ter of a century ago Mr. 
Wilder was located in 
Tacoma, Wash., where he 
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LATE 
WILDER 





began buying west Coast 
lumber for the _ require- 
ments of his road. In 
November, 1911, he was 
appointed purchasing 
agent of the Chicago, 
Milwaukee & Puget 


Sound, and when that 
subsidiary company was 
absorbed by the parent 


line, he was made assist- 
ant purchasing agent. Mr. 
Wilder’s purchases’ of 
lumber were enormous in 
the aggregate, amount 
ing to many millions of dollars. 
over the United States are grieved at 
of his death. He had made extensive Jumber 
purchases in northern Wisconsin and in the 
South, and in every part of the Pacific Coast, 
except the redwood district of California. At a 
meeting of the Seattle Lumbermen’s Club on 
Jan. 12, the news of his death was received with 
profound regret, and President R. W. Condon 
paid this tribute: “If every lumberman woule 
live as exemplary a life, there could be nothing 
but praise for this industry.’’ Mr. Wilder was a 
bachelor and had lived at the Frye Hotel while 
in Seattle. He was a member of the Arctic 
Club. Two sisters survive. 





Lumbermen all 
the news 


GEORGE B. CAMPBELL, ex-member of the 
Ontario provincial parliament, and manager for 
the Fraser Lumber Co., of Ottawa, Ont., for 
forty years, died suddenly at a camp of the com- 
pany on the Coulonge River and was buried on 
Jan. 12 at Quyon in the presence of a very large 
gathering of lumbermen and business associates 
despite the bad roads blocked with snow and 
extremely cold weather. Mr. Campbell was 70 
years old and for fifty years had been active in 
lumbering in the Ottawa Valley. He was one 
of the best known lumbermen of the district. He 
served one term in the Provincial parliament. 
Mr. Campbell held a warm place in the hearts of 
many men, women and children thruout the 
district in which he lived for so many years and 
his death is a great loss. 


WARD CAMPBELL HUGHSON, president of 
the Gilmour & Hughson Lumber Co., Ottawa, 
Ont., died at his home there on Jan. 12 after an 
illness of several months. Mr. Hughson was a 
leading Jumberman of the Ottawa and Gatineau 


valleys and was known to a large number of 
men in the business both in Canada and the 


United States. He was one of the founders in 
1891 of the company of which he was president. 
Mr. Hughson was a native of New York State, 
born in Albany in 1857, and went to Canada as a 
young man. He was interested in many lum- 
bering concerns, among them being the Ottawa 


River Forest Protective Society, the Lower 
Ottawa Boom Co., and W. C. Hughson & Sons 
(Ltd.). A widow, two sons and two daughters 


and sisters. 
HENRY C. PURMORT, who for more than 
fifty years was a prominent figure in the Chi- 
cago wholesale lumber trade, died on Jan. 17 
at the age of 77, at the home at 3430 Prairie 
Avenue, where he had lived since the early 
"20s. Mr. Purmort had been in declining health 
for over a year but the immediate cause of his 
death was heart trouble. He had retired from 
business about ten years ago. The widow, Mrs. 
Lillian M. Purmort, is the only surviving mem- 
ber of the family. Mr. Purmort was born in 
New York State but came to Chicago in his early 
youth. He started in the lumber business here 
as chief office man for T. W. Harvey and fol- 
lowing that was for about ten years with 
Palmer, Fuller & Co. as sales representative. For 
more than a quarter of a century Mr. Purmort 


survive and several brothers 


was in the wholesale and commission lumber 
and sash and door business at Throop and 
Twenty-second streets and became a leading 


member of that trade. Long before the organiza- 
tion of retail associations and their protest 
against certain unethical practices on the part 
of the wholesaler, Mr. Purmort took his stand 
on the point of selling thru the retailer only 
and was perhaps one of the earliest exponents 
of ‘‘dealer distribution’ as the slogan has it 


nowadays. Mr. Purmort was an old time friend 
of the AMERICAN LUMBERMAN, having been q 
subscriber to it and its predecessor, the North- 
western Lumberman, from its earliest days. In 
the first issue of the consolidated papers under 
the name of AMERICAN LUMBERMAN in January, 
1899, appears a modest ad of Mr. Purmort’s sash 
and door line, and altho he had retired from 
business ten years ago, he was still a subscriber 
to the day of his death. News of his death 
will be received by many old time lumbermen 
who have been associated with him thru his 
long years in the business here with deep 
regret. 





JOHN WILLIAM GARY, of Chicago, whose 
death on Jan. 14 followed a_ protracted jjl- 
ness, was one of the constructive financiers to 
whom credit is due for the development of the 
great lumber industry in the Lake States be- 
tween 1880 and 1900. As associate founder of 
the investment banking house of Lyon, Gary & 
Co., subsequently reincorporated as_ Baker, 
Fentress & Co., Mr. Gary was widely known to 
lumber operators in all parts of the country. He 
married Emily Lyon, daughter of the late 
Thomas R. Lyon, who, with their only child, 
Kellogg Gary, survives him. Mr. Williams was 
born at Conneaut, Ohio, in 1859, removed to 
Chicago in 1880 and devoted his entire business 
life to the affairs of the lumber industry. The 
funeral services, with Dr. John Timothy Stone, 
officiating, were held Jan. 16 at the Graceland 
Chapel, Chicago, in the presence of a distin- 
guished company. 

GUS DREWS, veteran cypress manufacturer 
and prominent also in southern banking circles, 
died last Saturday, Jan. 13, at the home of his 
sister in New Orleans from a complication of 
ailments resulting from Bright’s disease. Mr. 
Drews was 68 years old and a native of New 
Orleans, but for years has made his home at 
Morgan City, La., where he was secretary- 
treasurer of the Brownell-Drews Lumber Co., 
and president of the Bank of Morgan City. The 
remains were sent to Morgan City where the 
funeral was held Monday morning, Jan. 15. He 
is survived by his mother, Mrs. William Drews, 
a brother, William Drews, of Baton Rouge, and 
a sister, Mrs. Ella Kidd, of New Orleans. 


ROSCOE T. DOUD, of Winona, Minn., died 
in a hospital in that city on Jan. 10. Mr. Doud 


was 90 years old and was formerly in business 
in Wisconsin Rapids, Wis. He was head of the 
sawmill of the R. T. Doud & Sons Co., at Ru- 
golph, Wis. Funeral services were held Satur- 
day, Jan. 13, at Winona. 


WILLIAM A. ANGLE, vice president and gen- 
eral manager of the LaCrosse Lumber Co., of 
Louisiana, Mo., died at his home in that place 
on Jan. 5 at the age of 66. He had been con- 
nected with the company for forty-five years. 
A widow and five children survive. 


VINCENT A. TAYLOR, a dominant figure in 
the chair manufacturing industry, and president 
of the Taylor Chair Co., of Bedford, Ohio, died 
at his home there recently at the age of 77. 
Mr. Taylor represented the third generation in 
the chair making busi- 
ness. His grandfather, 
senjamin Fitch, began 
making spliné¢ bottom 
rockers back in 1816 
when he migrated to 
Ohio from Connecticut. 
So valuable did his work 
seem to his fellow  set- 
‘tlers in the new land, 
that his neighbors agreed 
to till his land for him 
while he gave his time 





THE LATE 
VINCENT A. TAYLOR 











to the hunting and chair 
making in which he was 
so skilled. Mr. 
father, William O. 4 
lor, son-in-law of BenJja- 


min Fitch, learned his 
trade from the pioneer 
and he made a_ notable 
success in the business. 
establishing the chair 
plant at Bedford, Ohio. 








Ss 4 , ®! Vincent A. Taylor served 

in the Civil War at the 
age of 18 and upon his return associated himself 
with his father and brothers in the chair business. 
The present Taylor Chair Co. is the outgrowth 0! 
that business. Mr. Taylor had served as Mayor 
and State Senator. 


OLIVER WILLIAM CORDZ, son of 5S. A; 
Cordz, of the Snoqualmie Falls Lumber Co., and 
brother of G. A. Cordz, of that company, died 
in Seattle, Wash., on Jan. 8, at the age of 28 
after an illness of one year. Mr. Cordz was 4 
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resident of Seattle since 1909, graduated 
from the Broadway High School and entered 
the University of Washington. During the war 
he served in the supply train service and_rose 
to rank of sergeant in the 31st or Dixie Divi- 
sion. His father was formerly interested in the 
Cordz-Fisher Lumber Co., and is now a stock- 
holder in the Snoqualmie Falls Lumber Co. 
The brother, G. A. Cordz, is purchasing agent. 
4 widow and two other brothers and two sisters 
also survive. 


FRANK FINDLEY FEE, nationally known 
lumberman and member of the firm of Fee- 
Crayton Hardwood Co., Little Rock, Ark., died 
at the Battle Creek Sanitarium, Battle Creek, 
Mich., on Sunday, Jan. 14, at the age of 62. 
The body was taken to Little Rock where funeral 
services were held on Tuesday afternoon, Jan. 
16 in the Albert Pike Memorial Consistory with 
the Masonic lodge in charge. Mr. Fee was 
prominent in the hardwood industry and as an 
exporter and was active in association work in 
poth lines. He was born in Indiana in 1860 
and his first hardwood mill was located at 
Markle, Ind., in 1885. He first came into prom- 
inence among lumber manufacturers while op- 
erating at that point by his successful use of 
pand saws which were then an innovation. He 
moved to Arkansas in 1906, establishing a lum- 
ber mill at Newport and another at Dermott 
and purchased a home in Little Rock where he 
lived until his death. The first mills were en- 
gaged in manufacturing finished wagon and 
carriage parts. In November, 1920, he organized 
the Fee-Crayton Hardwood Co. in Little Rock. 
The mill at Newport was sold some years ago 
when the automobile industry became active, but 
the mill at Dermott continued the manufacture 
of hardwood lumber until destroyed by fire in 
1920. Since then the lumber has been cut by 
contract for the Fee-Crayton Hardwood Co. 

The products of his mills were largely sold 
abroad and Mr. Fee gave much of his time to 
the advancement of the export trade. He was a 
factor in arranging rules for grading and trade 
ethics so that the foreign buyer and the Ameri- 
can producer of lumber could have a common 
meeting ground. He made thirty-two trips 
across the Atlantic during his lifetime. He 
was one of the charter members of the National 
Lumber Exporters’ Association and served as its 
president during the war period. He was one 
of the directors of the association and on his 
last trip served on a committee of American 
manufacturers who met with the Liverpool As- 
sociation of Timber Trades for the purpose of 
adjusting all differences caused by the changed 
war conditions. This was a great strain on 
him and he suffered a collapse in London. Mrs. 
Fee, who had accompanied him on the trip 
nursed him thru that illness and he had re- 
covered something like his normal health. On 
a previous trip he was guest of honor at a 
banquet given in Antwerp, by the Swedish- 
Belgian consul and was presented to King Al- 
bert, of Belgium. 

Mr. Fee was also active in domestic lumber 
associations until his health forced him to re- 
sign his various activities. He was one of the 
stockholders and organizers of the American 
Overseas Forwarding Co. He was a member of 
the old Hardwood Manufacturers’ Association of 
the United States and served as vice president, 
director and chairman of various committees 
during the life of that organization. When 
the American Hardwood Manufacturers’ Asso- 
ciation was organized he became a member and 
took an active part in its work thruout its life. 
He was an honorary member of the Lumber- 
men’s Club of Chicago. 

A widow, Mrs. Mamie Kone Fee, and five chil- 
dren survive. The children are: Frank F., Jr., 
Edward, Thomas and Patricia, and Mrs. Kather- 
ine Tucker, all of Little Rock. 


TROUBLE AND LITIGATION 


_NEW ORLEANS, LA., Jan. 15.—The Dampskibsak- 
tieselskabet-Hamlet Co., a Danish corporation, filed 
suit in the United States District Court here last 
week attaching 1,770 mahogany and cedar logs 
brought from Honduras and consigned to the J. 8. 
Otis Mahogany Co. (Ine.). The logs were con- 
veyed here by the steamer Palnatoke, owned by 
the Danish concern and chartered to E. C. Drewes 
& Co., which recently filed a voluntary petition in 
bankruptcy. The plaintiff charges that the Drewes 
concern owes it $6,261 for the use of the vessel 
and seeks a judgment applying its earnings to 
the payment of the debt, the cargo of logs being 
attached in pursuance of this objective. President 
J. S. Otis, of the mahogany company pointed out 
that this action placed his company in a peculiar 
Position since it stood ready to pay the freight 
charges upon the logs, but did not know whom 
0 pay. 

Tacoma, WAsn., Jan. 13.—Judgment in favor 
of F. Ww. Luedinghaus and against the Lueding- 
haus Lumber Co., for approximately $515,000 was 
decreed by Judge Edward E. Cushman in the 
district court here last Monday. The decision of 
the court is a complete victory for Mr. Luedinghaus 
in the suit which grew out of the sale of timber 
lands in southwest Washington and the claim by 
Mr. Luedinghaus and his associates that the com- 
pany had failed in the payments as agreed in the 
contract of the sale. The defense contested that 
the timber in question was not as represented and 
especially that it fell far short in amount of the 
cruisers’ estimates. In announcing a decision 
Judge Cushman held that the amount of the timber 


on the lands was shown by an independent cruise 
and that Mr. Luedinghaus was entitled to a 
judgment for the amount asked. 


News Notes from Jackson, Miss. 


Jan. 15.—The southern pine market during the 
last week has been all that the manufacturers 
could wish for, demand being active. Car supply 
was good, and except for a little bad weather the 
latter part of the week and some labor shortage, 
manufacturing conditions were ideal. Common 
labor at all the plants is scarce and advances have 
been posted by many mills. The strong market 
of the last six or eight weeks is being reflected in 
average sales prices, but manufacturers claim that 
practically all this advance has been taken up 
by increased labor costs. Complaints are again 
coming as to a shortage of box cars at some of 
the large plants. Open cars are now plentiful. 
The export market remains very strong. 

Local manufacturers of hardwood report the 
market very bullish. All groups of buyers are 
active and heavy shipments have been made. The 
only fear of manufacturers is a runaway market. 
There is a heavy demand for the common grades 
in all thicknesses, with that for red gum and FAS 
slightly less. Good weather and plenty of open 
equipment has made it possible to move a large 
supply of logs to mills. A few embargoes in the 
eastern territory has somewhat hindered ship- 
ments to certain sections. Exporting to the United 
Kingdom is very active. 

The planing mill of the Big Creek Lumber Co., 
Ellisville, is nearing completion. ‘The dry kilns 
were successfully tested out last week. 

Hugh McLaughlin, representative of Finkbine 
Lumber Trustees and Trenton Lumber Co. in the 
eastern Tennessee and Kentucky territory, with 
headquarters at Paducah, Ky., spent last week at 
the mills. Mr. McLaughlin was accompanied by 
George Langstaff, of Langstaff & Orm, large retail- 
ers, of Paducah, Ky. 

Ray Irving, prominent southern pine wholesaler, 
of Evansville, Ind., passed thru Jackson last week. 
Mr. Irving represents several of the mills in this 
section. 

A. J. Thornton, of Thornton Bros, Lumber Co., 
Morganfield, Ky., and Mr. Walker, of Henderson 
Builders’ Supply Co., Henderson, Ky., large retail 
concerns, were recently the guests of the Finkbine 
Lumber Trustees at its large Dlo plant. 

Harry F. Humes, manager of the industrial and 
railroad department, and A. F. Gehner, of the yard 
and shed stock department, Chicago Lumber & 
Coal Co., St. Louis, Mo., have been in the South 
conferring with the company’s southern repre- 
sentative, Charles Harris, of Hattiesburg, Miss., 
and visiting the mills. 

W. E. Guild, general manager Finkbine Lumber 
‘Trustees, and Jacob Klumb, of the same concern, 
are attending the annual meetings of the various 
companies they represent, leaving Sunday for Des 
Moines, Iowa. 


Split Redwood Producers’ Selling 


Agen 
EvurREKA, CALIF., Jan. its split redwood 
producers of this country have formed a sell- 
ing agency with headquarters in Eureka, with 
W. FE. Innes in charge. More than 80 percent 
of the producers have signed up with this agency 
and a large volume of grape stakes is being 
handled at this time. By prorating this busi- 
ness among the several producers the agency 
is enabled to make prompt shipments. Quo- 
tations also have been made on a large inquiry 
for 5'%4x8-inch, 714-foot ties for delivery to 
Japan, and everything points to a strong tie 
market with the demand for redwood ties 
greater than the supply. .W. P. MeIntyre, of 
Fortuna, has been selected to represent the 
Split Redwood Producers’ Ageney at the an- 
nual convention of the National Association of 
Railroad Tie Producers to be held in New Or- 
leans, La. 
See eAaeaeaaeaaaaanae 

WHAT IS SAID to be one of the most destruc- 
tive forest fires Georgia has yet known has 
been raging the last two months in the Chero- 
kee national forest area, is now reported to 
have been brought under control. Lack of 
organized fire protection was the cause of the 
fire spreading to such proportions, and it has 
resulted in the inauguration of a campaign 
looking toward forest protection not only in 
the Atlanta section but thruout Georgia, by 
means of legislative action. An area of ap- 
proximately sixty-five square miles was burned. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Merchants National Bank Bldg., Los Angeles 


Grand Central Terminal, - - New York 
McCormick Building, - - - Chicago 
W.O.W. Building, - - - Omaha 
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ALIFORN 
WHITE PI 


We invite your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 
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Sawmill, 

box factory 

Let us Lumber Co. / a planing 
mill a 

quote General Office: Loyalton, 
you today. RENO, NEV. California 








REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 


Mills: Albion & 
Navarro, Cal. 


Sales Office: 
Hobart Building, 


San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


ALSO- 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 


110 Market St. SAN FRANCISCO, CAL. 
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for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 
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Eastern 
Line Yards! 


Take advantage of my 10 years 
experience and broad acquaint- 
ance with 


PACIFIC COAST 


Lumber and Shingles 
| Western and Idaho White Pine 


Let me buy what you want, 
instead of what a mill wants to 
sell. Tell me your needs. 


CHAS. E. SAND, Portland, Ore. 


507 Gasco Building 






















DOUGLAS You'll CALIFORNIA 
FIR Find Our WHITE PINE 
WESTERN * SITKA 
HemLock || Service }) spruce 
WESTERN nian RED 
PINE Right CEDAR 








We are particularly 
anxious to hear from buyers 
in the central and eastern states who 
are seeking a dependable source of supply. 


We ship by rail anywhere. 


The Griswold Lumber Co. 
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KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 


KLAMATH FALLS, i OREGON 














. THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, ete. Has a table for detefmining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN “T UMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 
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BUSINESS CHANGES 


ARKANSAS. Bigelow—Fourche 
ber Co. properties and assets sold to 
Lumber & Coal Co. by receiver. Sale 
stocks and bonds of Fourche River 
Indian Territory Railroad. 

Camden—-Fooks Lumber Co. succeeded by 
Arkmo Lumber Co. which will make improve- 
ments costing about $50,000; planing mill and 
retail business added to wholesale line; L. R. 
Hartwell, manager. 

North Little Rock—W. W. 
Stave Co. changing 
Stave Co. 

CALIFORNIA. 
ber Co. 


River Lum- 

Dierks 
includes 
Valley & 


Wilson & Wrape 
name to W. W. Wilson 
Healdsburg—Healdbsurg Lum- 
succeeded by Henry Hess Co. 


Novato—Novato Lumber Co. succeeded by 
Henry Hess Co. 

San Rafael—Jensen & Schlosser Lumber & 
Mill Co. succeeded by Henry Hess Co. 
Sebastopol—-Hess Lumber Co. succeeded by 
Henry Hess Co., incorporated; capital, $500,000. 
GEORGIA. Grovania—Columbia Lumber & 


Manufacturing Co. 
Lumber Co. 


ILLINOIS. Allerton—Allerton 
changing name to Home Lumber Co. 
Broadlands and Longview—Broadlands Lum- 
ber Co. changing name to Home Lumber Co. 
Chester—Chester Manufacturing & Lumber 
Co. succeeded by Brinkman Lumber Co., incor- 
porated; capital, $20,000. 
Chicago—Stinson Box Co. 
Sanderson Box Co. 
Chicago—John A. 
S. Knox & Co. 
Elliott—R. S. Krum & Son; Guy S. Krum pur- 
chased interest of father and will continue busi- 
ness as Guy S. Krum Lumber Co. 
Havana—kE. H. Fette Lumber Co. 
by Goodell Lumber Co. 
Rockford—Green Bros. Box & Lumber Co. 
succeeded by Goodwillie-Green Box Co. 
Villa Grove—Villa Grove Lumber Co. 
ing name to Home Lumber Co. 
Virginia—The  Goodell-Skiles 
which has its headquarters here 
yards at Chan@lerville, Kilbourne 


succeeded by W. H. Bryan 


Lumber Co. 





changing name to 


Gauger succeeded by Harry 


succeeded 


chang- 


Lumber’ Co. 
and branch 
and Literberry 


has changed its name to Goodell Lumber Co. 
The company has also taken over the E. H. 
Fette Lumber Co., Havana. 


INDIANA. Knox—Knox Builders’ Supply Co. 
now owned by Midland Lumber Co. of Free- 
port, Ill. 

Princeton—Ford Lumber Co. purchased by 
Bean & Davis; sale includes machinery, equip- 
ment and stock. S. F. Bean, formerly in con- 
tracting business, and W. L. Davis, formerly 
with the White Lumber Co., of Princeton, and 
now identified with the Davis Lumber Co., Lex- 
ington, Ind., are the members of the firm. 

IOWA. Keokuk—Keokuk Lumber Co.’ being 
reorganized under name of Streeter Lumber Co., 
and will have control over five yards at Keokuk, 
Donnellson, Argyle, Milton and Pulaski; incor- 
porated; capital, $150,000; incorporators, C. D. 
Streeter, president, in the lumber business under 
his own name; H. A. Trump, of Donnellson, 
first vice president; H. D. Beach, Keokuk, sec- 
ond vice president; D. A. Miller, Milton, third 
vice president; Gene Racey, Pulaski, secretary; 
C. EK. Hartenstein, Keokuk, treasurer. 

LOUISIANA. Patterson—Coons Cypress Silo 
Co. succeeded by Patterson Woodworking Co. 
(Inc.), of New Orleans; headquarters in Poydras 
Bldg.; factory at Patterson. 

MARYLAND. Baltimore—Richard P. 
Co., wholesale hardwood dealer and 
turer, moving offices outside the business dis- 
trict at the corner of Calvert and Chase Sts. 

MICHIGAN. Grand Rapids—Bettinghouse & 
Hoag Furniture Co. succeeded by Grand Rapids 
Parlor Frame Co. 

Manistique—Consolidated Lumber Co. sold to 
Stack Lumber Co., of Escanaba, Mich., and goes 
out of business Feb. 1. 

MISSISSIPPI. Canton—Planters Lumber Co. 
purchased the yard of M. S. Hill; Mr. Duncan 
will remain in charge. 

MISSOURI. St. Louis—Elbring Lumber Co. 
changing name to Elbring-Nahlik Lumber Co. 

NEBRASKA. Center—Edwards & Bradford 
Lumber Co. succeeded by V. E. Bloom. 

Tecumseh—Sullivan McDermott Lumber Co. 
succeeded by Sullivan Lumber Co. 

NEW JERSEY. Bridgeport—Isaac 
sold to A. T. Ketchen. 

OHIO. Ashland—Owners of the 
of Shearer, Kagey & Co. ask for 
partnership; R. S. Miller 
will continue business. 

Cincinnati—Menzies-Hale & Bolman Co. suc- 
ceeded by Menzies Lumber Co. 

Garrettsville—H. B. Murwin succeeded by Gar- 
rettsville Coal, Lumber & Supply Co. 

OREGON. Portland—Whitney Co. 
headquarters to Garibaldi, Ore. 

PENNSYLVANIA. Portland—Walter H. Terry 
& Co. succeeded by Terry-Gerbron Co., incor- 
porated; capital, $50,000. 

TENNESSEE. Manchester—A. M. 
ceeds R. H. Phillips. 


Baer & 
manufac- 


Morgan 


lumber mill 
dissolution of 
appointed receiver; 


moving 


May suc- 





TEXAS. Houston—E. E. Foster & Co. suc- 
ceeded by Foster-Buhman Lumber Co. 

Houston—Reid’s Lumber Yard succeeded by 
Reid Lumber Co. 


San Antonio—J. C. Stout Lumber Co. now 
owned by F. D. Stout. 

WASHINGTON. Seattle — Washington Fir 
Finish Co. changing name to Williams Fir Fin- 


ish Co. 

WISCONSIN. Birchwood—Frank Carter Lum- 
ber Co. purchased local interests of M. F. 
Damon & Co. and J. A. Morey. 

Waupaca—A. G. Nelson Lumber Co. and Wau- 
paca Lumber Co. succeeded by Midland Lum- 
ber & Coal Co. 

Wausau — Dawley-Northern 
changing name to Northern Lumber 
Co.; E. C. Dawley has sold interests. 

West Salem—F. I. Boles sold to Naset 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Victoria—E. Bashaw 
Lumber Co. purchased the Dome Creek Lumber 
Co.’s mill at Prince George. 


INCORPORATIONS 


ALABAMA. 


Yards (Inc.) 
& Supply 


Bros, 


Magazine—Magazine Hardwood 





Saw Mill Co., increasing capital to $1,000,000. 
Mont ar Co:, in- 
creasing capital to $25,000. 
ARKANSAS. Fort Smith—Border Queen 
Kitchen Cabinet Co., increasing capital tw 
$250,000. 


Fort Smith—Fort Smith Chair Co., 
capital to $100,000. 

Fort Smith—Fort Smith Folding Bed & Table 
Co., increasing capital to $250,000. 
Magnolia—Davis Lumber Co., 

capital, $10,000. 
Van Buren—Van Buren Lumber Co., increas- 
ing capital from $10,000 to $30,000. 
CALIFORNIA. Oakland—Poplar 
Manufacturing Co., incorporated. 
San Francisco—Siskiyou Lumber Co., 
porated. 
COLORADO. Fountain—Riddoch Lumber «& 
Investment Co., incorporated; capital, $75,000. 


increasing 


incorporated; 


Ladder & 


incor- 


FLORIDA. Jacksonville—Cross City Lumber 
Co., incorporated; capital, $45,000. 
GEORGIA. Dublin—Gragg Lumber Corpora- 


tion, incorporated; capital, $10,000. 


IDAHO. Pocatello—Marshall-Barrette Lumber 
Co., incorporated; capital, $50,000. 

ILLINOIS. Chicago—lIllinois Moulding Co., re- 
incorporated; capital, $200,000. 


Chicago—Churchill Cabinet Co., increasing 
capital to $100,000. 

Chicago—Green Manufacturing Co., increasing 
capital to $80,000. 

Dixon—American Motor Body Co., 
rated. 

Rockford—Ozark Hardwood Lumber Co., in- 
corporated; capital, $50,000; J. B. Litton and 
B. R. Bertrand, incorporator; office in Spring- 
field, Mo.; subscribers all Rockford residents. 

INDIANA. Churubusco—Churubusco Lumber 
Co., increasing capital to $30,000. 

Evansville—Indiana Quartered Oak Co., in- 
creasing capital from $45,000 to $100,000. 

Gary—Square Deal Furniture Co., incorporated 
to make furniture. 

Goshen—Sanders-Egbert Co., 
ital from $8,000 to $352,000. 

Indiana Harbor—Washington Lumber & Coal 
Co., increasing capital from $50,000 to $100,000. 

Indianapolis—Hoosier Veneer Co., increasing 
capital to $300,000. 

Indianapolis—Southern Lumber & Export Co., 
increasing capital to $50,000. 

Marion—Spencer Table Co., changing name tv 
Spencer Table & Chair Co. and increasing capi- 
tal from $200,000 to $250,000. 

Paoli—Knox Hutchins Furniture Co., creating 
$200,000 of preferred stock. 

KENTUCKY. Louisville—Star Wood Products 
Co., increasing capital to $125,000 

Louisville—Dixie Lumber Co., incorporated. 

MARYLAND. Baltimore—Kidd & Bucking- 
ham Lumber Co., increasing capital from $19¢.- 
000 to $275,000. 

Baltimore—Nelson Corporation organized to 
manufacture and deal in wood, lumber, timber, 
ete.; capital, 5,000 shares common stock of no 
par value and 2,000 shares of non-voting pre- 
ferred stock of $100 par value. John M. Nelson, 
jr., heads the concern and is also president of 
John M. Nelson, jr. (Inc.), which has been e¢n- 
gaged in the lumber and box business here fer 
years. 

Baltimore—Horstmeier Lumber Co., 
ing capital from $36,000 to $300,000; 
and lumber yard. 

MASSACHUSETTS. 
ber Co., incorporated; capital, $50,000. 

MICHIGAN. Bay City — Kneeland-Bigelow 
Co., increasing capital from $100,000 to $300,000. 

Detroit—F. M. Sibley Lumber Co., increasing 


incorpo- 


increasing cap- 





increas- 
millwork 


Harwich—Harwich Lum- 


capital from $200,000 to $1,000,000. 
Redford—Redford Lumber Co., 
ital from $75,000 to $150,000. 
MINNESOTA. 
Krueger 
$150,000. 


increasing Ccap- 


Minneapolis — Fullerton- 


Lumber Co., increasing capital te 
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MISSISSIPPI. Poplarville—J. B. Newton Tur- 
pentine Co., incorporated; capital, $100,000. 


MISSOURI. Kansas City—Berkshire Lumber 
Co., incorporated; capital, $60,000. 

Springfield—Ozark Hardwood Lumber vto., in- 
corporated; capital, $50,000. 

NEW YORK. Brooklyn—Rode & Horn Lum- 
ber Co., increasing capital to $400,000. 

Brooklyn—Greenpoint Moulding Co., increasing 
capital to $100,000. 

Dunkirk—Madigan Lumber Co., increasing cap- 
ital to $100,000. 


New Paltz—New Paltz Lumber Co., incor- 
porated; capital, $30,000. 
New York—Hackmaier & Co., incorporated; 


capital, $10,000. 

New York—Boyd-Sinclaire 
creasing capital to $50,000. 

New York—Wm. S. Beckley, jr. 
creasing capital to $25,000. 

North Hempstead—Baker & Velten, 
porated; capital, $10,000. 

Oneonta—Van Auken Lumber Co. (Inc.), or- 
ganized to take over business of Addison Van 
Auken. Incorporators: A. Van Auken, Maynard 
Van Deusen, Roscoe C. Briggs and Ward Moxley. 

Westfield—Westfield Lumber & Coal Co., in- 
creasing capital to $75,000. 

NORTH CAROLINA. Hickory—Hutton & 
Bourbonnais, increasing capital from $300,000 to 
$1,000,000. 

Lenoir—Lenoir Furniture 
creasing capital to $250,000. 
OHIO. Cincinnati—D. H. 
incorporated; capital, $50,000. 
OKLAHOMA, Tulsa—Eno Millwork Co., in- 

corporated. 


Lumber Co., in- 
(Inc.), in- 


incor- 


Corporation, in- 


Moul Lumber Co., 





OREGON. Eugene—Hoyt Lumber & Manu- 
facturing Co., incorporated; capital, $10,000. 
Eugene—Midgley Planing Mill Co., incorpo- 


rated; capital, $50,000. 

Klamath Falls—Reservation Lumber & Con- 
struction Co., incorporated; capital, $10,000. 

La Pine—Paulina White Pine Lumber Co., in- 
corporated; capital, $100,000. 

Oak Ridge—Dawvis & Webber Lumber Co., in- 
corporated; capital, $50,000. 

Portland—Saari 3ros. Lumber Co., 
porated. 

Portland—Portland Manufacturing Co.,_ in- 
creasing capital to $350,000. 

TENNESSEE. Holly Grove—Holly Grove 
Lumber Co., incorporated; capital, $25,000. 

Memphis—Carruthers & Son Lumber Co., in- 
creasing capital from $25,000 to $40,000. 

TEXAS. Amarillo—Amarillo Lumber Co., in- 
creasing capital from $40,000 to $125,000. 

Conroe—Bennette-Davidson Lumber Co., in- 
corporated; capital, $30,000. 

Honey Island—Williams Hardwood Co., incor- 
porated; capital, $10,000. 

Houston—Curtin Mill Supply Co., incorporated; 
capital, $50,000. 

Temple—Campbell Lumber Co., 
capital, $500,000; takes over C. M. 
Sons Lumber Co. 

WASHINGTON. Aberdeen—A. C. Trebb Lum- 
ber Corporation, incorporated; capital, $25,000. 

Bellingham—Whatcom Falls Mill Co., increas- 
ing capital to $750,000. 

Everett—Clough-Hartley Co., increasing cap- 
ital to $200,000. 

Everett—Robinson Manufacturing 
creasing capital to $750,000. 

_ Seattle—Webb Logging & Timber Co., 
ing capital from $350,000 to $500,000. 
_ Seattle—West Waterway Lumber Co., increas- 
ing capital from $40,000 to $150,000. 





incor- 


incorporated; 
Campbell & 





Co., in- 


increas- 


Spokane—Meyers-North Lumber Co., incor- 
porated; capital, $45,000. 
Tacoma—Henry Mill & Timber Co., incor- 


porated; capital, $240,000. 

WEST VIRGINIA. Weston—Sprigg Lumber 

Co., increasing capital from $150,000 to $300,000. 
WISCONSIN. Eau Claire — Wisconsin Re- 

frigerator Co., increasing capital to $400,000. 

_ Madison—Capital City Lumber Co., increas- 

ing capital to $200,000. 
Wittenberg—Wheeler Arnold Co., 

capital to $150,000. 


NEW VENTURES 


_ARKANSAS. Hazen—J. A. Wright Lumber 
Co., recently began. 

Lamar—Heading mill established here to be 
managed by Sandusky Bros. 

Mineral—W. D. Welch recently established a 
Sawmill. 

CALIFORINA. Cunningham—Henry Hess Co., 
recently began; headquarters, Sebastopol. 
Hawthorne—Ratliff Lumber Co., recently be- 
Zan, 

Huntington Park—Jacobson-Galbraith Co., re- 
cently began; retail. 

San Jose—California Planing Mill Co., recently 
began. 

GEORGIA. Adel—E. A. 
£an a cypress shingle mill. 

IDAHO. Greer and Weipe—E. T. 
recently began. 

ILLINOIS. Chicago—N. W. Marshall Lumber 
©0., recently began; 111 W. Washington. 
_Freeport—w. E. Kautenberg Co., recently be- 
8an; manufactures household specialties. 





increasing 


Rampy, recently be- 


Chapin Co., 


IOWA. Fairfield — Lyon-Archibald Co., or- 
Fanized; lumber broker. 
LOUISIANA. New Orleans—J. G. Ashe, re- 


cently began commission business. 


MASSACHUSETTS. Springfield — Springfield 
Forest Products Co., organized with offices at 
36 Summer Avenue; wholesale lumber and retail 
door and finish business; will handle’ Douglas 
fir, spruce, red cedar shingles, western pine 
and hemlock, Idaho white pine and southern 
yellow pine. 

MICHIGAN. 
opening a yard. 

MINNESOTA. Boy River—Boy River Lumber 
Co., recently began. 

MISSISSIPPI. Crystal Springs—Copiah Lum- 
ber Co., recently began. 

MISSOURI. Kansas City—Weyerhaeuser Sales 
Co., recently began. 

St. Clair—John Willis Lumber Co., 
lumber yard. 

NEW YORK. New York—Harold Varcoe, re- 
cently began wholesale and commission lum- 
ber business; 233 Broadway. 

OHIO. North Randall—Randall Heights Lum- 
ber Co., organized; David W. Teachout is presi- 
dent; secretary-manager, William C. Haag. 

OKLAHOMA. Tonkawa—Roberts Bros. Lum- 
ber Co., recently began. 

OREGON. Cottage Grove—H. J. 
cently began; sawmill. 

Portland—Tumwater 
cently began. 


Muskegon — Clarence R. Hill, 


opening 


Shinn, re- 


Lumber Mills Co., re- 


PENNSYLVANIA. Pittsburgh—W. H. Ham- 
mer, recently began; wholesale. 
VIRGINIA. Franklin— Vaughan Camp re- 


signed from Camp Manufacturing and has moved 
to Charleston, S. C., where he will enter business 
for himself. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Ogemaw—Freeman-Smith Lum- 
ber Co. erecting sawmill; 16-mile railroad to be 
built between Louann and south Ouachita Coun- 
ty oil fields. 

CALIFORNIA. Moorpark — Peoples Lumber 
Co. enlarging and rebuilding office and yards; 
new sheds to be built. 

ILLINOIS. Mt. Vernon—Winn Lumber Co. to 
increase capacity and add equipment. 

INDIANA. Evansville — Wolflin West 
umber Co. will erect building 30x35 feet; 
$4,000. 

OHIO. Akron—Velte Bros., of Grand Rapids, 
Mich., have obtained part of former brewery and 
will install a furniture manufacturing plant. 

TEXAS. Houston—Herman Hale Lumber Co. 
will enlarge and make improvements; four sheds 
to be erected at cost of $7,500. 


Side 
cost, 


VIRGINIA. Purcellville—P. P. Popkins will 
rebuild office destroyed by fire. 
WASHINGTON. Chehalis—Walville Lumber 


Co. purchased site of recently burned Chehalis 


Mill Co. and will erect a cross arm factory; 
will later on erect sawmill. 
WISCONSIN. Oshkosh — Badger Lumber & 


Manufacturing Co. will rebuild plant destroyed 
by fire provided Association of Commerce will 


CASUALTIES 


NORTH DAKOTA. 
Co., loss by fire. 


Lucca—Salzer Lumber 


TENNESSEE. Jackson—Bedna Young Lum- 
ber Co.’s plant destroyed by fire; total loss, 
$35,000. 

TEXAS. Camden—W. 'T. Carter & Bro., loss 
by fire. 
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TIMBER LAND SALES 


YELLVILLE, ARK., Jan. 16.—-Ed Hays, a well 
known timber man, has bought 2,000 acres of 
timber on Hickory Creek and Buffalo River and 


will install a stave mill. 


THipopaux, La., Jan. 16.—The sale is reported 
ut public auction of the timber of Township 14, 
Ss. R. 18 E., which belonged to the Lafourche 
School Board. It was purchased by the Louisiana 
Cypress Co., of Harvey, La., for $8,000. The 
stumpage is said to total a little more than 
1,000,000 feet. 


Vierorta, B. C., Jan. 13. The Canadian Robert 
Dollar Co. is negotiating for the purchase of the 
North Pacitie Lumber Co.’s mill of 250,000 feet 
capacity near New Westminster and about 1,000,000 
feet of timber in the Campbell River district, Van- 
couver ecm | It is said that the deal will in 
volve about $2,000,000. 


MissouLta, Monr., Jan. 13.-—A bid of $205,000 
won the Uranus Creek timber chance in the Coeur 
d'Alene for the Rose Lake Lumber Co. Bids from 
five concerns were opened in the district head 
quarters of the Forest Service. The highest offer 
for white pine received in the annals of the 


district was made by the Rose Lake Lumber Co.. 
which offered $12.40 a thousand for 16,500,000 
feet. The highest previous offer had been $11. 


For 1,200,000 feet of white fir 60¢ a thousand was 
offered and for dead white pine, $5.50. The 
timber jncluded in this chance is one of the 
largest sales of the year along the Coeur d'Alene, 
embracing about 660 acres. 








Oregon White Pine 


We ship from our own contract 
mills located in Eastern Oregon. 
Send us your orders for Dry 
Selects and Shop Plank. 


California White Pine 


At our Klamath Falls plant, we 
have eight million feet in pile. 
In addition, our ten dry kilns are 
ready to ship promptly all grades 
and thicknesses kiln-dried Clears 
and Shop Plank. 


Douglas Fir 


Three mills are operating to full 
capacity. We manufacture retail 
yard stocks, railroad and car ma- 
terial, timbers and plank. Rough 
and Dressed Lumber. 





“University” Brand 


Red Cedar Shingles 


Write, wire or telephone. 


L. B. Menefee Lumber Co. | 


Manufacturers | 
Portland, Oregon. 


Eastern Sales Office :— } 
111 West Washington St.,—Chicago, Il. 


























Puget Sound Saw Mills 
& Shingle -Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Conscientious manufac- 
ture, grading, service. 
That’s what makes one firm 
stand out above others as 
a better place to buy. If 
you want proof that our 
lumber is well manufac- 
tured, carefully graded and 
our service good, try us 
on stock for 


Retail Yards, Factories and 








Industrial Plants 
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Sell More Shingles 


Encourage your customers to lay shingle 
roofs by selling the kind of shingles that 
insure them long-lived roofs, as do 


John Mc Master 


Premium Brand—20-20 Pack 


Red Cedar Shingles 


100% clear and vertical grain, these shingles 
are guaranteed to give absolute satisfaction. 
Remember the name — John McMaster — 
when you place your next shingle order. 


John McMaster Shingle Co. 
SEATTLE, 











The Time 


The Time WEST 


SEEMS PROPITIOUS 


I will be pleased to submit prospectus 
covering various tracts of REDWOOD 
timber lands; also lands cruising 
largely to CALIFORNIA SUGAR 
and WHITE PINE, and also DOUG- 
LAS FIR, located in California, 
Oregon, Washington and _ British 
Columbia, with or without sawmills, 
the sale of which are entrusted to me 
by bona fide owners. 


Charles S. Elms 








Hobart Building, SAN FRANCISCO, CALIF. 


TIMBER LANDS and — 3 











* 


FIRES 


CEDAR 








“and Fink Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. Shingles. 








We are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 








IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shop. 











ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 
FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, IIl. 





Pointers on Winter Truck Operation 


Perhaps there is no time of the year when the 
motor truck comes in for harder knocks than it 
does in the winter. There are any number of 
lumber dealers who, up to and including the first 
flurry of snow and touch of zero, are rabid motor 
truck fans. But when real winter sets in they 
envy the man who continues covering his routes 
with a horse, 

In the name of a well known drink—‘‘There’s a 
reason.” 

The “reason” in this instance, however, is not 
confined to the product. Rather is it confined to 
the man who has put on motor trucks, and then, 
just because they are a piece of machinery, has 
failed to take the same interest in their welfare 
that he took in the case of horses. He was com- 
pelled to take care of the latter whether he wanted 
to or not, but so far no society has been established 
looking toward the prevention of cruelty to motor 
trucks. 

That which causes the most delay in motor 
truck operation during the cold weather is hard 
engine starting. This not only breaks up efficient 
delivery schedules, but the actual labor of making 
a sluggish engine get down to business time after 
time has a bad effect on the driver or helper on 
whom the task falls. The most helpful thing in 
this connection is a good priming device, which 
can be operated from the dash. 

Drivers should also be carefully instructed in 
the methods of starting when the motor is cold. 
They should be shown how the choke should be 
applied when the engine is being started and should 
be warned to throw it off as soon as the vehicle 
is under way. In case the truck is fitted with a 
starter the driver must be warned not to keep 
using this device time after time. If it is found 
that the engine does not start with normal crank- 
ing the starter should not be used further. In- 
stead, the cause of the difficulty should be ascer- 
tained. In addition to this, the operator must be 
warned against the danger of over-priming. Just 
a little of the lighter fuel should be fed at a time. 
The greater difficulty of getting the fuel to vaporize 
in cold weather means that there must be a good 
hot spark at all times for starting, and this calls 





accident and it does not take long for a freeze to 
set in. 
Experience in 
part of many firms has established the axiom that 
a comfortable and satisfied driver is a paying in- 


the operation of trucks on the 


vestment. During the cold weather the comfort of 
the driver should be provided for. It is not al- 
ways possible to have a neat cab with sliding doors 
and a floor heater inside, but this is the ideal to be 
striven for. Cabs may now be had for almost any 
make of truck. Where a cab can not be provided, 
it should be seen to in other ways that the driver 
is properly warmed and protected, even if this 
means buying him suitable clothing. It may seem 
as if this were an unnecessary expenditure, but it 
can not be emphasized too strongly that a com- 
fortable driver pays dividends. A man who is 
cold and uncomfortable is bound to shirk his work 
and reduce his period of exposure by any means 
at hand. That is human nature. 

By all means trucks should be equipped with 
antiskidding devices for use on the slippery pave 
ments in winter. Truck chains may now be had 
of very efficient design, and they are just as neces 
sary as on the swifter moving passenger car. In 
addition to preventing accident, chains help the 
truck to pull out of many snow banks where the 
wheels would otherwise spin helplessly. 


Before winter really sets in the chassis of all 
vehicles should be thoroly inspected. The gear 
eases should get a winter grade of oil, which is 
lighter than that used in summer. Grease should 
be removed from all parts as far as possible, be 
cause in cold weather it gets very hard and does 
not perform any lubricating function at all. The 
braking and steering system should receive minute 
inspection and careful adjustment. Be careful to 
have the breaks equalized, as uneven adjustment 
here produces a tendency to skidding. 


Finds Tractors Speed Up Work 


The Martin-Parry Corporation, builder of truck 
bodies and cabs, of Indianapolis, Ind., has found 
that tractors can do approximately twice the 
amount of work formerly accomplished with teams. 





One of the “Cletracs” with loaded trailer used by the Martin-Parry Corporation in its Indianapolis yard 


for careful maintenance of the ignition system. 
This system must be in the best shape all the 
time. 

Use of Antifreeze Mixtures 


There is much virtue in covering the bottom 
part of the radiator of the motor truck for a while 
after starting. The colder water in the cooling 
system lies at the bottom of the radiator and 
protecting this part from the wind serves to keep 
this water partly warmed. With pump cooled en- 
gine on long distance runs it is necessary to re- 
move this covering after the engine is warmed up, 
but with thermo-syphon systems it is better to 
keep the cover on all the time in really cold 
weather. Only experimenting in this respect can 
determine the length of time the cover should be 
kept in place. 

Regarding the use of antifreeze mixtures, this is 
a matter for individual decision, but many auto- 
motive engineers are firm in their contention that 
every truck engine should have the mixture in 
during the winter. In cases where the stops are 
at brief intervals perhaps the mixture may be 
dispensed with, but even here it is pointed out by 
the experts, that no one can tell when the engine 
may be stopped for some purpose or because of 


This concern utilizes two ‘“Cletracs’’—made by 
the Cleveland Tractor Co., of Cleveland, Ohio—in 
and around the lumber yard at its Indianapolis 
plant. The yards are level and the load varies 
but is never excessive. The two tractors are em- 
ployed in pulling trailers loaded with lumber from 
the railroad cars to the stock piles and from the 
stock piles into the factory. Owing to the crawler 
construction, the ‘Cletracs’’ can be turned very 
short—practically in their own length—and this 
is a great advantage when handling the trailers 
in the narrow roadways of the yards. The “Cle- 
tracs” can also back the trailers just as would be 
done with a team. This is another advantage that 
makes convenient handling of the trailers and 
helps to speed up the work. 


Operates Trucks on Short Hauls 


The Ocala Manufacturing Co., box and crate 
manufacturer, of Ocala, Fla., operates trucks 02 
short hauls, and while the company has not found 
this method of delivering its products any cheaper 
than by using teams, still the fact that deliveries 
can be made much quicker and more satisfactory 
by motor trucks is an important consideration. 
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Your Own 


A little cot, no matter what, 
Is better than a castle 

In which you live and have to give 
Your tribute like a vassal. 

A roof of thatch, a leather latch, 
I’d rather have them, brother, 
Than all the style of stone and tile 

Belonging to another. 


Your house your own, the vine has grown 
Around it, you have planted; 

Yes, here and there your love and care 
Your garden have enchanted. 

And none may say: ‘‘Time’s up today, 
You have to move tomorrow.’’ 

Your house is yours while life endures, 
Thru sunshine and thru sorrow. 


From flat to flat, and all of that— 
Well, brother, I can’t see it. 

I wouldn’t call it home at all, 
A flat will never be it. 

I’d have one spot, if rich or not, 
No landlord dares to enter. 

I’d save, I’d plan, I’d be a man, 
Not merely be a renter. 





Between Trains 


BLOOMINGTON, ILL.—Lumbermen members of 
commercial organizations might learn some 
thing to their advantage—no, not exactly to 
theirs but to their towns’—by observing how the 
Bloomington Chamber of Commerce, under the 
radio-frequency direction of Secretary Hebe 
Hudson, pulls off its annual dinner. The em 
ployees of members can get tickets thru those 
members, and so the annual dinner has become 
the biggest community event of the year for the 
folks of the town. As a consequence 860 Bloom- 
ingtonians ate together tonight and, after they 
had taken their nourishment, took their punish- 
ment. This was our second meeting with the 
Bloomington folks, our team-mate on the other 
occasion having been ex-Gov. Willis, of Ohio. 
Tonight it was ex-Gov. Harding, of Iowa, who 
was introduced by ex-Gov. Fifer, of Illinois, 
giving you some idea of the large number of ex- 
governors who are at large. During our own 
remarks ex-Gov. Harding’s chair collapsed, 
proving again that a governor’s chair is a 
darned uncertain proposition. 

CLEVELAND, OHIO.—The Cleveland Lumber 
Club annually gives its ladies a dinner, the 
ladies furnishing the meals the rest of the year. 
It was worth the allnight and allday journey 
from Bloomington to get here. Bill Hilton, 
president of the club, presided, George Ralls 
looked after the singers and dancers, ‘‘ Bishop’? 
Meyers led the applause, and John Hoffman did 
the rest, assisted by Halsey Teare. Harry Mauk 
came in unexpectedly from Toledo and was 
among those present and silent, and there were 
other delightful surprises during the evening. 

Jack Diamond, who quit the road recently, 
hut only for a minute, and for the ditch, Jack 
was driving an automobile at the time, and 
Mrs. Diamond, who was with Jack when the 
darned auto acted up, limped in. John Hiteh- 
cock, the grand old retailer, also came. Ralph 
Jones practically controlled the convention, as 
he brought the whole Jones family. Lou 
Flandermeyer, the well known human skyscrap- 
er, was also there. 

But Johnny Hoffman was the busiest man in 
the bunch and whatever credit attaches to the 
occasion attaches to him like a bunch of sand- 
burs, 


CLEVELAND, OHIO.—Dr. Royal S. Copeland, of 
New York, United States senator-elect, told 
the Cleveland Real Estate Board at its thirtieth 
annual banquet tonight some things that ought 
to make lumbermen sit up and take notice. He 
had been figuring up, and he found that, at 
the present rate of increase, New York City 
will double its population in forty years, Chi- 


eago in twenty-five years, and Cleveland in 


fourteen. And where you going to put ’em? 
In New York City only 3 percent of the popula- 
tion own their homes. The other 97 percent 
rent or room. 


’ 
We See b’ the Papers 

France believes that patience seizes to be 
a virtue. 

A Russian working girl gets $90,000,000 a 
week; oh, no, roubles. 

Over here an American working girl 
90,000,000 troubles a week. 

As an emblem for the Disarmament League, 
why not the Venus de Milo? 

Great Britain owes us $4,000,000,000, and all 
she ever sends us is lecturers. 

Lenin is said to be sinking rapidly and, 
thanks to Lenin, Russia is already sunk. 

In Russia a bath costs 3,000,000; probably, 
like diamonds, because they are so rare. 

A wolf’s skin used to be worth $60 and now 
it is worth only $5, unless you ask the wolf. 

An Alabama man is being pursued by his de- 
serted wife and the sheriff, and if she catches 
him, he’ll need the sheriff. 

Ninety million roubles a week is just 180,- 
000,000 roubles a week less than an American 
girl gets who gets $12 a week. 

If more people could pronounce the word, 
we feel sure that something could be said about 
France’s attack of the Krupp. 

Playground policemen in Evanston are to be 
equipped with skates, and it won’t be the first 
policeman who ever had a skate on. 

Harry Frazee says he sold $700,000 worth of 
ballplayers because they were loafers. Bet the 
boss wishes he could get that for his. 

Premier Mussolini, of Italy, had to appoint 
a high commissioner of aviation, so he ap- 
pointed himself, which is certainly putting on 
airs. 

Speaking of names, what’s the matter with 
speaking of initials? For example, the radio 
station of the Detroit police department is 
Station KOP. 

Coué is over here talking on autosuggestion ; 
but the average head of an American family 
doesn’t need any more auto suggestions than 
he is getting already. 

A national conference of lawyers will be held 
at Washington to ‘‘revamp the laws;’’ but 
there is no use revamping the laws as long as 
women can vamp the jury. 

There is considerable of a row on in organ- 
ized baseball about the ‘‘player limit.’? We 
don’t know just what it is, but we know a 
number of ball players who are. 

The president of the American Bar Associa 
tion predicts a struggle in the United States 
between individualism and communism, but 
most of us are too busy with rheumatism and 
other isms nearer home to take part in it. 


gets 


In Which Paul Bunyan Again Demonstrates 
His Superiority Over the Rest of Mankind 


W. B. L., of Minneapolis, Minn., calls our 
attention to the fact that in our epie story of 
the ‘‘Round River Drive’’ we left Paul Bun- 
yan and his logs still circulating on the Round 
River. He says: 

Maybe our historical accuracy is obscured by 
partiality, but somehow we can not associate Paul 
with the idea of ultimate failure in any of his 
projects. Consequently we hope that Mr. Malloch, 
upon deeper research, will find that Paul recovered 
his logs from Round River. 

Ah, but that is the point! Anybody else 
would have had to devise some means to get 
the logs out of the Round River maelstrom in 
order to get them out. But not Paul Bunyan. 
He could get ’em out without getting ’em out. 
That was another remarkable thing about Paul 
Bunyan. 
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Where Lumber 


Business [hrives 


Hundreds 
of Lumber 
firms have 
Northwest 
headquarters 
in theWhite- 
Henry- 
Stuart 
Building. 








AN entire block of 
splendid office 
buildings located in 
the business center 
of Seattle affordsideal 
headquarters for lum- 
ber firms— large or 
small. Single offices 
and suites with every 
convenience and ser- 
vice for the tenant. 


METROPOLITAN 
BUILDING COMPANY 


Seattle 











Stillwell 
PLAN BOOKS 


CALIFORNIA STYLE .,4",. HOMES 


~—show Pictures, Floor Plans and Est!mated Costs 
of Building over 200 Selected Designs. 


**West Coast Bungalows” “* Representative Cal. Homes”’ 
50 Houses-6 and7 Rooms-$1 50 Houses—7tol0 Rooms—$l 


** Little Bungalows”’ “* The New Colonials’’ 
75 Houses—3-4-5 Rooms—$1 60 Houses—6tol0 Rooms—$1 


SPECIAL OFFER: Send $2.50 for any three of 
these books and get Garage Folder FREE. 


Books and Blueprints sold with Money-Back Guarantee. 
E. W. STILLWELL & CO., Architects, 700 Calif. Bldg., Los Angeles 









Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 








The Lumberman’s Searchlight 
By M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 

90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 


ORDER YOUR COPY TODAY. 


Americag {iunt 431 South Dearborn St., 


CHICAGO 
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| Cle an cour Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousand 
cleaned. Let us tell you how to 


SAVE ¢ .pber Sats 


ement 
Freight 

Mtustrated Folder on Request se 

Handy Sack Baler Company, Cedar Rapids, 


lowa ’ 











480 Randolph Bldg. 


Frank Spangler ‘Sturn 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 











MICHIGAN 3 




















A Brand to 
Tie to— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
or or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand HemlockTan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. = & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mil! Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * nx, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 























Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Feel Hopeful Regarding Outlook 


Cant & Kemp, prominent timber brokers at Glas- 
gow, Scotland, have under date of Dec. 30, 1922, 
issued the following comprehensive report on the 
Scotch market for American woods: 

“The want of confidence which characterized the 
whole of 1921, following the slump of 1920, con- 
tinued during the first half of this year. From 
July onward there were evidences that the fall in 


values had been arrested and merchants, whose 
stocks were on the whole rather light, began to 
buy cautiously. In the autumn, with shippers 


asking increased prices, the volume of trade im- 
proved, and a more confident feeling was main- 
tained. The recent rise in the American exchange 
has not resulted in a lowering of sterling prices 
as the home consumption in the United States has 
— shippers to increase their dollar quota- 
tions. 

“There have been important changes in the de- 
mand for certain woods as compared with prewar 
days. Pacific spruce has met wtih a good and 
constantly increasing consumption, and, owing to 
its relative cheapness, has taken the place for 
many purposes of canary whitewood, yellow pine 
etc. Canary whitewood is considered too dear and 
is certainly overvalued compared with good ma- 
hogany boards which can be sold at lower prices 
than prime canary. Magnolia is also finding favor 
as a substitute for canary. 

“Yellow pine was in poor demand for the greater 
part of the year. First quality is so scarce that 
a very moderate consumption will soon exhaust 
the supply. Owing to the quiet times in the en- 


gineering establishments the lower grades made 
little movement until the last three’ months. 


Stocks in first hands are now very low and prices 
are advancing. A fairly large quantity of dressed 
shelving was imported, and was practically all 
cleared ex quay. A feature of recent months has 
been the sharp rise in pitch pine timber which can 
not now be bought under 150/s for 30 cube 
average, 

“The large spot stocks of American hardwoods, 
in a more or less poor condition, which have been 
a bugbear to the trade for the last two years, are 
now very much reduced. These stocks have to. be 
sold at the best obtainable prices, but, owing to 
their condition, have ceased to exercise the same 
influence on values for forward shipment. 

“The ship building outlook, which has been very 
dark for some months, shows signs of improvement, 
and if this continues it will be a great help to the 
prospects for the coming year. House building re- 
mains in an unsatisfactory condition. The need 
for houses in enormous numbers is overwhelming, 
and is the cause of much social unrest. The cost 
of new houses, however, is still more than the 
average householder can afford. Cabinetmaking 
continues to suffer from the shortage of houses. 
Tens of thousands of people who would like to 
furnish a home of their own can not get house 
accommodation. Wagon builders have shown more 
interest in American oak recently, and we hope the 
improvement in this respect will be maintained. 

“On the whole we look for a slow but steady 
improvement in all branches of the trade during 
1923, provided no political or industrial troubles 
upset our calculations.” 

CAPES EEE EE EE | 


Pertinent Paragraphs on Foreign Trade 


WASHINGTON, D. C., Jan. 15.—The lumber divi- 
sion of the Department of Commerce has made 
public the following information: Consul M. D. 
Kirjassoff, Yokohama, in a recent report states 
that Japan consumes 1,000,000,000 feet of lumber 
annually, of which approximately 300,000,000 feet 
is American, “Owing to the frail structure of the 
Japanese style dwelling,’ he says, ‘‘the building 
of the average Japanese house of six rooms, for 
example, requires only one-fourth the amount of 
lumber that is used in putting up a foreign dwell- 
ing of the same dimensions.’’ He continues: 

“At present the lumber business is dull, owing 
to several influences, chief of which is reported to 
be overbuying by Japanese dealers during the last 
year and a half. (The report was mailed early in 
November.) Lumber in storage now will last sev- 
eral months according to the present schedule of 
building. Lumber prices for the American product 
are slightly on the upgrade, due particularly to 
shipping rates.’’ 

A recent report from Acting Commercial At- 
tache Paul L. Edwards, Havana, says Cuban lum- 
ber stocks in general are quite low at present, 
according to an exporter who deals chiefly in forest 
products. He believes 1923 will be a normal year 
for lumber consumption. There is a strong demand 
at present for box shook for the packing of winter 
vegetables, shipments of which will begin shortly. 

Information received from Consul Charles J. 
Pisar, Capetown, indicates that there is a possible 
chance in South Africa for the sale of box shook 
for fruit packages. The lumber division states 
that it will be glad to receive catalogs and 
literature from American exporters of fruit boxes 
to be sent to Consul Pisar. 

A courier from Warsaw has brought in a report 
that the Polish Ministry of Agriculture and Public 


Domains has announced that French firms inter. 
ested in rebuilding projects in the devastated re- 
gions of Rheims, Soissons, Lens and Lille ap- 
proached the Polish legation in Paris with the idea 
of securing Polish timber for use in the devas. 
tated departments. Oak, fir and pine are wanted, 
The French are willing to undertake the cutting 
of the timber and arrange for payment upon load- 
ing. 


Siberian Pine Competition Unimportant 


WASHINGTON, D. C., Jan. 15.—Commercial At- 
tache Julean Arnold in a report to the Department 
of Commerce from Tokio discusses the importation 
of Siberian logs into Japan, which, he states, is 
carried on by twelve Japanese firms who hold con- 
cessions in Siberia of varying extent and impor- 
tance. These concessions were obtained and are 
operated in the names of employees who are Rus- 
sian citizens. The timber is cut during the winter 
and transported to the coast, where it is loaded on 
small steamers operated by the companies during 
the summer. The importation consists almost ex- 
clusively of softwoods. The timber is small and is 
reported to be inferior to similar Japanese woods. 
As a result it commands a correspondingly lower 
price. It is used principally for mine timbers and 
for the manufacture of pulp. <A small part is 
used for building purposes and for match sticks. 

While a warning has been sounded from China 
against danger to American Douglas fir exporters 
from the increasing percentage of Siberian lumber 
received at Shanghai, Mr. Arnold states that Japa- 
nese dealers agree that the Siberian timber does 
not affect the trade in American timber. They 
state that it competes only with the lower grades 
of Japanese softwoods. It is probable that the 
small amount used for construction purposes will 
to that extent curtail American imports, but this 
is so small that it is hardly worth considering. 
It is estimated by dealers that importation during 
the current season will amount to approximately 
20,000 tons. The monthly trade returns give the 
value of imports from Asiatic Russia during the 
nine months ended Sept. 30, 1922, as 7,926,800 
yen, or about $3,963,400. 

The taking over of the Chita Government by 
Moscow is not expected to affect the conces- 
sions held by Japanese companies. The extent of 
the trade in the future, however, Mr. Arnold states, 
will depend entirely upon the restrictions and 
regulations adopted by the Russian Government. 
At present these are so numerous that business is 
very unsatisfactory. Dealers state that this 
year’s trade in Siberian timber will show little if 
any profit, and some companies are seriously con- 
sidering abandonment of their concessions. It is 
highly improbable that next year’s trade will equal 
that of the current year unless there is a com- 
plete change in conditions governing the trade. 


Spain a Particular Lumber Buyer 

WASHINGTON, D. C., Jan. 15.—The lumber divi- 
sion of the Department of Commerce, announces 
today that it has received a letter from a promi- 
nent lumber agent in Spain stating that the sales 
of southern pine have been very satisfactory dur- 
ing 1922 and that fewer complaints have been 
registered in regard to quality than has been the 
case in previous years, 

The agent adds that it can not be emphasized 
too much that the Spanish market must have 
bright and dry lumber. Discolored lumber is abso- 
lutely condemned and compensation allowed for 
such defect will never fully repay the Spanish 
importer for the losses sustained in handling such 
lumber. This is one of the peculiarities of the 
Spanish market which American exporters should 
bear in mind. Many of the usual defects, such as 
excessive amount of sap, knots etc., may pass if 
the lumber otherwise has what is termed “good 
color.” 

The prices of North European lumber covering 
1923 shipments have advanced appreciably. So far 
Spain has contracted for enormous quantities of 
these stocks, and it is expected that before the 
winter is over, larger quantities will be ordered. 
Complaints are frequently heard that Spanish 
agents of American exporters do not receive the 
proper backing in the form of prompt quotations. 
Spanish agents for North European exporters are 
constantly kept in touch with the market by cable. 
In view of this fact, the lumber division states 
that Spain seems to be one of ‘the most promising 
markets for American lumber, and financial coD- 
ditions in that country seem to place no hindrance 
in the way of the buying of American stocks. 
Therefore, exporters should keep their agents 


up-to-the-minute with quotations. 
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T. Alcus & Co., New Or- 
leans, La., transacted business in this city during 
the week. 


W. B. Morgan, of S. 


Cc. A. Mauk, of the C. A. Mauk Lumber Co., 
Toledo, Ohio, stopped off in Chicago this week en 
route to Minneapolis, Minn., where he went in 
connection with some traffic matters. 


Ww. W. Tilden, president and manager of the 
Corn Belt Lumber Co., of Bloomington, Ill., has 


recently been confined to his bed by illness, from 
which his numerous friends hope for him a speedy 
und complete recovery. 


H. W. Maffett and James R. Andrews, of 
naba, Mich., and Hal Levissee, of the 
Howe Lumber Co., Ironwood, Mich., were among 
the northern lumbermen who transacted business 
on the Chicago market this week. 


asca- 
Scott & 


Clarence Boyle, sr., of Clarence Boyle (Ine.), 
and Mrs. Boyle returned this week from a month’s 
visit with their daughter, Mrs. R. A. Hummel, 
who resides at Cayo Mason, Cuba. They report 
having had a most enjoyable trip. 


C. H. Sherrill, of the Sherrill Hardwood Lum- 
ber Co., New Orleans, La., and president of the 
Hardwood Manufacturers’ Institute, was in Chi- 
cago this week conferring with J. M. Pritchard, 
secretary-manager of the institute, regarding that 
organization’s activities. 


Announcement has been made that the name of 
the Baldwin Lumber Co. has been changed to the 
MeParland-Scanlan Lumber Co. This wholesale 
lumber concern, which has its headquarters at 80 
East Jackson Boulevard, operates a concentration 
yard in Laurel, Miss. 


KE. C. Dawley, of Wausau, Wis., this week ac- 
companied Mrs. Dawley and their two children to 
Chicago, from where the latter proceeded on a 
pleasure trip to Florida. Mr. Dawley called on a 
number of his friends in the local trade before 
returning North. 


Announcement has been made of the engage 
ment of EK. N. Beard to Miss Gertrude Clark Heg, 
daughter of Mrs. Eunice Heg, 4526 Sheridan Road. 
Mr. Beard is the Chicago representative for the 
Turner-Farber-Love Co., of Memphis, Tenn. The 
_date of the wedding has not been set. 


J. L. Lang, vice president and general manager 
of the Chicago Lumber Sales Co., returned this 


week from Casselton, N. 
attend the funeral of a 
Lang, a 


D., where he had gone to 
brother, Frederick Thomas 
conductor on the Great Northern Rail- 
road, who died recently following a long illness. 


Sam Thompson, of the Anderson-Tully Co., Mem- 
phis, Tenn., called on local connections and busi- 
friends this week. He reported that the 
hardwood market is steadily gaining strength, with 
dry stocks gradually disappearing as a result of 
the heavy demand coming from practically all the 
consuming industries. 


hess 


Adolph Karpen, member of the furniture manu 
facturing firm of S. Karpen & Bros., was elected 
president of the Chicago Furniture Market Asso 


ciation during its annual meeting this week. Other 
officers are J. W. Caswell, of Huntington, Ind., 


vice president ; A. C. Hehn, Sheboygan, Wis., treas 
urer, and Irving L. Brown, of Chicago, secretary. 


EK. M. Crain, of the E. M. Crain & Sons’ Co., 
Metropolis, Il., passed thru Chicago this week on 
his return from a business trip thru several 
States east of here. He stated that he had found 
conditions everywhere better than he had expected, 
und that the outlook for business, in his opinion, 
Was never better, 


Theodore L. Gross, of the Gross & McCowan 
Lumber Co., Joliet, Ill., transacted business in this 
city during the week, and reported that the outlook 
for business in and around Joliet was never bet- 
ter, suilding activity is expected to be great in 
the spring, and factories are busy and planning 
for big outputs this year. . 


The many friends of E. P. Krum, of Blooming- 
ton, Ill., acting president of the Illinois Lumber 
Merchants’ Association, will be pleased to learn 
that he has recovered from a recent attack of 
la grippe and is again on the job looking after his 
large retail lumber interests and at the same time 
devoting much attention to the affairs of the asso- 
ciation, 


W. H. Nalty, general manager of the Hammond 
Lumber Co., Hammond, La., was in the city re- 
cently arranging with the JIinois Central Railroad 
for the construction of a new railroad to open up 


a body of timber which the company plans to 
operate in within the near future. This is located 
contiguous to the line of the Illinois Central, and 
that company will carry on the construction. 


The C. L. Willey Co., prominent veneer manu- 
facturer, announces that Hector Robertson has 
been appointed sales manager for that concern. 
Mr. Robertson has for some time represented the 
company in Michigan, with headquarters at Grand 
Rapids. Previously he was associated with the 
Wood-Mosaic Co., of Louisville, Ky., but was orig- 
inally connected for several years with the C. L. 
Willey Co. as salesman. 


M. J. Thiesen, of Detroit, Mich., and Al Ternes, 
of the Ternes Coal & Lumber Co., same city, while 
in Chicago this week on a business trip stated 
that the lumber trade in the automobile city is 
very active, and promises to become more so as 
the year advances. Public and private building 
is going on despite the season, and industries are 
busy, with heavy order files and excellent pros- 
pects. 


The Sterling Lumber & Supply Co. this week 
held its annual meeting, at which the officers 
were reélected, as follows: Walter G. Moeling, 


president ; Lewis H. Dodd, vice president and gen- 
eral manager, and S. W. Turner,  secretary- 
treasurer. This company is now constructing at 
its model yard at 119th and South Halsted streets 
a large lumber warehouse, measuring 273 feet in 
length. 


The National Lumber & Timber Co. last Monday 
held its annual meeting and elected the following 
officers: W. L. Behan, president; A. M. Hill, vice 
president; W. J. Cashion, secretary-treasurer. 
L. D. Gilbert, secretary and general manager of 
the Southern Pine Lumber Co., Texarkana, Tex. ; 
H. W. Marsh, of Milwaukee, Wis., and W. L. 
3ehan were elected directors in addition to the 
aforementioned officers. 


H. W. Hunter, president of the Campbell River 
Lumber Co., White Rock, B. C., called on the local 
trade during the week. He reports conditions in 
sritish Columbia to be similar to those elsewhere 
on the Coast. Voluminous business and heavy 
inquiries are being offered the mills, but bookings 
are restricted on account of the scarcity of lumber 
and the heavy order files. He stated that the 
British Columbia lumber industry regards the 
immediate future very optimistically. 


Wilbur H. Campbell, president of the Evanston 
Lumber Co., Evanston, Ill, is in danger of losing 
his eyesight as a result of an accident which befell 
him last Tuesday. He was running to catch a 
street car when he slipped on the ice and fell on 
the fender of the car. His eyeglasses were 
smashed and some pieces got into his eyes. He 
was taken to the Evanston Hospital and imme- 
diately operated on. The results of the operation, 
however, were not known at this writing. 


S. F. Westbrook, secretary of the Guernsey- 
Westbrook Lumber Co., Hartford, Conn., and a 
director of the American Wholesale Lumber Asso- 
ciation, passed thru Chicago this week on his way 
to Spokane, Wash. After spending a week or ten 
days in the Inland Empire for the purpose of mak- 
ing a thoro survey of manufacturing and stock 
conditions, Mr. Westbrook will proceed to the 
Coast, and does not expect to return east before 
the middle of February. 


E. S. Todd, of Aurora, with 4 at several 
points in northern Illinois, is spending a_ short 
time on the Pacific coast, getting first hand infor- 
mation as to manufacturing conditions, stocks on 
hand, shipping facilities etc., at some of the more 
important lumber and_ shingle manufacturing 
plants in Oregon, Washington and in British Co- 
lumbia, and the trip, judging from letters received, 
is proving a liberal education and affording him 
both pleasure and profit. 


|; oop 
diana and 
left Monday of 
South Bend. 
Indianapolis 


yards 


Leathers, representative in northern In 
Ohio for the Curtis Door & Sash Co., 
this week for a business trip to 
From there he planned to go to 
to take charge of his company’s ex 
hibit at the annual convention of the Retail Lum- 
ber Dealers’ Association of Indiana. F. J. Banker 
and Perey Hubbard will assist Mr. Leathers in 
taking care of the exhibit. Mr. Leathers and Mr. 
sjanker are accompanied by their wives. 


Fred Larkins, assistant secretary of the Amer- 
iean Wholesale Lumber Association, while in Min- 
neapolis, Minn., this week to attend the annual 
convention of the Northwestern Lumbermen’s As- 
sociation, took a trip over to St. Paul at the invi- 





Writefor Proof 


If you aren’t already familiar with 
the Bessler Movable Stairway sales 
proposition, we want you to write 
us for proof that every dealer can 
sell Besslers profitably. 


Saves Nearly \ 






Folds up out of way 
when not in use. 










Movable 
Stairway 


You make no investment in stock. 
We supply everything you need to 
make the sales without cost or obli- 
gationto you. All we ask is your inter- 
est in our proposition. 


The Bessler Movable 


AKRON, on10. Stairway Co. 














A POOR JOB 
FOR 
A GOOD MAN 


Is one which does not give him the 
opportunity to fully exercise his talent. 


What is your outlook for 1923? Must 
you wait for some one to die before 
you can move up a notch? 


I am looking for a good railroad and 
car material salesman, a Pacific Coast 
lumber specialty salesman, also a sales 
correspondent to sell northern, south- 
ern and western softwoods to the con- 
suming trade from my Chicago whole- 
sale office. 


Come to see me or write me in detail 
about yourself; what you are now 
doing and what you want to do. 


Russell J. Matthias, Chicago, Ill. 





































You Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 
CRATING AND FINISH 


Try us and see. 
A. W. SMITH & CO. 
Arcade Bldg., St. Louis, Mo. 


(— - 


Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
q “Poitevent” Mandeville. La. y 
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MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’”’ of the AMP RICAN 
LUMBERMAN, Manhattan Building, Ohicago, Ill. 
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FLORIDA 








j LONGLEAF 


Yellow Pine 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking, ase 
Framing and 2 : 4 6 
Yard Timbers S1S 2 E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 








| Cenrulle, Fla Lumber Co. ; 
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LONG aoe 
Southern Pine 


CYPRESS 


Yard Stock 
Sk ed Stock 


50. dind St. Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Blidg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 
Home Office: ones FLA. 














| Cummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


2 LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 














| Sales Office, 280 Madison Ave., New York City 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesailer’’ 


The Alger-Sullivan Lumber Co 


CENTURY, FLORIDA 
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' LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, Londoa, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Departmert handling Export Lumber Shipments 














tation of the St. Paul Credit Men’s Association to 
address them on the subject of arbitration. Mr. 
Larkins outlined to the credit men his organiza- 
tion’s arbitration plan, explained its application 
and told of the wonderful results obtained from it 
since its inauguration. Great interest was shown, 
and many questions asked. 


lL. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, upon his re- 
turn from Philadelphia, Pa., where he attended 


last week’s meeting of the Philadelphia Wholesale 
Lumber Dealers’ Association, stated that he was 
greatly impressed by the excellent business pros- 
pects in the East and the keen optimism evi- 
denced by everybody in the lumber trade. He 
believed many wholesalers, especially in the East, 
during 1922 had the biggest year in their histories, 
and that 1923 should prove even greater. 

W. J. Whyte, 
Co., after making an 
pany’s cypress 
this week, 


secretary of the Gregertsen Bros. 
inspection trip to the com- 
concentration yard at Cairo, IIl., 
went to Vandalia, Ill, to attend the 
annual meeting of the Southern Illinois Retail 
Lumber Dealers’ Association, held there last 
Thursday and Friday. L. P. Ryan, vice president 
of the same concern, meanwhile was in Indianapo- 
lis, Ind., at the annual of the Retail Lumber — 
ers’ Association of Indiana, and J. W. Blanton wa 
‘preparing for a trip to Montreal, Que., to aaeiias- 
pate in the Canadian Lumbermen’s Association’s 
annual meeting next week, 


B. iis 


Sanford, for many years a well known 
and popular manufacturer of southern pine in 
Louisiana, but who since cutting out at Zona, La., 


has been devoting his attention to other lines, and 
who for some time has been interested in an auto- 
mobile accessory business at Elko, Nev., was in 
Chicago this week, spending a day here en route 
to Washington and to southern points. Mr. San- 
ford is well pleased with his new business, but can 
not get far away from the lumber trade, and in 
all likelihood soon will be actively connected with 
the lumber industry again. 


J. H. Faust, of the Faust Bros. Lumber Co., has 
just returned from Memphis, Tenn., where he spent 
a few days last week surveying general market con- 
ditions. He found mills in that section generally 
well stocked with logs and operating full capacity, 
but having very little dry stock left. Such dry 
lumber as there still is in the yards appears to be 
strictly covered with orders. T he market conse- 
quently is very strong and has a pronounced up- 
ward tendency. Tho green stocks are fairly sizable, 
Mr. Faust believed that if industrial demand 
remains as heavy as it now is, or continues to 
develop according to present indications, a great 
deal of 


it will be covered by orders before it be- 
comes marketable. 
The Winegar-Gorman Lumber Co. held its an 


nual meeting at the local headquarters last Mon- 
day at which W. S. Winegar, of Winegar, Wis., 
was reélected president; J. A. Gorman, vice presi- 
dent and general manager; Frank G. Wright, sec- 
retary, and William Bonifas, of Escanaba, Mich., 
treasurer. The Vilas County Lumber Co., of Wine- 
gar, Wis., on the following day held its annual 
meeting at Grand Rapids, Mich., at which Mr. 
Bonifas was elected president to succeed Mr. 
Winegar, retired; Frank Gibson, of Greenville, 
Mich., reélected vice president; J. A. Gorman, of 
Chicago, elected secretary succeeding Heber Cur- 
tis, of Grand Rapids, retired, and Henry Idema, of 
Grand Rapids, reélected treasurer. 


F. W. Long, sales manager of the Michigan & 
Wisconsin Lumber Co., Eagle River, Wis.. while 
in the city this week reported that many northern 
mills are operating double shifts in an effort to 
keep production on a par with demand and at the 
same time rebuild their stocks to some extent. 
The latter, Mr. Long said, are so depleted that 
the condition can hardly be exaggerated, while 
demand is heavy and expanding constantly. He 
looked for a very severe shortage of dry hardwoods 
before spring, and believes that much of the pres- 
ent green stock will be sold before it reaches 
marketable condition. The price trend is strongly 
upward, and upper grades have already reached 
a point where most any price will move the 
lumber. Demand for lowers is good, but prices 
on this class of stuff are not yet on the level 
where they ought to be. 


Arthur K. Ferry, of C. S. Ferry & Sons (Ine.) 
Pittsfield, Mass., spent the last week in Chicago 
on what he termed “a little vacation,” and found 
time to visit the offices of the AMERICAN LUMBER 
MAN On Wednesday in company with E. N. Beard, 
Chicago representative of the Turner-Farber-Love 
Co., of «Memphis, Tenn., who piloted Mr. Ferry 
around during his visit here and introduced him 
to some of the local lumbermen. Mr. Ferry said 
that his company has been in the retail lumber 
business for about thirty-seven years and had en- 
joyed a very satisfactory turnover in 1922 in both 


home building and industrial material. Mr. Ferry’'s 
plans included a visit on Thursday to the Edward 
Hines Lumber Co.’s extensive yards at 2431 South 
Lincoln Street. 


R. R. Gardner, of Portland, Ore., owner and 
dealer in timber land, passed thru Chicago this 
week on his return from New York City, where 


he has spent the last two weeks. Mr. Gardner 
stated that there is a great deal of interest among 
lumbermen thruout the country in the west Coast. 
Many manufacturers are moving from the South 
to the Coast, and there are more and more in 
quiries for timber properties in that section. He 
was of the opinion that lumbermen who are con- 
sidering going to the Coast would be wise in 
investigating available timber now, as he looks for 
higher prices within the near future. 


W. E. Vogelsang, sales manager of Weidiman- 
Vogelsang Lumber Co., Grand Rapids, Mich., was 
in Chicago this week on one of his regular visits 
to the trade in this territory. Mr. Vogelsang 
states that the policy adopted by his company 
and announced regularly thru its advertising space 
in the AMERICAN LUMBERMAN of invoicing directly 


from the mill, thus guaranteeing exact grades 
ordered by the purchaser, is meeting with much 
favor, and that thru this policy his company is 
obtaining closer coéperation and better understand- 
ing with buyers. He reports an active demand 
for all kinds of hardwood, and says the biggest 
trouble now is in locating available supplies. He 


is very optimistic 
year. 


A. H. Klass, sales manager of the Holt Lumber 

0., Oconto, Wis., was in Chicago this week calling 
on the trade and looking after some other impor- 
tant business matters. Mr. Klass reports an active 
demand for hardwoods and hemlock, and says the 
market is unusually strong for this season. There 
is a big demand for the better grades of birch and 
maple, and a strong call for all the lower grade 
hardwoods. The labor situation having eased up 
considerably the last few weeks logging camps are 
fairly well supplied and are operating at almost 
normal capacity, as the result of which he be- 
lieves the log input this winter will be about 
normal. Mills are operating pretty generally, but 
the stocks of dry hardwoods are extremely scarce, 
and so great is the demand that much material is 
being shipped green from the saw. 


Will A. Cavin, of the Cavin Chain Lumber 
Yards, Sturgis, Mich., was in Chicago Tuesday of 
this week on his way south, where he expects to 
spend several weeks visiting mills in Mississippi, 
Louisiana, Arkansas and Texas. Mr. Cavin will 
be joined in Little Rock by M. 8S. Rudisill, manager 
of the Niles Lumber Co., Niles, Mich., and_ to- 
gether they will visit a number of the mills and 
secure first hand information as to the condition 
of stocks and the outlook for the coming year, at 
the same time placing orders for stocks for the 
Cavin yards. Mr. Cavin reports that all his yards 
have had a very successful year, and he is more 
than pleased with the record for 1928. He says 
that there are more orders being placed for house 
bills and material for other buildings in his terri- 
tory than he has ever known at this season of the 
year. He thinks that this is a pretty good indica- 
tion that 1928 is going to be, from a_ business 
standpoint, as good as, or better than, the year 
just closed. 


as to the outlook for the new 


Sees Big Redwood Business Ahead 


A year of big business for the California red 
wood mills was predicted by Harold A. Knapp, 
Chicago manager for the Union Lumber Co., San 


Francisco, Calif., upon his return this week from 
a two weeks’ inspection tour of the redwood mills 
in northern California. In an interview with a 
representative of the AMERICAN LUMBERMAN, Mr 
Knapp stated: 


“Dry stocks at all the mills are as low as I ever 
saw them. Green stocks also are far below nor 
mal, for the reason that California takes a great 
deal of green redwood and has bought very con 
siderable quantities of such material. There is 
every indication that California business will re 
main heavy for an indefinite time. Exports, too. 
are growing heavier right along, Australia being 
an especially prominent customer at this time. 


“Stocks of 5/4 and 6/4 shop are very low, most 
of the mills being oversold. Eight quarter shop 


has been in active demand for some time and order 
files for it are fairly heavy. The only shop item 
in anywhere near normal supply is 4/4, and at 
the rate at which it is moving I doubt if there will 
be very much left a short time hence. All the 
mills are having heavy orders for bevel siding 
There is some dry 6-inch stock now becoming 
available which will be manufactured into bevel 
siding if conditions at the planing mills will per 


mit. These have been for a long time and 
still are congested with work, and it is very dif- 
ficult to get material thru. The mills are badly 


oversold on 4- and 5-inch bevel siding, and it will 
be some time before they will be in position to 


take on any further orders for these sizes. sv. 
capaci 


“Most of the mills are running full 
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The holiday shutdown for repairs was made just 
as short as possible so that they would not fall 
too far behind order files. Plenty of cars are now 
available at the mills and there is no scarcity of 


abor. 

lan tastern demand for redwood is very good and 
is certain to develop steadily as the season ad- 
vances. As to prices, they are very strong at the 
jevels recently established. The latest advances 
took places around Jan. 8, when 4/4-inch shop 
advanced $3; 5/4-, 6/4 and 8/4-inch shop ad- 
vanced $5, all bevel siding $2 and %-inch bungalow 
siding $5. Additional advances in the near future 
would not be at all surprising.” 
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Mutual Insurance Representatives Meet 


The field representative of the Lumbermen’s & 
Manufacturers’ Insurance Co., fifty in number, 
from twenty-seven States, gathered in this city 
last week for their tenth annual convention, which 
was held Thursday and Friday, Jan. 11 and 12, 
at the Sheridan Plaza Hotel. 

The business sessions of the convention were 
lively and enthusiastic, ‘“‘mutual insurance’’ in all 
its phases being discussed every minute. The field 
men all reported that the “mutual” idea is rapidly 
spreading, gaining a strong hold on intelligent 
business men everywhere, 

James Hl. Kemper, general manager of the com- 
pany and a director of the Chamber of Commerce 
of the United States, on Friday delivered a speech 
teeming with optimism. He predicted that 1923 
would be one of the biggest business years on rec- 
ord, and gave indisputable facts to support this 
belief. Excerpts from this speech were read by 
FE. E. Hooper, secretary of the company, before the 
annual meeting of the Lumbermen’s Association of 
Chicago on Monday of this week, and will be 
found reprinted on page 60 of this issue of the 
AMERICAN LUMBERMAN. 

L. K. Arrington, of Atlanta, Ga., was chairman 
during this convention, and J. T. Haviland, of 
Philadelphia, Pa., was elected chairman for the 
next annual, which will be held in Chicago in 
January, 1924. 

The Up Town Insurance Club entertained the 
visiting field men on Thursday night, and on Fri- 
day night the company gave a magnificent dinner 
and dance for all its employees in the ball room 
of the Sheridan Plaza Hotel, 






oS 


Transferred to Chicago Office 

The Chain Belt Co., of Milwaukee, Wis., an- 
nounces the recent appointment of Fitch S. Bos- 
worth as manager of the company’s Chicago office. 
Mr. Bosworth has during the last three years been 
in charge of the Chain Belt Co.’s St. Louis (Mo.) 
office and has specialized on chain and conveying 
engineering problems, With him will be asso- 
ciated Raymond X. Raymond, who for several years 
has been connected with the company’s export sales 
department at Milwaukee. Thomas F. Scannell, 
formerly of the Chicago office, has been placed in 
charge of the St. Louis office. 

The Chain Belt Co. manufactures the famous 
Rex Chain, conveying machinery, travelling water 
screens and concrete mixers. 


Takes Charge of Philadelphia Office 


PHILADELPHIA, PA., Jan. 15.—E. C. Strong, for- 
merly sales manager for the Peytona Lumber Co., 
Huntington, W. Va., has arrived here to take charge 
of the local office of the Forest Lumber Co., with 
headquarters at Pittsburgh. Mr. Strong has pre 
viously been connected 
with this concern. He 
has been engaged in the 
lumber trade for the last 
fifteen years. After spend 
ing a number of years at 
the mill of the Fenwick 
Lumber Co., at Fenwick, 





E. C. STRONG; 

In Charge of the Phila 
delphia (Pa.) Office of 
the Forest Lumber 
Co. 





W. Va.. he became con 
nected with the Forest 
Lumber Co., resigning 
after two years to join 
the Peytona concern. 

Mr. Strong. conse 
quently has had wide 
manufacturing, selling 
and executive experience, 





largely in hardwood, hem- 


: lock and white pine. 

The Forest Lumber Co. will, thru its Philadelphia 

Office, cater to the principal hardwood, hemlock 

and white pine consumers thruout the East and 

Sections of the middle West. It has large manu 
facturing interests in the South. 


Render Valuable Service to Loggers 


The Lidgerwood Manufacturing Co., New York 
City, is represented in the southern lumber pro- 
ducing sections by two expert logging engineers, 
R. S. Smilie and L. C. Hastings, who are eminently 
qualified to assist manufacturers in the solution of 
their woods problems. 

Mr. Smilie makes his headquarters with Wood- 
ward, Wright & Co., New Orleans, La., and has 
charge of Lidgerwood logging machinery in the 
South Central States. His experience in logging 
engineering is very wide. His first experience was 
gained during two years of redwood lumbering in 
northern California, after which he worked in the 
Grays Harbor camps of the Northwestern Lumber 
Co., Hoquiam, Wash. Later he spent some time in 
timber cruising and in the engineering department 
of the Hammond Lumber Co., Astoria, Ore. With 
this good basis to build upon he took a course in 
logging engineering at the Oregon State College, 
from which he graduated. During the war he 
served as engineering officer in the United States 
Air Service. Following his discharge he had 
charge of laying out the skidder settings and log- 
ging railroad of the Suncrest Lumber Co., Sun- 
burst, N. €., remaining with that concern two 
years. 

This experience in many different kinds of log- 
ging has given Mr. Smilie not only a wide knowl- 
edge of the various methods of logging but also a 





L. C. HASTINGS 
Of the Lidgerwood Manufacturing Co., New York 


R. 8S. SMILIE, 


realization of the fact that every logging proposi- 
tion is a separate problem and that local conditions 
must be met by the logging machinery properl) 
fitted for same. 

Mr. Hastings is at present visiting lumber camps 
in Florida, Georgia, Alabama and the Carolinas for 
the Lidgerwood Manufacturing Co. He is a grad 
uate of the Swarthmore College. After serving as 
lieutenant in the United States Tank Corps in 
France, he worked in the shops of the Lidgerwood 
company, spending his time both on the design 
and construction of logging machinery. He is now 
devoting his time to the Lidgerwood logging outfits 
in the woods, his shop experience combined with 
his knowledge of conditions under which the ma- 
chines operate making him a valuable service man. 


Represents Kansas City Concern 


J. L. Hawkins has been appointed, by the Dierks 
Lumber & Coal Co., Kansas City, Mo., as manager 
of its Chicago office, located at 1405 Lumber Ex 
change Building. He took charge last week. Mr. 
Hawkins has been connected with the Dierks con 
cern for thirteen years, in various capacities. He 
has had a thoro mill training at the Dierks opera 
tions, has handled traffic claims, and of recent 
years has been connected with the sales depart 
ment, traveling thruout the middle West. He is 
no stranger in this section, having covered the 
trade as far north as Detroit, Mich. 


Road Building Equipment Exhibits 

This has been “Good Roads Week” in Chicago 
from the fact that the American Good Roads Con- 
vress held its thirteenth annual at the Congress 
Hotel under the auspices of the American Road 
Zuilders’ Association. In connection with this 
event numerous exhibits of road building equip 
ment have been displayed at the Coliseum, and 
among the prominent exhibitors were the follow 
ing: Holt Manufacturing Co. had one each of 
its 10-, 5- and 2-ton “Caterpillars” on display. 


Brown Hoisting Machinery Co. exhibited one of its 
eranes and other “Brownhoist’ equipment. Elec- 
tric Wheel Co. showed one of its EWC power units. 
Barrett Co. displayed its “Tarvia’” products. Fed- 
eral Motor Truck Co. had on display a 2%- 
and 5-ton truck. General Motor Truck Co. ex- 
hibited three of its trucks and featured the GMC 
two-range transmission as giving super pulling 
power when needed. 

Other well known concerns that were well repre- 
sented with exhibit booths included Pawling & 
Harnischfeger; Bear Tractors (Inc.) ; Brookville 
Handy Sack Baler Co., American Steel & Wire 
Co., Barber Asphalt Paving Co., and Archer Iron 
Works. 

SR EAABBLGLGG“GAGl’ 


THE STORK VISITS BAGDAD 


BAGDAD, FLA., Jan. 15.—™M. S. (Peck) Cawthorn, 
popular sales manager of the Bagdad Land & Lum- 
ber Co., is the proud father of an eight-pound 
daughter born Dec. 30, 1922. She has been named 
Jane. 


Aberdeen—Hoquiam (Wash.) News 


Jan. 13..-High water has caused a shortage of 
logs on Grays Harbor, and the A. J. West Lumber 
Co., Donovan Lumber Co. (No. 2}, National Lum- 
ber & Manufacturing Co., Grays Harbor Lumber 
(‘o. and Hoquiam Lumber & Shingle Co. mills have 
had to suspend operations. The high water has 
practically subsided. 

Weather caused eighteen vessels to remain in 
port after securing their cargoes. Clearances yes- 
terday included the Carlos from the Donovan Lum- 
ber Ca, for California; Daisy Gadsby, from the 
Grays Harbor Lumber Co., for San Pedro; Mun- 
somo, for the east coast, and the Wabash, for the 
Atlantic seaboard. Vessels loading in the Harbor 
today are: Homestead, for the Atlantic seaboard, 
at the Grays Harbor Commercial Co., Cosmopolis ; 
Avalon, for San Pedro, at the Bay City Lumber 
Co.; schooner /rene, for San Pedro, from the 
Donovan Lumber Co.; the Boston Maru, for Japan, 
and Grays Harbor, for San Francisco, are loading 
at the Hulbert mill in Aberdeen. In Hoquiam the 
Evelyn is loading at the Grays Harbor Lumber 
Co. for the Atlantic seaboard, and the Arnest H. 
Meyers, for San Pedro. The schooner Zampa is 
still at the Port terminal, having been obliged to 
return to the Harbor on account of storms. The 
Vinita is expected to arrive today to take a cargo 
for Australia from the Aberdeen Lumber & Shingle 
Co. 

Clarence G. Blagen, general manager of the 
Grays Harbor Lumber Co., left Jan. 12 for San 
Francisco, Calif. He was accompanied by Mrs. 
Blagen and their daughter Virginia, who will 
attend school in California. 

The Pacific Lumber Agency will establish an 
office in Kansas City with W. T. Moffatt, of Aber- 
deen, in charge. Mr. Moffatt and family will leave 
here Feb. 1. For several years Mr. Moffatt has 
been associated with the Wilson Bros. Lumber Co., 
of Aberdeen. 

Senator J. W. Fordney, of Michigan, is in Aber- 
deen looking after his interests in the Coats Ford- 
ney Logging Co. He is the guest of his daughter, 
Mrs. Walter Stout. 


HYMENEAL 


GeBOTT—NORTON. J. Dell GeBott, of the 
GeBott Manufacturing Co., Muskegon, Mich., 
and Miss Blanche Leone Norton, daughter of Mr. 
and Mrs. W. B. Norton, Walkerville, Mich., were 
married at the home of the bride on Tuesday, 
Jan. 9. Mr. and Mrs. GeBott are making an 
extensive wedding tour of the South and will 
probably visit the West Indies before their re- 
turn. They will make their home after April 1 
at 62 Grand Avenue, Muskegon, Mich. Mr. Ge- 
3ott is well known among lumbermen, his com- 
pany being a manufacturer of filing room spe- 
cialties and dealer in new and rebuilt saw filing 
machinery. 


SHERMAN—RIPLEY. Announcement of the 
engagement of Miss Cornelia Emerson Ripley, 
only daughter of Mr. and Mrs. T. E. Ripley, 
of Tacoma, Wash., to Frederick Barreda Sher- 
man, of San Francisco, has been made. Miss 
Ripley’s father is president of the Wheeler-Os- 
good Co., of Tacoma, and one of the most promi- 
nent sash and door manufacturers in the coun- 
try. For the last two years Miss Ripley has 
been a resident of London, Kngland, where she 
has been doing research work in the British 
Museum. Mr. and Mrs. Ripley joined her abroad 
seevral months ago, Mr. Ripley still being in 
London on business. Mrs. Ripley and her daugh- 
ter, however, are wintering on an island off 
the coast of Spain. Mr. Sherman is the son of 
the late Dr. Harry Sherman, his mother having 
been the daughter of the Peruvian minister to 
Great Britain. He is a graduate of Yale and 
served in the 91st Division during the war. He 
is connected with the firm of Rollins & Co., San 
Francisco. The marriage will take place in the 
spring, probably in Europe. They will make 
their home in San Francisco. 
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( The Planters Luraber Co. 
JEANERETTE, LA, Limited 
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AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
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Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 


Lumber, Shingles, Lath, Pickets, Mouldings 
OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo., Ltd. 


Manufacturers DONNER, LOUISIANA 




















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 
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Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 


Tupelo 


Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 
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LOUISVILLE, KY. 


Jan. 15.—Louisville hardwood interests admit 
that business is running away with itself, due 
partly to heavy shipments on back orders, but 
also due to large volume of new business. De- 


mand is general coming from jobbers and general 
consumers. The hardwood trade is very active, 
and prices are a little firmer. Movement is 
heavier on white oak than it has been, while gum 
in all grades is active, and there is a good de- 
mand for chestnut, ash and poplar, and also for 
elm. Ash is better in top grades. Local quota- 
tions: Quartered oak, inch stock, FAS, $145; 
common, $75; plain oak, $115 and $65. Poplar, 
$120 for FAS; saps and selects, $85; common, 
$60; 2 A, $36, and 2 B, $25. Quartered gum, 
$115 and $70; plain, $110 and $67.50; sap, $55 
and $45. Walnut, FAS, $220; selects, $160; 
common, $110. Ash, $95 and $57; 6/4, $100 and 
$60; 8/4, $115 and $70; 10/4, $125 and $90; 
12/4, $130 and $100. Sound wormy chestnut, 
inch, is quoted at $40 for 4/4. 

The Louisville Point Lumber Co. has nearly cut 
out the logs in hand and, while it has a good 
many logs bought, it is not expecting early de- 
liveries, so the mill will close down for a few 
weeks at least. River deliveries have been slow, 
and good river logs today are scarce and high. 

The weekly meeting of the Louisville Hard- 
wood Club on Jan. 9 brought out the largest at- 
tendance in some weeks, there having been a total 
of seventeen present. General reports of members 
showed confidence and satisfaction with conditions. 

The Louisville division of the Southern Hard- 
wood Traffic Association has recently added two 
new members, these being the Ferguson Lumber 
Co., Louisville; and Evansville Veneer Mills, 
Evansville, Ind. 


MERRILL, WIS. 


Jan. 15.—-Sawmills and woodworking institutions 
thruout northern Wisconsin are operating at ca- 
pacity and a snowfall has assured farmers and 
jobbers of a good season of sleighing. The Wis- 
consin-Michigan Lumber Co.’s plant at Eagle River, 
and the Hackley-Phelps-Bonnell Co.’s plant at 
Phelps, are running day and night. The Wausau 
Lumber Co. is operating its sawmill at Rib Falls 
day and night, as is also the Hatten Lumber Co. 
at New London, Wis. The latter company is 
operating ten logging camps; 15,000,000 feet, or 
about double the cut of last year, will be put in 
by the Hatten company. The plant of the Rhine- 
lander Box & Lumber Co., at Rhinelander, Wis., 
has started sawing about 10,000,000 feet of hard- 
wood for the Mason-Donaldson Lumber Co., the 
cut to average 50,000 feet a day. The sawmill 
at Talbot, Mich., will start operating days on Jan. 
15, and on a day and night run Feb. 1. Mr. 
Andrews has contracted for a larger cut of logs 
than in any previous year. The Heineman Lum- 
ber Co., of Merrill, started its sawmill Monday, 
Jan. 8 and this week put the plant into operation, 
but will confine itself to a day run. 

Former Governor Edward Scofield and his son, 
George, of Oconto, Wis., have closed a $200,000 
deal of Idaho timber lands, in which they had 
been interested with the Pfisters. 


COLUMBUS, OHIO 


Jan. 15..-Lumber business in all of its branches 
is showing up actively since the first of the year 
inventories have been completed. Dealers are now 
going ahead placing orders for the replenishment 
of their low stocks. Factories are also coming 
into the market and buying is pretty general in 
all directions. The better grades of hardwoods 
are getting scarce and as a result there is more 
active buying of the medium and low grades. 
Southern pine is showing up fairly well, with a 
good volume of business being placed. Railroad 
traffic is better and shipments are coming in bet- 
ter, altho there is still considerable delay. F. B. 
Pryor, salesmanager of the W. M. Ritter Lumber 
Co., reports a better run of business in hard- 
woods both from factories and retailers. J. M. 
Andrew, head of the Andrew Lumber Co., says 
trade is fairly good. There is a marked tendency 
to advance prices in southern pine. W. BE. Jones, 
of E. J. & W. E. Jones, millworkers and retail 
lumber dealers, reports a fair amount of orders 
coming in for the time of year. John R. Gobey, 
head of the John R. Gobey Lumber Co., says trade 
in both southern pine and hardwoods is strong. 
Retailers are showing a disposition to stock up 
for the spring rush. 

The Central West Coal & Lumber Co., has taken 
a long time lease on a business block at Long and 
Pearl streets, which will be used for its offices 


when the remodeling is completed. 
tion was $235,000. 
The Doddington Co., 


The considera- 


which operates four retaj] 
yards and mills in Columbus, recently held an 
open house at its main office on West Broad 
Street, friends to the number of several hundred 
were entertained by a luncheon and special enter- 


tainment. 
EVANSVILLE, IND. 


Jan. 15.—Hardwood business continues quite 
good, with both orders -and inquiries coming in 
more briskly than had been expected. Plain and 
quartered white oak and plain red oak are moving 


briskly. There is a good demand for gum from 
the various furniture factories in this city. Rail- 


road companies continue to buy quite liberally of 
ties. Box trade shows an increase over that of 
January of last year. Crate and basket manu- 
facturers are enjoying a very good trade. Veneer 
factories are being operated on steady time. Logs 
are coming in more freely than they were two 
months ago. Log prices are rather high. Many 
retail — are badly broken. 

J. C. Greer, of the J. C. Greer Lumber Co. and 
former president of the Evansville Lumbermen’s 
Club, will leave for a trip thru the South within 
a short time, and will inspect the company’s stave 
mills in Tennessee. 


INDIANAPOLIS, IND. 


Jan. 16.—With orders and inquiries from both 
industrial users and retailers pouring into the 
offices of distributers here, there is unusual ac- 
tivity in hardwoods. With the exception of the 
automobile, virtually every industry is making an 
unprecedented demand for stocks. The automobile 
factories here are not producing and are not buy- 
ing. Only high-priced cars are manufactured in 
Indianapolis, and it will be at least two weeks 
before the results of the New York show are seen. 
However, body factory executives have about quit 
eatering exclusively to the automobile factory busi- 
ness and are going out after business direct with 
the ultimate user, and as a result they are busy. 
Truck and taxicab bodies especially are in big de- 
mand. Flooring and interior finish mills report 
an unusually bright prospect for the spring season. 
Prices are certain to go higher and there is an 
uneasiness, especially among the retailers, lest ad- 
vances have an ill effect on spring construction. 
Stocks in retail yards are very low, tho most of 
the industrials report shipments coming thru in 
fair shape. It is expected that buying here will 
continue until summer. 


BUFFALO, N. Y. 


16.—Lumber prices generally have been 
An advance of $5 or 
this included 


Jan, 
very strong for some time. 
so was made about two months ago; 


the low grades of white pine and a few other 
competing woods. Another advance has just been 


made which runs as high as $10 in the higher 
grades of white pine, and proceeds gradually down 
to the lower grades, which are again marked up 
$5, with $2 or $3 in Norway and spruce. North 
Carolina pine has also advanced and also some 
Pacific coast woods and the hardwoods along with 
the rest. This means that dealers who have lumber 
in their yards find the demand so much greater 
than they expected that they are afraid their 
stocks will all be gone before spring shipments are 
in. So the measure is a matter of self defense 
more than anything else. The more conservative 
members of the trade believe that this state of 
things will last until fall. Heavy general snow 
storms now falling will cut down winter building 
considerably. Some lumbermen predict that one 
of the greatest scrambles for lumber ever known 
will take place the coming spring, because of the 
lack of supply. 

Fred M. Sullivan has returned from a_ business 
trip to Michigan and reports a strong demand for 
hardwoods at the yard of T. Sullivan & Co. 

B. Franklin Betts, of Philadelphia, was a visitor 
here last week at the offices and yard of the Betts 
Lumber Co. 

The Tifft Lumber & Supply Co., which was incor- 
porated here about a week ago, will open a re tail 
yard at Hopkins and Tifft streets, in charge of 
Claude Zachman, who was formerly with the Har- 
rigan Lumber Co. 

M. A. Edwards, who was connected with the 
southern branch of Mixer & Co., at Greensboro, 
N. C., has started in business on his own account. 

W. L. Morley, representative of the Lanier & 
Paterson Lumber Co., has returned from a visit 


of several weeks to the company’s offices and mills. 
W. Bodge & Co., has been formed 


The firm of C. 
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as successor of the C. W. Bodge Lumber Co. J.C. 
Chambers has been admitted as a partner and will 
cover New York State territory between Rochester 
and Albany, with headquarters in Syracuse. 

A number of the local lumbermen will attend 
the annual convention of the Canadian Lumber- 
men’s Association at Montreal on Jan. 24 and 25, 
among them Horace F. Taylor, Hugh McLean and 
Jacob F. Hirschmiller. 


CLEVELAND, OHIO 


Jan. 16.—Lumbermen are optimistic and show 
a disposition to order stock wherever it can be 
obtained. Cleveland lumbermen find that the 
southern mills and those on the west Coast have 
pretty badly broken stocks, and that mill owners 
are disposed to give what they want to sell in- 
stead of what the purchasers want to buy. The 
mills are very cautious about taking orders for 
any volume, at all events. There are fewer transits 
than usual. There has been a good deal of buying 
done since inventory. It is the opinion in the 
trade that more lumber is going out of the retail 
yards than in any January and December in recent 
years. Local conditions are good, and prospects 


excellent. 
BAY CITY, MICH. 


15.—The market continues in rather a 
feverish state and indications point to further 
advances. Hardwood consumers are facing a 
serious shortage of stock and, with a rapidly in- 


Jan. 


creasing demand developing, buyers will find it 
dificult to supply their requirements. The auto- 


mobile body interests are contracting for all avail- 
able dry kiln space to dry green stock in order 
to insure their supply. The demand for low grade 
items has increased to such an extent that these 
stocks have been reduced to a low point for the 
first time in over two years. Flooring stock is 
practically out of the market and, with an ex- 
tremely large demand for hardwood flooring in 
prospect this spring, it is predicted that this in- 
dustry will consume the entire winter cut. The 
weather has greatly improved the logging situa- 
tion. The supply of labor is sufficient for all 
needs, and a very large output is assured. All 


sawmills in this section are now operating 
steadily. 

MILWAUKEE, WIS. 
Jan. 15.—The lumber market here continues 





strong in the face of a firm demand. All grades, 
with few exceptions, are moving; the exceptions 


being the lumber which can not be obtained. Low 
grades are gaining in strength weekly, because 


of the shortage of better grades. Northern No. 3 
hemlock is very strong, box grades are active, and 
cheap building lumber is in heavy demand. With 
very mild weather, building activity is widespread. 
Owners of yards are becoming frightened at the 
prospect of facing a shortage in 1923. Yard stocks 
are in the main low. Mill stocks are badly broken, 
and there is little chance to replenish them. Mill 
representatives report alarm at the absence of 
snow, which until a few days ago had hardly 
sufficed to whiten the ground. Small farmers and 
others were accordingly unable to harvest their 
crop of lumber, due to uncertainty about getting 
it to the mills. Camps are expecting a record cut, 
and apparently this year’s footage will go above 
the expectations of conservative operators, 


MARINETTE, WIS. 


Jan. 15.—With favorable weather, logging opera- 
tions are active, there being every indication that 
all previous records will be surpassed. The local 
mills are running steadily. 

Lumber is moving freely. Prices are not as 
high as during the abnormal times directly after 
the war, but expenses are not so great either, 
and business is on a firmer basis. 

The Northern Woven Lath Co., of Iron Mountain, 
has received all its machinery with the exception 
of one motor, and it is expected that the plant 
will soon be in operation. Besides lath, the com- 
pany manufactures veneer from select lumber for 
furniture manufacturers. The Elmore veneer 
Plant in Oconto will soon be in operation. The 
company is in the market for a quarter of a 
million feet of basswood veneer logs and elm hoop 
logs. It is announced that the plant of the 
Escanaba Veneer Co. is to resume operations, after 
being closed for about two years. 
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BOXBOARDS 


_San Francisco, Calif., Jan. 13.—The outlook for 
California pine box shook is considered very fa- 
vorable. Stocks of box lumber are none too 
plentiful, but a normal production of shook is 
expected for the year. A fair volume of orange 
shook has already been contracted for. Box 
factories in California and the Klamath Falls 
districts are planning a heavy production. The 
Principal white and sugar pine mills are operat- 
ng their box departments on a good scale. 





SASH, DOORS and MILLWORK | 


With inventories and annual repairs for the 
most part completed sash, door and millwork 
manufacturing plants are squared away for a big 
year’s business. Never was the outlook brighter for 
a year of great activity in the building line. From 
present indications the demand for sash, doors and 
all kinds of interior finish will be of sufficient vol- 
ume to keep both special work and stock plants 
busily employed thruout the year. 

Current conditions at various manufacturing and 
distributing centers are reflected by the following 
brief reports: 

There is considerable activity shown in millwork 
circles in Columbus, Ohio. Mills making interior 
trim, doors and sash are still busy on orders which 








had been booked some time ago. Scarcity of 
skilled labor is reported by most mills. With mild 
weather prevailing there are a number of new 


projects going on and figuring is expected to be 
real active within a month. Prices on all mill- 
work, doors and sash are firm and there is no dis- 
position to cut them in order to force trade. 
Kansas City (Mo.) plants are running full time 
and reports indicate that most of the other plants 
in this section are getting about all the business 
they can handle. Yard demand is reported rather 
slow with the city plants, but the volume of spe- 
cials is large. Prices here remain unchanged. 
Sash and millwork plants at San Francisco, 
Calif., are doing a normal business for the time 
of year, with the building outlook very encourag- 


ing. Sash and door factories in the bay counties 
district have a large volume of business in pros- 
pect and are employing good forces. Finished 


door factories connected with the white and sugar 
pine mills are keeping up their outputs and there 
is a good demand for their products. There is a 
strong demand for sash and door cut stock. 

Tho some expressions of misgivings as to the 
outlook for construction work in Baltimore are 
heard, the business in sash and doors keeps up 
well and the factories as well as the jobbers have 
enough to do to keep them going. Less delay is 
encountered in getting shipments from the mills, 
tho these plants are still more or less behind with 
orders. No material changes in quotations have 
taken place, but the list is generally characterized 
by much firmness. 

The weather has been severe this month at Buf- 
falo, N. Y., which has caused some check to build- 
ing operations, but the door factories and planing 
mills have a steady amount of trade, the volume 
being better than in some preceding years. With 
improved weather it is expected that trade will 
show much improvement. 

According to glass trade reports producers are 
beginning to note a more urgent demand for win- 
dow glass than has prevailed during recent weeks. 
Stocks in hands of manufacturers and jobbers are 
reported low. 

T. R. Merrell, of Long Beach, Calif., president 
of the Merrell Sash & Door Co., delivered an 
address on “Football Management as Applied to 
Business” before the regular Tuesday meeting of 
the United Sash & Door Dealers at Long Beach. 
Mr. Merrell emphasized the need of codéperation 
and team work. At the next meeting of the or- 
ganization, the question of launching a codperative 
advertising campaign is expected to be discussed. 
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Sash and Door Men’s New Quarters 

ATLANTA, GA., Jan. 16.—As evidence of the in- 
creasing importance and influence of the Southern 
Sash, Door & Millwork Manufacturers’ Associa- 
tion, Secretary C. B. Harman has found it neces- 
sary to secure enlarged quarters for the general 
offices located in this city, and the offices of the 
association now are at 451-454 Candler Annex. 
In its new quarters the association has practically 
doubled its facilities, and Secretary Harman is 
looking forward to a big year’s work for the good 
of the millwork industry during 1923. 


MAHOGANY 


Boston, Mass., Jan. 15.—Demand for mahogany 
is very active from practically all classes of con- 
sumers. The call for mahogany builders’ fin- 
ish is a feature. The use of mahogany in radio 
sets also is gaining in importance. Railroad car 
builders are buying more freely. The largest 
American manufacturer of African mahogany is 
endeavoring to hold prices down to present 
levels and quotes the following wholesale prices 
on air dried plain lumber to regular customers: 


1/4 & 5/4 6/4 48/4 10/4 & 12/4 


FAS ........$190@195 $170@175 $110 
No. 1 com... 200 175 110 
No. 2 com... 210@220 180 1204120 








The Only 
Successful 


3-in-] 
Machine 


Pocket Cutter Each entirely 
A Pulley Mortiser independent 
Variety Saw Table. of the other. 


Saves Dollars—Saves Labor 


Bulletin D-44 gives you benefit of our 
years experience in building window 
frame machines. 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S.A. 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamshir Agents 
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If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, ' 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St: Louis, Mo. 


Phone, State 9022. 


~ The Largest Poplar Mill in the world. 
WHITE 


oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA, 
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Manufacturers 


Short Leaf Pine and Hardwoods 





4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak *2x%p. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 
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Colonial Lumber Company 


Manufacturers and Wholesalers 


Yellow Pine Lumber 


JACKSON, MISS. 


Yard Stock 
Shed Stock 
Timbers 

Factory Flooring 


Railroad Timbers 
Car Material 
Implement Stock 
Crating Stock 
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** Service First ”’ 




















a LONGLEAF bs 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
ILLS 

_ on Point Howison ‘Fen Mile Cedar Lake 





Daily Capacity 
400,000 Feet. 











CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 























MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
**‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Buikiing, Chicago, Ill. 











TACOMA, WASH. 


143.—That the new port docks built by the 


Jan. 
city of Tacoma recently handled 
of lumber during 1922, of which 105,000,000 feet 
was shipped out on ocean going carriers, is shown 
by the annual report of the port officials made 
public this week. In addition the port handled 
20,000 tons of general freight. The city harbor- 
master’s report also shows the growth of Tacoma’s 
shipping business, as 1,341 ocean going vessels 
called at Tacoma docks during the year. This is 
an increase of 305 over 1921. 

Lumber carriers at the Tacoma docks during last 
week included the following: For California, 
Northland, at Baker dock; Stanley Dollar, at 
Eureka dock; Culburra and Donna Lane, at Port 


145,000,000 feet 


dock. For the Atlantic coast, Ipswich and Jowan, 
at Baker dock; Carolyn, at Dickman mill; Edgar 
Luckenbach and Chattanooga City, at St. Paul 
mill, and Homesteader, at Port dock. For the 
Orient, Achilles, Kingasan Maru and Koshun Maru, 
at Port dock, and President Jackson, at Terminal 
dock. For Australia, Strathlorne, at Puget Sound 


mill, and T’alabot, at Port dock. For the Hawaiian 
Islands, Manukai, at Terminal dock. For South 
America, President Hayes and Romulus, at Ter- 
minal block, and Santa Cruz, at Baker dock. 

A contract for $300,000 worth of box shook 
was awarded last Wednesday to the Pacific Box 
Co., of Tacoma, by the Asiatic Petroleum Co., 
according to an announcement made by Ralph H. 
Shaffer, president of the local concern, The shook 
will be used in the manufacture of oil cases and 
will be shipped direct from the company’s Tacoma 
docks to Australia and the Straits Settlements. 
The Pacific Box Co. has also started shipping shook 
to Curacao. The petroleum contract and the 
Hawaiian pineapple crate business have booked the 
entire output of the company for the next six 
months, according to Mr. Shaffer. 

Three dead} more than a dozen injured and a 
loss of nearly $75,000 was the toll taken last 
Sunday morning at the West Fork Logging Co.’s 
camp near Morton when a wall of water from the 
Tilton River swept down on the camp and prac- 
tically wiped it out of existence. <A  cloudburst 
in the upper Tilton Valley, which caused the river 
to overflow its banks and back up behind a huge 
log jam, was the cause of the disaster. The 
water backed up behind the jam to a depth of 
10 feet and the terrific pressure finally caused 
the breaking of the natural dam and sent the 
waters down on the camp. <A wall of water 
five feet high, with the debris of the log jam on its 
crest, struck the camp at 4 o’clock in the morning. 
suildings were swept away by the rush of water 
or smashed to matchwood by heavy logs, half a 
mile of railroad track was washed out, a bridge 
and much logging equipment destroyed and the 
electric system of the camp put out of operation. 
Employees and their families woke from sleep to 
find themselves struggling in the waters. The 
force of the pressure was shown by the fact that 
a logging locomotive was picked up from the rails 
and carried a hundred yards down stream and 
left high and dry on the river bank. Communica- 
tion with Tacoma was cut off and it was only 
by a detour thru Chehalis, forty miles south, that 
reports of the accident reached the city. The 
fact that only three lives were lost was considered 


remarkable. Reports received by L. T. Murray, of 
Tacoma, president of the West Fork Logging Co., 


show that thirty-six buildings were 

demolished in addition to the damage done to rail- 

road equipment, logging machinery and roads. 
The floods which have menaced all of the west- 


completely 


ern Washington during the last week have done 
little damage in the neighborhood of Tacoma, 
aside from the destruction at the West Fork 


Logging Co.’s camp. The Peterman Manufactur- 
ing Co. was forced to suspend operations for three 
days’ when the water was at its highest, but all 
the other local mills have continued operations 
without a break. Some of the mills outside of the 
city have had to close on account of high water, 
and the cessation of work in the logging camps 
has caused an acute shortage of logs which has, 
in turn, forced several of the out of town mills 
to close. The situation is improving and it is be- 
lieved the worst of the flood is over. 

Lumber manufacturers should assist in the de- 
velopment of a demand for mill refuse as fuel, for 
Tacoma industries, and should push the use of 
this material as much as possible, according to 
J. McDonald, of the Economy Fuel Co., who was 
the principal speaker at the regular meeting of 
the Tacoma Lumbermen’s club last Wednesday. 
Mr. McDonald pointed out that a steady market 


for mill refuse will be a big advantage in the 
club’s attempts to secure new industries for 


Tacoma, especially woodworking plants, and will 


give the mills themselves an additional source of 
revenue. Mr. McDonald submitted figures showing 
the lower cost of mill refuse as compared with oil 


or coal. He declared that a large number of 
Tacoma industries are already using waste and 


urged the club to organize a campaign to secure 
its adoption by all local manufacturing concerns, 
A discussion of the subject followed Mr. McDonald’s 
talk and it was the consensus that a campaign as 
suggested would be of great benefit to the industry, 
It was decided to put the whole matter in the 
hands of a committee with instructions to make a 
full investigation und report back to the club ag 
soon as possible. President John E. Manley an- 
nounced he would name the members of the com- 
mittee later. The remainder of the meeting was 
devoted to a discussion of the attitude to be 
taken by the lumber manufacturers toward pro- 
posed changes in the State industrial insurance 
laws. A meeting of representatives from all in- 
dustries was held in Seattle Thursday, and a 
large delegation of Tacoma lumbermen attended. 

The second monthly meeting of the recently 
organized Northwest Lumber Buyers’ Club was 
held last night at the Tacoma Hotel with twenty- 
five of the members present. The small attendance 
was due to the flood conditions in southwestern 
Oregon and Washington, which prevented many of 
the members from reaching Tacoma for the meet- 
ing. Ernest Dolge, of Ernest Dolge (Ine.), was 
the principal speaker and discussed the relations 
between the lumber buyer and the manufacturer, 
detailing many of his own experiences as_ buyer 
before he entered the manufacturing field. The 
buyers discussed market conditions at length, and 
it was agreed that the market is extremely strong 
and that orders are difficult to place at present. 
President Robert W. Adair, of the Burton Beebe 
Lumber Co., Seattle, presided. The February meet- 
ing will be held Feb. 8. 

The work of clearing the ground of the old 
Tacoma Mill Co.’s site in preparation for the con- 
struction of the new mill of the Henry Mill & 
Timber Co, was begun this week. The old build- 
ings of the Tacoma Mill Co. are being wrecked and 
work has been started on the construction of a 
log dump. Complete plans for the new mill have 
not yet been drawn but will be ready by the time 
the ground is in shape for actual construction 
work, 

The Elbe Lumber & Shingle Co. has opened a city 
office in the Tacoma Building. The Elbe company 
is planning to rebuild its plant, destroyed last 
summer by fire, but the exact location and the size 
of the contemplated mill have not yet been an- 
nounced. 

Organization of a new lumber firm was announced 
this week. ‘The concern will be known as the 
George R. Barker Lumber Co. and is capitalized 
- $25,000. Incorporators are George R. Barker, 

. E. Nygren and L. Lloyd. 

Incorporation of the Connelly Creek Coal & Tim- 
ber Co., capitalized at $50,000, and designed to 
develop the mineral and timber holdings north of 
Morton owned by Samuel Hill, was announced 
Wednesday. The new firm was incorporated by 
Mr. Hill and R. A. de Turrenne. 

The annual meeting of the stockholders of the 
Wheeler-Reese Lumber Co. resulted in the reélec 
tion of all last year’s officers. P. L. Reese was 
named president; Welles Wheeler, vice president 
and treasurer, and H. O. Wheeler, secretary. The 
company’s plant has been shut down for several 
weeks on account of high water and a shortage of 
logs. 

G. B. Richardson was reélected president of the 
Fir Tree Lumber Co. at the annual stockholders 
meeting held last Tuesday. J. G. Startup was 
named vice president, and H. L. Martin, secretary. 


L. ‘T. Murray, president of the West Fork 
Logging Co., was elected to the board of directors 
of the National Bank of Tacoma at the annual 
stockholders’ meeting last Tuesday. Mr. Murray 
was the only new member to be taken on the 
board. Other prominent lumbermen who were 
reélected to positions on the board were Minot 


Davis, of the Weyerhaeuser Timber Co.; J. 1. 
Gregory, president of the Tidewater Mill Co.; T. 
E. Ripley, president of the Wheeler, Osgood Co. 
and Henry Hewitt, of the Hewitt, Lea, Funk Co. 

A. H. Onstad, mill architect for the Weyer 
haeuser Timber Co., was elected president of the 
Tacoma chapter, American Association of Engi- 
neers, at the annual meeting of the chapter last 
Saturday. John G. Heinz, of the American Wood 
Pipe Co., was the principal speaker at the meetiDé 
and described the methods of wood pipe manu 


facture. 

Mark E. Reed, of Shelton, one of the principal 
logging operators of the State, was elected spe aker 
of the house of representatives at the first day’s 
session of the new legislature last Monday. Mr 
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Reed was elected last November without opposition 
and has served in the legislature for the last 
twelve years. Mr. Reed was named speaker just 
sixty years after his father, the late Thomas E. 
Reed, was elected to the same office in the old 
territorial assembly. Mr. Reed is the first native 
gon of Washington to be chosen speaker of the 
lower house. 

Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., returned last Monday from a 
trip to California. Mr. Griggs stated that the 
demand for Northwest lumber is still heavy in the 
South, and that business conditions appear ex- 

lent. 
or H. Landram, sales manager for the St. Paul 
& Tacoma Lumber Co., left last Monday for the 
East. Mr. Landram will be away six weeks on a 
pusiness trip. 

J. T. Gregory, president of the Tidewater Mill 
Co., left last Monday for the Atlantic coast, where 
he will spend several weeks. Mr. Gregory had 
just returned from the Hawaiian Islands, where 
he spent most of November and December. 

Mr. and Mrs. William R. Ripley will sail Jan. 
96 for China and the Far Bast, where they will 
spend several months. Mr. Ripley is secretary of 
the Wheeler, Osgood Co. 

L. L. Doud, president of the Defiance Lumber Co., 
left for California last Monday for a two months’ 
vacation. 

The Tacoma Mill Co., Charles E. Hill, manager, 
is still owner of a considerable aggregate of prop- 
erty in this State, notwithstanding the recent sale 
of the Old Town mill site to W. Yale Henry and 
associates, who have formed the Henry Mill & 
Timber Co. The deal for the mill site, where the 
new concern will erect a modern plant, includes 
ten acres of tide land and 15.66 acres of upland, 
the two tracts together forming an excellent loca- 
tion for a tidewater operation. Mr. Hill, as man- 
ager of the Tacoma Mill Co., is still adminstering 
150,000,000 feet of old growth timber in Thurston 
County, in addition to 9,000 acres of logged-off 
land and seventy-five lots in Mill Addition to 
Tacoma. The mill site proper is historic property. 
Its history dates back to territorial days in 1868, 
when Hanson, Ackerson & Co. set up a tidewater 
mill and began cutting into the virgin timber of 
Puget Sound. In 1880, with the passing of Mr. 
Ackerson, who was one of the leading figures in 
the founding of Tacoma, the firm became known 
as Hanson & Co. About four years later, March 
9, 1884, Charles E. Hanson, who had gained ex- 
clusive control of the property, organized the 
Tacoma Mill Co., which continues to the present 
day. After the death of Charles Hanson, William 
Hanson became manager, and on April 1, 1898 he 
was succeeded by Mr. Hill, who is now resident 
manager of the property of the company in Wash- 
ington State. 

That Tacoma is to lumber what Pittsburgh is to 
steel, Detroit to automobiles or Akron to rubber, 
is being emphasized and called to the attention of 
the lumber buyers of America thru the campaign 
of the Tacoma Lumbermen’s Club, the first adver- 
tisement of which appeared in the AMERICAN 
LUMBERMAN of Jan. 6. 

In heralding to the world their claim that 
Tacoma is “The Lumber Capital of. America,” the 
Tacoma lumbermen have assembled a_ startling 
array of facts. In the district-which centers in 
and markets thru Tacoma, more than 4,000,000 
feet of lumber was cut every 8-hour working day 
during 1922. More than ten thousand men are 
employed by the mills and forest products factories 
of this district. 

Besides its enormous production of rough and 
finished lumber, Tacoma has the largest production 
of fir doors, fir veneer panels and wooden columns 
of any city in the world, while its planing mill 
and woodworking industries have been developed to 
— extent than those of any other western 

y. 

Its transportation facilities are especially favor- 
able, as fifty of the sixty-three mills from which 
Teports were obtained do business both by rail 
and water. 

Forest products manufactured include rough and 
finished lumber of yellow fir, western hemlock, red 
cedar and spruce; shingles; lath; cross arms; fir 
conduit ; columns; sash, doors, frames, box shook ; 
8g cases; berry crates; broom and mop handles; 
wood containers ; fir car sills, framing, decking and 
Stringers; bridge material; silo and pipe stock; 
plano keybeds, garage doors and bee hives. 

‘The object of the campaign,” explains A. H. 


(andram, president of the Tacoma Lumbermen’s 
lub, “is to give to the men who are buyers of 
lumber 


f and forest products an adequate conception 
of the enormous ‘production in this city and the 
Speen onal facilities for shipping and caring for 
— orders. We are also addressing it to the 
a are looking for a location for wood- 
pi oa" industries which require snch advantages 
dbund and water sides, cheap electric power and 
world in raw material. While we now lead the 
of F n many of these lines, there is still plenty 
oom for the development of others.” 


Mingled with the business emphasis of this cam- 
paign, a strong appeal is also being made that 
those interested visit Tacoma and enjoy its re- 
markable climatic and scenic attractions—to get 
acquainted with the city at first hand. TIllustra- 
tions of the famotis mountain which towers above 
the city, located almost in its ‘door-yard,” lend 
an attractive touch to the advertisements. 


SEATTLE, WASH. 


Jan, 13.—In the words of a leading fir manu- 
facturer, “things are looking pretty good, if they 
don’t get out of balance.” His plain meaning 1s 
the hope that prices, which have been strength- 
ened by the extraordinary situation in California, 
may not rise to a point beyond reason, and begin 
running wild. There is a feeling that the prac- 
tice of cutting common, which uses up the greater 
part of the log, and selling the output at a con- 
siterable loss, with the expectation of making up 
the deficit on uppers, ought to be changed, so as 
to place the lower grades on a decent basis of 
profit. At the same time millmen are thinking 
harder than ever before on the proposition of se- 
curing a larger percentage of uppers from their 
cut. It is entirely likely that there is a quiet 
shifting of attitude from an ambition to cut to 
capacity on quantity to a somewhat reduced out- 
put with a larger proportion of high grade stock. 
Heretofore, a critic of west Coast methods ob- 
served, the average mill has chosen to turn out a 
record cut. Assuming that a mill could cut 
300,000 feet a day, the system up to the present 
time has been to crowd the output up to that 
figure—notwithstanding the fact that by reducing 
the cut to 260,000 feet and receiving just as much 
money, there would be a showing of higher grades. 
The best evidence of this tendency toward making 
more out of the log is shown in the close study of 
shop grades, and the effort of numerous mills to 
turn out a higher percentage of clear. 

There has been a quick and unexpected turn in 
the affairs of the intercoastal trade, with a sud- 
den accumulation of space which nobody seems 
eager to fill with lumber. Not so very long ago, 
the steamship lines were saying that all space had 
been booked ahead, with the result that the average 
shipper had a hard time of it. Today, the steam- 
ship lines are offering space. At the outset of 
the year, shippers were paying as high as $16.75; 
today space ig freely offered at $15.50, and some 
as low as $15. Two explanations are given for the 
softening—that numerous contracts for space have 
been canceled, and the entry of additional tonnage. 
For the time being, at least, there is plenty of 
space, at reduced rates. 

California is paying probably $3 more for lum- 
ber than a short time ago. The inquiry, which 
has uniformly been heavy, is now simply tre- 
mendous. The demand is strong for practically 
everything, since there does not seem to be 
enough stock in sight to satisfy requirements. 
Likewise there continues to be a heavy demand 
for car material. 

A good many shippers who have contracted for 
charters for January and February loading are up 
against a hard proposition. High water on the 
Columbia River has not only forced mills to shut 


down, but has had the effect of throwing addi- | 


tional business in this direction where the mills 
are so heavily loaded that they do not care to 
supply requirements outside of their own bookings. 

Accompanying the California demand is a strong 
up shoot in lath, which are now probably $1.50 
higher than in December. A shortage of cement 
in that State is said to have caused a slackening 
in the demand during the latter part of 1922, but 
now the market is coming back strong, with prices 
firming rapidly. 

F. E. Worden, of the F. W. Worden Lumber Co., 
Oshkosh, Wis., will reach here in a short time, 
to renew his west Coast connections. 

Ralph Hutchins, of the Hutchins Lumber & 
Storage Co., Blue Island, Ill., is in the Puget 
Sound country, on business connected with his 
firm. 

W. B. Henderson, in charge of the foreign trade 
department of the Seattle Chamber of Commerce, 
was guest of the wholesalers at their Thursday 
luncheon, and gave an interesting talk on trade 
conditions as relating to the lumber industry. Mr. 
Henderson was formerly commercial agent of the 
Department of Commerce, with headquarters in 
this city. ' 

Ed R. Hogg, of the Atlas Lumber Co., has been 
seriously ill at his residence for the last two weeks, 
He is now reported to be on the road to recovery. 

F. R. Titcomb, general manager Snoqualmie 
Falls Lumber Co., has been elected a director in the 
First National Bank of Seattle, and A. 8S. Kerry, 
well known logger and lumberman, has again been 
chosen as a director of the Dexter Horton National 
2 
“in Freda A. Tilden, who managed the publicity 
for the Seattle Community Fund during 1922, 
has been made director of publicity and advertis- 
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N. C. PINE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bldg. 
GEO, W. JONES, Mer., Phone ¥82 Gramercy 


PHILADELPHIA: Real Estate Trust Bldg.: 
E. D. WOOD, Manager 




















PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 
Planing Mills....... ciududdhaanataened 400,000 feet 
Saw Mills...... dtabdaseetatesanscncas 600,000 feet 
MILLS 
Franklin, Va. Arringdale, Va. 
Wallace, N. C. 
Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


| SHIPMENT BY CAR OR 





CARGO, ROUGH OR DRESSED 





Sales Representatives: 
L. C. LITCHFIELD, - - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - = = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa 


Main Sales Office, SUFFOLK, VA. 








A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE | CYPRESS'’ 
LUMBER and ' 
Kiln Dried, Dressed G U M 


and Rough 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia,.N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, ) 








= 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. 4&4 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, IIl. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
wae of 300,000 feet 
re) 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
& 


2, 

% 
() 
G 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
Fine gor gnion §=—s Baltimore, Maryland 











North Carolina Pine 
Southern Pine 





l l 





Serving the East 


By opening a wholesale lumber depart- 
ment and making reliable mill connec 
tions, we are able to serve the East Coast 
trade promptly and efficiently. 


We solicit inquiries from buyers and 
lists from manufacturers, 


Norfolk Coal €& Ice Co., Inc. 


NORFOLK, VA 


Manufacturers’ Agents, 








eo Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. C. PINE *<ry, co 


tcsattt Yellow Pine "yeh 


We are Car and Cargo Shippers. 








ELLINGTON & GUY, Inc., Fass Pisa Bi. 








North Carolina Pine 


ibe y= value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 











ing for the Metropolitan Building Co., succeeding 
Miss Margery Curry, who resigned a short time 
ago to accept a position in Chicago. 


PORTLAND, ORE. 


Jan. 13.—The only complaint to be heard in 
lumber circles here these days is that buying is 
dificult. The volume of lumber going into Cali- 
fornia is limited only by the vessels available, and 
there is also a good rail demand. The bulk of 
material going by rail is car material. Everybody 
is looking forward to a good year’s business and it 
is generally predicted that there will be an ad- 
vance in the price of common. 

W. M. Parelius, jr., representative here for J. R. 
Hanify, of San Francisco, says that California 
business is about as active as it can be, the com- 
pany keeping its six boats moving as fast as pos- 
sible hauling lumber from the Columbia River, 
Coos Bay and Eureka to California ports. } 

Heavy rains caused considerable interruption i 
rail traffic thruout Oregon and Washington last 
week, but in most instances communications have 
been reéstablished. Mills on the Tillamook were ma- 
rooned for four days and central Oregon towns 
were cut off for about the same time. All the 
streams rose out of their channels and inundated 
large areas, going in many places to a stage four 
or five feet over the highways. It rained heavily 
for a couple of weeks and is still raining, but the 
streams are receding. Some logs were lost, but 
the total damage was surprisingly small. 

The Portland Lumbermen’s Club is preparing for 
a dance and card party, the first in its history, to 
be given at Christensen’s spacious hall, on the 
evening of Thursday, Jan. 25. It is expected that 
it will be fully as successful as the first club ban- 
quet a couple of months ago. Elmer F. Xanten, 
of the Cutler Lumber Co., is looking after the pre- 
liminary details. The programs will be printed on 
veneer, 

For the purpose of enlarging its operations, 
the Willamette Iron & Steel Co. has placed on the 
market thru a number of Portland banks an issue 
of first mortgage 6 percent serial gold bonds, which 
are meeting with a strong demand. The plant, 
which was established in 1865, has grown steadily 
till it is now one of the largest of its kind in the 
world, and the planned additions will probably 
give it first place in the field of logging machinery 
construction, altho the entire business is not con- 
fined to that branch of work. One of its latest 
departures was construction of logging locomo- 


tives, as recorded in the columns of the AMERICAN 


LUMBERMAN a few weeks ago. 

The Clark & Wilson Lumber Co.’s mill at Linn- 
ton will resume operations next Monday, after 
having been shut down several weeks for general 
repairs. O. M. Clark, senior of the firm, is plan- 
ning to leave on a trip to Europe shortly. Mr. 
Clark is a confirmed traveler, having in recent 
years made extensive tours of the Orient and South 
America. 

The Duluth-Oregon Lumber Co.’s leased mill, 
that of the North Pacific Lumber Co., in Portland, 
will start up before the end of the month, the 
necessary overhauling having been rushed. W. E. 
Barnes, who managed the mill when it was oper- 
ated under lease to C. F. Swigert and others dur- 
ing the war, is to be the manager, and R. V. 
Shafer, formerly superintendent at Wauna, will be 
the superintendent. 

The Tumwater Lumber Mills Co., of Tumwater, 
near Olympia, Wash., has opened a Portland sales 
office to handle the sales of Tumwater Ready-Cut 
Homes, with D. M. Clay, formerly sales manager 
for the Aladdin Co. here, as representative. The 
Tumwater homes are not of the portable variety. 
The lumber is cut and fitted, marked and bundled, 
or crated, according to detailed specifications at- 
tached to the plan. 

Elmer T. Connell, of eastern Oregon, has be- 
come associated with R. G. Harrison in the Harri- 
son Lumber Co. Mr. Harrison was formerly sales 
manager for the Alen Murphy Lumber Co. and 


represented here W. R. Chamberlain & Co., of San’ 


Francisco, when that company had a Portland 
office. About two years ago he entered the whole- 
sale business for himself. 

F. W. Ahern, who came here from St. Louis some 
time ago, where he had been in the lumber trade 
for several years, is now engaged in the wholesale 
lumber business, under the name of the City Lum- 
ber Co. Mr. Ahern is a brother of P. J. Ahern, 
who succeeded C, B. Stetson as manager here for 
the Emerson Hardwood Co. 

A. C. Dixon, general manager of the Booth- 
Kelly Lumber Co., Eugene, Ore., and president of 
the West Coast Lumbermen’s Association, was in 
Portland today, en route home from the meeting 
of the board of trustees in Seattle yesterday. 

EK. 8S. Todd and his son, I. L. Todd, were here 
this week looking over conditions in general. They 
operate the Northern Illinois Lumber Co., Aurora, 
Ill., which has one city yard and three country 
yards. 


SPOKANE, WASH. __ 


Jan. 13.—Announcement of the construction of 
a new band mill to replace the present circular gay 
outfit at Kettle Falls, Wash., was made this weg 
by Henry G. Klopp, president White Pine Sash Co, 
Spokane. Construction work on the new mil) 
which is to cost between $50,000 and $75,000 ang 
cut between 40,000 and 50,000 feet daily, wi 
start in the next few weeks, and the mill be con. 
pleted in three to four months. The design is by 
F. W. Hortskotte, of Spokane. The company has 
3,000 acres of white pine timber tributary to the 
mill. It uses 24,000,000 feet yearly in the many. 
facture of sash and doors at its Spokane plant, 
It has taken all of the western white pine of the 
Edward Rutledge Timber Co., with some from 
other mills. The new mill will provide 10,000,009 
to 15,000,000 of the 24,000,000 feet required. 

Announcement was made today by Don Young, 
of Wadsworth, Ohio, vice president and treasurer 
of the Ohio Match Co., that no successor will be 
announced for the present to take the place of 
Fred A. Shore, manager of the western operations, 
who has resigned to go into business for himself 


BOSTON, MASS. 


Jan, 15.—The long continued freight congestion 
on the New York, New Haven & Hartford rajj- 
road, which is making it almost impossible to move 
lumber in southern New England, or to transport 
eastern lumber thru to many New York State 
points and to points south, is beginning to have 
its effect on the lumber market here. There has 
been a decided weakening of eastern spruce. Map. 
ufacturers who thought they had plenty of orders 
on their books to keep them going for some time 
to come are unable to make shipments into the 
congested territory. In their effort to get business 
elsewhere they are making concessions of $3 to $5 
on dimension, and sometimes even more on Pro 
vincial random. Spruce lath are still declining, 
Fundamentally, however, the situation is sound 
and recovery seems bound to come just as soon 
as rail transportation in southern New England 
gets back to somewhat like normal. Nineteen 
snowstorms already this winter, on top of the car 
shortage and the crippling effects of the shopmen’s 
strike, were too much for the thoroly demoralized 
New Haven railroad system. 

Retail lumber dealers are getting ready for what 
many believe will be the most active spring build 
ing campaign in many years. Plans for unusual 
building activity also are reported from other New 
England centers. 

Local firms operating in Canadian timber lands 
have very encouraging reports of conditions across 
the border. Canadian lumber—in the eastern 
Provinces—is beginning to get its stride after a 
period of depression which lasted over the better 
part of two years. The movement of lumber has 
been freer there during the last few months thap 
at any time during the previous year and one-half. 
Advices from manufacturers in various parts of 
the Dominion show that stocks are lower, in many 
cases much more so, than a year ago, 


PHILADELPHIA, PA. 


Jan. 15.—The annual inventory of yards has 
about been completed, and is having a measurable 
effect on the lumber market. Large inquiries are 
being received by the wholesalers, indicating that 
the yards in general have found holes in their 
stock which need filling in. It can also be said 
that the retailers, chiefly those in the city proper, 
are buying lumber for actual requirements, and 
are placing considerable business for deferred ship- 
ment. Some suburban yards are also pursuilg 
this policy, as many of them are frank to admit 
that prices will hold steady. The yards in south 
Jersey are coming into the market, as a good many 
seashore retailers expect that early spring build: 
ing and repairing will show a large increase over 
the last few years. The weather in this territory 
has been exceptionally mild and an early spring is 
predicted. While shipments are coming into this 
market in larger volume, wholesalers still have 
some orders from last year which have to be 
shipped. The mills are running up against the 
usual rainy weather, which greatly hampers their 
completing old orders. So the market is becom 
ing stronger, as prompt shipments from many 
mills can not be guaranteed at this time. 

Prices on most lumber are holding firm, and ip 
a good many instances have increased. The hard- 
wood wholesalers and yards are very optimistic for 
the spring, and present quotations bespeak 
stronger prices in the near future. Some hardwood 
mills set their prices slightly in excess of present 
market quotations and refuse to book any business 
unless their quotations are met. Furniture fac 
tories, large consumers of hardwoods, still keep 
very busy. Higher prices are looked for on the 
better grades of hardwoods. The lower grades are 


steady. Hemlock inquiries are becoming numerous. 
Some mills report their stocks of some items 


badly 
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' southern, 


depleted. A $38 base on hemlock is being quoted. 
The western fir producers continue to ship their 
product into this market with regularity; sizes 
and timbers predominate, altho there are large 
lots of boards received. Four-foot lath are in good 
demand. White pine mills, both western and 
are shipping orders today which are 
lower in price than those now being accepted ; 


' upper and lower grades are in good demand, and 


» another increase is expected very soon. 


Buckeye 


| or basswood do not appear to be strengthening, but 


rae ee 





° 





ee 


no recession in price is reported. The market for. 


North Carolina and southern pine gets stronger 
each week. ‘Transit cars of sizes are bringing bet- 
ter prices. North Carolina and Georgia roofers 
are very active and it is difficult to obtain ship- 
ments from a number of mills, as stocks are very 
low. Six-inch roofers are being quoted to the 
yards today at $31.50; that is, %x5%4-inch air 
dried. Ten- and 12-inch boards are also very 
strong. Transit cars are picked up promptly. 
Framing, 2x4-inch, 10- to 16-foot, is quoted at $33, 
Philadelphia rate. Both North Carolina and long- 
leaf flooring are getting stronger. A heart rift, 
2%-inch face is quoted at $106. No. 1 common 
flat 2%4-inch face is $65, and No. 2 common, $33.50. 
Partition shows signs of another advance. Ceiling 
and molding are in good demand. Four-foot No. 1 
southern pine lath are quoted at $7.80, this rate. 

The Philadelphia wholesalers’ annual meeting at 
the Ritz-Carlton was very well attended, and 
thoroly enjoyed by all. Many important problems 
were discussed and steps were taken to relieve 
some conditions which needed attention. 


PITTSBURGH, PA. 


Jan. 16—Lumber buying and selling seem to 
improve every week, and a good deal of business 
is reported by the larger companies. Suburban 
building activity is gathering momentum all the 
time. Even with the restricted amount of build- 
ing there are complaints of labor shortage. Lack 
of apprentices is causing some concern. Lumber- 
men are wise to the situation, and are endeavoring 
to recruit their ranks all the time. Planing mills 
can use more men right now, and this is true of 
almost all the inside employers. Lumber is com- 
ing in from the South and West very freely, and 
wholesalers and retailers report business good with 
very few price changes. 


NEW YORK, N. Y. 


Jan. 15.—The hardwood market is showing great 
activity, all items being in excellent demand. The 
demand for flooring and interior trim features the 
trade. Flooring prices are strong and prospects 
are for an early advance. Clear oak flooring has 
every indication of a material stiffening and one 
of the largest distributers in the city is holding 
his stock for prices more than $10 higher. Me- 
dium texture southern poplar is very scarce, and 
prices have gradually advanced. <A great many 
trim people are now using it instead of yellow 
poplar. Common poplar is averaging around $77. 
Cottonwood is giving every indication of a further 
advance, Mills will not book for future ship- 
ments, and are holding very firm. No. 2 common 
cottonwood is in particularly good demand. Sap 
gum is holding well at its recent advance. Elm 
quotations show great variation. Wormy chest- 
nut is due for a rise, 

The difficulty in getting lumber shipments by 
rail into the New England States cropped up this 
week as the feature of the situation here. Another 
noteworthy feature is the big increase in price 
of southern pine and North Carolina pine items in 
practically all dimensions and sizes. The rise was 
brought about by short stocks and railroad diffi- 
culties. Flooring of all kinds in pine and hard- 
woods is in very active demand and many urgent 
inquiries are in circulation. The demand for 
building lumber of all kinds has increased since 
the New Year set in. Neither rain, snow or cold 
have served thus far to halt the construction 
Movement. Outside work, as well as inside, is 
going right ahead. 

Intercoastal interests in this city are making 
strenuous efforts to bring about a lowering of 
tonnage rates on lumber from the Pacific, with 
ee fairly favorable. While cargo rates are 
— firm, slightly more tonnage is being offered. 
“ase are about seventy-five steamers now in 
ps intercoastal trade, and it is more than probable 
— this number will be increased to 125. A 
i demand is confidently expected. Heavy 
Penge are due to arrive the last two weeks of 

Ps month and in February. 
one W. Jones, New York manager for the 
on DP oneanufacturing Co., returned today from 

a — in Franklin, Va. Do itis 
will red UTEeSS, president Gress Manufacturing Co., 
“a — for Florida on Jan. 20 on a business 

Pleasure trip. He will visit company head- 


qWarters at Jack 
eae = Sonville and inspect the mill at 


Elmer S. Anderson reports foreign conditions 
as showing improvement and a very favorable 
market in prospect. “Export business is good,” 
said Mr. Anderson. “Great Britain is picking up 
unusually well and is showing marked improve- 
ment in inquiries. The English demand for oak is 
exceptionally satisfactory.” 

Power, Moir & Stocking report a great deal of 
trouble with rail shipments, while good orders 
have been coming in since the turn of the year. 

The Boyd-Sinclaire Lumber Co. reports the big- 
gest business of any early January in the history 
of the firm. 


SAN FRANCISCO, CALIF. 


Jan. 13.—The lumber trade in San Francisco 
and surrounding territory is better than usual 
at this time of year, and, with stocks light at 
most of the yards, mill representatives have pros- 
pects of increased shipments during the next few 
months, San Francisco retailers are maintaining 
their local prices, but are trying to avoid paying 
runaway prices for stocks in case there should be 
a reaction. But there is a continued eastern de- 
mand, and it looks as if California buyers would 
have to pay good prices in order to get lumber. 
Los Angeles buyers are making inquiries here, as 
they need more stock. Lath are very firm and 
there is a moderate demand for shingles. 

While there is the quietude in the export sales 
usual at this time of year, there are inquiries that 
indicate a good future demand. Australia and 
South America are expected to show an increase in 
buying, and possibly Japan. With logs scarce at 
the mills in the Northwest, the Douglas Fir Ex- 
ploitation & Export Co. is cautious about taking 
orders for early delivery. Sales during last week 
were rather light, but inquiries indicate that busi- 
ness will show a gratifying increase early in the 
year, when the log supply improves and the mills 
are in a position to fill orders promptly. The 
Redwood Export Co., this city, has inquiries from 
Australia and other countries and, altho not taking 
on much new business, has good orders ahead. 
Shipments are being made to Australia right along. 
The steamer Pawnee is loading 1,000,000 feet of 
redwood at Eureka. The Jsonomia and the Jeptha 
will begin loading for Australia soon. 

Owing to the big California demand for Douglas 
fir and other woods, all of the steam schooners 
are busy and there is a demand for more tonnage. 
Several new vessels purchased from the Shipping 
Board have been added to the fleets of mills and 
lumber shipping concerns. Intercoastal business 
is looking very good for 1923, and, with good in- 
quiries from the Atlantic coast for lumber, more 
space will be required in steamers plying thru the 
Panama Canal. Freight rates have an advancing 
tendency, and lumber shippers are looking ahead 
to securing tonnage for their future operations. 
The Pacific Westbound Conference has been re- 
organized, to regulate freight rates on the Pacific 
Ocean. It is announced that no changes have 
been made in transpacific rates. All of the lines, 
except three Japanese concerns, are included in 
the conference. 

The Pacific Lumber Co., this city, continues to 
make a large output of redwood at Scotia, two 
mills running one shift. There is a fair supply of 
logs, and winter logging is being pushed vigorously 
in the Freshwater and other tracts. The eastern 
demand has held up well. California business is 
about normal for this time of year. 

W. C. Ribenack, chairman of the board of di- 
rectors of the California & Oregon Lumber Co., 
paid a visit to the San Francisco office upon his 
return from the East, and is now at the mill at 
Brookings, Ore., where both redwood and Douglas 
fir are being cut. No one has yet been elected 
as president to succeed J. H. Owen, who resigned. 
A. A. Dimmick, who has charge of the California 
sales, is looking over the lumber situation in Los 
Angeles. The steamer Brookings has been added 
to the lumber fleet. 

The Red River Lumber Co.’s stocks of dry white 
sugar pine at Westwood are light, and the kilns 
are being rushed. The cut has kept up very well 
so far, altho snow in the woods curtails logging 
operations. Shop lumber is scarce thruout the 
Pacific coast. Prices on white pine have just been 
advanced $5 on shop and uppers, making No. 2 
shop $65 at Westwood. Dimension and common 
boards advanced $2. Moldings advanced five points, 


and doors, three points. Sugar pine shop ad- 
vanced $5. 
S. M. Bump, resident manager of the Fruit 


Growers’ Supply Co. at Susanville, is paying a 
visit to the city office. Altho the white and sugar 
pine mill is closed down for the winter, stocks 
are being dried as rapidly as possible with a 
battery of dry kilns in steady operation. 

Charles R. McCormick & Co., this city, continue 
to make large shipments of Douglas fir to the 
southern California market, where buyers are pay- 
ing fair prices, and are replenishing yard stocks 
after the inventory. All the steam schooners are 
busy, and there is a demand for more coastwise 
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WE want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
Thin Ceiling— 


N.C. PINE ov sscah., 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 














QUICK SELLERS — That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,‘°fe!: 


Virginia. 
Operating John L. Roper Lumber Co. 
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North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically a 
in ag for retail yards and the factory 
trade. 


Anderson Lumber Corporation 
MARION, S. C. 


Give us atrial. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition.” A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, VI. 
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Write for our latest prices. 


We pay the 
Send us your future orders for 
ipment. We will give Spring 


Dating. This will protect you from any 
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W. W. Babcock Co. 


BATH, N. Y. 








tonnage. ‘The car situation is easier, altho rail 
shipments from Portland and other points north 
were delayed for a few days by flooded tracks. 

The Coos Bay Lumber Co., this city, after mak- 
ing a satisfactory cut of Douglas fir and Port 
Orford cedar during the last year, is planning for 
a large output in 1923 at Marshfield, Ore. With a 
combined cut of 500,000 feet a day, good shipments 
are made by the company’s steam schooners to 
the large distributing yard at Bay Point, Calif. 
Some good rail shipments of cedar have been made 
to the eastern market. Assortments of lumber are 
broken and it is hard to fill orders promptly on 
some items. 

Cc. F. Flinn, general manager of the Albion 
Lumber Co., is pushing the repair work on the 
redwood mills at Albion and Navarro and hopes to 
resume cutting at an early date. The company 
has some good orders to fill and stocks of dry 
lumber are low, but production will be increased. 
Rough weather along the Coast has interfered 
somewhat with water deliveries recently. 

J. M. Huddart, representing mills in Oregon, re- 
ports a good demand for Douglas fir, with a scare- 
ity of tonnage for making deliveries. The mill of 
the Buehner Lumber Co., at North Bend, has 
resumed operations after making repairs, and is 
cutting spruce. Some shipments are being made 
to California and a good Atlantic coast business is 
being done. 

The Lassen Lumber & Box Co.’s Susanville white 
and sugar pine mills are closed down for the 
winter. Repairs will be made in time for an early 
start. There is a steady demand and enough cars 
for all the dry lumber that can be shipped. 

The Caspar Lumber Co., this city, has a good 
demand for redwood,and will be able to increase 
its cut during 1923 as a result of improvements. 
Stocks are low at the mill. 

The San Francisco Chamber of Commerce Trade 
Commission will send a delegation to the east 
coast of South America to devote its energies 
toward improving trade relations with South 
American countries. 

M. L. Euphrat, manager of the Wendling-Nathan 
Co., this city, reports a.steady demand for 
Douglas fir, with some improvement in the car 
supply in the north. Shipments are coming thru 
fairly well. He finds a good demand for California 
redwood. California white and sugar pine are in 
good demand, with prices holding firm. The Plu- 
mas Lumber Co. is still making shipments, altho 
stocks are light. 

L. L. Chipman, of the Long-Bell Lumber Co., of 
Kansas City, is here after paying a visit to the 
plant of the Weed Lumber Co. at Weed, which 
is a Long-Bell interest. 

Among the lumbermen who have arrived in the 
city as visitors are: Fred Shallock, of Klamath 
Falls; L. Y. Coggins, of Weed; W. E. Lamm, of 
Klamath Falls; George C. Burnett, of Tulare, and 
W. H. Kahmar, of McCloud. 

Melville Dollar, the former managing director of 
the Canadian Robert Dollar Co., has incorporated 
the Universal Shipping Co., with headquarters at 
Vancouver, B. C. He was at one time connected 
with the Robert Dollar Co., of San Francisco. 


BELLINGHAM, WASH. 


Jan. 13.—The log business increased materially 
this week and daily receipts are now about seventy- 
five cars, with prospects of becoming a hundred 
soon. All the camps on the Milwaukee road, and 
most of those on the Northern Pacific, are active. 
Mill activities continue to grow. This week the 
long side of the cargo plant of the Bloedel Donovan 
Lumber Mills resumed operation, but the company’s 
sawmill A had to close on account of high water 
at Lake Whatcom, on whose shores it stands. The 
shingle mill of the Baker River Lumber Co. has 
resumed after several months’ idleness. 

The Hoff & Pinkey Lumber & Shingle Co. states 
that it will at once make preparations to log the 
large timber holdings it recently purchased from 
the Chinn Timber Co. A railroad will be built to 
a connection with the Milwaukee, and logs will be 
rolling in three or four months, says President 
Herman Hoff. 

Eight vessels cleared from Bellingham this week 
with lumber, the movement being about 6,000,000 
feet and in addition a large shipment of box shook. 
Shipments were: From Bloedel Donovan Lumber 
Mills—Whitney Olson and barkentine Alta, towed 
by the Olson, 3,300,000 feet for California, part 
of which was loaded on the Olson.by the E. K. 
Wood Lumber Co.; Uralson Maru, 1,000,000 feet, 
Japan; President Hayes, 220,000 feet, east coast 
of South America; George Allen, 500,000 feet, 
Atlantic coast. From E. K. Wood Lumber Co.— 
Sierra and Lassen, with 1,900,000 feet for Cali- 
fornia; West Jeptha, 250,000 feet, west coast; 
Bessie Dollar, 1,000,000 feet, Orient. From Mor- 
rison Mill Co.—box shook from its Bellingham, 
Blaine and Anacortes mills for Shanghai and 
Singapore. Several shipments of lumber and 
shook were made this week to the Atlantic coast, 
Australia, California and Mexico by the Anacortes 


Lumber & Box Co. and the Morrison Mill Co., ¢ 
Anacortes. 
Announcement that the Bloedel Donovan Lyp. 


ber Mills has arranged with the Americap. 
Hawaiian line for weekly steamship service with 
the Atlantic coast was made this week by J, 9 
Bloedel, president of the lumber company, upop 
his return from the East. The service will begip 
Feb. 1. The steamship concern is now giving fort. 
nightly service. Mr. Bloedel expressed satisfaction 
over conditions in the East and the year’s prog 
pects. He believes, he said, that there will be , 
heavy lumber movement thru the Panama Cana). 

The Bellingham Bay Improvement Co. stateg 
this week that in 1923 it will build fifty home 
in this city. Last year it built thirty-two. Th 
dwellings will have three to five rooms each. The 
Western Woodworking Co. will also build severg| 
homes. This week it was granted permits to build 
five at a cost of $14,500. 


LOS ANGELES, CALIF. 


Jan. 13.—A very pronounced improvement jp 
the car situation served to alleviate the congestion 
at the harbor last week. The market is very tense 
but still holding within reasonable bounds. Gree, 
lath are erratic, as usual. Retail prices have aj. 
vanced on common fir. Lumbermen say that the 
gradual increase in prices has been well taken by 
the trade. Twenty-six lumber cargoes arrived 
during the first week of new year, twenty-three 
with fir and three with redwood. The capacity 
of the fir boats was 26,050,000 feet and that of 
the redwood boats, 2,325,000 feet, a total of 28. 
375,000 feet. Many lumber carriers reaching port 
during the week were badly battered by storms. 

The lake type freighter Hlabeto, purchased from 
the Shipping Board with two others of her type 
by the Los Angeles Lumber Products Co. for opera- 
tion in the lumber trade to Los Angeles harbor 
from British Columbia, sailed today for Canada, 
The steamer Elcicuta and Elcedro, now at the local 
ship yards, are nearing completion and will follow 
the Elabeto. 

Effective Jan. 28, the Union Pacific has pub- 
lished a rate of 60 cents on box and crate shook 
from Spokane territory to Las Vegas, Nev., and 
points west thereof, to and including Whittier and 
East San Pedro. 

W. V. Whitson, formerly manager of the E. K. 
Wood Lumber Co. at Santa Ana, and E. E. Black, 
of the Black Lumber Co., have bought the White 
head Bros. yard at Santa Ana and will con 
tinue the business under the name of the Whitson 
Lumber Co. 

The executive offices of the Los Angeles District 
Lumbermen’s Club were removed from the Fay 
Building to the Pacific Electric Building, Sixth 
and Main, this week. 

D. E. Liggett & Co., maintaining yards at Santa 
Ana and Garden Grove, are opening a new yard at 
Norwalk. 

A. S. Parks, of the Owens-Parks Lumber Co, 
recently returned from a business trip to Wichita, 
Kan. 

Fred V. Holmes, sales manager of the Holmes 
Eureka Lumber Co., with headquarters at San 
Francisco, called on the trade in Los Angeles this 
week. 

The Mullin Lumber Co., under the management 
of Wayne Mullin, is getting its yard into shape 
on Slausson Street just west of Western Avenue. 


EVERETT, WASH. 


Jan. 
Bailey, the “Home of Red,” in the Wisconsil 
Building, Charles A. Stubenrauch fairly radiates 
optimism, saying there is no reasonable doubt that 
the industry will enjoy a great year unless some 
unforeseen calamity befalls the whole country. 
All indications point to big business. It is gel 
erally conceded that yard stocks are low, and that 
any sort of activity must bring about a demand 
for lumber and shingles and for building material 
of all descriptions. While Mr. Stubenrauch prefers 
not to make a forecast, he bases his judgment not 
only on the fact that there is an accumulated 
demand but that the railroad strike, which wa 
really the only detrimental factor to earlier pros 
perity, has been gradually overcome by the trans 
portation lines, 

All conditions in Everett reflect a strong market. 
It is probably true that stocks were never so loW 
as at present, the yards all being stripped. Cars 
are more plentiful, but millmen are indifferent. 
The river mills were down momentarily on a 
count of flood conditions. Logs are difficult t 
obtain. Weyerhaeuser A and B mills are both 
running. At the Clark-Nickerson plant, one shift 
started Monday after a brief shutdown. 


13.—At the headquarters of Connor & « 
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is cutting 315,000 fect daily, and running the gane | 


at night. The Robinson Manufacturing Co. is 
running one shift, running the cut into Coast 
specifications. The plant was down for Ne¥ 


Year’s Day only. 
Dean H. Carpenter, western agent of the W. I. 
Carpenter Lumber Co., returned Tuesday from 
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Minneapolis after an absence dating back to 
Thanksgiving. Mr. Carpenter reports a consider- 
able demand for the usual mixture of shingles and 
siding, due to the fact that spring buying is al- 
ready in evidence. Orders are hard to place, since 
the mills are oversold and do not care to book 
anything. The W. I. Carpenter Lumber Co. ex- 
pects to handle considerable quantities of per- 
fections and eurekas, and also a fair volume of 
reyals, in the intercoastal trade for the Carolinas. 
One of the evidences of improved business is 
found in the demand for mixed cars of 18-inch 
stock and red cedar siding, which goes by rail, 
there being less danger of damage in handling 
than by water shipment. 

w. H. Boner, of the Weyerhaeuser Timber Co., 
will leave tomorrow evening for St. Paul, where 
he will attend the annual meeting of the Thompson 
Yards (Inc.) and the Weyerhaeuser Forest Prod- 
ucts. On the trip east, Mr. Boner will be joined by 
George S. Long, of Tacoma, 

B. F. Hartley, of the Clough-Hartley Co., is in 
California, where he has gone for a brief sojourn 
in hope of improving his health. 


CENTRALIA, WASH. 


Jan. 13.—Production was greatly reduced dur- 
ing the last week by severe storms and _ floods. 
The railroads were also hampered in the handling 
of shipments. However, reports indicate that by 
the first of the week all the mills will be operating. 
Car supply is practically back to normal again. 
The shingle market continues weak, but with the 
log supply below normal the opening up of spring 
trade will strengthen the market again. Railroad 
cross ties took another advance, the price for 
7x8-inch, 8-foot going to $18. There is a good 
demand for all grades, but the mills are inclined 
to hold off selling and a great many of the whole- 
salers are having trouble in placing new business. 

Work has begun on the new manufacturing plant 
of the Walville Lumber Co.’s operation at Chehalis. 
Actual construction has begun on one of the new 
dry kilns, and the rest of the ground is being 
cleared and put in shape for the factory buildings. 
It will establish its office in the building formerly 
used by the Chehalis Mill Co. 


VICTORIA, B. C. 


Jan. 13.—One hundred million feet of lumber 
will be required by the three Canadian Prairie 
Provinces, Alberta, Saskatchewan and Manitoba, 


this year, according to advices received by Coast 
mills. This means an increase of at least 20,- 
000,000 feet over last year. To settle matters 
relating to the placing of orders with [British 
Columbia operators, such as terms, credits, prices 
and means of delivery, a party of nearly five 
hundred prairie lumber dealers will journey to the 
Coast from Winnipeg, where the annual convention 
of the Western Retail Lumbermen’s Association 
(Canada) will be held next month. The prairie 
market for British Columbia has opened up early 
and several substantial orders have been placed 
already. Stocks in prairie retail yards are now 
depleted and, while demand was extremely low last 
fall, the prospects for big business this year are 
bright. There has been a general recovery in the 
lumber business, and expansion of industry in the 
East and midcontinent territory has resulted in 
the placing of more orders in this district than 
can be satisfactorily handled. Practically all the 
mills are now booked, with as much business as 
they can take during the next three months. The 
shingle trade has also improved for both rail and 
water routes, and XXXXX are now quoted at 
about $4.35. 

_ The increase in the shipment of grain to British 
Columbia for transshipment at Vancouver and 
other Coast ports is expected to greatly facilitate 
the lumber industry in obtaining car tonnage for 
eastbound shipments of lumber, 

Victoria’s lumber handling facilities and the 
general condition of the lumber business on Van- 
peta Island are expected to benefit from the 
orthcoming visit of Sir Henry Thornton, new 
one of the Canadian National Railways system. 
O. Cameron, head of the Cameron sawmill and 
ogging enterprises at Victoria and Genoa Bay, 
bee 80 into the whole question of the Island lumber 
oe transportation needs and will present 
be case against the 2 cent arbitrary charge on 
astbound railway shipments of lumber from Van- 
couver Island, 
rion Island lumber interests have peti 
a ed the Dominion Government to remove the 25 
a cent duty on imports of American lumber, fear- 
ns Rae by the United States Government 
aoe such action is taken. Several weeks ago, 
tarif 4 after the passage of the United States 
ie a egislation, J. O. Cameron, led an agitation 
by Page of the Canadian tariff. Such action 
toon Deltas States, Mr. Cameron warned, would 
y renter ly shut Canadian forest products from the 
the can market, which this year has been one of 
h Most profitable British Columbia lumbermen 
ave had, 


The Provincial Government has ordered a timber 
survey of the land bordering the Government owned 
Pacific Great Eastern Railway, with a view to se- 
curing accurate data on the forest resources of that 
territory. 

Australia has been one of British Columbia’s 
best markets during the last twelve months and, 
according to figures for the first nine months of 
1922, the exports of this Province’s lumber to 
Australia totaled about 38,000,000 feet. It is ex- 
pected that Australia will now drop out of the 
buying column for a time, as the mills have their 
hands full with specifications for that country and 
charters are becoming increasingly difficult. 


VANCOUVER, B. C. 


Jan. 15.—Logs scaled in November totaled 181,- 
562,441 feet. This brings the total for the eleven 
months of 1922 to 1,778,233,793 feet. It looks as 
if 1923 will be a record year in logging, for the 
operators are getting away to a good start, whereas 
a year ago the cut was very small for the first 
month or two. The winter, too, has been mild; 
apart from less than two weeks cold, the weather 
has been favorable for outdoor operations. 

M. A. Grainger, formerly chief forester for Brit- 
ish Columbia, who two years ago organized the 
Timber Industries Council, of which he has been 
managing director, has severed his connection with 
that concern and is now in Britain, where he went 
in connection with the Timber Investigation & 
Management Co., which he is organizing. F. R. 
Pendleton, of the Straits Lumber Co., and Aird 
Flavelle, of the Thurston Flavelle Lumber Co., and 
others are associated with him in the new company. 

During the last few months several of the large 
eastern lumber operators have visited this Province, 
and the outlook is that some of them may acquire 
interests here. J. R. Hall, of Boston, member of 
a firm which has large holdings in Maine and 
Louisiana, was a recent visitor and he admitted 
that there was a probability of his engaging in 
the timber business in British Columbia. Other 
visitors were a party composed of S. A. Hurlbut, 
of Syracuse, N. Y.; C. P. Cary, of Detroit, Mich. ; 
W. H. Althrums, of East Orange, N. J.; and EB. R. 
Safford, jr., of Potsdam, N. Y., who made a trip 
to the Coast to acquaint themselves with condi- 
tions in view of the large amount of lumber going 
to the Atlantic seaboard. 

A visit of some importance will be that of the 
members of the Western tetail Lumbermen’s 
Association (Canada), who will leave Winnipeg on 
a special train about the end of this month and 
will visit Nelson, Vancouver and Prince Rupert. 

John P. Meyers and J. F. Campbell, of the Cran- 
brook Sawmills, have been in Prince George, where 
they intend to operate a sawmill, having purchased 
limits from Barney Keegan, of that place. 

Enlargement has been made of the Thurston 
Flavelle Lumber Co.’s plant at Port Moody, and 
with the improvements it is expected that the 
capacity will be increased about 25 percent. 


DULUTH, MINN. 


Jan. 16.—That extraordinary sales activity is 
being shown in the lumber trade is the general 
consensus. Inquiries are being received from re- 
tail yards in good volume, the aim being to cover 
requirements before advances, regarded as inevita- 
ble, go into effect. Trade in box lumber has been 
even more active during the last few weeks and 
stocks in mill yards have been run down so low 
that only a proportion of the demand can be taken 
care of. An operator offered a fair lot of poplar 
box lumber to three dealers and he received ac- 
ceptances from all three. As further illustrating 
the resiliency of the market, it was mentioned that 
an operator, who had disposed of 400,000 feet of 
No. 4 northern pine boards at $28, or 50 cents 
above the recent list, mentioned that he had since 
had an offer at $4 advance. Altho no changes 
have been made in the northern pine price list, pre- 
miums are being offered for the lower grades to 
obtain prompt deliveries. 

Sawmill men are experiencing increasing dif- 
ficulty in keeping at their camps nearly their 
proper quotas of men. Wages are advancing, a 
swamper now being able to obtain $45 a month 
and board, and the scale running from that up to 
$60 for cant-hook men. 

Two new directors, S. C. Rekdahl and D. G. 
Phillip, were added to the board of directors of 
the Scott-Graff Lumber Co., Duluth, at its annual 
meeting. Z. D. Scott was reélected president of 
the board, and A. M. Thompson, president of the 
Other officers elected included Francis 


company. 
W. Sullivan, vice president; Lawrence B. Avoy, 
secretary; Henry Nolte, treasurer, and D. G. 


Phillip, assistant treasurer. 

The old Itasca Lumber Co.’s mill at Deer River, 
Minn., has been taken over by the Minnesota Lum- 
ber Association, a branch of National Woodturn- 
ers’ Association. The company expects to handle 
2,000,000 feet of birch lumber this season. Many 
of the skilled sawyers were brought to Deer River 
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SIMONDS 


SAW * STEEL 
COMPANY 


Successor to 


Simonds Mfg. Co. 


Please change your records 
accordingly and use the name |. 
of the new company from |: 
now on. ; 


FACTORIES: : 


FITCHBURG, MASS. CHICAGO, ILL. 
MONTREAL, QUE. LOCKPORT, N. Y. 


BRANCHES: 
NEW YORK, N. Y. LONDON, ENG. 
DETROIT, MICH. PORTLAND, ORE. 
MEMPHIS, TENN. SEATTLE, WASH. 
SAN FRANCISCO, CAL. ST. JOHN, N.B. 
VANCOUVER, B. C. 


SIMONDS MFG. CO., LTD. 
NEW ORLEANS, LA. 
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You Should Know 


If you value quality, even 
texture, attractive figure 
and fine finish in hard- 
wood flooring you sell, 
you should try 


| HUDSON 
{| Oak Flooring 


Manufactured in one of the 
most modern flooring plants 
in the country. This flooring 
will guarantee you satisfied 
; customers. Samples and 
; prices sent promptly on re- 
quest. 


Hudson Hardwood 
Flooring Company 


, P. O. Box 217 
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A Flooring Plant 





MEMPHIS, TENNESSEE 
i ( 


Owned by Hudson & Dugger Company. 
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Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


; W.M. Carney Mill Co., Atmore, Ala. 


High Grade 
Shed Stock 
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HIGH GRADE 


%” and 2” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 























SHORTLEAF 


PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 


LATHROP 
Lumber Co. 
= Lathrop, Alabama. 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Pubusa 
ers, 431 S. Dearborn St., Chicago, IN. 
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from the East, where they were previously em- 
ployed by the company. Cruisers for the company 
claim that that section of Minnesota has the larg- 
est birch forests in the country. The company 
also expects to utilize other hardwoods. ‘ 

The sawmill of the Pike Bay Lumber Co., near 
Tower, Minn., has started in upon a cut of logs 
that is estimated to be sufficient to last twelve 
months. The president of the company is Martin 
Gunderson, and the vice president and superin- 
tendent is Anton Gornick, both of Tower. 


KANSAS CITY, MO. 


Jan. 16.—The lumber market here is off to a 
fine start with the new year, pretty much of a 
sellers’ market prevailing. Southern pine mills, 
in some cases, are doing the biggest January busi- 
ness in their history, and southern pine stocks are 
getting all shot to pieces in the process. The de- 
mand for hardwoods shows no lessening and the 
only thing that holds back fir buyers is difficulty in 
placing orders with the Coast mills. The cypress 
market is moving the same way, and the demand 
for factory grades of western pines and redwood 
is large and steady. The shingle market is not 
yet showing much “pep,” but signs are pointing to 
an increasing demand, with the probability of a 
strong advance in prices. Taken all around, there 
is no reason for sales managers to do any worry- 
ing except about getting orders shipped. Re- 
ports are that the car situation is considerably 
improved both in the South and the West, tho 
hardwood buyers still complain about the long 
delays in getting their shipments. 

D. M. McGregor, who has been employed for 
some time in the offices of the Exchange Sawmills 
Sales Co., has been promoted to chief clerk, suc- 
ceeding Charles Aschmann, now in the commission 
business in Chicago. 

J. H. Austin, formerly sales manager for the 
W. R. Pickering Lumber Co., now with the Germain 
Co., of Pittsburgh, Pa., is here visiting his parents. 


PENSACOLA, FLA. 


Jan. 16.—Exports from the port of Pensacolé 
to sixteen countries during the last half of 1922 
are as follows: 

Lumber-Timber 
Superficial feet 


RIN Pesta wid ai bae cathva costae REND SAW LRRD 8,639,854 
UN NIN 5a iaiaip ard (eeiai 5S > Sra5s. cea ee 94,115 
NN tos o 3h G15. sou a tases Wavinlla <a tatle Cleo ells 3,966,660 
NTRS MNMOD CS ic. oh aS wdsbbm strains om erent smerae eT 90,904 
Dominican Republic 2 06 ccscves0 5 00 465,380 
ROMMN, wis 52e 6:06 0 Wwe lans som sdesnreieseieus. ce she 3,803,174 
UNUM MUONS dcp) G's: tohisw) nh wien cela seiarn' 3 leiaters 11,881,324 
NIN 222 Pa Jin sh 5) Guico Shaus tere tee Ate a 2,581,990 
Re isis es acini ed RGA ae sa 80,074 
MMINEID) aia ioei Sa? ihe ars sxE anal Sra loratcbace waa iier ers 8,586,883 
NO is saa a:si-ow %io. «chiefs ou eats Onl of 1,165,996 
JOC OS re et ards er ra 1,947,337 
TN a 5 ics Sahai ewinitad ye hens: ls de ale ne aes 3,066,771 

47,070,462 


Pensacola last week was a mecca for northern 
lumbermen. 'They numbered as high as ten in one 
day. Of course, at this time of year the city is 
attractive as a winter resort, but it takes a 
greater magnet than fine weather in a good resort 
to get that many lumbermen together. In this 
ease it is the fact that Pensacola is the home of 
the Weis-Patterson Lumber Co., widely known as 
a producer of high grade Gulf red cypress lumber. 

An AMERICAN LUMBERMAN staff representative 
tried to get into the Weis-Patterson office Friday 
and had to postpone the effort until today, because 
of the jam he found there. Present were such 
well known men in the trade as John C. King, 
Cleveland wholesaler; Gilbert H. Shepard, of Gil- 
bert H. Shepard & Son, New York; Walter N. 
Knauth, of Walter N. Knauth & Co., popular New 
York wholesaler, and R. T. Paddock, of Pana, IIl., 
one of southern Illinois’ best known lumber re- 
tailers, accompanied by his brother, Porter Pad- 
dock, of Springfield, and the managers of six of 
the O. H. Paddock Lumber Co.’s line yards. An- 
other visitor to the Weis-Patterson office this 
week was Mr. Davis, of Hall & Davis, Shelby- 
ville, Ky. 

“We have been snowed under with visitors this 
week,” said G. V. Patterson, popular general sales 
manager of the local company. ‘But we love to have 
visitors. Pensacola, with its wonderful winter cli- 
mate, its splendid fishing, boating and golf course, 
is attracting more northern tourists every winter. 
We are hoping that our northern and eastern lum- 
ber friends will more and more plan their southern 
trips to include Pensacola.” 

Every lumber visitor goes away from Pensacola 
enthusiastic over the Weis-Patterson plant. It is 
one of Pensacola’s show places, located as it is 
near the Yacht Club on the highest point of Bayou 
Chico as it runs at the edge of the city. Hun- 
dreds of thousand of feet of cypress logs lie in 
the bayou just below the mill, and millions of feet 
of drying lumber are piled high in the yards. The 
finest paved highway out of Pensacola runs by 
Weis-Patterson’s front door, and a street car line 





touches the edge of the property. Compared with 
the sawmill away out in the woods, Weis-Pattergo, 
is indeed sawmilling de luxe. 


ALEXANDRIA, LA. 


Jan. 15.—The southern pine market continues 
firm. The mills are well booked up with orders, 
The car situation is somewhat relieved, and the 
mills have been shipping out as much materia) 
as possible on old orders. 

John W. Lewis, representing the Turner Lum. 
ber & Investment Co., of Shreveport, La., made 
a business trip to Alexandria on Wednesday, 

H. D. Foote, of Alexandria, spent Monday of 
this week at Patterson Spur, where one Of the 
Foote-Tucker Lumber Co.’s mills is _ located, 
This mill will be in operation in about ten 
days, and will specialize in railroad and car 
material. 

J. S. Wickett, tie and timber agent of the 


Southern Pacific Lines at Houston, Tex., was } 


in Alexandria on Thursday. 


SHREVEPORT, LA. 


Jan. 15.—The market is stronger than it was 
a week ago. Common stock has advanced. The 
price trend is upward. There are no soft spots 
in the market, altho demand for boards, shiplap, 
flooring, finish and such items is noticeably heavier 
than that for dimension. Timbers are in good 
demand, the oil fields of Texas, Oklahoma and 
Kansas taking a good deal; there is also a good 
demand for timber for structural purposes. Order 
files are pretty well filled. Transit car dealer 
state that their offerings are selling off rapidly. 
The car supply seems to be almost normal. Weather 
for shipping and manufacturing has been almost 
perfect. Labor is fairly plentiful. Many mill 
closed down during the holidays are resuming. 

The tendency of hardwood prices is steadily 
upward. There is very little dry stock available 
in this section, and the demand appears to exceed 
the supply. Shipments are light, as the mills are 
not inclined to crowd their stocks on the market, 
expecting better prices later on. 

O. N. Cloud, sales manager of the Peavy-Byrnes 
and associated lumber companies, has been elected 
president of the Shreveport Lion’s Club for the 
ensuing year. An idea advanced by Mr. Cloud re 
cently has resulted in definite plans being mapped 
out for a “Selling Shreveport’? campaign known 
as Greater Shreveport Week, to be held here Feb. 
5 to 12. Various civic clubs will have special 
programs during the week, and industries will be 
urged to keep open house and display their 
products. , 


NORFOLK, VA. 


Jan. 15.—North Carolina pine sales have been 
limited by lack of stock and because most mills 
refuse to sell any further ahead in the face of 
the upward tendency of prices. Inquiries for 
both rough and dressed stock are being received 
in large numbers. Air dried competition is still 
being felt, but air drying mills have recently 
advanced their prices $1, bringing them closer 
to kiln dried prices. The car situation is still 
delaying shipments. Heavy snow in New Eng- 
land is expected to delay traffic a great deal. 
Stocks at the mills are badly broken, little sur- 
plus being available for quick shipment. 
vEdge No. 2 and better, 4/4, continues in brisk 
demand; many mills are oversold. Small lots of 
No. 2 and better, 4/4 stock widths, rough and 
dressed, are inquired for freely in mixed cars. 
Edge No. 3, 4/4, is still a little quiet but is 
holding firm. No. 3 stock widths, 4/4, continue 
very active and are scarce. Edge and stock 
widths, 5/4 and thicker, are inquired for freely, 
sales being limited by stocks. Nos. 1 and ? 
bark strips and miscuts continue very active 
and have advanced. 

There continues to be a very good demand 
for 4/4 edge No. 1 box, rough and worked, for 
both rail and water shipment; many mills are 
oversold. Buyers are keenly seeking this item 
dressed, resawn and D2S and resawn for quick 
shipment, but few mills are able to quote and 
they can not make prompt shipment. Edge No. 
2 box, 4/4, rough and dressed, continues very 
active and is hard to buy, particularly dressed. 
An advance in price has been made by some 
mills. No, 1 stock box, 4/4, is hard to buy in & 
and 12-inch widths, with 8- and 10-inch continu- 
ing to show life. No. 2 stock box, 4/4, continues 
very active in all widths. Inquiries for 5/4 and 
6/4 edge No. 1 box are frequent, but few oper- 
ators are able to quote. Box bark strips have 
been very active, rough and dressed. Quick ship- 
ment is always desired. Some mills have secured 
a 50 cent advance recently, and expect another 
50 cent raise if demand continues insistent. 
Box bark strips are very scarce. 

Sales of flooring, thin ceiling, partition etc. 
have been rather limited, in large measure be- 
cause the mills are unable to supply the widths 
particularly desired, and also because buyers 
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believe that prices will be lower in thirty days 
or so, altho they are more likely to advance. 
Inquiries for roofers are still very numerous, 
§-inch being in particularly good demand, and 
scarce. Air dried competition is still being felt 
in 8- and 10-inch widths. Sales of rough and 
dressed framing and dimension have been much 
larger recently, and good prices have been re- 
alized by the mills. 

Exports of forest products thru Norfolk and 
Newport News, Va., during November, 1922, were 
as follows: 


Item—Destination Feet Value 
Oak, United Kingdom......... 1,914,000 $126,644 
Oak, Holland ..............- 12,00 920 
Poplar, United Kingdom...... 703,000 72,455 
Walnut, United Kingdom...... 26,00 2,476 
Hardwood, United Kingdom... 41,000 4,919 
Ash, United Kingdom......... 4,000 1,700 
Maple, United Kingdom....... 64,000 5,099 
Spruce, United Kingdom...... 35,000 4122 
Basswood, United Kingdom.... 17,000 1,650 
Maple flooring, United Kingdom 89,000 1291 
Hickory logs, United Kingdom. 53,000 1,105 
Hickory logs, France......... 11,000 300 
Cedar logs, Belgium.......... 14,000 3,700 
Persimmon logs, France....... 13,000 500 
Ash logs, United Kingdom.... 8,000 400 





3,014,000 $230,281 
Other forest products, all destinations... 27,840 


$258,121 

Exports during November, 1921, were 3,706,000 

feet, valued at $290,016, an average value of $78 

athousand. The average value in November, 1922, 

was $76.40. The October, 1922, exports amounted 

to 3,044,000 feet, valued at $288,347, an average 
value of $73.06 a thousand. 


HOUSTON, TEX. 


Jan. 15.—“Everybody is buying! The season- 
able slackening in demand of the early part of the 
year, which was looked for, never came.” Such 
was the keynote of interviews in last week with 
all branches of the lumber trade. Lumbermen of 
Houston territory see no signs, they say, of a 
weakening in the lumber market in Texas or any- 
where in the Southwest. 


While there has been ideal weather in eastern 
Texas for several weeks, making logging and mill 
operations ideal, there has been no oversupply of 
either southern pine or hardwoods. Prices are 
holding their own where there have been no ad- 
vances, and in many items there is a tendency to 
advance. Heavy buying was reported from indus- 
trial plants, railroads, creosoting plants and retail 
yards. Records of building permits in all Texas 
cities indicate there will be continued heavy de- 
mand for all building materials. Building per- 
mits issued in Houston during the second week 
of 1922 amounted to $169,700, and were largely 
for homes, of an average cost of $2,500. Houston 
now has several building and loan associations 
which are giving impetus to home building. 


LAKE CHARLES, LA. 


_ Jan. 15,—A marked improvement has taken place 
in the lumber market during the last week or ten 
days. Most mills are now receiving practically all 
the empties they need, and there has been a de- 
cided improvement in the movement of lumber. 
For the first time in many months the mills are 
cleaning up their order files and are getting in 
Position to book new business. The volume of 
tew business being booked is large. The demand 
is general and covers practically the entire list. 
Building material is in strong demand, and the 
eastern markets are buying freely now that ship- 
ping has improved so materially. Upper grades 
are moving freely, tho they are scarce. There is 
4 heavy call for railroad material. The demand 
for 1-inch No. 2 and 3 dimension has strengthened. 
There is also a freer movement of 2-inch dimen- 
sion. Stocks are broken badly at both mills and 
yards. A slight improvement is noted in the 
export market. There is more or less a specula- 
tive element in the market, evidenced by the desire 
of buyers to place exceptionally heavy orders, 
almost regardless of price. 


a Preparations are being made to enlarge the 
coring plant of the Long-Bell Lumber Co. at Long- 
ville. The mill at Longville is a 2-unit plant; a 


third unit will give the mill a capacity of 60,000 
feet a day. 


A number of prominent lumbermen in this ter- 
ritory were recently elected to serve as officers 
and directors for local banks. The Calcasieu Na- 
tional Bank of Southwest Louisiana elected to its 
board of directors, Willis P. Weber, of the Weber- 

ing Lumber Co. and the Powell Lumber Co., and 
swe J. Ragley, of the Ragley Lumber Co. Two 
Umbermen will serve the First National Bank as 
Vice presidents, W. P. Weber and Rudolf Krause. 
a Lake Charles Trust & Savings Bank selected 
ut Krause as its president. For many years 

t. Krause has been a director of this institution. 
He is identified with the Krause & Managan Lum- 


ber Co. W. P. Weber and B. M. Talbot were 
elected to the board of the bank. 


MACON, GA. 


Jan. 15.—Sawmill operations are progressing in 
a satisfactory manner. Good weather has pre- 
vailed over the greater part of Georgia and Ala- 
bama since the first part of January. New con- 
tracts are taking a higher rate, and wages of 
common labor have been advanced. Demand for 
lumber is keeping up remarkably well; that for 
air dried roofers is very strong indeed—in fact, 
there are three buyers for every car of Georgia 
lumber available. Current prices for roofers, on 
Macon rate of freight, which is 28% cents under 
Virginia gateways, are: 6-inch, $22; 8-, 10- and 
12-inch, $22 to $24, depending on lengths and 
sizes. Thruout the Georgia-Alabama territory, dry 
stocks are very low, and during February and 
March the weather is usually unfavorable to manu- 
facturing and drying. 


NEW ORLEANS, LA. 


Jan. 15.—W. P. Simpson, president of C. T. Pat- 
terson & Co., this city, was unanimously elected 
president of the New Orleans Association of Com- 
merce at a meeting of the association directors 
last week. During 1922 Mr. Simpson was vice 
president of the organization and for years has 
been one of its leaders, taking a prominent part in 
work for civic betterment. 

As Vicegerent of Hoo-Hoo in this district, Secre- 
tary-manager J. Walter Michel, of the New Or- 
leans Lumbermen’s Club, is planning a concatena- 
tion to be held next month, following the close of 
the carnival season. Selection of New Orleans as 
the scene of Hoo-Hoo’s annual meeting this year 
has helped to arouse local interest in the order. 


The Edward Hines Yellow Pine Trustees, of 
Mississippi, have established a piling and pole 
department, with sales headquarters at New Or- 
leans and D. B. Williams as resident manager. 

The Dudley Lumber Co., of Memphis, reopened 
its domestic and export sales office in New Orleans 
a few days ago, Frank B. Robertson, well known 
in southern hardwood circles, coming down from 
Memphis to assume the management. 


JACKSONVILLE, FLA. 


Jan. 15.—The southern pine market remains 
strong in this territory. Now that the holidays 
are over, there is a great deal of business being 
placed. Railroad and car materials are exceed- 
ingly strong and the prices are advancing a little 
every week. The eastern yards now have a number 
of inquiries out for timbers. Dressed stock is 
exceptionally strong. Prices on practically all items 
have advanced 50 cents to $2 during the last few 
days. The prices on Georgia roofers are firm, and 
stocks are scarce. 

There has been very little change in the cypress 
market recently. The demand is good and prices 
are firm. It is still practically impossible to buy 
a number of items in dry stock, especially 5/4 
and thicker shop and factory selects. Practically 
all dry stock of low grades has been shipped out. 
It seems to be easier to buy higher grades than 
lower; that is, in dry stock. 


OMAHA, NEB. 


Jan. 15.—Demand for lumber is becoming more 
active as the winter advances. Reports of archi- 
tects in Omaha indicate that a great era of home 
building is to open in early spring. Many of the 
big builders here have continued building thruout 
the winter. On the farms the lumber demand is 
growing slightly. It is not indicated that the 
farmers are going to build new homes to any great 
extent, but rural retailers say that a good many 
barns, sheds and outbuildings of various kinds 
will be built. There has already been considerable 
building of shedding for cattle. 


TUSCALOOSA, ALA. 


Jan. 15.—Southern pine continues to improve in 
volume of inquiry and in the amount of business 
placed. Prices are gradually stiffening, advancing 
about 50 cents a week. The active items have ad- 
vanced more than 50 cents a week, but on a few 
items there has been no advance. No doubt 
shrewd buyers will soon see that these inactive 
items are bought, as there is a potential demand 
for all items on the list. The Government is plac- 
ing a good deal of business all over the country 
and has inquiries out for more lumber. The rail- 
roads are active buyers, and prices on railroad 
stock are very satisfactory. No. 2 common and 
better dimension has begun to move a little better, 
and the yard trade is waking up and placing busi- 
ness. Mill stocks are depleted and production by 
small mills is extremely low. This is primarily a 
small mill territory. . 





You're Alter 


Good Service 


and we are here to give it to 


you—the kind that will 
make you a steady, satisfied 
customer. , 


We want to prove our claims 
on your next order for 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 


Being in daily touch with 
Southern and Western mills, we. 
can tell you the exact condition 
of stocks, shipments, etc. at 
ever you need, drop a line and 
then leave the rest to us. 


Thos. W. Blake 
216 Cee = Lumber Co. 


Building, 
HOUSTON, TEXAS 


MILLS AT: 


Warren, Texas Cleveland, Texas 


Hemphill, Texas 


















“Larite” 
Flooring 






In Making Your 
Spring Sales Plans |, 


don’t overlook our big sell- 
ing “Larite” flooring. Here 
is a flooring that has all the 
qualities experience has dem- 


onstrated as valuable in 
winning sales—dense grain, 
accurate milling, uniform 
quality and dependable grad- 
ing. Buy it in mixed cars 
with 


Southern Pine 
Yard and Shed Stock 


Let us send you quotations, 


Carter - Kelley 








Maas Lumber Co. | 
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Latest Reports on Lumber Prices 





Prices continue 


very firm, 


with an upward tendency. 


MICHIGAN HARDWOODS 


sents the present average of values f.o.b. Michigan mill points: 


FAS Selecta No. 1 com. No. 2 com. 
Bass woop— 
4/4 $ 80.00@ 85.00 $ 65. 00m 48 eg $ 50.00@ 55.00 tyes ST 
5/4 85.00@ 90.00 70.00 55.00@ 60.00 33.00@35.00 
6/4 90.00@ 95.00 75.00 a0. 00 60.00@ 65.00 35.00@37.00 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 BB. 00@ 40.00 
10/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 43.00@45.00 
BrEcH— 
5/8 No. 2 common and better 33.00@35.00 
4/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 25. 00@27. 00 
5/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 28.00@30.00 
6/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 31.00@33.00 
8/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 38.00@40.00 
BircH— 
4/4 120.00@130.00 95.00@100.00 55.00@ 60.00 28.00@30.00 
5/4 125.00@135.00 100.00@105.00 60.00@ 65.00 33.00@35.00 
6/4 125.00@135.00 100.00@105.00 65.00@ 70.00 35.00@37.00 
8/4 130.00@135.00 110.00@115.00 R 85.00 45.00@50.00 
10/4 135.00@140.00 120.00@125.00 100.00@105.00 55.00@60.00 
12/4 140.00@145.00 125.00@130.00 105.00@110.00 55.00@60.00 
Sorr ELm— 
4/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 
5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 
6/4 85.00@ 90.00 70.00@ 75.00 655.00@ 60.00 33.00@35.00 


No. 3 com. 


$22.00@24.00 
24.00@26.00 
24, nee 26.00 


12.00@14.00 
16.00@18.00 
17.00@19.00 
17.00@19.00 
18.00@20.00 


16.00@18.00 
17.00@19.00 
sip — 00 


20.00@22.00 
21.00@23.00 
21.00@23.00 





In some instances the scarcer items are commanding a premium. The following 
FAS Selects No. 1 com. No. 2 com. 
Sorr ELmM— 

8/4 $ 95.00@100.00 $ Py ” 85.00 $ by - 70. Pe $40.00@45.00 
10/4 110.00@115.00 100.00 85. 45.00@50.00 
12/4 120.00@125.00 108. 0 110.00 90. 009 95. 00 50.00@55.00 
16/4 140.00@145.00 125.00@130.00 110.00@115.00 55.00@60.00 
HarD MAPLE— _— 

4/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 35. ‘ 

5/4 95. Oo 108. 00 si.00@ 85.00 60.00@ 65.00 35.00@40.00 

6/4 100.00@105.00 85.00@ 90.00 65.00@ 70.00 35.00@ 40.00 

8/4 110. Ht Sete 00 95.00@100.00 75.00@ 80.00 40.00@45.00 
10/4 120.00@125.00 105.00@110.00 85.00@ 90.00 50.00@55.00 
12/4 130.00@135.00 115.00@120.00 95.00@100.00 50.00@55.00 
14/4 140.00@145.00 125.00@130.00 105.00@110.00 55.00@60.00 
16/4 150.00@155.00 135.00@140.00 115.00@120.00 55.00@60.00 
Sorr MAPLE— 

4/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 25.00@ 27.00 

5/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 

6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 31.00@33.00 

8/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 35.00@40.00 
END DRIED WHITE MAPLE— 

4/4 105.00@120.00 ...... OD isazcinsis 75.00@ 90.00 A eee 

5/4 110.00@125.00 1... es i 80.00@ 95.00 .....@..... 

6/4 115.00@130.00 ...... (Se 85.00@100.00 vere Q@irees 

8/4 130.00@145.00 ...... an 100.00@115.00 .....@..... 


list repre- 


No. 8 com. 


14.00@16.0 — 
15.00@17. | 
15.00@17. | 
18.00@ 20.0) 

22.00@24.0i 
22.0024. 


Crrryy 


x 





16.00@18.00 
17.00@19.) 
17.00@19.00 
18.00@20.00 





WISCONSIN HARDWOODS AND HEMLOCK 














The market for Wisconsin hardwoods is very strong, birch and maple selling at premiums over the following list, which, however, remains un- 
changed from last week, quotations f.o.b. Wisconsin mill points being: 
‘ FAS Selects No.1com. No.2com. No.3com. | 35... yrapr one Selects No.1com. No.2com. No. 3 com. 
sH— y oats 
6/4 $ 95.00@100.00 $80.00@ 85.00 $70.00@ 75.00 $32.00@35.00 $14.00@16.00 
4/4 $100.00@105.00 $80.00@ 85.00 $55.00@ 60.00 $27.00@30. 00 $16.00@18.00 ot Ps seer: ° $ oy a > 7O000 30:00 °35:00088.00 14 ongée 
5/4 105.00@110.00  85.00@ 90.00 60.00@ 65.00 32.00@35.00 17.00@19.00 ae 00g $9:00 40:00048.00 "Oo 
6/4 110.00@115.00  90.00@ 95.00  65.00@ 70.00 32.00@35. 00 17, 00@19.00 | 10/4 110.00@120.00 — 90.00@ 95.00 pos Beg BB yrs tops _ 
8/4 115.00@120.00  95.00@100.00 70.00@ 75.00 37.00@40.00 17.00@19.00 | 12/4 115.00@125.00  95.00@100.00 90.00@ 95. @5 ee 
Basswoop— preteen 55.00@ 60.00 $40.00@ 45.00 $20.00@25.00 $14.00@16.00 
4/4 —$75.00@ 80.00 $60.00@ 65.00 $50.00@ 55.00 $30.00@32.00 $23.00@25.00 | 4/4 $75.00@ BO en eee oD OM Fee BOG GO00. *25:00027.00 *16.00G1808 
5/4  80.00@ 85.00 65.00@ 70.00 55.00@ 58.00 32.00@35.00 25.00@27.00 5 0 aoe teas SF. 0930. 00 16:00418.00 
6/4 — 85.00@ 90.00 70.00@ 75.00 —57.00@ 60.00 32.00@35.00 26.00@28.00 | 6/4  85.00@ 20.00 65.00@ 70.00 —50.00@ 55.00 2. 0093500 16,00018.0 
8/4 90.00@ 95.00 75.00@ 80.00 62.00@ 65.00 35.00@38.00 28.00@30.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60. 
BircH— Oak— 
00 $14.00@16.00 
4/4 $115.00@120.00 $ 90.00@ 95.00 $ 50.00@ 55.00 $27.00@30.00 $14.00@16.00 | 4/4 $115.00@120.00 $ 90.00@ 95.00 $60.00@ 65.00 $33.00@35. 
5/4 120.00@125.00  95.00@100.00  60.00@ 65.00 32.00@34.00 16.00@18.00 5/4 120.00@125.00 35:00100.00 5.0000 70.00 a6. oe HG = Ly ph bo 
6/4 125.00@130.00 100.00@105.00  65.00@ 70.00 34.00@37.00 16.00@18.00 6/4 125.00@130.00 100.00@105.00 70.0 ‘oO 46. rte try 00 16,00@18.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 45.00@50.00 16.00@18.00 8/4 130.00@135.00 105.00@110.00 75.00@ 80. @ 
10/4 135.00@140.00 120.00@125.00 100.00@105.00 55.00@60.00° .....@..... | HeMmLock, No. 1, S1Si1B— 
12/4  140.00@145.00 125.00@130.00 105.00@110.00 55.00@60.00 .....@..... 3° 10° 12-14" 16° 18-20" 
sore Bia ax iz SaRaugaE.on smocginen suLoogshOD HRIUgIE.O Sr sgIte 
4/4 $ 70.00@ 75.00 $50.00@ 55.00 $40.00@ 45.00 $22.00@24.00 $18.00@20.00 x 6” . . : . 29.50@31. 32.00@34. 
5/4 = 75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 24.00@26.00 19.00@21.00 | 2x 8”  32.00@34.00 32.00@34.00 — 30.00@32.00 apes «psy 4 eb tore i 
6/4 —75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 19.00@21.00 | 2x10" 30.00@32.00 —31.00@33.00 = 31.00@33.00 33.0 tee 376093950 | 
8/4 s5.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 19. 0021. 00 | 2x12 31.00@33.00  32.00@34.00  32.00@34.00  34.00@36. 
10/4 100.00@105.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@..... No. 1 HEMLOCK Boarps, SiS— i; 
12/4 105.00@110.00  85.00@ 90.00 75.00@ 80.00 45.00@50.00 8° 10-14" 46 18-20" 8-16" | 
eo ee Hentguees sapmugioon teesger ee eee eS ESAe | 
4/4 $65.00@ 75.00 .....@ ..... $40.00@ 45.00 $20.00@22.00 $15.00@17.00 x 6” . . . . . 00 
Be Abn AGG So RG Boa8 “Been er es ievegiee | He BEE BEBE LOBHS HEE EMgEN | 
8/4  80,00@ 85.00 .....@ 21... 85.00@ 60.00 32.00@35.00 16. 00 18.00 | 1x12” 32.50@34.50 33.50@35.50  35.00@37.00  38.50@40.50 34. rer 4 
10/4 90.00@ 95.00 ..... eeees  65.00@ 70.00 40.00@45.00 siesta ws From prices of No. 1 dimension or boards, for merchantable deduct 
12/4  95.00@100.00 ee@ wees. 70.00@ 75.00 45.00@50.00 ::@..... | for No. 2 deduct $4, and for select No. 3 deduct $8 
Harp MAaPLe— : For shiplap or flooring, add 50 cents to prices of No. 1 boards. sual p 
4/4 $ 80.00@ 85.00 $60.00@ 65.00 $50.00@ 55.00 $32.00@35.00 $12.00@14.00 No. 3 hemlock, rough 6’ and longer: 2x4” and wider, $16; 1x4” an j 
5/4  865.00@ 90.00 65.00@ 70.00  55.00@ 60.00 32.00@35.00 14.00@16.00 | wider, $15.50 to $16.50. j 
i 
SOUTHERN HARDWOODS OAK FLOORING 
St. Louis, Mo., Jan. 16.—Current qu:tations on southern hardwoods, f.o.b. St. Louis: The omar mai are ——— a 
oon— 4/4 5/4& 6/4 8/4 ~—_ SGere — pong "6, os repertes by the Oak Flooring 
Qtrd. red: QuaRTERED RED Oak— Manufacturers’ Association. 
| eer $105 . +110@115 $110@115 FAS .... $115 120 $120@130 $130@140 | ° se o” 4gx2%” %x1%" x2" 
No.l com... 65 aes 19@ 75 No. 1 com..... 68 70@ 75 75@ 76 3$x1 ne 1gx2% vad 
No. 2 com 35 $8 42@ 45 48@ 50 No. 2 com..... 40 43 50@ 53 57 Clr. atd. wht.$145.00 §.. +» $144.91 $107.33 $106.88 
er ose PLAIN WHITE Oak— oll ad nei: < Beeman 
{agp flies ae | ee $111@115 $118@122 $122@127 | Sel. aid. war: -...-. as O95 oes aa 
sel, ...... 48@ 50 50@ 5252 — 0 72 Gir. bin. red. 9634 ..... 10265 75.84 7261 
No. 2 com 29@ 30 30@ 32 32@ 34 “eee ee: BR DB BE eee Me 
Plain red ae ; lla A by = z= Pa Scr Bin. ‘ved. “8288 8789 9813 60.75 59.14 
FAS... --+-$103@106 $110@115 $112@115 | Sound wormy.. 36@ 88 41@ 43 43@ 45 | No. 1 common 60.00 66.57 70.39 44.11 448 
No. 1 com.. 74 No, 2 common .. 29.18 
No. 2 com 31@ 36 36@ 38 88 44@ 46 | PLAIN, Rep Oax— 
Plain sap: FAS 2-01. — $118@122 $122@127 MAPI E FLOORING 
AS .......$ 54@ 55 $ 57@ 58 60 o. 1 com. an 
No.1 com... 48@ 44 . 47@ 48 . St Bel. ....5.0, 66 68@ 70 72@ 74 Current prices on maple flooring, f. 0. b. Cadil- 
No. 2 com... 25@ 26 29@ 30 39 30 No. 2 com..... 40 42 43@ 45 45@ 47 | jac, Mich., basis: 
ee | .$ 50@ 52 $ 55 : POPLAR— Face— Clear No.1 Factory 
ree 5 — —_ — $110@112 $120 125 $130@135 ”....§ 65.00 hg ar 
tan ae iid 43 —_ Saps and sel... 77@ 79 85 Wa 95 | 13/iestie -..121..% sooo e800 $28.00 
No. 2 com..... ou # 37@ 39 ...@... BS, 2.008 <s.02% 58@ 60 $9 70 %2@ 74 lag | nel DE Sani 90.00 80.00 36. 
Cuserseme WHITE O No. 2 com. A.. 35@ 37 36@ 3 36@ 38 SEM? oo iecaes 95.00 85.00 40.00 
I 00 
lt eee "3130@185 $140@150 $150@155 No. 2 com. B.. 24@ 26 29@ 30 29@ 30 x34" 2222! .. 85.00 80.00 “ i 
No. 1 com. an Sort MAPpLE— 17/16x24%” ........ 100.00 90.0 Ey 
Bl. svar 70@ 75 80@ 8 95@100 Log run ...... $45 $48 $52.50 SBE” cscsssce SOMO 85.00 50. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 15.—The following are average prices, Cincinnati base, quoted on Virginia, West Virginia, Kentucky and Tennessee hard- 


woods today: 
4/4 5/4€6/4 8/4 
QuaRTERED WHITE ene. 


WAS ccccccves $140@150 eer — $160@170 
Selects ......- 105@110 110@115 115@120 
No. 1 com..... 70@ 7% 80@ 8 85@ 90 
No. 2 com..... 43@ 48 583@ 58 58@ 63 
Sound wormy.. 40 45 50 55 60 65 
QuARTERED RED OaK— 
PAS .cccee cccQeneae «6c@ics cec@ecs 
No. 1 com..... 60@ 65 sCGnee~ «acllbaes 
No.2 com..... 40@ 45 sce. wed @nucs 
PLAIN WHITE AND RED OAK— 
Ce $120@130 $125@135 $130@140 
CE nee 85@ 95 90@100 90@100 
No. 1 com.... 73@ 78 phe 80 T8@ 83 
No. 2 com.... 45@ 50 45@ 50 47 
No. 3 com.... 22@ 24 27@ 30 380@ 35 
Sd. wormy... 47@ 50 S57@ 60 60@ 65 
Bass woop— 
VAS .ccccvves $ 80@ 85 $ 85@ 95 $ 95@100 
No. 1 com..... 50@ 55 55 60 60@ 65 
No. 2 com..... 82@ 34 87@ 42 40@ 45 
BrECH— 
(RP ere $ 75@ 80 $ 80@ 85 $ 80@ 85 
No. 1 com..... 40@ 45 45@ 50 45@ 50 
No. 3 com..... 25 30 30@ 35 30 
CHESTNUT— 
| SOOCOe rare +120 e127 $125@130 $125@130 
No. 1 com..... 75 80 75@ 80 
No. 3 com..... 18@ 20 20@ 21 20@ 21 
Sd. wormy a 
No. 2 com 30@ 32 32@ 35 35@ 38 
Sd. wormy _ 
No. 1 om. 
and ey 385@ 38 42@ 44 42@ 44 
MaPLE— 
) eer ee $ 85@ 90 $ 90@100 $100 @105 
No. 1 com..... 58 63 70@ 75 T5@ 78 
No. 2 com..... 382@ 35 35@ 40 40@ 45 





4/4 5/486 /4 8/4 





4/4 5/4€6/4 8/4 





BircH— HicKkory— 
| eee {aeesee $130@135 $135@140 ) eee - $110 120 $110@120 
No om 8 gs@ 70 «70@ 75 70@ 75 Ea E COM e + + gs ing SS =o 
No. 1 com..... 63a 70 0a 75 @ 75 ee as e= “ 2ee 
No. 2 com..... 35@ 40 40@ 45 42@ 45 | WALNUT— 

WHITE ASH— if). eee we ae berth br $225@230 
ee texwakas $ 85 90 $100@110 $105@110 BOMGED ccacsse 155 155@160 ie Sisco 
No. 1 com..... 50 55 60 65 65 70 No. 1 com.... 105 ar = “ 115@120 
No. 2 com..... 32 35 40 42 42 45 NG. 2 e@ias 6 ‘45@ 50 

Cincinnati, Ohio, Jan. 15.—The following are today’s average prices on southern Mississippi 


Valley hardwoods f.o.b: Cincinnati: 
4/4 5/446/4 8/4 


125 $130@140 $140@150 
77 a2 87 ar@ 89 


GumM— 


Qtrd. red FAS.$120 
Qtrd. No. 1 com. 


ba) red SND., 

_. eeacele 62 70 80 

No. 1 com. 50 55 65 
Plain a FAS. 105@110 120@130 125@130 
~~ red No. 

icpewkas 60@ 6 75@ 80 85@ 90 

iy "heutioasdin, 

8 to 17”... S56@ GO ...@... «e+ Q@ace 


re + 57@ 61 66@ 69 
Sap No. 1 com. 40 42@ 45 46@ 49 
28 26@ 28 





Sap No. 2 com. 25 7 26 
MAPLE 
Spot worms N. 
D., log run.. 40 50 55 
Sorr ELM— 
MES ove ne vce. $ 65 $ 66 $ 70 
No. 1 com..... 45 50 55 
No. 2 com...<c- 25 27 28 


4/4 5/486 /4 8/4 
QUARTERED WHITE OAK— 


WAM veenavens $125@130 ers: = 8 P05 eed 

Se wacecae 95@100 

ING. B CGM c ccc 65 70 18 

No. 2 com..... 42 47 Br 
QUARTERED RED OaAK— 

Wemvctuavenad $120@125 axa , 

RO 3 CRieec. 60 65 Pee ‘ 

No. 2 com..... 38 43 «as ‘ 
PLAIN WHITE AND RED OAK— 

Weiisddadeues aw > 115 as 120 $120@125 

pe ee 80@ 85 90 69 95 

Oh Glcacce 65 68 85 70 68@ 70 

No. 2 com..... 40@ 45 45@ 48 45@ 48 

No. 3 com..... 20 22 23 25 25@ 28 

Sd. wormy.... 40@ 45 48@ 53 50@ 55 
CoTTONwoop— 

FAS, 6” & wdr.$ > 55 $ 57@ 60 ... ae 

No. 1 com..... 45 47 me wes we 

No. 2 com..... 33 36 35 Se we ee 





CYPRESS 


The following are current f.0.b. Chicago 


prices on cypress: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118.50 $106.50 $ 76.50 $51.50 $29.50 $26.50 
5/ - 123.5 111.50 86.50 63.50 32.50 28.50 
6/4.... 126.50 114.50 89.50 66.50 32.50 28.50 
8/4.... 185.25 122.25 97.25 74.50 33.25 29.25 
10/4.... 341.25 128.26 209.25 S020 wccce ceccs 
13/4...5 341.25 26.26 308.26 SC28 ccccie cuss 
16/4.... 146.26 188.25 108.26 S6.26 cccce ceses 

: Boards 
No.1 No.2 No.3 
Be MED oieeynd ckeencendees $51. 50 $39.50 $31.50 _ 

Finish, S2S, Random Lengths 
Clr. heart A B Cc D 
im SX 11”.. -$109.00 $104.00 $ 94.00 $84.00 $69.00 
x2 tol 

spec. Saha, 109.00 104.00 94.00 84.00 69.00 
SRR | avons 116.00 112.00 102.00 92.00 76.90 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


i A B Cc D 
"x4, 5 or 6”, std. lgths.$51.75 $48.75 $43.75 $28.75 
Bungalow Siding 


” A C&btr. 
% x8", from. 1” st0ck...s sss + OT $48.75 $47.25 
%”"x8", from 114” es. . 15.75 66.75 64.25 

For 10- inch, add $10 

Lath wos mad 

oO. Oo. 

1. OCC TREC TTT Or eee Ce Tere $10.40 $9.90 

RED CYPRESS, OLD GRADES— 
Factory 

No. 1 No. 1 No. 2 

FAS Selects shop common common 

4/4...$110.00 $ 90.00 $58.00 $50.00 $36.00 

5/4... 115.00 95.00 72.00 50.00 36.00 
6/4... 115.00 95.00 72.00 50.00 36.00 
8/4... 120.00 105.00 78.00 52.00 36.00 
10/4... 130.00 135.00 125.00 54.00 36.00 
12/4... 130.00 135.00 125.00 54.00 36.00 

Boards 
1x6, pose" 1x12” 1” random 
No. 1 common...... $52.0 $58.00 Jawale 
No. 2 common...... 4 00 4400° sass 
NN ikvbiatiabionn cease “cds $29.50 
YELLOW CYPRESS— 
Factory 
4/4 FAS Selects shop com. com. 
Hy Cree $94.00 $74.00 $49.00 $37.00 $30.00 
yy Memaroerd 104.00 84.00 64.00 39.00 32.00 
so aeiee 104.00 84.00 64.00 39.00 32.00 
PRS i 0 a's 109.00 89.00 69.00 44.00 35.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 
Selects ........ $79.00 $79.00 $81.00 $89.00 ..... 
9.1 common.. 39.00 39.00 41.00 50.00 ..... 
0. 2common.. 34.00 34.00 35.00 37.00 $35.58 








Cincinnati, Ohio, Jan. 15.—The following are 


average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 
Factory 

Factory 

Selects Shop 
OD (eee ddtaeegacewedesnceuda $74.00 $44.00 

Finish—S1S or S2S 


pane 
1x4 to 12” Ilear 
ineld. S28. .$106. 50 $00" 50 $90" 50 $78. 50 $60. 50 


Common Grades, nee 
0 


0. 
EP Rae icacnanwnwees $43.00 
YELLOW CYPRESS— 


No. 8 
$31, 00 $25.00 


4/4 5/446/4 8/4 
We ncaea mea eed $ 90 95 “— 120 
(LE ee 75 80 95 95@100 
No. 1 shop. ..... 47 50 60 65 68 75 
Random widths— 
"Ne. 2 CO ccc 32 40 42 
No. 2 COM... 25 28 30 
No. 1com. No. 2 com. 
Te Oe OS av citctaccsnsneeawes $38 $30 
BENG OIE b.cctcaceccsnseanckes 47 38 


15.—The following are 
Louis: 


St. Louis, Mo., Jan. 
current quotations on cypress, f.o.b. St. 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Factory 
Tank Selects Shop Box 
GAG. sicwnniocwss $121.75 $73.75 $48.75 $26.75 
GSE” cactdcccvede 126.75 83.75 60.75 29.75 
GS icaceccacens 129.7 86.75 63.75 29.75 
MEG? cadacucanses 137.75 94.50 71.60 30.50 
TGIG) wiccascvcwns 142.75 104.75 GEG) . {aeecs 
DEE etecuucanees 142.75 104.75 (or 
if eer 147.75 109.75 See sacs 
Peek rama 4/46" x odcctidsoctdcccssscccsced $23.75 
Finish, 7 or os 
ee Heart 
1x4—10” Se + 00 $102. 200 $ oo 00 $ 82. 00 $67. 00 
1x12” ........ 114.00 110.00 100.00 90.00 74.00 
BORE scccewce 127.00 122.00 112.00 109.00 ..... 
NEO dusecnes 137.00 132.00 122.00 119.00 ..... 
Common Grades, Rough 

No. 1 No. 2 No. 3 
po? err erer reer Cre Cr $48.75 $36.75 $28.25 
WEE skcksctaccbicvecsaees 55.75 38.75 28.25 

Bungalow Bevel Siding 

PAS ST ssccs. Cee > «sees 63.25 “ 
BIBRIS” sccce 84.75 76.756 ..... > eee 


YELLOW CYPRESS— 


/4 5/4 6/4 8/4 10/4 
WAM. cutudecddeencee $90 $95 $95 $100 $115 
er 17 85 8 90 95 
es 2 GOB icecccvces 47 62 62 72 17 
No. 1 common...... 36 38 38 40 
No. 2 common..... . 26 28 28 29 4 
Boards 
1x6” 1x8” 1x10” 1x12” 
No. 1 common...... $40.00 $40.00 $41.00 $49.00 
No. 2 common...... 31.00 32.50 33.00 35.00 
Peck 
T” SOMEONE cco vi dccccccerscscsesece éteeseseumeeee 





REDWOOD 


The following are the prevailing redwood 
prices, f.o. b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, 2-Inch, S1S2E 


-——Clear——, -——“ emmy “Bp” 

3°-7’ 8’-20’ 3°-7° 8°-20° 8’-20’ 
; MTT TET $34.25 $44.25 $30.25 $40.25 = = 
GP ncccccccces 86.25 46.25 34.25 44.25 
oe 35.25 45.25 33.25 43.25 37. 268 


Not less than 10 percent of 8’ to 7’; remainder, 
8’ and longer. 

For specified lengths, add $2; no charge for elim- 
ination of 18’ and 20’, 

Special patterns, add $4. 


Bungalow Siding, S1S2E 


7-—— Clear—— “A” 

8’-7’ 8’-20’ 3°-7’ 8’-20° 
 cdicccsas $45.25 $48.25 $48.25 $46.25 
Th =e coe Gem 50.25 45.25 48.25 

Mn wsaéweuns 52.25 65.25 50.25 58.25 
GRBIS” coccccce 54.25 57.25 52.25 55.25 
a #ctenens 73.75 76.75 71.75 74.715 
TSG = wcceeeue 75.25 78.75 73.75 76.75 
i? ee eee 7.75 75 75.75 78.75 


7 80. 
For rough bungalow siding, add $2. 
Special patterns, add $4. 
Random Shop, Rough or 82S, 5” and Up, 8’ -20’ 


4° 14%” 1%” + 2%” =~ 4” "6" 
$42.50 $57.50 $57.50 $50.50 $75.00 $73.00 $77.00 $81.50 
1-Inch Finish—Rough, S2S or S4S 

on ear—— “A” 
3°-4%’ 5’-7’ 8’-20’ 8’-4%" 5°-7’ 8’-20° 
3” ...+6--847.50 $57.50 $88.50 $42.50 = $83.50 
seases 50 0 90.50 





42.50 52.50 85.50 
44.50 
44.50 





For specified | lengths, add $2; no charge for slimi- 


nation of 8’ t 
For susieek “grain olan, 4”, 5” and 6”, add $10; 


8”, 10” and 12”, add $15. 


oa 22’ and 24’, add $6 to 8’-20’; 26°-82°, add 
Wlde Clear Finish, Rough or S2S, Random, 8’ -20’ 
L 1%7-1%” ae 3” 

SO ln ccccecoda $112.50 $119. $117.50 $122.00 
a” édéacceaund 117.5 124.5 122, 127.00 
Se eacae eoose Fae 129. 127.50 182.00 
Te sduceaeaae 127.50 134.50 182.50 187.00 
, 182. 189.50 187.50 142.00 
Be le ccccccces 187.50 144,50 42. 147.00 
Be lpewcesccee 142.50 149.50 147.50 152.00 
Te” lscccegecée 147.50 154.50 152.50 157.00 
SO” ncatcacens 152.50 159.50 157.50 162.00 

For S4S, add $2. 

For 8’-16’ random, add $5; not furnished in 


specified lengths. 
Thin Finish, S2S, 8’ to 16’ 


Cee mma panama, 

BP lncccccccece $63.50 $76.25 = 75 .00 
B” nccccccccese TE 77.75 63.00 75.60 
eee +++ 66.00 79.25 65.50 78.50 

- 66.00 79.25 25 77.00 

66.00 79.25 65.50 78.50 

66.75 0.00 66.00 79.25 

68.75 82.25 68.00 81.50 

66.25 79.25 65.00 17.15 





Trimmings, 4’ to 7’, and what “A” develops, 
shipped at $1.50 less. 
For 14” and wider, add $5 for every 2” above 12”. 
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SOUTHERN PINE 


Jacksonville, Fla., Jan. 15.—Following is a recapitulation of the prices obtained in this territory during the two weeks ended Jan. 13: 








ee 






































= n. 13 Jan. 
Week ended— Jan. 13 Jan. 6 Week ended— Jan. 13 Jan.6 ; Week ended— Jan. 13 Jan. 6 Week ended Ja n.6 
Ceiling 
Siding Boards 
Flooring gg naa 46.50 No. 1 common— 1x4 Bébetter Dacsiecate apo ps 
= CCCP onc ce stewwes ° eeee Otter, ....2> : E 
1x4 B&better ...... $49.76 $48.65 No. 1 com........... 43.42 43.89 ~ : od eo Sens eels “= 15x38 --» aaa 32.66 |. 
all wong a 43.57 op i BM a vink cones 24.33 24.39 Sabai 32.75 No. : com...... 16.68 20.00 
OD) COMTI... scree BIOO fa A AIRES asso 30 001010. — 7 f ane ies “00 
mn. fis 20.72 = § Bevel— Tee eb: | areas 35.00 3 com. 
F 2 0. 
ie Seem Wats oe ng: pelea ania 25-00 | 1x 6 to 12 D4S...... 42.50 YeX3% Bebetter kak 30.18 
1x3 B&better ...... 59.50 Be SOOM eo ; > oo" 13.73 
No. 1 com...... ea 50.00 %x6”"” Square edge— ‘ No. 2 common ‘ania ‘ 
NO. 2 COM. 00665 sve 27.00 ING: 2) GOMs 6s6d465 sas 25.1 Be A a caiie es Kncgals t saris hingles 
No. 3 & cull.... 12.50 ...., NOE OI s <5 oistenicce « 12.84 Bee ISAIS or sssics ek occ 23.29 24.49 S 9 i 
1x6 No. 2 com...... sees 22.75 “to eaehogerors 26.00 22.95 | 4x18 No. 1 pine...... $25. 
Boards 1x 8 Shiplap........ 25.17 ..... | 4x18 No. 2 pine..... , 2. 
nesters rr. 55.00 | 5/4x6 & up S2S....... 25.25 celle alte 
etic x esis eer ’ 
i i: re 49.00 55.00 " mon— 4.85 5.09 
\x6 No. 2 com......... 23.25 22.75 a eer co a oo No. 1 std. kiln dried... 4.88 135 
No. 3 com......... 15.75 Static ci é Ue t 55.00 1x 8 Shiplap........ 20.00 18.00 No. 1 yy Bia dried. 4.00 
1x8 No. 3 com......... a tl 2 nee 55.00 prea 17.75 ..... | No. 2 std. kiln cies 0 
The following f. 0. b. mill prices are taken from sales made during the week ended Jan. 13 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan 
Alew- ming- tles- a8 Aleo- ming- ties- sas Alew- ming- ties- —8as 
andria,ham, burg, Oity, andria, ham, burg, City, andria, ham, burg, — 
La, Ala. Mtss. Mo. La, Ala. Miss. Mo. La. Ala. Miss. Mo 
Flooring Fencing, 818 Dimension, S1S1E 
1x3” EG B&better ..... 78.00 80.00 85.16 81.04 on 35.71 87.26 | No. 2, 2x12", 10°....... on 
i aeragieersees ey pe ci ee eae 37.02 |... 38.27 , eee 22.13 pues 
copeeecercese esieie = # 18:90 vee ged Other lengths .... coe S280 bwiate’s oan" on” Pe 566i 
Saab piace hte e865. sini: ath Geneinab- 96: 33:50 26.61 
ee, Ieee, i aeeeterereneeie 16.99 19.70 19.00 16.19 | x. 3 oxge 10 10 0 TEE i850 
FG B&better ...... ++ 59.67 61.50 59.35 No. 8 Ragen aa 21.60 26.14 25.7 . hs ee 14.00 14.500... 
Se saa hk oe sehss sertnGrs | o all lengths)— 2 eee RES 5.£ eS 
No. i Pasieincar +. 48.75 49.00 ..... BR es ae rusts 15.00 14.50 15.46 15.00 SS Cee 15.50 sais 
Sh epeonae woo. 24.07 23.76 27.36 1x6” cad aiwnacksetateaaees 18.00 21.00 19.00 18.12 2x4 to 12”....... ee 
1x4” EG Bé&better poeiien 74.00 76.00 76. 5. 
Pee aa buena Seow: comers: Sues 59.33 Boards, 81S or 828 ‘ nae a ~- 
eed si RNS © % ee idee e Sisieve ). No. 1 Sq. E&S ’ and under— 
FG Baciter sees 50.44 53.70 50.12 49.84 | No. 1, 1x8”, 14 and 16’.. $7.00 ..... 87.49 RARER. : save 80.90 nates 
errr 50.00) ..... ee eae Other lengths ...  ..... 47.25 sia es peanut cxhine!  sipee - Saniel 33.00 ese, 
D Tt ete ee ee eees were e cece see. 42,82 1x10”, 14and.16’ 84:77 ..... 38.31 Hie ae Scyere ctor roestetaritaterss ue isu 6.00 Ges 
onal See ae cn a ak 1x12”, 14 and 16’ 46.37 48.59 Pace i ack 
i ileatnate eet nO 141s was. | No. 2 (all 10 to 20°)— Shortleaf Timbers 
1x6” No. 1,C. M........ recon SEES aa ae 2. S200 S000 ..... bah liane 
~ ao. 23:00 23183 SIN fas vasauiod tae. 22:92 24.98 23.72 323.90 ~~ ae a ee 
No. 8, C. M........ 18.00 18.15 “USI Rane eens 25.11 25.69 24.00 26.12 Ee eneaaen enecet 
No. 3 (all lengths)— 43° Mine area as RES ELI 
Ceiling 1x6, to 12” 18.00 19.41 oi EGE cscccteceen meus 
EST eae erat aa . : 
x4” B&better weve 47.25 42.00 1n10"" paciaevaules 21.75 21.00 18.32 
Cece eeeceee --. 39-25 36.48 BEES? ses eu ceudaaeeins 20.44 19.84 19.83 No. 1, %”, 4’ 
Dries Demat ae ae No. 4, all widths and No. 2. %”" 4’ 
% x4" Babetier paaiean 41.84 45.50 44.00 41.40 MES oo getdate 6.15 7.50 1 Bs 
eee Tse 1935 383 Ge 
2 O00 0 ee emwee .f é . Roof i 
%x4” B&beticr eines wenmnenete fro en dand 6 ...eeeeeeeeeeee 
retest eeeees 20.00 | No. 2, ae 26.25 12’ and longer ...... 
_: eC oe 5 
P i 
1x4 & 6” B&bett _— 58.57 Shiplap ~~, ay at ag 47.50 
x i e er Cte.» — ee ee le ee oe he a 1 ee re cer eee arg ar . 
4 2 ” ' ” , 47.50 
BROT UING: Bice iies casiececays 48.25 No. 1, oe 4 & 16°,» 88.98 37.09 ¥ to e » = S. 5 ae 
Bevel Siding No. 2 (10 to 20°)— leaf Paving Block Stock 
7 re 24.32 24.13 28.50 23.44 AU» -regecenenigae —_— 
%x6” B&better ......... bhai 32.47 RENO” hoki osidcs scsasvs 24.01 24.46 23.81 23.19 | No. 1 Sa. E&S.......... presse 
No. Fcaiessshacks Pacers 29.00 e+ | No. 8 (all Jengths)— sa” ial sala aca 
—<- ee” DA On . 7 E23 ia aie Sener . . . . 
Nae Be. BS 20.00 ..... SO soxxac 20.00 20.75 20:00 19.27 POPLAR BEVEL SIDING 
a Dimension, 8181E Cincinnati, Ohio, Jan. 15.—The following are 
1x4 or 6” Bpbetter Sewer 46.72 49.50 48.50 49.07 No. 1 -Oe 8" 98": s6ca5es 32.138 ..... 81.00 31.60 average prices, Cincinnati base, quoted on pop- 
mic peraapene 43.00 43.00 43.21 44.43 12’ ....... 31.22 26.00 30.50 80.71 | lar bevel siding: 
= Depa 8.62 24.56 26.52 29.98 16° ase 31.39 86°66 31.70 30.94 Ps ees tie —e 
8 f . . . 34. ear elect No. 1 com. No. 
Finish 10’ to 20’ 33.66 ..... 28.00 84.25 
B&better rough— ” 2x 6”, 10’ ...... - 29.17 ..... 27-50 28.40 | 6°...--+--+-$55.00 $48.00 $29.00 $21.00 
. pee SS eee « % 8s ere - 46.00 29.00 20.0 
1x6 to 12” ........... oss DEMO nas, pes septate 26.49 28.00 27.88. | 4”........-- 30. 00 41.00 24.00 18.00 
nik patenmaeeaes 12. 52150 50.50 57.50 iar ag peed $0.00 reaped 
Ce ieee 55.50 51.50 55.29 Oe ls voce Se 
1x5 end 107222200000, 80.50 58.50 65.00 ales “Meacaen aie aah deer Louisville, Ky., Jan, 15.—The twelve poplar 
Sapien na iva .o nto se.5e:st9.0 65.50 58.50 ..... if Ee ena ; 7 ¢ bevel siding items handled by producers in this 
1% x4 to 12” 65:60 ae 30.37 . 30.50 30.78 eager 
1% ‘and 2x4 to ig)! 127: SID TID ssieo Paw ge = a 
6/4 & 8/4x6” .......... 64.50 Saad 2x10". 10’. — "°° 80-00 | 10d lots f.0.b. Louisville: 
mee (ace . Clear Select No.1com. No. 2 com. 
Bé&better surfaced— Ae, oe cek 30.22 a $24.00 
is 60555 ago 65 oss M09 SERED Fa.gn $240 
EE aE 56.12 56.25 53.15 55.42 , > Be 8S gaeaeeneny i y 22. 
MMS codon camsicminaat 55.40 58.16 54.27 57.69 2x12” bid haw _— sane hn ’ OREO 57.00 47.00 26.00 19.00 
Prey apeeeeeaees sear SOab G23) Gite CB digs Ss 
en EW 6062s eens 5 le ° § , 
ed igs 65.02 70.25 67.78 66.91 Sin” Be — POPLAR 
x oO Faia ca ee erate : ee ©0006 4 10’ to 20’ 35.20 i “ ¥ 
ao AS re peas 68.25 ee suas No. 2, 2x 4”, 10’ 26.00 Cincinnati, Ohio, Jan. 15.—The following are 
” le . ’ 5 BE ee ee e . ecee ° 9 ’ S ls) 
s/arte (ernie St ie00 T ite : 333 a'76 37:25 28:18 | average prices, Cincinnati base, on “soft tex- 
18 & 20’.. 30.25 23.75 24.50 31.06 | ture” poplar, from Virginia, West Virginia, Ken- 
C surfaced— — = to 20’ er toecs (SUOU oe tucky and Tennessee, and on Mississippi Valley 
Be Dis ibeneaemamenns 49.2 x 6”, 10° ....... . s+. 0 21. poplar: 
BE Wceundauveciaeaes 49.00 - ee 46 21.60 * 23.12 4/h 5/4k6/ 4 8/4 
ee ceees 51.11 .é bY hag reed aaa sors VALLEY POPLAR— 
Pope pees 20.60 ox gv, 10, t0 20° 24.75 19.25 25.41 No. 1 Carts $ 8 80 $ 60@ $5 § 65@ 70 
: . yn ere aide eben: Ge No. 2 J 
ities won ete 25.56 ioiig 3h28 a Hen 37 87 30 30@ 33 
prt iain clei, _— ’ 205 37.17 ee 25.70 81.19 “Sorr TEXTURE” PoPpLAR— 
Te aOR EDEL: . . : 10’ to 20’ 29. : ; ‘ 130 $130@135 
Band 107 ooo o520 eee onde 69.07 2x10”, 10’ ....... 28.50 ee perp Bae} Ree tr 
—e 16: eeisers 30. 21.00 27-75 | No. 1 com.... 67@ 72 ~72@ 77 T@ 80 
Bé&better— — 8& 20°. 30.13 * 96°77 29/02 No. 2 com, A.. 40@ 42 43@ 48 43q = 
iz4-and 6” .........;- 69.00 +f to 20’ 30.18 seeee 80.79 No. 2 com., B.. 29@ 81 380@ 32 30@ d- 
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aa: The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 12: 
“ &§ Flooring Fencing and Boards s2s&écmM— Ceiling “en 
E Bdge grain— 1x3 | ix4 No.1 No.2 No.8 a 2 No.8 
MAN ccc ccse scene eeeeeees $80 a bs 7 5 $34.75 $18.00 $14.75 | 1x 6” ............. $36.25 $23.00 $19.75 Cis. P 
1.00 fe _ ees Ee - pa sete cceseeces poy ae Py o4 oS wee eeeeceees 36.50 24.75 20.00 | Bé&better . $44.00 «ko $51.25 ie 
650 ge III we UE) Tenor IIIT Bron 2480 Baloo | AO eee noe eee ee a ofS baa “Oe 
" mock DP kicivcuatunes 48.50 27.00 21.25 , leat 
.00 . Dimension—Dressed Lath 
8.00 ND cisteecnkwhecia 59.75 63.25 Senne No. 1 Ne. 2 —s 
Se mC ee ae Baretter o | 4g* 303% ee ee ee er 
13.73 WMA cow tein duicexcuandaeds $60.00 $53.75 | $30.25 $32.50 2x 4” 27.00 $29.00 Molding 
Casing and Base — 1x6 & 8” ok. eee eee eee 66.50 56.50 27.00 28.50 Ox 6” +35.00 ae 1 and under ...... 22 percent discount 
a etter Eat SOM benneuckcnauert 70.25 63.50 29.50 31.50 2x 8” 26.50 28.50 1 Se GUE cccceus 19 percent discount 
Rly Guirao viesnens wee Needecsacees $72.25 | 1%, 1%, 2”x4 to 8”..... 75.00 ** 30.00 31.00 2x10” 27.25 29.00 
53 SEE AGE 353 heb a Co swansaaccncecces 77.50 | 1%, 1%, 2”x5, 10, 12”.... 77.50 ad 31.50 33.50 2x12” 28:25 29:50 |  °*None sold. 
cw | NORTH CAROLINA PINE 
in : Norfolk, Va., Jan. 15.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No, 2 & better No. 3 Box Cull & red heart No. 2 & better 
i ee schcdunencave $60.00@62.00  $37.00@38.00 $25.00@26.00 $22. 00 28.00 Lath, No. 1..$ 6.50@ 7.00 Roofers, 6”..$29.50@80.50 D48, 6”. .$65.50@69.50 
i We wcccecnacnves 64.50 @ 66.50 40.00 @42.00 26.00 @ 27.00 a gt No. 2.. 4.50@ 4.75 8”.. 29.50@380.50 8”.. 67.50@7 
E WED ccccene senses 66.50 @68.50 43.00 @ 45.00 26.00 @ 27.00 “ee nee Factory, 2”.. 28.00@31.00 10”.. 30.50@31.50 10”.. 70.00@T: 
I BIE Kiaewwiye sawed 69.50@ 71.50 46.00 @ 48.00 a ee -_ Sites, BP oe6 < 23.00 @ 27.00 12”.. 32.50@38.50 12”.. 75.00@ 
fon | me i § “nee “e666 eee te 9@27.00 Finished widths— No. 2 & better No. 3 No. 4 
san 10" LIIIITIIIIEEE e7/00@69:00 — 45.00@ 47.00 29°50@ 80.50 27:00@ 28 Flooring, #x2% and 3” rift........ $86.00@90.00  $.....@...-- Bence Degees 
ity, | 5 eee ee pee 71.50@74.00 49.00@51.00 31.50 @32.50 28. 00@ 29. po ‘ 2 GU So. o6c veceudes 58.00 @ 67.00 48.00 @52.00 27.50 @ 20.50 
vo ff \ 1 and 2.$40.50@41.5 i OF. cies Cxsuiacendaaevaid 85.50@37.75 27.50@28.50 15.50@16.5¢ 
eed eres OO Re ee oe es. census ao ae 87.50@39.00  29.25@80.25 17.25@1826 
Cull red Hast. uc cccccevc 12.50@ 13.50 WRONRION FE en ke cacnneadncaccune 58.00 @ 67.00 48.00@52.00 27.50 @29.50 
8.80 
E 
9.2) : 
118 . NORTHERN PINE 
359 Duluth, Minn., Jan. 16.—Northern pine quotations are unchanged. The list is firm, and some advances are expected in the near future. Prices 
mes f.o.b. Duluth follow: 
a mon Boarps, RougH— Fancine, RougH— 
a Oe — 6° 8’ , 12° 14416’ 18° 20° ‘ 6’ 8° 10,18414' 16° 18480’ 
4.56 We Bs Se vceeucs $60.00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 C5 FEOe RisenscciccccacQe D4 $63.00 ee 369.00 367.00 
1 ae - 66.00 68.00 74.00 716.00 71.00 76.00 76.00 NO. 2..ccecceecees 46.00 49.00 4 54.08 
Ie” ccccces. COG 73.00 80.00 80.00 75.00 80.00 80.00 m NO. 8....ceeeeeee+ 31.00 33.00 5:00 86. 36.00 
Ne. 2,  Wecccccs 4 51.00 54.00 66.00 64.00 59.00 61.00 47, NO. Loccccccccccce 56.00 58.00 63.00 68.00 68.94 
Wee vsaes -- 52.00 54.00 57.00 57.00 54.00 59.00 61.00 NO. 2...ecceeeeees 39.00 42.00 47.00 53.00 53.00 
— Iai ss seeee 57.00 59.00 64.00 64.00 69.00 66.00 69.00 WA Sevccccceacsse Se _ 29.00 31.50 83.60 31.66 
8 EI Bae Hae ap HOD HEM 382 3800 | No, 4, 6toot and longer, mized lengths, 4*, $20; 6", $1. 
1 12”. ...... 34.00 35.00 37.00 37.00 37.00 37.00 37.00 6” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. . 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. S81 or 2S, add 75 cents; S181B, add $1; S48, add §1. 
For 81 or 2S, add 75 eents; S81S1H, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
oF No. 1 Pisces Storr, 8181b— Srpine, 4 AND 6”, 4 TO 20’— 
™ i 2 sl ol rfl el hh a B&bett s5¢100 $56.00 B $29 29-00 325.00 
2x 4”....$35.00 $37.00 $89.00 v0.33 $38.00 $39.00 $41.00 $41.00 OLLEP woccccscees . eocccrccaccoscocose 
18 x oe... 38.00 36.00 38.00 37.00 37.00 38.00 40.00 40.00 | C -eeeceeeecceccecees rr bre Norway, C&better... 46.00 46.00 
“39 ax 8”... 86.00 37.00 39.00 40.00 40.00 39.00 9 41.00 9-41.00 | D ---eeeeeereeeeeeeee Mf . 
94 | —, i os ue hea Fa 753 =e ae Be Siding may contain not to exceed 20 percent of 4- and 9-foot. 
tali”..., 42.00 4800 46:00 46:00 46:00 46:00 «48.00 48.00 = run to O. G., $2 a thousand extra; product ef the strip as 1 
No. 2 piece st 1; h, deduct 75 cents; D&M | Stade. 
or ss? re “——. I SO. RG wae Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
: 
: DOUGLAS FIR CROSS TIES 
[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] chi J 17.—The followin tt 
é a ago n. .—The cro 
Seattle, Wash., Jan. 17.—The following prices Portland, Ore., Jan. 17.—Fir prices today, f.o.b. cy pe Pe 7 tt owing 58 tle 
= for yard items, f. 0. b. mill, were reported mills are as follows: o sem . Un tea 
today: trea 
re | pre- Vertical Grain Flooring White Southern 
p- High Low vailing a $54.00 Oak Sap pine 
Price Price Price oO. CHEAP cecccccccccccccccccceccsccs “y > No. 6, 7x9”, 8’, 9-inch face...... $1.65 +198 
Flooring INGce GHEE cccavavewevacdnddecaeaaetes 51.0 No. 4, 7x8”, 8’, 8-inch face...... 1.55 
™. 1x4” INGu 0 GI ve cccanecacecaceucdcesoeeeas 43.00 No. 3, 6x8”, 8’, 8-inch face...... 1.45 1.05 
x4” No. 2 clear v. g..... $54.00 $48.00 $51.00 | 1x3 and 1%x4” No. 2 clear and better..... 53.50 | No. 2, 6x7”, 8’, 7-inch face...... 1.30 .20 
\ No. 3.v. &. ......00es 43.00 42.00 48.00 NO. 8 CleAP....cececcecseee 43.00 | No. 1, 6x6”, 8’, 6-inch face...... 1.15 -80 
: No. ; gt — 31. ro sue — Slash Grain Flooring ae oa and heart cypress ties, 10 cents less 
| 1x6" No. 2 and better s. g. 44.00 42.00 42.00 | 1x4” No. 2 clear and better...........+-+6+ a ee 
- 6 NO. 3m. G. wccccccees 42.00 40.00... Gy S GMO ccccade ceccsswseeunuseweuas 37.00 : 
is fj Stepping 1x6” No. 2 clear and better...........++++. 44.00 Pm ry fir cross ties, all sizes, $43 per thov- 
re | No. 2 and better — ai 68.00 65.00... No. 3 clear ..ccccccees ioe atagucawa 39.00 . Switch Bridge 
i nis Vertical Grain Stepping Ties Plank 
; 1x8 Ld 5 06 
» &F ae wn i. > Pe +s _— 1% and 1% No. 2 clear and better.......... AO i to $49.00 $46.00 
; Ceiling Finish WOO GUE ah dcticdccsccccdances ccescse GMO 42.06 
x4” No. 2 and better... 41.00 36.00 39.00 | No. 2 clear and better......+--...00e+-0++ 60.00°| Douglas fir ........... se eeeeeeee 45.00 45.00 
OM wcunentuwcwnss SU 0 5keks 060 tm 
1x4” Lg 3 and better... 41.00 39.00 41.00 Ceiling 
OS isacecmeeweuns ,) err eee ” 
ep sing AA NOS Clear And betters ---vrrrrritott B89 | St. Louis, Mo., Jan. 16.—The following crose 
re 1x6” No. 2 and better.... 43.00 39.00 42.00 | 1x4” No. 2 clear and better.........++seees 41.00 | tie prices prevail, f.0.b. St. Louis. 
= INGO: lei Maw aacdonceae 38:50 36.50 ..... NGk SB ClOG ca cccacedddacadssntauseass 37.00 Untreated 
l- % 
2y - Boards and Shiplap, No. 1 Drop Siding and Rustic — ey 
LOSE | i ee 22.00 17.50 19.50 ee Pe ee . Pine 
Mota ee, ee ee a  eaetiekencenes 38:50 | No. 5, 7x9”, 8’, Qinch face....$1.60 $1, 
2x4” “ne, No. 1 S&E Miscellaneo Items Ne 4 ee 8", Since face... 135 3 
0 x4", 12 and 14’....... 00. 21.50 18.50 18.50 scellaneous a> 2 Sees 0,9 Soe aes $3 
i( No. 2) 6x7”, 8’, 7-inch sl 1.15 
~ Zo Plank and Small Timbers . Fir igi , ne ones No. 1, 6x6”, 8’, 6-inch face. 1.05 , 
, te 1G” BAe cic ccs F 18.50 21.5 14-foot or shorter, over list... ..cccccccess 5 
: 8x12”, 12 to 16’ 8... 3 be 20,00... Sho (th SONNE, CONE WOR cc ccesccscenscsces 3.00 Red oak and heart cypress ties, 10 cents less 
5 f Timbers 32” and Under 22-foot and longer, over list............... 5.00 - = oak; sap cypress, 20 cents less than 
5 er. OO os. lagi aaes .00 33. 00 SAO) | idee OUOR TANS. cnccnkecivcccedsaccececiees 2.00 
30 [ 8/4 Sel Vertical Grain Fir {neo Small timbers, over list........ ddawis deakatia 1.00 — 7. 
Sm Tem Reeeecsmeeee fo0G ll LLL, | 6x6" and larger timbers.......+.++0++0e00e - List | white oak ............0.. . « «$45.00 $45.00 
eens - Teens Fir lath, per thousand, dry................. G5) TI eib chasascevscusedas 43.00 43.00 
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GANDY is a BETTER BELT 














WHY A GREEN EDGE? 


You know that stitched cotton duck 
belt is the best for handling lumber. 
But, have you ever used a Gandy 
Stitched Cotton Duck Belt? 


Gandy is the original, the standard 
of the world for forty years—it’s the 
belt with the Green Edge. 





THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
552 WEST ADAMS STREET 











CHICAGO: 


SAN DY 


STITCHED COTTON DUCK 


- BELT =: 























i poe Ta Heavy Stands 
and Rugged Mountains 

are the conditions the Pa- 

cific Coast loggers have to 

meet. 

Willamette Engineers and Willa- 


mette Equipment made it possible 
to put logs in the water at a profit. 












ede of 
LOGGING MACHINERY 








PORTLAND, OREGON, U.S.A. 


ey, 


WALNUT 


Chicago, Jan. 17.—The following are average carload prices obtained for walnut f. 0. b. Chicago 


during the week ended Jan. : 
1/2 3/4 4/4 


5/4 6/4 8/4 10/4 12/4 16/4 

SSE eC | | A $196. 90 $217.28 $225.00 ...... SUAUO ekiices jeoekin wae 
FAS, oe NED; Sale ciwaule, ERR REET Guiseme. Giekisicc  eteea: | incvacten $290.00 $300.09 
FAS, Lge St: rr 281.20 241.70 250.60. ...... SOGHO - aisaccin’ “cocwis  Searag 
eS eer $148.40 ...... ME: “cscs, Suivi weaehd. dames oak ioenue 
coctis Pesce GMissiat eis erhele BGRSO  hgsice seesaw 5 ele are SOB20 ccc sky 
RO; ATROOMG MMC SS. ways «| ewes «| Sse lace BIR Sisictne | scalars, eee gece | aiterau er 194.00 
SOIR oie OO ea). tenet dsed 117.36 123.28 130.70 139.65 158.00 BGS.00 css. 
PR ome OM airy wisp eye eae. | | ws tesrass 52.10 OG2O  .cceve 65.90 (2) 1) err 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 17.—The following are 
f.o.b. mill and f.0.b. Chicago shop prices: 


No.2 No.3 

com. com. 
Ie ae. Safe | URE 1 Cn, | ie ey $36.00 $23.00 
ix 5”, 8” pad 10”, 20: 60 TB? 6 6éceces 37.00 26.00 
BRN 20 COA 5 o:5'o68 v6 cos one ante 36.00 27.00 
ixis”, and wider; 10 to 16° «...65 06% 38.50 29.50 

No.4 No.5 

com. com. 
1A A OR ss hick Sisicasiesecencne $20.00 $12.00 

SELECTS— 

B&btr. age copy 
ix4”, 6” ands”, 10 to 20" ...sc08 $84.00 $79.00 $63.00 
SRE Soseuss cance coasGeeses 8.00 83.00 72.00 
PED sonore oda wbacealenor oo 89.00 77.00 
URAC? TI WAGE oc 5.60.6 6.055006: 94.00 82.00 
ay 6/4x4” and wdr., 10 to 20’ ar 00 92.00 80.00 

B/E ONG: WADGST o.oo 5.0:6:0:0:5:5.0.0i0010 9.00 94.00 82.00 
SHop 828, F.0.B. CH1caco— 

No.1 No.2 No.3 

s/t BOGGS Sco kvsasveneeccecd $ 85.00 $70.00 $47.50 
SPaeuws Sob e ROS EOR TOS OEE 100.00 80.00 47.50 


a straight orders for ‘‘No. 3 shop and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 


Spokane, Wash., Jan. 13.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 


WESTERN WHITE PINE, 16-Foot, INcH— 





No.1 No.2 No.3 No.4 No.5 
ar sviceeseeon $56.50 $37.50 $23.00 
OP? sesase esas 56.50 38.00 27.50 
SU AY” .scsen 55.50 35.00 26.50 
Fy eigen ianacos 59.00 36.00 27.00 ' 
Dr ie WARE. chek. aE wikis $20.00 $13.00 
IDAHO WHITE PINE, 16-Foot, INcH— 
OTC $61.00 $55.00 $35.00 
# 62.00 56.00 39.00 
3” 52.00 39.00 
0” 52.00 39.00 
“9 54.00 40.00 
R Fe WANED saws. “Giese exis $22.50 $13.00 
WESTERN PINE Stroop, S2S— 
Factory Com- 
Cc 01 No.2 No.3 mon 
An & 6/4.. —_— 50 Po 50 $48. 50 $28.50 
eee 8.50 73.50 658.50 
OPS Siaalsneose ahaa. Ashes: nies cove @ekeD 
WHITE Fir, 6- To 20-Foot, INcHo— 
4-6” 6” &10” 12” 4"&wdr. 
No. 1 & 2.. _— 00 $31.00 $32.00 $33.00 
NO: S swscecee 22. oe 26.00 27.00 28.00 
PPS ices a wiewi eiwiban, ssieeW").Geestac:  lncwrec $20.00 


WEST COAST LOGS 


Seattle, Wash., Jan. 13.—Log market is strong. 
Quotations unchanged. 


Fin: No. 1, $26; No. 2; $19: No. 8, $18. 
CEepar: Ten percent base, $22. 

HEMLOCK: No. 2, $17; No. 3, $14. 

SPRUCE: No. 1, $27; No. 2, $20; No. 3, $14. 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 17.—Log quotations: 


CepaR: $23. 
YELLOW Fir: 
Rep Fir: $15 
SPRUCE: 
HEMLOCE : 


ae $19 and $14. 


$24, $18 and $12. 
$12, $9 and $8. 


CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Jan. 15.—The following are 
average prices today f.o.b, Cincinnati: 


Rules of March 18, 1922 


Shingles 
Best Primes Economies 
Be eich wuss sees eee $5.38 2.18 ne 
De atiisiaves¥iacleisis a eieisate 6.38 4.38 $3.43 
SO ae-silsiaw ie wiele meee wie 6.68 4.93 3.63 
dae ane a ep er eee 6.68 4.93 3.68 
Lath, 3gx1l4 
No. 1, 4-foot No. 2, 4-foot No. 8, 4-foot 
$9.05 $8.55 $4.05 





CALIFORNIA PINES 


San Francisco, Calif., 
are average prices on California pines f.o.b. 
mill: 

California White Pine 
Nos. 1 & 2 clr. .$107. 50 


Mixed Pines 


OR CCS ere 91.55 
DD BSlSCE 5.00 81.60 
No. 8 clear..... 84.05 i 
Inch shop ..... 39.85 9, 
NO. 1 SHOD..... 70.80 ’ 
i H — aroun ps apo 24, 
oO. snop..... 4 men. 24.40 
C&btr. short... 66.60 tie 
SERINCE 4.ni6-6:50.00 46.70 B&btr. bev... 4615 
Sugar Pine 5° See 40.55 
Nos. 1 & 2 clr. _ 33 [eer 17.75 
C BClCCa.0.6.6555' 4.85 1) rn 47.00 
1) ere 150-78 C&btr. short.. 30.15 
INO, 3 Clear..... 108.75 Douglas Fir 
Inch shop ..... 00 (ORME. oc creo nee $ 46.85 
NO. 1 SNOP..... 84.35 Common ......-. 19,15 
No. 2 shop..... rae Ties & timbers 26.15 
NeedtP HB wountain Pine 
ca.  —«_—(i‘“‘é#s ROMAN ERS ; 
White pine ....$ 89.80 Cedar $ 40.85 
Gite te, =“ thagesankeets : 
No. 3 com. and nent 15.50 
_ See | at he 
No, 4:com., ... 4: 17.85 e 
OS aaa 16.85 No. 1 pine...... $ 7.90 
NS ahs chadis 6:47 25.25 No. 2 pine.....- 6.16 
No. 1 dimen. 23.15 32” pine .....-- 3.60 
No. 2 dimen. 12.25 
Battens Pine box ...... $ 25.30 
RT ea. 4.65 I cepccanssts, 2a0e 


RED CEDAR SHINGLES 


Seattle, Wash., Jan. 13.—Eastern prices f.0.b. 
mill, are: 


I irST GRADES, STANDARD STOCK 


Per Square Per M. 
4 Bunches 4 or 5 Bunches 


Rixtra stars, 6/25... ccs $2. = » $2.95 
Extra stars, Ly ip Me 3.10 
WER GICRES. .. 5-6 sc.0¢<b-0re es 4302.76 3. 40 @3.45 
POMECCUB, B/2 4 icic ca kaw oe 4.05 
RII oa 5 chs oo s a knoe er 391 @2. 95 4.00@4.05 
PGPTCCHIONG © oc. do wc eee ee 3 72@3.76 5.05 @5.10 


Extra stars, ‘on. Pe. + $3.05 
MIRECR SUATS, B/S ss 66 600s 2.5 3.20 
EURUCR, ClOOIS. 6 oo oe ee.srece 2:92 3.65 
Pertects, Gf! «2. vcsccves. See 4.10 
Me GRALG © o's, f01. 0.5.4 ce: 5 ayandeurete 2.99@ 3.02 4. 10@4.15 
Perfections ............ 3.79@3.83  5.15@5.20 
SECOND GRADES, STANDARD STOCK 
Common stars, 6/2...... $0.55@ .63 $0.70@ .80 
Common stars, 5/2...... .715@ .83 .95@1.05 
Common clears ........ 1.64@1.68  2.05@2.10 
BRITISH COLUMBIA STOCK, SEATTLE MARKET 
DO I GE so) rn ee 3.45 @3.50 
XXXXX (U. a eee ° eo 4.20@4.25 
DUTCKAs CULO.) scesces @ 3.4 Ms 80 
Perfections (U..8.)........ 3:90 5.30 
XX 6/2 scadenes F chclace. meee aes 1.50@1.70 
xx 5/2 16 CU; ye Scene tas p7ee* 92 2°95 2.40 
An eurekas (U,. B.)..... .59 .20 
XX perfections @ S)\ 5 z 64@1.75 2.25@2.40 


WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN]) 


Portland, Ore., Jan. 17.—The following are 
prices prevailing here today: 

I I cinta sks cescdcxxcrivaaecaene $78.00 

AE OI I soos bic sie cle es cneweaes 68.00 

TECU OW MU FA es 66's sk sceccdcccecvccese 38.00 

MEO ares esoc8 6isiodiniccnern noe eeeeee 40.00 

RE ae oth ra par Sra elect 7 a eur ee on tara es aa 
ah eam eet Siete (Ds: Seatatotorr REA 40. 

nates 14° SNe ia en el et 48.00 

RE ag sia sippy oietoaieel nee ecieee™ 50.00 

eG hak oessas Wares casecearee 50.00 

DG AO 8 ceviuscocsccccscees 53.00 

Common rough dimension..........++ee+++: 25.00 

Box lumber, green...... WelheResiecaeneneees 19.00 

SIP GOOG. 0.686 cccuees Seckneees 21.00 





Jan. 13.—The following | 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 13.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended Jan. 13: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No. 3 No. 0.3 
C&Btr. C&Btr. Cabir. Centr. 
190? vices $56.50 $46.00 1144x3”....$59.50 $48.50 
>. ee . 62.00 46.00 1%4x4”.... 56.5 48.50 
1x6”...... 55.50 48.00 1%x6”.... 58.50 48.50 
Slash Grain Flooring 
DS CC $39.00 $36.00 114x3”....$49.50 $38.50 
TEE vecces 39.00 36.00 1%4x4”.... 46.50 38.5 
TSO? cccscc 42.00 40.00 1%x6”.... 48.50 38.50 
Vertical Graln Stepping 
1%, 1% and 2 to 12”.........+++++-$70.00 $60.00 
1%, 1% and 2 to 14%...cccccccccece 72.00 62.00 
Finish No. 2 Clear and Better, S2S or S4S 
ie anecuavecdectsgeceeseves reer $55.00 $49.00 
PT -rcaneaedess ce bnrecececeséioawa 56.00 50.00 
_ WORE IO civic vivnevecnscueoscuc 57.00 51.00 
Puma CEs ducsimvadls see eseeunns 59.00 53.00 
1% 1%x5, Ce BS eee 60.00 54.00 
Micha AURA MEERE MEY ECE RAS EES 59.00 53.00 
2% end Gn6. S$ AGO TO cc kcccccuues 67.00 61.00 
Celling, CREB and C&EV and Partition 
%x4”.. . $36.00 oo 00 > eee $39.50 $34.50 
eee 38.00 2.50 Pe once 41.50 36.00 
ST ee 36.50 iy SO Wx voces 40.00 35.00 
BAS veces $9.00. 36.00 I26"...... 42 39.50 
Drop Siding, Rustic 
YO eee ty M4 $34.50 ix6”...... $41.00 $38.50 
> | SECO «IRS ccikcs 48.00 45.50 
Fir Battens 
a | Ferre T0753 «3-36 " Op Gi. ccckccvs $0.90 
FC CGiciscccccsce. oe OT Ge Givcuccscccas -95 
Lath 
Pi: Dee CHORIN s 6 dec incce ciccdedccceccccece $5.00 
Common Boards and Shiplap 
No.1 No. 2 
co com. 
a TAS GOO L8 i bce ccec caus «.++-$20.00 $17.00 
LEREEERME COMMER Ke heceeceuwants 18.0 15.00 
6” Ui aa’ SUK Cone RS sees eeaeewe 18.50 15.50 
BUENO -oceuccvctheatecseccueewes 19.50 16.50 
MMR cudviedecesccccvnccnaswece coos 20.00 17.00 
7, SE OR cc caaceecauusudacawuae 21.50 18.50 
Ribencnceesees Reiarendevecdende ann nae 
1a GN AGP? viccecisvosacucewawaces 21.50 18.50 
Common Planks and Small Timbers 
SNOEME Sided wenesewececosuekesuwes $21.00 $18.00 
3x6, BEGEEO Sieterncccanchccicunuees 20.50 17.50 
Mr. sineceseeenncscecnsascawaes 21.00 18.00 
3x10, SRS, SRLS” cécccciccces aeeumnae 22.00 19.00 
Common Dimension, 81S1E, 12’ 
No.1 No. 2 No.1 No.2 
com. com. com. com 
2x3, 2x4”..$20.50 $17.50 2x14”....$23.00 $20.00 
2x6, 2x8”.. 20.00 17.00 2x16”.... 24.00 21.00 
Se kkees 21.00 18.00 2x18”.... 26.00 23.00 
SEIN” vccuc 21.50 18.50 2x20”.... 28.00 25.00 
Common Dimension, 2x4, $1S1E 
 SOCETET. $19.50 $16.50 Te ice cnn $22.50 7 2 
Mieseseee 20.50 17.50 SO vacccec gee 
) | ene - 21.50 18.50 See ccocess see 3. 50 
enmnen Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. com. 
6x 6”....$21.00 $24.00 18x18”....$25.00 $28.00 
10x10”.... 22.00 25.00 20x20”.... 26.5 29.50 
14x14”,... 22.50 25.50  22x22”.... 28.50 31.50 
16x16”.... 23.00 26.00 24x24".... 31.00 34.00 
Common Timbers 
34 to 40’. .$23.00 $26.00 72to 80’. -. bo $51.00 
42 to 60’.. 27.00 30.00 82to 90’. 61.00 
52 to 60’.. 33.00 36.00 92to100’. 0. 00 73.00 
62 to 70’.. 39.00 42.00 
hy Rough 
eee $17.00 ex piraha epee aOR $18.50 
(2). a ee eae 18. 00 1 eee se 11.00 
WESTERN HEMLOCK— 
Boards, $1S or Shiplap 
No.1 No.2 No.1 No.2 
com. com. com. com 
1x2 & 3”..$21.00 $18.00 1% & 1% 
1x4” aoe 19.00 16.00 x 4”....$21.00 $18.00 
1 ne 9.50 16.50 x 6”.... 18.50 
1x8 & wrth 20.50 17.50 x 8&10” 22.50 19.50 
1x12” .... 21.00 18.00 “12”. 23.5 20.50 
; 114,x2&3". 23.00 20.00 
RED CEDAR— 
~ Common Boards and Shiplap 
2 er $17.50 $12.50 1x10”..... $20.00 $15.00 
1x6" ...... 18.00 13.00 1x13°..... 21.00 16.00 
eae... 19.00 14.00 
‘ah Flume Stock 
x : abun $23.00 $18.00 1x10”..... $25.00 $20.00 
ne 24.00 19.00 1213%...... 26.00 21.00 








lenged durability, 
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dients and manufacture. 





Announcing 





UPREME in its artistic color appeal, of unchal- 


Color-Thatch will become 
known as a roof and sidewall covering par excel- 


Color-Thatch is our trade name for comb grain 
(quarter-sawn) red cedar shingles of perfect grade 
specifications, entirely impregnated by special process 
with Cabot’s creosote shingle stain. 


Cabot’s stains have, for half a century, been the stand- 
ard of quality by which all other shingle stains are 
judged. That they are longest lived, of most durable 
and beautiful color, is due to years of experience and 
staunch Yankee honesty in their selection of ingre- 


California lumber merchants will find an instan- 
taneous demand for Color-Thatch—and it will be a 
real money maker for you. 


Space forbids our telling you all about Color-Thatch 
here, but your inquiry will bring complete information, 
and prices, and our dealer proposition. 


The Williams Stained Shingle Co. 


Vancouver, Wash., U. S. A. 








For Editorial Review of Current Market Conditions See Page 35 


SMB EABaAAS 


NORTHERN PINE 


Buffalo, N. Y., Jan. 15.—The northern pine 
market has had a stiff advance during the last 
week, with rise of $2 to $10. Lower grades are 
all up $5. The inquiry is already on a good scale 
for the season. Local stocks are rather short. 


Boston, Mass., Jan. 15.—There is a very fair 
demand for northern pine. Offerings are limited, 
owing to the comparative scarcity of dry stocks. 
The continued excellent demand from box and 
shook manufacturers for the lower grades makes 
this end of the list especially strong, and some 
items have recently been advanced. There is 
a distinct upward tendency of the quotations on 
the more popular and scarce grades and sizes. 


EASTERN SPRUCE 


New York, Jan. 15.—Increased difficulties in 
securing permits cut down rail arrivals of east- 
ern spruce to this territory last week. There 
have been practically no arrivals by water and 


stocks therefore are quite small. The demand 
has not been nearly so insistent, but inquiries 
are increasing. Prices on all items have shown 
very little change. 


Boston, Mass., Jan. 15.—Various softening in- 
fluences are being felt in the eastern spruce mar- 
ket. A succession of heavy snowstorms has 
blocked roads and interfered seriously with busi- 
ness in important centers. Residential building 
is seasonably quiet and retailers are not yet 
ready to begin building up their stocks for the 
expected revival. Owing to freight congestion 
the New York, New Haven & Hartford railroad 
is unable to deliver lumber to southern New 
England and New York territory. Quotations: 
Dimension, rail shipments, 8- to 20-foot, 8-inch 
and under, $45 to $48; 9-inch, $46 to $49; 10-inch, 
$47 to $50; 12-inch, $49 to $52. Provincial randoia, 
2x3 to 2x7, $33 to $35; 2x8, $43 to $45; 2x10, $44 
to $45. Covering boards, 5-inch and up, 8-foot 
and up, D1S, $32 to $33; matched, clipped, 10- 
to 16-foot, $36 to $37. 
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Lloyd Hillman Lumber Co. 


SEATTLE, WASH. 


Successors to Lumber and Shingle 
Business formerly conducted by 
Carstens & Earles, Incorporated. 


Established 1891 


Export and Domestic Shippers 


PACIFIC COAST LUMBER 
RED CEDAR 


SHINGLES 








Try It Free 
In Your 


Own Office 


We don’t want you to take our 
word that the Meilicke Lumber 
alculator will save you hours of 
figuring drudgery and give you 
much more time to devote to con- 
structive selling. 


Under our 10-day free trial offer, you 
try it in your own office, on your own 
work—you see exactly how it will 
place the answers to your fig- 
uring problems at your finger | 
tips, saving you hours of “«< 
time, conserving your mental 


energy for selling and positively avoid- 


ing errors. 


Write today for details of our 10-day free trial offer 


—no obligation whatever. 


Meilicke Calculator Company 





Makers of Reliable Efficiency Devices. 


932 Wrightwood Avenue, 








CHICAGO, ILL. 













Who 
Prepared 


It? 


The Meilicke Lumber 
Calculator was prepared by 
Mr. C. A. Meilicke, who is 
an old retail lumber dealer. 
It took him several years 
to turn the trick. How you 
will thank him when you 
have tried one and rid your- 
self of figuring drudgery. 








HARDWOODS 


Chicago, Jan. 17.—The hardwood market jg 
very strong. Factory consumers continue te 
canvass the market closely for dry material, anq 
price is becoming less and less of a factor. 


Kansas City, Mo., July 16.—The hardwood 
market shows no change here. Demand is large 
and steady and prices are the same way. All 
items of southern hardwoods are in active de. 
mand, especially good red gum. Clear oak 
is in steady demand. Beech is coming into favor 
in this market and local hardwood men recently 
have sold some fair orders of flooring and finish, 
the latter as a substitute for gum to be “ma. 
hoganized.”’ 


St. Louis, Mo., Jan. 16.—The market for south. 
ern hardwoods is strong, with prices firm. The 
only advance noted this week is in FAS quar- 
tered red gum, SND, which is $2 higher. The 
demand continues good for all items. 


Houston, Tex., Jan. 15.—A very strong demand 
is reported for all items in the hardwood list, 
Mills are finding a ready market for everything 
as soon as stocks are sufficiently dry, but the 
supply is not equal to the demand. Ash ig 
unusually strong with the price up; oak like- 
wise has a tendency to advance. Sap gum 
and red gum continue in particularly heavy 
demand, and magnolia is still in active call with 
a limited supply. Weather is ideal for logging 
operations and mill work. 


New Orleans, La., Jan. 15.—Hardwood manu- 
facturers report improving call and an unusu- 
ally active market. Nearly all items seem to be 
in good request, with the oak flooring grades, 
ash and sap gum notably strong. Prices are firm 
with the tendency upward. Car supply is im- 
proving. 


New York, Jan. 15.—The experience of whole- 
salers in this market is that few mills seem to 
wish to place more business at present. While 
prices have been jumping around quite a bit, 
with the tendency always upward, quotations on 
the different items are getting better adjusted. 
The call is excellent and the demand for floor- 
ing and interior trim of all kinds features the 
hardwood trade. 


Buffalo, N. Y., Jan. 15.—The hardwood demand 
is strong and wholesale stocks are moving out 
more rapidly than usual for this time of year. 
Sales cover a good many different woods. Mill 
prices are very strong, and stocks are short. 
Local dealers look for a good demand for some 
time ahead. 





Boston, Mass., Jan. 15.—The volume of hard- 
wood business is rather better than usual for 
this time of the year. Quotations on the upper 
grades are steady and prices on the lower grades 
are gaining strength. The most serious com- 
plaint today is with rail transportation. Floor- 
ing is coming in very slowly, and wholesalers 
say it is almost impossible to find a mill in 
position to promise early shipment of thoroly 
dry, desirable stock. Quotations: FAS, inch; 
ash, white, $100 to $110; basswood, $90 to $100; 
beech, $80 to $85; birch, red, $145 to $155; sap, 
$120 to $130; maple, $95 to $110; oak, white, 
plain, $130 to $135; quartered, $155 to $165; pop- 
lar, $130 to $140. Western flooring, }}x2%, clear; 
beech, $92 to $94; birch, $96 to $103.50; maple, 
$103.50 to $105.50; oak, white, plain, $117. 


Columbus, Ohio, Jan. 15.—Strength is devel- 
oping in all sections of the State covered by 
Columbus distributers. Factory buying is the 
best feature, altho retailers are actively in the 
market. Railroads are showing some activity. 
Retail stocks are still low and somewhat broken. 
Shipments are coming out better as a rule. 
Prices are firm all along the line with the higher 
grades the strongest. Oak at the Ohio River 
is quoted as follows: 





No.1 No. 2 No. 8 
FAS com, com. com, 
Quartered ...sss $160 $90 $50 ane 
PA oiicbsic sscices 130 80 50 $20 
Cincinnati, Ohio, Jan. 16.—The hardwood 


market is firm with a good volume of business 
being done. There is a good demand from oak 
flooring manufacturers for the lower grades of 
plain oak which have become quite firm in price. 
Walnut is quiet, orders being scarce during the 
furniture show at Grand Rapids. The European 
situation has put a damper on export demand. 
Stocks of hardwoods are said to be rather 
low. 


Baltimore, Md., Jan. 15.—Opinions about the 
present state and prospects of the hardwood 
business are generally quite optimistic. The 
sawmills are stimulated to increase their output 
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wherever this is feasible, and even the low 
grades are being called for on a scale that 
serves to absorb the available supplies. Some 
improvement is noted in the export business 
and the outlook is regarded on the whole as 


promis’ HEMLOCK 


Chicago, Jan. 17.—Demand for hemlock is 
showing ‘a steady broadening, with both re- 
tailers and factory consumers coming into the 
market more freely. Some hemlock manufae- 
turers have advanced prices practically thruout 
the list, and the general tendency is strongly 
upward as a result of the poor stock situation. 


New York, Jan. 15.—The demand for hemlock 
poard and dimension has recovered fairly well 
from the holidays’ lessening of transactions. 
Cargoes, while longer on the way, are coming 
in in fair numbers. The demand is rather 
small but the tone of inquiries indicates that 
western hemlock will stage a quick come-back. 


Buffalo, N. Y., Jan. 15.—Extra lengths in di- 
mension stock of hemlock have been marked 
up $2 during the last week, because of the 
scarcity at the mills, as well as strength in 
competitive woods. Other grades hold strong. 
Demand is on a better scale than usual for 
the season. 


Boston, Mass., Jan. 15.—Demand for hemlock 
ig seasonably restricted but offerings are light 
and prices hold up well. The market for eastern 
hemlock is considerably restricted by the in- 
ability of the New York, New Haven & Hart- 
ford railroad to deliver to southern New Eng- 
land and New York points. Stocks of dry east- 
ern boards are very light, however, and sellers 
continue to quote $34 to $35 for clipped, 10- 
to 16-foot. Very little hemlock is now coming in 
from Pennsylvania and the Pacific coast. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Jan. 13.—Additional strength 
in the California market, together with a lively 
inquiry for lath, is the feature of the west 
Coast situation. At the same time, intercoastal 
freight rates are slipping on account of can- 
cellation and reluctance of mills to take on busi- 
ness. Car material is tremendously strong. Rail 
trade is quiet, with substantial signs of in- 
creased inquiry. Car supply continues “spotty,’’ 
but the situation on the whole shows consider- 
able improvement. The floods, which thruout 
the last week have hampered operations in the 
Puget Sound country, are receding. 


San Francisco, Calif., Jan. 13.—The fir market 
is strong with an advancing tendency. There 
is a good demand for yard stock, vertical and 
slash uppers etc. in the middle West. Atlantic 
coast inquiries are very encouraging. Mills in 
the Northwest are gradually getting under way 
again after the annual repairs, but logs are 
scarce, especially on Grays Harbor where some 
mills were forced to close down. Tonnage is 
scarce and all of the steam schooners are 
busy. Mills hold firm on prices. Clears are 
scarce and firmly held. Lath are strong and the 
shingle market is just fair. The coastwise lum- 
ber movement keeps up. 


Chicago, Jan. 17.—There is a strong demand 
for Douglas fir, both from city and country 
yards, but very little is offered and transactions 
are therefore limited. Only a few transit cars 
are coming thru as far as Chicago, and these 
are being picked up readily. Prices are very 
strong on all the popular items. 


Kansas City, Mo., Jan. 16.—Intending buyers 
of fir have a hard time getting the mills to ac- 
cept orders. Some transit cars are offered and 
they are moving without any trouble, the sup- 
ply not being as large as the market readily 
would absorb. Prices are quite firm and show 
a tendency toward further advances. The car 
Situation on the Coast is much better than a 
month ago. 


New York, Jan. 15.—Tonnage is rather hard 
to obtain on the Pacific coast, still distributers 
of Douglas fir and spruce in this market seem 
to be more encouraged as slightly more tonnage 
is being offered on account of the slack following 
the holiday season. Consumers are coming into 
the market more freely. Heavy shipments of 
fir are due at this port during the last half of 
January and the first half of February. Prices 
are ruling very strong. 


Boston, Mass., Jan. 15.—The recent softening 
of the eastern spruce market has had less effect 
upon the New England market for Pacific coast 
lumber than some expected, probably because 
the difficulty experienced in securing cargo space 

as held arrivals of Douglas fir to a very 
moderate volume. Local stocks are light. Sellers 








organizing the 


Lumbermen’s 


Planing mill .........$ 30,000 
Sawmill, planer & yards 275,000 
SEWED scesvccccces cee 
Power plant (loss not known) 


Sawmill 50,000 


Total 


R. A. Long Building, 





One of Them 
Saw the Light 


Eighteen years ago, two lumbermen whose 
plants lay thirty miles apart were invited, 
with a number of others, to participate in 


Alliance 


These lumbermen were told that the Alliance would save them money 
on insurance premiums and aid them in property preservation. 


Lumberman A could not be interested despite the fact that many 
other lumbermen were taking it up with enthusiasm. 
Lumberman A has suffered the following fire losses: 


Lumberman B became a charter member of the Alliance and received 
the benefit of our regular and rigid plant inspection service. 
fire losses during the eighteen years. 


Warehouse Roof ............-.; 
5 dwellings (various times).....-- 


If you would like to enjoy the supervisory 
service which helped Lumberman B escape fire 
losses, we’ll be glad to send a representative to 
present our plan. No obligation involved. 


INSURANCE N FORCE $/22,600,000 


U. S. EPPERSON UNDERWRITING COMPANY 


ATTORNEY IN FACT 


701 Wilcox Building, 
RESOURCES AVAILABLE FOR PAYMENT OF LOSSES:— 


Two and Three-Quarters Million Dollars 














Underwriting 


Since that time 


Dry Kilns .......... 20,000 
Sawmill ............ 100,000 





Total ..........$505,000 


Note his 


(ivceneneuke aces 
werrTerTcr TS 


oeee eevee o «6 





KANSAS CITY, MO. 
PORTLAND, ORE. 

















are maintaining their lists firmly. Fir flooring 
has obtained a slight foothold in this market. 


WESTERN PINES 


Chicago, Jan. 17.—The western pines market 
is very strong, featured by an insistent and 
growing demand for both retail and shop items. 
Stock of all descriptions is generally scarce, 
and prices are strong. 


San Francisco, Calif., Jan. 13.—There is a 
great deal of inquiry for white and sugar pine, 
with dry stocks steadily diminishing and factory 
lumber extremely scarce. It is a seller’s market 
and buyers show eagerness to cover their re- 
quirements for 1923. A little business has al- 
ready been placed on the coming season’s cut 
at present prices and some at prices prevailing 
at the time of delivery. White pine shop is 
pretty well cleaned up and most mills are 
limiting their quota of sales to about 5,000 feet 
in a mixed-car shipment. There are some sugar 
pine clears still available at good prices, but 
from the present outlook, there will be a serious 
searcity of both white and sugar pine before 
the new season’s cut is ready for shipment. 


Kansas City, Mo., Jan. 16.—Shop lumber is 
in steady demand here and buyers find stock 


scarce and firm in price. In general, stocks 
are reported to be badly broken in the better 
grades. Owing to the low stocks in the hands 
of consumers, the tendency is to buy consider- 
ably ahead as indications are against a slump 
in price. 


New York, Jan. 15.—Transportation conditions 
have continued to improve and wholesalers re- 
port good arrivals. Shop lumber is in excellent 
demand. Prices show strength and price ad- 
vances thus far have been readily maintained. 
Yard stocks vary, some being well supplied and 
others offering substitutes. 


Buffalo, N. Y., Jan. 15.—Trade in the Cali- 
fornia pines shows very little let-up. December 
showed an unusually large total in this line 
and January may do even better, judging from 
present indications. Transit cars are being taken 
off the dealers’ hands promptly. 


Boston, Mass., Jan. 15.—Transportation diffi- 
culties are interfering considerably with New 
Bngland trade in western pines, The price situ- 
ation is very firm and quotations have been 
advanced on some items. Some Idaho white pine 
is coming in on the following basis: 
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Founded 1880 





THE HOUSE OF LACEY 








Timber Properties 


Timber Estimates and 


Appraisals 


JAMES D. LACEY & Co. 


McCormick Bldg. 350 Madison Ave. 


CHICAGO NEW YORK 


Henry Bldg. 
SEATTLE 


Loans to Lumber and Paper 
Manufacturers 


Lumber and Paper Securities 


LACEY SECURITIES CORPORATION 
332 South Michigan Avenue 


CHICAGO 














Each Mercury Does 
Work of 11 Men 


“... We have two large Mercury tractors 
which we use for hauling lumber from 
sawmill to yard, from yard to planing mill 
and from planing mill to cars,” writes 
Mr. J. Sam Wright, vice president and 
general manager of the Butters Lumber 
Company at Boardman, N. C. 


“... As near as we can figure it,” says 
Mr. Wright, “‘these two tractors do the work 
of twenty-two men, and do it with better 
dispatch.”... 


In many other operations Mercurys are making 
like savings in man-power, mule-or horse-power. 


Mercury Manufacturing Company 
4118 So. Halsted St., CHICAGO, U.S. A. 


Mercury 





Definite Facts 
on Request 


Without obligating you in 
any way we shall be glad to 
give you facts and figures 
about the savings Mercurys 
are making in specific lumber 
operations. One mill cut its 
lumber handling costs to 3.1 
cents per M’ with Mercurys. 
Write—remember asking for 
facts does not obligate you in 
the least. 


Electric 
TRACTORS 











124 126 128 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.59 


1210 1012 

as A, SC $79.50@80.00 $83.00@83,59 

eS ene 69.00@69.50 71.50@72.09 
REDWOOD 


San Francisco, Calif., Jan. 13.—The California 
redwood market holds up well. Mill stocks are 
none too large, and assortments of dry lumber 
are broken, with a continued scarcity of clears, 
Production will be comparatively light during 
the next month or two owing to the difficulty 
of logging during the rainy season. The eastern 
outlook is very good and with a big building 
campaign in California, the price situation is 
strong. A lot of clear is booked ahead for ex- 
port to Australia. 


Kansas City, Mo., Jan. 16.—Industrial con- 
sumers are still active in the redwood market 
and retailers are getting in stronger with de- 
mands for siding, frames and molding. Lumber 
orders are small, but increasing in volume. 


New York, Jan. 15.—The seasonal demand for 
redwood is far above the average. Moldings 
meet with a ready sale and the usual yard stocks 
are selling exceptionally well for midwinter, 
Present needs are easily being taken care of. 
Prices are firm. 


Boston, Mass., Jan. 15.—The demand for red- 
wood is rather better than usual for January. 
Prices are very firm. Some_business is being 
lost because of the inability of sellers to promise 
reasonably prompt delivery, either by rail or 
water. New England stocks are light and whole- 
salers find that dry lumber is quite as scarce 
at the producing centers. Manufacturers of 
builders’ finish are taking considerable quan- 
tities. 


NORTH CAROLINA PINE 


New York, Jan. 15.—An advance of $5 a thou- 
sand has been noted in the last ten days in FAS. 
Edge box has risen $2, No. 3 stock about $4. 
North Carolina flooring advances average around 
$5 on No. 2 and better, $6 on No. 3, $4.50 on 
No. 4. Stocks are very short. Orders are run- 
ning far ahead of production. Orders placed 
have been increasing steadily since Jan. 1. 


Buffalo, N. Y., Jan. 15.—North Carolina pine 
prices have had an upward tendency during 
the last week, with advances of 50 cents to $2 
in a number of grades. Roofers are moving 
well, 6-inch being quoted at $33.50. Transporta- 
tion conditions remain unsatisfactory and a 
number of embargoes are in effect. 


Boston, Mass., Jan. 15.—Demand has _ been 
slowed down somewhat by seasonable influences, 
and the difficulties incident to rail transporta- 
tion also are a severe handicap for North Caro- 
lina pine distributers. Prices are firm on a 
level about $3 to $5 above late autumn quota- 
tions. Encouraging inquiry for low grade stock 
suitable for packing lumber is reported. Very 
desirable makes of rough edge, 4/4 under 12- 
inch, are quoted at $70 and up and there is also 
satisfactory stock for $2 less. Quotations: 
Shortleaf flooring, 1x4; B&better rift, $88; C 
rift, $75; Bé&better flat, $63.50; Partition, 
B&better, %x3%4, $63.50. 


Baltimore, Md., Jan. 15.—The slowing up in 
the North Carolina pine trade noted over the 
holiday and end of the year period continues 
to some extent. Buying is only for immediate 
needs. Quotations are firm generally, the only 
weakness being found in 2x6 framing in short 


lengths. 
SOUTHERN PINE 


Chicago, Jan. 17.—The southern pine market 
is gaining in strength daily. It is becoming in- 
creasingly difficult to place orders on account 
of the progressive reduction of unsold stocks, 
and prices are moving upward regularly. 


Kansas City, Mo., Jan. 16.—Southern pine busi- 
ness last week was very heavy with the demand 
general, the East and South being especially 
well represented among the heavy buyers. The 
volume of inquiry coming in is very heavy and 
mills are being rapidly sold up on the more 
popular items, some being already considerably 
oversold on the right hand side. Stocks are 
badly broken at some mills. Wholesalers have 
bought a lot of lumber recently. Country yards 
have been going good. Prices show great firm- 
ness on nearly all items and numerous read- 
justments have been made in the last week. 
There is a good supply of cars in the South 
and no complaints have been made recently 
about shipments. 
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St. Louis, Mo., Jan. 16.—A strong market is 
reported with advances in some items. Some 
southern pine mills have made advances thru- 
out their entire list of about $1 over the prices 
for last week. An increased demand from dealers 
in the smaller towns is especially noticeable. 


Houston, Tex., Jan. 15.—There was a bullish 
tendency all along the line last week in the 
southern pine market, with heavy buying by 
industrials, railroads, creosoting plants and re- 
tail yards. Price advances are general, but not 
in considerable margin. Mill stocks are short, 
particularly in the upper grades. Logging opera- 
tions and mill work are at the maximum, owing 
to unusually fine weather. 


New Orleans, La., Jan. 15.—Reports from 
southern pine mills today reveal bookings for 
last week away over the ‘‘normal’’ mark and in 
volume second only to those for the week ended 
July 28, 1916. Production registered a slight 
increase only, falling far behind orders and 
shipments. Prices are exceedingly firm. A good 
deal of offered business is said to be hard to 
place because of depleted stocks or broken as- 
sortments at the mills. 

New York, Jan. 15.—Southern pine flooring has 
had quite a substantial advance for the week, 
keeping pace with North Carolina pine flooring. 
Stocks of all items are low and a steady de- 
mand prevails. Good arrivals have been reach- 
ing this market and the outlook is most satis- 
factory. Mills are filled up far ahead on orders. 


Buffalo, N. Y., Jan. 15.—A general marking 
up of quotations in southern pine has taken 
place during the last week, owing to an in- 
creasing demand at the mills. Retailers have 
been placing orders right along, in spite of the 
inventory season. 


Boston, Mass., Jan. 15.—Uncertanity regard- 
ing the prospects for delivery has a tendency 
to make New England retailers cautious about 
buying southern pine. Many retailers have not 
yet stocked up for the active spring trade gen- 
erally looked for. Longleaf dimension is .less 
affected by these influences than other southern 
pine lines, as much of it comes into New Eng- 
land by water and is distributed here from 
wholesale yards. Quotations remain firm on the 
following basis: Longleaf flooring, 1x4; A rift, 
$97.50; B rift, $92.50; C rift, $80 to $84.50; B&bet- 
ter flat, $65 to $67.50. Partition, B&better, 
%x3%, $65. Roofers, No. 2 common, 1x6; air 
dried, $32; kiln dried, $36; 1x8, kiln dried, $37. 


Cincinnati, Ohio, Jan. 16.—There is little doing 
in the southern pine market. Prices are about 
stationary tho inclined to softness. Dealers do 
not look for much improvement during the re- 
mainder of this month. 


CYPRESS 


Chicago, Jan. 17.—Demand for cypress is 
broadening, retailers and factory buyers both 
coming into the market with great freedom. In- 
quiries are plentiful. It is hard to place busi- 
ness on account of the poor stock situation at 
the mills. There have been no marked price 
changes during the last week, but the level is 
generally higher compared with the opening of 
the year, and further advances are expected 
momentarily. 


St. Louis, Mo., Jan. 16.—An unusually strong 
red cypress market is reported. Mills are filled 
up and are booking orders some time in advance. 
No change in prices over last week is noted in 
either red or yellow cypress. Demand for the 
latter is also very good. 


Kansas City, Mo., Jan. 16.—Stocks of cypress 
are not very large and prices are firm on all 
items. Demand is good and is mostly from the 
country yards, which are asking for mixed cars. 
City yards are getting into the market stronger. 
In the last few days orders have been more 
difficult to place. 





New York, Jan. 15.—Demand has far exceeded 
the supply since Jan. 1, few if any water ship- 
ments arriving. Receipts by rail have been 
very light. Prices hold extremely firm. In- 
quiries are very brisk. 


Boston, Mass., Jan. 15.—Cypress lists have 
been advanced and quotations are very firm on 
the new basis. FAS are up $1 to $4; selects, $6 
to $9, and shop grades, $4 to $12. Demand is 
g00d. Shipments are coming along very slowly 
and wherever possible water routes are given 
the preference over rail. Retailers are coming 
into the market with substantial inquiries for 
roofers for spring delivery. Quotations: FAS, 
4/4, $104 to $109; 5/4 and 6/4, $109 to $114; 8/4, 














McGoldrick Lumber Company of Spokane, Wash., find Sewell Cushion 
Wheels ideal equipment for the lumber business 











The Resiliency 
is built in the wheel 


It is the Rubber Flange Con- 
struction of Sewell Wheels that 
DOUBLES the resiliency of the 
live rubber cushion through years 
of service. 

It is this Rubber Flange Con- 
struction that gives Sewell 
Wheels the REQUIRED DE- 
GREE of resiliency for FULL 
protection of truck and tires 
from road jars. 








When ordering 
a new truck, 
investigate Se- 
well economy, 


Sewell Wheels Sell 
BecauseT hey Save Money 


Sewell Wheels can be bought and they are bought, 
on only one basis—and that basis is the pro- 
nounced saving in truck upkeep they make possible. 
The many large investments in Sewell Wheels 
give some idea of how important Sewell saving is. 


Single firms have put $40,000, $60,000, and even 
$90,000, into Sewell Wheels. 


The most significant feature of these heavy in- 
vestments is not their size, but the circumstances 
under which they were made, and are being made 
every day. 

In the first place, the firms in question all main- 
tain expert traffic managers who keep careful rec- 
ords of truck costs. 

These records conclusively prove the great econo- 
mies which Sewell Cushion Wheels make possible. 
I‘urthermore, these investments were made from 
time to time, as trucks were acquired. 


It is impressive that these purchasers of Sewell 


. Wheels re-ordered year after year, and are re-order- 


ing today as new trucks are, added. 


The saving which Sewell Wheels make in the main- 
tenance of a single truck is relatively just as im- 
portant in a fleet. 


We are ready to show, in dollars and cents, the 
saving which Sewell Wheels have made in your 
business field, under conditions similar to those 
under which your trucks are operating. Write. 


and The Sewell Cushion Wheel Company 


Specify 
Sewell 
Cushion 


Wheels 


New York Philadelphia 


Representatives in Leading Industrial Centers 


Detroit 


Pittsburgh Chicago San Francisco 


Sewell Gushion Wheels 











We ship ‘“‘ Cedar- 
chest’? Closet Lin- 
ing in car lots or 
L.C. L. mixed with 
“QUALITY” 
OAK FLOORING 


34%” widths. 


Sledge Ave. and Southern Ry. 


A Field Worth Cultivating 


and one which has only been “ touched “ is that of lining clothes 
closets with Tennessee Aromatic Red Cedar. 


“ Cedarchest” Closet Lining 


is manufactured from this moth-proof wood in %” x 2”, 2%” and 
Investigate this profitable line today. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


“> 
ke 


P)) COMRCHST Chaser LINING 





MEMPHIS, TENN. 
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$121 to $125; selects, 4/4, $91 to $99; 5/4 and 6/4, 
_ seg Burn $96 to $104; 8/4, $111 to $115; shop, 4/4, $59 to 
$64; 5/4 and 6/4, $74 to $79; 8/4, $85 to $90. 


Stops Fire-Prevents Cracks Baltimore, Md., Jan. 15.—Conditions in the 
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“The Steel Heart of Plaster % « 


cr 3 








cypress trade are generally regarded as en- 











couraging. Mill stocks are only fair, while the 


ane Am demand shows every indication of keeping up 
n ree ears or even becoming larger. Local stocks are very 


small, and dealers are disposed to place orders é 


Metal Lath Sales Have Trebled with greater freedom, 


Buffalo, N. Y., Jan. 15.—The cypress trade is 





_— 








: : . on a satisfactory scale. Prices are well main- 
EALERS who have been stocking this material tained in ctpebtolion of inernanel tothe de. 
have profited accordingly, and 1923 promises mand soon. 
to be bigger yet. : : : Cincinnati, Ohio, Jan. 16.—The cypress market 
The one heur fire rating which is accorded by the is quiet with prices holding steady. 

Underwriters to Metal Lath covered with incom- SHINGLES AND LATH = 
bustible plaster as a protection for lumber makes f°? 
Seattle, Wash., Jan. 13.—The red cedar shingle i! v 
market is steady, with no change in quotations ¥ - 

O- 48 8°82 during the last two weeks. There is little in- 

quiry and demand is light. The car situation 

continues spotted, with supply ample at some 

M E T A * L A T H mills but very short at others. Flood conditions 

- are general in the Puget Sound country and are 

‘* The Steel Heart of Plaster hampering shipments, curtailing production and 
your most outstanding specialty. Architects now can erect reducing the output of cedar logs. Mixed cars 
fireproof wood houses. of stars and clears are very strong, with good 1 
You will have more and more calls for Metal Lath for this TREES SE Bee Speen t 
»urpose, also as a crack preventing plastering base, for fire } 
in oak queeing Ba &P 8 , Kansas City, Mo., July 16.—The situation on ; 
‘ ’ : ” the Coast has not improved and shingles are ] 
“ q . ” hard to buy. There are very few transits on ‘ 
: The NorthWestern Treats Us Fine! the road and few are being put out. Demand ; 
So say hundreds of dealers everywhere who like our sales is picking up a little and there is a much V 
and advertising co-operation, the completeness of our line— stronger inquiry. The market here today is ( 
our way of doing business. Perhaps you will like it too! a eee oe ok ee ee { 
a building ming oo pert i write and ask is a little heavier and there is some difficulty in § 
us for our sales plan an ascertain whether your territory placing orders. The price here is $43 to $44, 

is open. mill. Demand for lath has picked up and prices 


are firm at $4.75 for southern pine. 






St. Louis, Mo., Jan. 16.—Shingles are quoted 
at $3.50 for clears and $3 for stars, Pacific 
coast base. 


ORTH | 
. 


SRRNGED' 


STERN 
METAL CO. | 


CHICAGO 





Houston, Tex., Jan. 15.—There have been slight 
advances in shingles and lath during the last 
week, altho there appears to be a plentiful 
supply of both. Shiplap, used as lath substitute, 

Fae BE continues in strong demand. Business is con- 
wig Sa Bigg, Fe ge Fi fe ee sidered fine for this season of the year. 




















New Orleans, La., Jan. 15.—Continued active 
call is reported for cypress shingles and lath, 
with both selling ahead of production and some 
mills out of the market on shingles. Lath are 
commonly sold on mixed car orders only. Prices 
are unchanged, but very firm. 


This Hitch 
Is Making 


Fordsons 








New York, Jan. 15.—Shipments have been un- 
usually large for the season and dealers in the 
city proper and in the suburbs report a con- 
tinuance of the excellent demand that preceded 
the Christmas holidays. Long Island dealers 
have been unusually urgent in their calls, with 
building still going on. Yards are not as well 


Popular 
supplied with lath as with shingles. Prices are 


With Many = 


Lumbermen ~ ‘ { its = RIPE E: Buffalo, N. Y., Jan. 15.—The shingle trade is 
ff bi ’ ae” good for this season, City trade is especially 


% good, but most dealers are desirous of having 

















Applied for all a 

Made for both , ° e good stocks on hand in advance of spring trade. 

two and four wheel Automatic Hitch Mills are getting a better car supply, but have 

lumber wagons complete with no surplus stocks to offer. Prices show little 
ae Safety Back Bumper. 9 2. si. Lo change, but are slightly firmer. 

Have you investigated how you can Our special rubber tired wheels make Boston, Mass., Jan. 15.—Shingles are moving 
cut your lumber hauling costs by using the tractor easy on trams, eliminate slowly and prices are fairly well maintained. 
Fordson | oo equipped with our noise and greatly increase traction. White cedar extras bring $6 to $6.25 and clears 
automatic hitch? And remember, a Fordson completely are quoted at $5.25 to $5.50. The best British 

By increasing the amount of hauling equipped with our cost reducing attach- Columbia red cedars, XXXXX, are offered here 
a Fordson can do—at the same time ments stands you considerably less than at $6.11 to $6.25. The spruce lath market has 
providing safety for the driver—our most other tractors of no greater hauling continued to soften; Boston prices now are $7 
hitch is rapidly winning lumbermen to capacity. Folders promptly on request to $7.25 for 1%4-inch and $8 to $8.25 for 1%-inch. 
the use of Fordsons. without obligation. Furring is quiet at steady prices. The full range 

is still $33 to $35. One manufacturer is now 

i are : . asking $37 but reports no sales at that figure. 

a een Tired ue $275 Radiator Protector $12.50 Serace clapboarés are seatee and althe demané 

Rear 40’’x7’’, Front 24’’x3) Complete Tongue Attachment $7.50 is light quotations are steady at $115 for extras 


and $110 for clears. 
All Prices F. O. B. St. Louis. 





Columbus, Ohio, Jan. 15.—Shingle trade is 
gradually increasing. Country dealers are buy- 


& e 
Industrial : ractor BE ul ment ( Oo ing fairly well, and city dealers are also coming 
e into the market. Shipments from the Coast 
are gradually increasing. Prices have strength- 
ened materially and extra clears, red cedar 





Inventors and Manufacturers of Safety Devices for Fordson Tractors 


4915 Daggett Ave., ST. LOUIS, MO. stocks, are quoted at $5.27, and extra stars at e 


$4.62, Columbus. Lath trade is strong and prices a 
are well maintained at former levels. 














